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7 Thankssivimgs 
, 1684 


HEN this sturdy old house at Essex, 
| Mass., was built, there were still living ; 
in Plymouth Colony men and women , eS, 
| who had heard Governor Bradford’s proclamation read setting apart the first Thanksgiving day, 

“ | in 1621, only a year after the landing of the Pilgrims at Plymouth Rock. 
| And Thanksgiving Day, 1926, finds its solid walls, beams and rafters of pine and oak echoing back the 

holiday cheer of the two hundred and forty-second anniversary since it was built, for this old house has been 

continuously occupied since its construction in the year 1684. 

What a link with the beginnings of our nation; and what a monument to the durability of wood and the 
| permanence of good wood construction! There stands the old house, seeming to say to all who pass: “Here 
| I am—two hundred and forty-two years old, strong and sturdy in all my parts, and good for a couple of 
centuries more.” 

- There are two very striking facts about this old house. First, it has undergone no structural changes since 

is it was built in 1684; and, second, it has been continuously occupied since that date. The house is now owned 

m and occupied by Mr. and Mrs. Richard M. Russell. 

, Architecturally, this house is a fine example of the original Colonial “leanto” design. Most other old 

2 ———E — _ ___-—«-- «““‘Jeanto”’ ~houses have been ac- 

— quired by historical or other socie- 

ties and associations and have 

been more or less changed, where- 
as this house stands just as origin- 
ally built, with the exception of 
the shingles on the roof and walls, 

which are of more 























Doubtless many 


3. @ savory recent date. 

— Thanksgiving As is shown by 
dinner 

= has been the several photo- 

= prepared in " 
this fireplace graphs . . °° - 

ot since the panying this arti- 
house was 


cle, all of the 
wood—the floors, 
beams, rafters, paneling, mantels 
and other woodwork—is in the 
most perfect state of preservation. 
The wood is mostly pine and oak. 
The panels are [Turn to page 41] 
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The Second Growth of To-day | 
is the Saw Timber of Tomorrow 


Do your lands have valuable stands of second 
growth timber that is still too small to be 
merchantable? 


Do you know how rapidly these young trees 
are growing, how many there are per acre, and 
how long it will be before they are large enough 
to be cut? Are they growing fast enough, and 
will they be valuable enough when mature to 
warrant holding them for future value in spite 
of taxes? 

We can answer these questions. Why not let us 
go over your property and render a report? 


Banzhaf ‘Watson Ince. 


Forest Engineers 
Milwaukee New Orleans 

















Official Foresters—Northern Hemlock and Hardwood Mfrs’ Assoc. | 











A Glimpse of Our Fine Quality Hemlock Dimension— 
Carefully Protected While Air Drying 





Hemlock and Hardwoods 
That Satisfy Buyers 


The men behind our organization (see their names 
below) are “old timers” in the manufacture of 
Northern lumber. They are all widely known for 
the high standard of manufacture they have main- 
tained. 

Hence, you can rely fully upon the quality of the 
product this organization is producing. 


Put your needs up to us for real satisfaction. 


DILLAC-S00 


LUMBER COMPANY 
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PHEW Cadillac , Michigan 
mL | ‘L W.L.SAUNDERS JOSEPH MURPHY C.T.MITCHELL 
x i! Pp | \ President Vice President Treasurer 
£7 || il GEORGE BROWN C.A.SAUNDERS J.L.COLBY 
Secretary Sen Mgr. Sales Mgr- 

















Skilled 
Grand Rapids 
Craftsmen 
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make this 
famous flooring 





The woodworkers of Grand Rapids are known 
throughout the world. These are the men, bred to the 
craft, who make “Everlasting” flooring. The same quality 
that distinguishes Grand Rapids furniture, distinguishes 
our product. Even our lumber is dried in the same kilns 
used in drying the lumber for fine furniture, and by the 
same scientific methods. “Everlasting” flooring bears the 
mark of skilled craftsmanship, and a conscientious regard 
for every detail of manufacturee NICHOLS & COX 
LUMBER CO., Grand Rapids, Michigan. Center of fine 
wood working. rr) 
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HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH 
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A complete stair, with jambs, casings and panel put on at the 
factory. Quickly installed—easily operated. Will operate in small 
hallway or closet. Write for full particulars. 

Collapsible Stair, $45.00 Folding Ladder, $25.00 
F.O.B. Factory St. Paul 


THE MARSCHKE COMPANY 


1413 PIONEER BLDG., ST. PAUL, MINN. 


OFFICES : 
Chicago New York Los Angeles 
20 East Jackson Blvd. 1560 Broadway 2320 Oceanview Ave. 
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In Its Fifty-third Year 
Combining Tax Exemption and Severance Tax 
MONG THE FIRST of the timbered States to enact legislation value. Of this severance tax three-fourths is payable to the local 
to promote reforestation, Louisiana has profited by the teach- parish in which the timber is grown and cut. The reforestation 
ings of experience to improve from time to time its laws with contract between the land owner and the State provides that the 
_ respect to forests. An amendment to the Louisiana constitution land shall be valued at from $3 to $8 an acre and that the timber 
e adopted by popular vote in the recent election is believed to take the _ shall not be valued or assessed for taxation for a period of from fif- 
rT most advanced position yet attained in legislation of this character. teen to forty years. _ 
The present law of the State was enacted in 1910, but it has been In fixing relatively short periods and what may be termed mini- 
amended three times by three legislatures in succession. While mum and maximum terms of exemption recognition is given to the 
considerable tracts of land had been brought under the provisions fact that timber grows rapidly in the State and that there is every 
of the law for reforestation, it was felt that a change made pos- assurance that thinning for post, pole and pulp purposes will permit 
sible only by amendment to the constitution was essential to the realization from tree growth within fifteen years. In fact Henry 
Perfecting of the law. Hardtner, lumberman and member of the Louisiana senate, who 
As adopted by the people, the amendment to the Louisiana consti- introduced the measure that led to the submittal of the question to 
A tution provides that at the expiration of the period for which the _ the people, has said that he looks to the establishment of paper mills 
: tract has been reserved for forest regrowth and when cut the 


in the region as agencies for promoting interest in tree growing. 


stumpage shall pay in the form of a tax 6 percent of its current For a long time in much of the discussion about tree growing and 
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about forestry legislation there was evident a disregard of the eco- 
nomics involved in the problem. Now in all sections there is a grow- 
ing appreciation of the fact that the best way to get trees grown 
is to make private growing as safe and as profitable as possible. 
Fire and taxes have been the chief obstacles to reforestation, and 
neither of these obstacles can be removed without legislation and 
popular support. Perhaps it has been as well for the cause that 
advocates of reforestation in Louisiana have found it necessary to 
go to the legislature and to the people for aid on several occasions. 
In this way interest in all phases of the subject is kept keen and 
the essential partnership between the State and the timber owners 
has become a familiar conception in the minds of both voters and 
owners. 


Advertising : What It Is, and—Is Not 


ECOGNIZED as one of the most potent instrumentalities of 
modern commerce, when rightly understood and properly 
used, advertising sometimes is discredited because it is mis- 

understood and misused. Advertising is of various sorts. That 
commonly termed “printers’ ink” is here considered. 

To the undiscriminating reader good advertising and poor ad- 
vertising may look alike; and yet the good advertisement exerts 
its influence upon him, while the poor does not. The best adver- 
tisement is that which reaches the mind of the reader without 
offending his eye and without arousing opposition. 

Advertising is neither publicity nor propaganda; it neither de- 
ceives nor misleads. It does not destroy nor ignore competition; 
but meets it with truth and candor. It is not a bribe nor a sop; 
it is an investment in a legitimate service. 

Advertising does not compel; it impels. It does not antagonize; 
it is sympathetic and coéperative. It aids by furthering the in- 
terests of those to whom it is addressed. It is educative and help- 
ful. 

Advertising gives at the same time that it gets. It inspires con- 
fidence because it is sincere. Its end is to establish business rela- 
tions that shall be profitable and permanent; it must therefore be 
honest and straightforward. 

Advertising is informative; it is newsy. It gives facts of business 
value, and points the way to profitable trade. It not only offers 
goods, but service. It may mention price, but it stresses value. 

Advertising lessens sales resistance by enlarging acquaintance- 
ship. It is an introduction through the mediation of a mutual 
friend, whose friendship in itself is a recommendation, a guaranty 
of worth. 

Advertising is persuasive because it is logical and consistent. 
Its appeal is to the intelligence as well as to the self interest. It 
does not threaten; it convinces. It is aggressive without being 
pugnacious. 

Advertising expedites and facilitates the movement of merchan- 
dise with resulting benefits to producer, distributer and consumer. 
It is a lubricant in the channels of trade. 








Making Home Building Contagious 


N ONE OF his recent addresses President Coolidge remarked, 
with dry, Yankee humor, that “Every head of a family knows 
that a new bonnet on the head of one of the women of a neigh- 

borhood is contagious.” 

That remark will bear thinking about, for it opens up a far 
wider field than that of millinery. Unquestionably, there are such 
things as trade contagions. All of us have noted them as regards 
automobiles and other commodities. Many a car is being bought 
for no better reason than because neighbor Smith or Brown has 
purchased one. The silk shirt era, the switching from cotton to 
silk stockings, and even the hair-bobbing epidemic, are examples 
of trade contagions that will not soon be forgotten, for each has 
diverted hundreds of millions of dollars of business from one indus- 
try to another, and created new channels of trade. 

One of the big questions before the lumber industry is, How shall 
home building be made contagious? Some effective work in that 
direction already has been done. Own Your Home expositions, Bet- 
ter Homes weeks, model demonstration houses, home building de- 
partments in newspapers and periodicals—all these and other 
developments of recent years indicate genuine merchandising efforts 
on the part of some of the interests most directly benefited by the 
building of new homes—but these efforts still fall far below those 
put forth to induce the average man to spend his dollars for other 
things. 

The time is ripe for a great campaign for the merchandising of 
homes. The pressing demand for mere “housing” has largely been 
met. As in the automobile industry, the era of “production” must 


be followed by an era of merchandising. The time was—and not 
so long ago—when the problem of the automobile manufacturers 
Then came the point when 


was almost entirely one of production. 


the “utility” demand for cars had largely been supplied and it 
became necessary to tap new veins of demand by appealing, through 
refinements in comfort and beauty, to the luxury desire, which js 
the dominant note in automobile merchandising today. 

There is a lesson in all this for the lumber industry, and all other 
industries interested in the sale of homes. Instead of harping on 
home ownership as a way of beating the landlord, providing a 
refuge for old age, or even waxing eloquent about its influence for 
patriotism and good citizenship, let us formulate some good mer. 
chandising arguments for the home as a means for gratifying the 
universal desire for comfort, beauty and even luxury. 

People do not buy automobiles or grand pianos because they con- 
sider them good investments, but because they expect to enjoy them 
and to get a “kick” out of their possession. There is more enjoy- 
ment and lasting “kick” to be got out of building, equipping and 
adorning a real home than can be obtained from any other sort of 
investment. Let us soft-pedal the old economic arguments for a 
while, and substitute the modern appeal to the desire to possess and 
enjoy beautiful, luxurious things, and to enjoy the standing that 
ownership of a good home imparts. Thus we may tap a new vein 
of demand, that has not been reached by the old arguments for home 
owning. 


Retailers Engage in a Reforestation Project 


T IS PERHAPS too much to expect that every user of wood 
shall visualize it as formerly a tree in a great forest in a re- 
mote region. It sometimes appears almost as difficult to get 

the distributors and users of wood in its various forms to assume 
any responsibility for perpetuating the supply of timber by wiser 
utilization, by reforestation or by exemption from tax or protection 
from fire. But wood is so useful, so necessary, that upon thought 
everybody knows that its supply must be perpetuated; and if need 
be, when the urgency is realized, everybody will give his aid to the 
cause of forestry. 

The cause of forestry deserves and requires the interest of all 
citizens, and it is especially important that lumbermen in all 
branches of the industry shall align themselves in some measure 
at least with local and national forestry programs. A unique 
method of interesting the retailers of the country in forestry in 
general and in its project in particular was adopted by the Great 
Southern Lumber Co. on the occasion of the meeting of the national 
retailers’ organization at New Orleans last week and the visit of 
delegates to Bogalusa. 

Retail visitors were shown a plot of one and one-half acres 
planted to 650 pine seedlings, each dedicated to and named for one 
of them. These trees will be watched and at each annual of the 
retailers’ association the company will report to the individual mem- 
bers regarding their trees. Not only so, but the retailers are urged 
to make periodical visits to Bogalusa, to see the young pines as they 
increase in size and to note the development of a forest. Certainly, 
there are few things in nature more interesting than trees, particu- 
larly small trees. While it is true that the greater part of the life- 
time of a man may be required to bring a tree from seed to mer- 
chantable size, yet the aggregate increase in volume of a plot like 
that dedicated at Bogalusa will surprise the unitiated and can not 
fail to impress the observer with the productivity of the soil and 
the value of a wood lot. 

As the people of the United States become better informed about 
the possibilities of tree growing and come to realize the vital inter- 
est the perpetuation of the timber supply has to them, they may 
be expected to establish local community and municipal forests. 
The “community forest” at Bogalusa ought not only to insure 4 
greater interest in forestry among the retailers for whom the trees 
are named, but it should stir them to greater activity in behalf of 
tree growing wherever an opportunity presents itself. It ought 
also to inspire in them a determination to “rededicate” themselves 
to loyalty to wood as a structural material. 








Stimulating Inventiveness of Workers 


NNOUNCEMENT of the offering of prizes by the Hardwood 
Manufacturers’ Institute for the best original methods oF 
devices for reducing waste in hardwood lumber manufacture 

directs attention again to the policy of the industry to secure effi- 
ciency by every practicable means. The institute is the fifth of 
regional organizations that have offered cash prizes to stimulate 
inventiveness among practical workers. A fact emphasized in the 
conditions of the contest is that the prizes will be awarded on the 
basis of merit of the device or method and not on the literary 
artistic ability of the contestant. In addition, every contestant ™ 
the regional contests will be entered in the nationwide contest com 
ducted by the National Lumber Manufacturers’ Association, ™ 
which cash prizes offered are substantially larger than thos 
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awarded by any one of the regional manufacturers’ associations. 

It is altogether consistent with the policy of self improvement 
already established in the industry that only persons actually em- 
ployed in the lumber producing branch shall be allowed to enter 
the contests. This stipulation, combined with the staging of con- 
tests in the several regions, ought to concentrate the interest and 
attention of a great majority of the workers in the industry upon 
opportunities and methods of improvement and prevention of waste. 
It is no reflection upon present methods and management to assert 
that the opportunities for improvement are innumerable. In fact, 
there is hardly a field of industry, commerce, profession or vocation 
in which improvements are not being made daily or almost hourly. 
Many of these betterments are of so technical a nature that they 
do not come to the attention of the general public, but the results 
of their adoption are realized in economies that inure to the public 


One very great benefit to be derived from the several regional 
contests is owing to the increase in the number of possible con- 
testants and consequently to their distribution among the different 
branches of manufacture. There will be opportunity for the woods- 
man as well as the mill worker and for all the other workers be- 
tween. Indeed, the practice of offering cash rewards for suggestions 
and improvements if persisted in over a period of years ought to 
stir most of the more intelligent workers to rivalry in promoting 
efficiency throughout the industry, producing benefits worth im- 
measurably more than their cost in money. From its inception as 
a single national contest the idea already has developed into an 
intensive cultivation of interest and inventiveness that touches 
every region. There need be no surprise if experience shows oppor- 
tunities for further extension of the idea until it shall become an 
agency for “home study” and “university extension” courses in 





benefit. 





Unfilled Softwood Orders Decline 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Nov. 18.—Reports re- 
ceived this morning by telegraph from 374 of 
the more important softwood lumber mills of 
the country indicate that the lumber business 
is still in a seasonal decline, says the National 
Lumber Manufacturers’ Association. These re- 
ports cover the week ended Nov. 13, and show 
a slight decrease in production, and nominal de- 
creases in shipments and new business, when 
compared with reports for the week earlier. In 
comparison with reports for the corresponding 
week a year ago, nominal decreases in produc- 
tion and shipments, and a marked decrease in 
new business were noted. The 126 reporting 
hardwood operations show production and ship- 
ments about the same, and a big increase in 
new business. 

The unfilled orders of 234 southern pine and 
West Coast mills at the end of last week 
amounted to 562,966,504 feet, as against 579,- 
911,729 feet for 234 mills the previous week. 
The 127 identical southern pine mills in the 
group showed unfilled orders of 219,531,148 feet 
last week, as against 226,870,276 feet for the 
week before. For the 107 West Coast mills, the 
unfilled orders were 343,435,356 feet, as against 
353,041,453 feet for 107 mills a week earlier. 

Altogether the 360 comparable reporting soft- 
wood mills had shipments 93 percent, and orders 
81 percent, of actual production. For the south- 
ern pine mills, these percentages were respec- 
tively 92 and 82; and for the West Coast mills, 
86 and 72. Of the reporting mills, the 334 with 
an established normal production for the week 
of 226,273,518 feet gave actual production 96 
percent, shipments 88 percent and orders 76 
percent thereof. 

The figures for last week (360 mills), the 
week before (352 mills) and the same week last 
year (351 mills) follow: Production—223,- 
767,959 feet, against 230,306,359 feet the week 
before, and 225,850,262 feet last year. Ship- 
ments—209,183,705 feet, against 224,826,102 
feet the week before, and 218,620,865 feet last 
year. Orders—180,388,820 feet, against 196,. 
530,354 feet the week before, and 211,172,052 
feet last year. 

The following revised figures compare the 
softwood lumber movement of the same regional 
associations for the first forty-five weeks of 
1926 with the same period last year: Produc- 
tion—10,744,746,772 feet, against 10,893,387,126 
feet last year. Shipments—10,926,608,300 fect, 
against 10,780,269,227 feet. Orders—10,841,- 
096,048 feet, against 10,553,009,495 feet. 

‘The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently the former are not 
now represented in any of the foregoing figures 
or in the regional tabulation below. Fourteen 
of these mills, representing 39 percent of the 
cut of the California pine region, gave their 
Production for the week as 12,335,000 feet; ship- 
ments, 10,950,000 feet, and new business, 


methods of manufacture. 


Four mills closed down. Last 


10,037,000 feet. 
week’s report from 16 mills, representing 47 


percent of the cut was: Production—17,940,000 
feet; shipments—15,678,000 feet, and new busi- 
ness—14,387,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 107- mills re- 
porting for the week ended Nov. 13 was 24 per- 
cent below production, and shipments were 14 
percent below production. Of all new business 
taken during the week, 44 percent was for future 
water delivery, amounting to 35,513,263 feet, of 

















A logging train of the Madera Sugar Pine Co., 
Madera, Calif., showing the quality of timbers 
that are cut into lumber by the company, 
afterward to be ‘‘water-cured’’ in the 65-mile 
flume and the newly installed ‘‘ lumber laundry’’ 





which 23,815,388 feet was for domestic cargo 
delivery, and 11,697,875 feet export. New busi- 
ness by rail amounted to 39,762,820 feet, or 50 
percent of the week’s new business. Forty-five 
percent of the week’s shipments moved by water, 
amounting to 40,826,316 feet, of which 23,- 
797,041 feet moved coastwise and intercoastal, 
and 17,029,275 feet export. Rail shipments 
totaled 45,730,712 feet, or 50 percent of the 
week’s shipments, and local deliveries, 4,652,791 
feet. Unshipped domestic cargo orders totaled 
126,338,493 feet; foreign, 119,844,356 feet, and 
rail trade, 97,252,370 feet. 

The gradual decrease of employment along 
the West Coast is continuing, according to the 
Four L employment service. Logging is fairly 
active in nearly all Douglas fir districts. Labor 
turnover at camps is less than it was last month. 
Lumber manufacturing, due to removal of a 
night shift here and there and the shutting 





down of many small sawmills, is on a lower 
production level than during October. Activity 
in the logging and lumber manufacturing in- 
dustry of Grays Harbor was further reduced. 
Signs of the approaching quiet season in the 
lumber manufacturing industry east of the Cas- 
eades are at hand. Several pine sawmills have 
already closed for the winter and others will 
shut down shortly. Woods work is well under 
way, but there have been few calls for woods- 
men at employment centers, due, it is said, to 
the fact that many men are traveling from 
camp to camp in search of employment. 

The Western Pine Manufacturers’ Associa- 
tion reports some decrease in production, and 
notable decreases in shipments and new 
business. 

The California Redwood Association reports 
considerable decrease in production, a nominal 
increase in shipments, and new business well 
in advance of that reported for the week earlier. 

The Northern Pine Manufacturers’ Associa- 
tion reports a big decrease in production, a 
nominal decrease in shipments, and new business 
slightly below that reported for the previous 
week. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with three fewer mills reporting, shows a 
little increase in production, and substantial 
decreases in shipments and new business. 

The nineteen hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion reported production as 1,290,000 feet; ship- 
ments, 2,736,009 feet, and orders, 2,172,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 107 units production as 17,111,567 
feet; shipments, 16,893,796 feet, and orders, 
20,599,084 feet. The normal production of these 
units is 18,050,000 feet. 

For the last forty-five weeks all hardwood 
mills reporting to the National Lumber Manu. 
facturers’ Association gave production 1,329,- 
004,241 feet; shipments, 1,331,179,320 feet, and 
orders, 1,363,529,193 feet. 

(The barometer of the Southern Pine Asgo- 
ciation appears on page 51.—EpirTor.) 


[Special telegram to AMeRICAN LUMBERMAN] 

NORFOLK, VA., Nov. 18.—For the week ended 
Nov. 13, thirty-eight mills reporting to the 
North Carolina Pine Association, and having a 
normal production figure of 10,446,000 feet, 
manufactured 8,177,917 feet, shipped 7,871,596 
feet, and booked orders for 5,636,790 feet. 


Corporation Offers Bonds 

New York, Nov. 15.—The Cady Lumber Cor- 
poration today offered $2,000,000 in 614 percent 
bonds in connection with its first mortgage sink- 
ing fund financing. The corporation is a Dela- 
ware concern operating extensive timber pre- 
serves in Arizona under contracts with the 
United States Government, its product being 
marketed under the trade name of Cady Quality 
Arizona White Pine. G. E. Barrett & Co. (Ine.) 
and Edmund Seymour & Co. (Ine.) are the 
brokers. 
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Perpetual Millwork Inventory Blanks 


In your Nov I noticed a brief item you 
published regarding an inquiry you received from 
a Texas retailer about perpetual inventory blanks. 
We have been furnishing our trade with a perpet- 
ual inventory system for their woodwork business 
and every dealer who has tried it out is very en- 
thusiastic about it. 


issu 


We shall be pleased if you will send us copies of 
two of the reprints that you mention as having 
sent to this Texas retailer. Doubtless we could 
pick up some good ideas from these inventory 
blanks that you mention, but \what we have 
in mind mostly is the fact that we could rec- 
ommend the use of these blanks to lumber deal- 
ers who are already using our own perpetual in- 
ventory for woodwork. In our estimation a dealer 
who is not using a perpetual inventory system in 
his yard is overlooking one of the biggest things 
in modern merchandising, because today his profits 
depend upon his turnover, and without a perpetual 
inventory he has no idea what his turnover is.— 
Inquiry No. 1,845-A. 

{The foregoing comment comes from one of 
the largest manufacturers of millwork. In a 
later letter this inquirer sent a copy of its mill- 
work inventory card. Regarding this card, the 
inquirer says: 


There are three things in particular that our 
dealers and ourselves like about this card. In the 
first place the dealer is able to tell which of his 
desigus are moving the best and if he is overloading 
on some design that is slow moving, he can put 
forth special efforts to move the slow moving de- 
sign. Later, of course, he can discontinue this 
design if he decides that it is not fitted to the 
requirements of his locality. 

Second, the dealer can always order quantities 
of any particular item in sufficient time to have 
them on the job In other words, he is not caught 
short of anything, if he watches these cards care- 
fully. 

Third, it has cut down to a great extent the last 
minute hurry-up calls that we get for rush orders 
for items that the customer forgot to order, which 
he finds he is entirely out of and which he needs 
at once. In other words, we are now given plenty 
of time to get out each order, in the majority of 
cases, and this makes it possible for us to give 
better than the average service and keep the work 
in our plant running along much more smoothly. 

One thing in particular we try to impress upon 
our customers, and that is the 
ventory must be taken seriously and kept strictly 
uptodate. If it is kept in a half-hearted manner, 
and the sales or purchases recorded carelessly, it 
becomes practically useless in two or three months. 
It is true it involves a lot of work, and in big 
organizations of some of our customers undoubtedly 
occupies a considerable portion of one clerk’s time, 
but at the same time these customers tell us that 
it is very much worth while and that they would 
not be without it. 


There has always been among retail lum. 
bermen a great deal of interest in the matter 
of inventory, particularly perpetual inventory 
records. Publication of Inquiry No. 1,845 
brought requests from a number of readers 
for copies of the inventory blank mentioned as 
having been sent to the original inquirer— 
EDITOR. | 


Log Scales, Grades, ‘‘Scoots’’ 


I am looking for some grading rules applying to 
logs, and if you have any of the books of rules of 
the different log scaling bureaus I would be pleased 
to have same. 

Also I am looking for a textbook or some written 
guidance for beginners in the grading and measure- 
ment of lumber. Do you know of any such book 
or manual that has ever been published, and is 
this subject taught in any of our schools? 

In order to settle an argument will you explain 
how the word “scoots” came to originate as ap- 
plied to culls or low grade lumber.—Inquiry No. 
1,851. 


[This inquiry comes from a reader connected 
with a lumbering operation in the Philippine 


Islands. The only grading rules for logs in the 
files of the AMERICAN LUMBERMAN are those 


adopted some years ago by the Lumbermen’s 
Club of Memphis, Memphis, Tenn. In the book- 
let containing these rules the Doyle log scale 
is included as the official scale of the concerns 
that use the rules. 

In the AMERICAN LUMBERMAN’s ‘‘ Vest Pocket 


Ready Reckoner,’’ which sells at 50 cents a 
copy, are included the Doyle, Scribner, Cumber- 
land River, Two-Thirds, and combined Doyle 
and Scribner rules, as well as a table comparing 
these and many other rules for 8-inch, 16-inch 
and 24-inch logs. This booklet contains much 
other information of interest and value to lum- 
bermen, and would no doubt be well worth the 
price to this inquirer. 

Several books on lumbering contain interest- 
ing and helpful information about the grading 
of lumber. One such book is Betts’ ‘‘ Timber, 
Its Strength, Seasoning and Grading,’’ which 
is supplied by the AMERICAN LUMBERMAN at 
the publisher’s price, $3 a copy, delivered. 
Another book containing some helpful material 
on grading is ‘‘The Properties and Uses of 
Wood,’’ by Koehler, this book also being de- 
scribed in the catalog referred to and supplied 
by the AMERICAN LUMBERMAN at the pub- 
lisher’s price, $3.50, delivered. 

In the course of the studies and investigations 
made in connection with the standardization 
movement, the Forest Products Laboratory of 
the Forest Service of the Department of Agri- 
culture, prepared Department Circular 296 en- 
titled ‘‘Standard Grading Specifications for 
Yard Lumber.’’ This booklet, which may be 
obtained from the Superintendent of Docu- 
ments, Government Printing Office, Washington, 
D. C., at 20 cents a copy, is really an excellent 





of which may be obtained from the Superinten- 
dent of Documents. 

With regard to the origin of the word 
‘*seoots,’’ it is inferred that inasmuch as the 
word in its general application means to move 
quickly or get out of the way in haste, it 
came to be applied to waste or low grade lum- 
ber because it formerly was immediately thrown 
away in the process of manufacture. In fact, 
the dictionary quite clearly accounts for the 
technical use of the word in the lumber indus- 
try by reference to its meaning in general use, 
So far as available records show, the term ap- 
pears to be applied to hardwood lumber only, 
—EDITOoR. ] 


Lumber Literature for School Use 


Some of our classes are making a study of the 
lumber industry and would be glad to receive from 
you any free samples, pictures, booklets, exhibits 
ete. concerning this industry which you may be 
able to furnish them. 

We assure you that our classes would appreciate 
anything which you may send them.—INQuIRY No. 
1,849. 

[This inquiry comes from the principal of a 
school in one of the larger midwestern cities. 
The AMERICAN LUMBERMAN has sent the 
inquirer a number of booklets, reprints and 
special articles that may be helpful. The 
inquirer also has been referred to several of 
the associations that have published booklets 


fact that this in- 


manual of grading and should prove extremely 
It may be also that 
a beginner would find something valuable in 
Farmers’ Bulletin No. 1210 entitled ‘‘ Measur- 
ing and Marketing of Farm Timber,’’ copies 


valuable to a beginner. 


this principal. 





and prepared exhibits that may be available to 
The inquiry illustrates anew the 
opportunities that 
industry for making known the merits and avail- 
ability of wood. 


are open to the lumber 


EDITOR. | 
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Gentlemen engaged in the 
lumber business in Bangor, 
Me., estimate that the produc- 
tion there this year will fall 
10,000,000 feet short of that 
of last year. 

s 2 @ 


It will serve to mark the 
progress of the timber trade 
to quote from the Honduras 
Blue Book, which gives an ex- 
port of 3,498,391 feet of ma- 
hogany in 1869 as compared 
with 3,006,619 feet the pre- 
vious year, but of this quan- 
tity Holland and the United 
States, both of them customers 
in 1869, took none; England 
and France sharing the whole 
proportion. Of cedar 37,869 
feet were taken by England 
and the United States, both 
countries having taken 88,958 
feet in 1868. 


* + * 


The average lumber crop of 
the upper Mississippi River is 
from 70,000,000 to 80,000,- 
000 feet, mostly white pine. 
There is but little hemlock or 
hardwood _ manufactured 
there. The amount of logs 
put in last winter on the upper 
Mississippi and its tributaries 
would not exceed 50,000,000 
feet, and from present indica- 
tions the amount this year will 
be considerably less. A large 
portion of the lumber run to 





market this year was sold be- 
low cost, without including 
stumpage. 

* * 

We have received a circular 
from Henry S. Dow, secretary 
of the National Lumber Asso- 
ciation of the United States, 
intimating that it has come to 
the knowledge of the board of 
directors of the association 
that the lumber manufactur- 
ers of the country generally 
are not disposed to codperate 
in the movement to curtail, 
though in many instances this 
disposition is not from choice, 
but from supposed necessity 
or business policy. Therefore, 
in justice to all, the board 
deem it their duty to state 
that, according to the spirit of 
the resolution adopted, no one 
is thereby bound to curtail op- 
erations for the coming sea- 
son. The board is led to make 
this announcement for the 
reason that it appears there is 
an erroneous impression pre- 
vailing to the effect that cer- 
tain idividuals, associations or 
sections of the country are 
acting according to the ab- 
stract resolutions that have 
been published from time to 
time and very generally dur- 
ing the last few weeks, where- 
as the facts gathered show 


that while not a few are act- 
ing on the principle that an 





overstock for the coming year 
is imminent, yet the great 
body of manufacturers are 
making arrangements for at 
least the usual large stock of 
lumber for the market of the 
country next year. 


oe « & 
As the season advances 
freights at Saginaw, Mich., 
are getting better. The fol- 


lowing are noted: Schooner, 
Nellie Weaver, lumber, Bay 
City to Tonawanda, $2; 
schooner J. F. Joy, lumber, 
Bay City to Chicago, $2.25 on 
the dock. 


+ + * 


In a week or ten days all of 
the Minneapolis mills will have 
shut down and most of them 
will send crews into the woods, 
the balance letting out their 
logging by contract. Less than 
3,000,000 feet of logs will be 
wintered in the city, the work 
for this season having cut 80 
close that it will be possible to 
do but little manufacturing 10 
the spring until the winter cut 
above begins to run into the 
booms. It is a given opinion 
by most of the millmen that 
there will be quite as large 4 
cut by logging crews in the 
woods this winter as there has 
been during any previous log- 
ging season. , 
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Southern Pine Production and Bookings Increase 


Southern pine mills were producing more actively during 
the week ended Nov. 12, output being only 8.34 percent below 
normal against 12.41 percent the preceding week. For this 
reason, orders were 18.45 percent below actual output, al- 
though the mills booked an average of 454 thousand feet, 
against an average of 435 thousand feet the previous week. 

It is probable that business has been stimulated somewhat 
by price concessions. Retail yards are reluctant to buy beyond 
jmmediate needs, and evidently intend to continue hand to 
mouth purchases until after year-end inventories. Conces- 
sions, offered by even the larger mills, fail to tempt them from 
this course. Quotations on No. 1 dimension and boards from 
the larger mills are, however, rather firm, but prices on the 
small mill output’of No. 2 and better are weaker. The produc- 
tion of such mills is said to be greatly reduced, so that total 
offerings of pine are less than they were. 

The larger mills are going into the winter with small stocks, 
having sold so far this year three percent more than their 
output, whereas at the corresponding date last year the sales 
had amounted to one percent less than production. As re- 
tailers’ stocks are also low, they should be in the market early 
for spring needs, so that price levels should be held. 


Northern Hardwood Sales of Good Seasonal Volume 


There appears to be a good seasonable volume of northern 
hardwood moving. Bookings during the week ended Nov. 6 
averaged 176 thousand feet a mill, against an average of 116 
thousand feet the preceding week. Business has probably been 
helped by recent adjustments in lists, birch selects and better 
in 4/ and 5/4 being down $5, while 6/,to 10/ soft elm has had 
an advance of the same amount. These adjustments give no 
evidence of weakness, but the list is probably under pressure. 
Sales have been running quite heavily to the lower grades, and 
these continue in active call from box and crating interests, 
while mill stocks are low. The higher grades, however, have 
not been selling so well. 

There has been continued good buying by the automobile 
plants, but most of them are curtailing their schedules, and 
demand tends to slacken. Furniture manufacturers are tak- 
ing considerable amounts of northern stock, and there is also 
some buying by the implement factories. Building trades de- 
mand is rather good for the season, and both trim and flooring 
makers continue in the market. The final settlement of the 
British coal strike, which is daily expected, should benefit 
exporters of flooring especially. 

Output during the two weeks ended Nov. 6 averaged only 
79 thousand feet per week per mill, against an average of 82 
thousand feet for October. 


Southern Hardwood Sales Large But Prices Weaker 


Southern hardwood mills report a surprisingly large volume 
of business for the week ended Nov. 13. Although produe- 
tion was only about five percent below normal, new bookings 
were about twenty percent in excess of the actual output. 

Demand has recently been showing a tendency to fall off, 
because large consuming groups had reduced their buying. 
The automobile factories are curtailing their schedules, and 
oak flooring sales are considerably under production, indi- 
cating a slackening in building trades demand. Furniture 
factories, however, have continued good customers. Pur- 
chasing for export has been rather active. 

The large volume of business is probably explained by lower 
prices. For several weeks there have been plenty of woods 
and mill labor, and unusually favorable weather for the sea- 
son, so sellers, fearing accumulation, shaded quotations. 

The more severe weather being reported will soon enforce 


Lumber Statistics Appear on Pages 50 and 51; 





decided curtailment of output, while stocks of mills and con- 
sumers are low. The trend depends largely on weather. 


Cypress Business Slow; Redwood Is Moving Well 


Cypress trade seems to maintain its recent volume, but that 
is not sufficient to take care of mill output, and it is said that 
stocks continue to accumulate. Florida business is dull because 
of lack of building money, though there are signs of improve- 
ment. City retail trade in the middle West and South is sea- 
sonably slower, though there is a fair movement to rural yards. 
Retail trade in the East is held down by price competition of 
West Coast woods, but industrial users in this section show 
some interest in adding to their stocks. In general the market 
tends to weakness, though the efforts of buyers to secure lower 
prices meet with strong resistance. 

Redwood business has been a little less active during the last 
couple of weeks than it was during the preceding two. The 
mills have sold one percent more than their cut to date this 
year, however, and order files are in fair shape. Output has 
been increased recently. Eastern business has been quite 
heavy, and there are good sales to northern California, with 
southern California and foreign buying a little slack. Demand 
runs largely to the lower grades. Prices on scarce items are 
strong, and the list as a whole is firm. 


Fir Trade Slower and Mills Start Curtailing Output 


West Coast fir production showed a further decline during 
the week ended Nov. 13, to twenty-four percent below the 
cut; it had been twenty percent below the previous two weeks. 
The mills are finding difficulty in marketing the output at 
this season, and some of the large operations have already 
curtailed. There is every probability that there will soon be 
a general and decided move in that direction. 

The prospects in the Atlantic coast and middle West mar- 
kets are being impaired by heavy storms and snow, for the 
dealers have evidently set themselves against providing for 
anything beyond immediate needs. California has been a 
good market, but stocks are being built up, and there is pres- 
sure for lower prices. Export business is smaller also. 

A month of rather slow business is expected. Sales so far 
this year have exceeded the cut, but the mills are evidently 
determined to avoid accumulation by curtailment. Of the 
seven basic items, six showed a decline of about thirty percent 
in unsold Nov. 1 below the average of Nov. 1 last year, only 
one showing increase. Buyers’ stocks are also low, though the 
yards are counting on heavy spring trade. 


Shortleaf Trade Slow; Winter Will Reduce Output 


North Carolina pine demand has been running a little below 
production, which has conftfnued about twenty-five percent 
under the normal figure. Production for the year to Nov. 6 
was around seventy-five percent of normal, and shipments have 
exceeded it by three percent, but order files have been pretty 
well cleaned up. Because of competition from West Coast 
woods, prices are held down, and efforts to advance them have 
so far been unsuccessful. Current buying is practically all in 
small lots for immediate needs. Producers believe that as bad 
weather cuts down the output, quotations will stiffen up. 

Georgia air dried roofer production has been active, while 
demand is slow, so that the mills are accumulating stock. 
Prices are unsatisfactory, being on the basis of $18.50 for 
6-inch. Operators expect that bad weather will soon curtail 
output, and that they will be able to market their holdings at 
better prices. Some have already reduced their cut. 

Arkansas soft pine business shows a seasonal tapering off. 
Retail yards are buying only for filling in stocks, and in small 
quantities, while industrial business is somewhat slower. The 
mills have low stocks, and most quotations are firm, though 
occasional concessions are made on items in surplus. 


Market Prices and Reports on Pages 86 to 94 
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Southern Piner Buys in West 


{Special telegram to AMERICAN LUMBERMAN] 

San Francisco, CAuir., Nov. 16.—M. J. Rag- 
ley, of Jefferson, Tex., secretary of the recently 
organized Quiney Lumber Co., today announced 
completion of the details of the purchase by 
his company of the holdings of the F. 8. Mur- 
phy Lumber Co. This purchase includes the 
sawmill plants of the F. 8. Murphy Lumber 
Co. at Quincy and Sloat, Calif., together with 
all the timber holdings 
of that company. These 
holdings, together with 
available forest reserve 
timber, will guarantee a 
timber supply for oper- 
ating the plants for not 





M. J. RAGLEY, 
Jefferson, Tex. : 
Secretary Quincy Lumber 
Co. 





less than twenty-five 
years. 

The Quiney Lumber 
Co. recently was organ- 
ized under the laws of 
Louisiana, with head- 
quarters at Lake Charles 
and with a paid in eapi- 
tal stock of $1,000,000. The officers of the com- 
pany are: President, W. P. Weber, Lake 
Charles, La.; vice president, J. C. Saner, Dallas, 
Tex.; secretary, M. J. Ragley; treasurer, G. M. 
King, Lake Charles, La. Mr. Ragley, who is 
to have the management of all the operations 
of the company, will make his headquarters 
at Quiney, Calif. 

The consummation of this deal marks the 
transfer to the West Coast of another well 
known, successful southern pine manufacturer. 
Martin J. Ragley long has been engaged in 
the manufacture of southern pine and is recog- 
nized as one of the most successful operators 
in the South. His most recent operation was 
the W. G. Ragley Lumber Co. at Ragley, La., 
which exhausted its timber supply some time 
ago but which during its life was noted for the 
magnificent Caleasieu longleaf yellow pine 
manufactured by it. After closing his opera- 
tions at Ragley, La., Mr. Ragley moved to Jef- 
ferson, Tex., and since then has devoted prac- 
tically all his time to a thorough investigation 
of timber properties on the West Coast, with 
a view to locating permanently in this section. 
It was only after long and careful investiga- 
tion that he and his associates finally agreed 


to purchase the holdings of the F. 8. Murphy 
Lumber Co. 





His associates are all well known southern 
pine operators. W. P. Weber, president, and 
G. M. King, treasurer, operate the Weber-King 
Lumber Co. and the Powell Lumber Co., with 
headquarters at Lake Charles, La.; while J. C. 
Saner is a prominent attorney of Dallas, Tex., 
who has been associated for a long time with 
Mr. Ragley in his various lumber enterprises. 


The two plants of the F. S. Murphy Lumber 
Co. that have been purchased by the Quincy 
Lumber Co. are identical. In each of the plants 
the equipment consists of single band and re- 
saw, with the necessary auxiliary machinery, 
with complete planing mill, logging equipment 
ete. Each of the plants has a capacity of 2,000,- 
000 feet a month. The timber consists largely 
of California white pine and sugar pine, these 
two woods representing about 60 percent of the 
production, the remainder being about equally 
divided between red and white fir. 


Mr. Ragley announces that it is not his pur- 
pose to make any changes or improvements- at 
present except to complete arrangements to 
operate both plants during the season of 1927 
for at least ten months on a single shift. He 
has not yet made any announcement as to the 
merchandising plans of the new company. 

It is currently reported that F. 8. Murphy 
will retire from business, but that his son 
‘*Mike’’ will enter the retail lumber business 
in San Francisco or nearby territory. 


Works Out Own Reforestation Plan 


HAtTtiespurG, Miss., Nov. 15.—When F. A. 
Anderson located in Gloster, Miss., he hardly 
realized that nearly thirty years later, the Glos- 
ter Lumber Cu., of which he is general manager, 
would have a reforestation plan worked out that 
promises to give it an inexhaustible timber sup- 
ply. 

Gloster is located on the Yazoo & Mississippi 
Valley Railroad south of Natchez and near 
Woodville. The Gloster Lumber Co. is cutting 
nothing but shertleaf stock and at present its 
logging operations are in the section around Mt. 
Zion church and school, which was founded in 
1809 and much of the country at one time was 
in cultivation. It owns outright nearly 70,000 
acres of lands. About 20,000 acres is being 


eut over by another lumber company, but the 
land and all timber under 10 inches in diameter 
has been preserved and the use of skidders pro- 
hibited. This land will begin to yield saw 
timber again in about twenty years. 

The reforestation plan adopted by Mr. An- 
derson was put into operation after several 
years of close observation. He leaves five to 
seven trees 16 to 20 inches in diameter on each 
acre and cuts everything else down to 10 inches, 
There are several reasons why five to seven trees 
are left on each acre. These trees left for 
fifteen to twenty years will grow to at least 
1,000 feet to the tree and will run at that time 
very heavy to B&better stock and will help to 
hold the general average high while cutting 
the younger timber. Another reason is to be 
sure of a large supply of mast which will give 
a heavy growth of young timber in a natural 
manner. He believes that where only one tree 
is left the lightning attraction is greater. The 
company has several thousand acres of land 
cut over sixteen years ago which will now run 
around 5,000 feet to the acre. 

Its plan of fire protection is not expensive. 
The company builds a small house on each few 
thousand acres, contracts with a tenant to live 
on the land for five years and gives him free 
rent with the understanding that he is to be 
responsible for fire protection. At the end of 
five years the company charges him with the 
taxes and interest on the land he is cultivating. 
Should he not protect the timber against fires 
his contract is cancelled. In addition to grow- 
ing timber the company has several thousand 
pecan trees growing and this year will plant 
several thousand more trees. It expects these 








Business in Brief 


Considerable irregularity In trade is apparent but general conditions continue good 
with no prospects of any immediate slump, particularly in the basic industries. 
Colder weather stimulated purchases of seasonable goods, and it 

GENERAL = appears the peak of fall buying has been passed. More caution on 
the part of buyers may be expected from now on. October building 

construction was ahead of September and but about 1 percent below October, 1925. 
Bank clearings for week ended Nov. 11 showed a gain of three-tenths of 1 percent 
over the previous week and a loss of 9.9 percent compared with the same week last 


year. Business failures were 343 compared with 341 the previous week and 340 same 
week last year. 


Agricultural conditions show no improvement. Continued wet weather and floods 

are causing further losses in corn crop. Ten percent less winter wheat has been) 

planted in the middle West as compared with last year. The 

AGRICULTURE damage to oats has been serious and the loss is from 15 to 25 

percent in various sections. The cotton situation has shown 

little if any improvement. Grain movements are higher than a year ago. Small 
grain prices are lower. Live stock and dairy prices are good. 


Soft coal production reached a high level in October with a production of 54,536,000 
tons, an increase of 11.3 percent over the previous month and 2.5 percent over Octo- 
ber, 1925. Anthracite production for October was 2.7 percent greater 

FUELS than September. The daily average petroleum production for the week 
; ended Nov. 13 was 2,343,850 barrels as compared with 2,357,000 barrels 
the previous week. 


Steel orders last week showed a gain as compared with previous week. Unfilled 
orders are about 2.5 percent ahead of similar period last month and highest since end 
of April but lower by 12.7 as compared with year ago. Railroads have 

STEEL ot bought as heavily as was expected. October daily pig iron produc- 
tion showed a gain of 4.1 over September and 9.3 percent gain over same 

month last year. 


Bradstreet’s food index number for the week ended Nov. 11 was $3.44 compared 
with $3.43 for the previous week and $3.69 for the week ended Nov. 12, 1925. This was 
an increase of two-tenths of 1 percent over the previous week but a 

PRICES (oss of 6.7 percent from the corresponding week last year. The Har- 
vard wholesale commodity price index declined to 148.5 for week ended 

Nov. 10, from 148.8 for the week ended Nov. 3. 


Car loadings continue in excess of 1,000,C00 cars a week. For week ended Nov. 6 
loadings were 1,137,210 cars. This was 79,222 cars below previous week but an in- 
crease of 74,564 cars over same week last year. Car loadings of 
RAILROADS the year to date total 46,395,123 cars, an increase of 1,902,374 cars 
over the same period last year. This was the twenty-fourth week 

this year loadings have exceeded 1,000,000 cars. 
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trees within a few years to take care of the 
carrying charges on its growing timber lands. 

Mr. Anderson is much interested in the pos- 
sibilities of that section for a paper mill. For 
nearly twenty years the average shipment of 
ties from there has been around 900 ears. It 
js estimated that half the wood is left to rot and 
that which is left would run a 50-ton paper mill 
easily. Many of the farmers have several acres 
of wood land each and every four years they 


go through this land and cut the ties and get 
a yield of around 100 ties an acre every time 
they go through. 

Gravel roads lead out from Gloster and ties 
are brought in from every direction, as far 
as fifteen miles. A few miles from Gloster 
there is a water site which could be made to 
develop sufficient power to operate a 50-ton 
paper mill and furnish power to transport the 
finished product to the railroad. It is the 


dream of Mr. Anderson some time to develop 
this water power site and erect a paper plant 
to operate in connection with his sawmill in- 
terests. 


While the Gloster Lumber Co. has not taken 
advantage of the State forestry laws it is 
heartily in accord with such laws and feels that 
the laws will be amended from time to time to 
meet fully the requirements of those desiring 
to reforest their lands. 


1926—Thankssivimg—1684 


solid pieces of pine, as wide as 30 inches, showing the size 
attained by the virgin pine trees in Massachusetts. 

The house was built in 1684 by one of the original 
family of Burnhams, shipbuilders of Essex, who came 


fom England 
in the year 1634. 


[Continued from front page] 





In view of the 
extreme age and 
splendid condition 
of this old house of 
wood, and the fur- 
ther fact of its con- 
tinuous occupancy, 
a somewhat de- 
tailed description 
of the rooms shown 
in the accompany- 
ing photographs, 
as well as some that 
do not appear, will 
be of interest. As 
to the exterior, the 
original woodwork, 
of course, is Cov- 
ered by the shin- 
gles put on in com- 
paratively recent 
times. 

All the interior 
woodwork seen in 
the photographs of 











the various rooms, 
are the original 
wood. 


In the seventeenth-century equivalent of the modern living 
room—the large apartment with the fireplace which is pic- 
tured on the front page—the beams around the edge of 
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Dining room—Note beam ceiling and corner posts 





Bed room, showing paneling of wide, almost clear pine’ ' 


the room and the posts are of oak. 
the ceiling is pine. The massive slab that forms the top of the 
fireplace is elm. At the other end of the living room are seen 
posts and corner beams of oak. The original floor and door, 


The big central beam in 


of pine, are to be 
noted. The fire- 
place is 9 feet 6 
inches wide, and 5 
feet 4 inches high. 
In the dining 
room is seen the 
original pine ceil- 
ing, beams, corner 
posts and floor. 
The bedroom is 
especially interest- 
ing because of the 
extensive paneling 
of pine, the floor 
being of the same 
wood. The corner 
posts, beams and 
braces are of oak. 
All in all, this 
splendidly pre- 
served old Colonial 
house is one of the 
most interesting of 
the many speci- 
mens of early 
American architec- 
ture and construe- 
tion that the AMEr- 
ICAN LUMBERMAN 





has been privileged to present to its readers. These sturdy old 
houses demonstrate beyond cavil that a well built house of 
wood will last for generations. 




















Bed room—Observe the heavy beams and braces 
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At This Harvest Festival Time, Lumbermen Have Much for Which to Be Thankful— 


For Having Done as Well as We Did; For Not Having Been Less Fortunate 


And now that summer is over and the 
year draws toward a close, we are prepar- 
ing to observe one of the fine old Ameri- 
can holidays. One could wish that our 
country had more traditions like Thanks- 
giving day; so mellow with gratitude and 
kindliness, so strong and sweet with the 
touch of Mother Earth. It is a harvest 
festival, and yet it is more than that. When 
Governor Biadford appointed the first day 
of thanksgiving, he and his fellow pilgrims 
felt that they had been in danger of their 
lives and had but barely escaped. Their way 
of living was simple in their new home on 
the shores of Massachusetts Bay, but it 
was also a hard way. An ample crop as- 
sured them against the danger of starving 
during the following winter, and to these 
rugged men and women this was cause 
enough for being grateful to Providence. 
They still lacked many of the things that 
make life easy and leisure fruitful; but in 
their escape from serious danger these sec- 
ondary things did not count. God had sent 
them food, and they were thankful; so that 
first thanksgiving was both a religious 
service and a harvest festival. 

Governor Bradford’s thought has so ap- 
pealed to the imagination and sentiment of 
Americans that they have kept the old cus- 
tom green. The day is one of quiet home 
feasting and family reunions. Indeed it is 
the old Pioneer spirit of sober gratitude 
and renewed hope that gives to the day 
much of its appeal. The person of avarice 
who catalogs his gains and advantages may 
easily become like 
the Pharisee who 
thanked God he was 
not as other men. No 
one of us is like any 
other; but such a 
feeling that causes 
one to draw away 
from human contacts 
and friendliness is 


queer cause for 
thanksgiving. The 
avaricious person, 


too, may easily per- 
suade himself that no 
thanks are due; that 
what he possesses he 
has created by his 
own skill and energy. 


openest thine hand, they are filled with 
good.” 

By a coincidence Thanksgiving Day falls 
near another November day of rejoicing. 
When the news of the armistice came in, 
back in 1918, the Realm’s inkslinger was in 
an officer training school, trying to learn 
the multitude of duties that fall to the un- 
happy lot of a second lieutenant. I well 
remember the braying motor cars that 
roared along the highway just outside the 
camp, the yelling and horn blowing and 
other noises that tore the night. With the 
perversity of human nature, we incipient 
shavetails were temporarily plunged in 
gloom that we were not to be allowed to do 
our stuff in France. The war had run out 
on us before we had had a chance. But that 
passed quickly, and we were swept along on 
the tide of rejoicing that flowed around the 
world. People and nations were profoundly 
moved to gratitude; not that they had been 
fortunate and favored beyond imagination, 
for sorrows and bitterness were thick upon 
them; but that the terrible wastage of the 
fighting had been stopped. The scars of the 
war will be upon us perhaps for generations 
to come, and a thousand difficult problems 
have been left behind that the fighting did 
not and could not solve. Some burdens 
have seemed unbearable, some problems un- 
solvable. But none the less Armistice Day 
is remembered as a day of thanksgiving. It 
is not celebrated as a memorial of a time 
when we had every good and perfect gift 
that the imagination could picture. But it 



































But most of us are 
ready to admit that 
what we have and 
are able to do has 
been the product of a 
partnership with 
many forces which 
we do not control. 
We subscribe to the 
lines of the old testa- 


ment poet: “These 
wait all upon thee 
that thou mayest 


give them their meat 
in due season. That 
thou givest them 
they gather; thou 


Now, eighty-five out of a hundred 
will reply without a pause that 
business is fine and prospects bully 








is a memorial of escape from known and 
dreaded dangers, and it is a promise of new 
opportunities. 

While all of us desire security and ap- 
preciate it in reasonable quantities, human 
nature is such that a sure thing in time be- 
gins to pall. It gets to seem like a limita. 
tion of opportunity; a discounting of our 
own share in the partnership with nature 
and society. Those who have long watched 
human beings in action say that the thing 
for which we ought to be most grateful is a 
chance to work; the opportunity to do our 
stuff in an environment that is neither too 
easy nor too hard. We seem to be fitted in 
a rough way at least to this workaday world 
with its steady clash and grind of will and 
personality. It is only when the clash and 
grind become so harsh that we can no 
longer get pleasure from the fruits of labor 
that we grow tired of the game and begin 
to believe, with the preacher, that all is 
vanity and vexation of spirit. ‘ 

But if we wait to be thankful until “every 
prospect pleases” and everything is coming 
our way, we’ll probably wait too long. And 
if by some miracle such a situation were to 
come about, such is the crankiness of man- 
kind that we wouldn’t like it and wouldn't 
be thankful. Indeed, the man who has had 
a rough time and begins to win just a little 
against misfortune is the one who is most 
ready with his thanksgiving hymn. 

This is something to be thought about as 
we make a practical review of our business 
and its prospects. Fashions in these things 
change. I can re- 
member, not so many 
years ago, that when 
I entered a retail of- 
fice and by way of 
opening conversation 
asked about the gen- 
eral health of trade 
I knew in advance 
that I’d be told it was 
terrible. I heard 
that reply in eighty- 
five out of a hundred 
yards; so it soon 
ceased to mean any- 
thing except a con- 
ventional opening 
and a starting point 
to a more detailed 
discussion. Usually 
within a few minutes 
the real state . of 
affairs would begin to 
appear. I don’t quite 
know why that story 
of bad business be- 
came a_ stereotype. 
We're all supersti- 
tious, more or less, 
and perhaps my re- 
tail friends of the old 
days felt that any 
confidence expressed 
in the present oF 
future state of busi- 
ness would bring bad 
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luck. Some of us 
still knock on wood 
when we make a 
statement that 
sounds like boasting 
or over confidence; 
and probably that 
old story of poor 
business was nothing 








more than a way of 
knocking wood. 

But in these pres- 
sent days this habit 
has changed. Now 
fully eighty-five out 
of a hundred will re- 
ply without a pause 
that business is fine 
and prospects bully. 
It doesn’t mean any 
more in the way of 
exact analysis than 
did the old stereo- 
type of gloom. The 
idea now seems to be 
that it is “bad psy- 
chology” to suggest 
slumps and dullness. 
Everybody is “sug- 
gestible” in these 
days, and _ possibly 
bankers are more so 
than other people, 
especially in the 
matter of gloom. If a dealer says he isn’t 
selling much his banker may hear about it, 
believe the story and get nasty about call- 
ing a loan. 

Neither of these ready-made answers mean 
much, so far as exact information is con- 
cerned, and yet we believe the optimistic 
answer usually comes nearer the truth. It 
is the normal state of affairs to have puzzles 
and problems; for if a business had none 
of these things anybody could run it. Within 
certain limits puzzles stimulate a man’s in- 
ventiveness and may well bring out capac- 
ities that otherwise would lie dormant. We 
know of a grocer who had been jogging 
along in an easy way in a small town, doing 
no more than seemed convenient and grad- 
ually slowing down in merchandising skill. 
Then a cash-and-carry chain store dropped 
in next door. The grocer was scared and 
had reason to be. His haphazard technique 
had not kept pace with local needs, and sud- 
denly it was put into competition with a 
standardized selling system worked out 
with great care and kept up to the minute 
by constant and rigid discipline. There 
were two things he might do; either sell 
out hastily or else tighten up and meet his 
new competitor with good mercantile meth- 
ods. A third possibility, to be sure, was the 
unpleasant one of going broke. He chose to 
tighten up and succeeded that way. He re- 
organized his stock by finding out how much 
of everything he needed to meet current de- 
mand, and on that basis he established de- 
partmentized standards. He specialized in 
some goods his competitor did not carry. 
He reorganized his delivery system; and 
while he could not reduce its cost much he 
did make it much more efficient as a trade 
builder. He established new credit policies 
and cut out a considerable leakage of bad 
accounts. He experimented with advertis- 
ing and uncovered some profitable lines that 
previously had been dormant. Of course he 
worked hard, but he grew to like it and more 
than held his own against the new compe- 
tition. The thing to notice in this connec- 
tion is that all these things might have been 
done in the days of easy competition, with 
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Use the winter months to go over the machine and set it in order 


a corresponding increase of profit and an 
improvement of service to customers; but 
they were not done until pressure of com- 
petition made them necessary to survival. 

In the economic survey issued for last 
month by a great New York bank I find the 
following statement: “Building figures for 
August likewise made a very good showing, 
total contracts awarded rising 18 percent 
over July to a level only 2 percent under 
that of the record month of August, 1925. 
Contemplated work, however, was consid- 
erably below a year ago, and it becomes in- 
creasingly probable that the building in- 
dustry, while not facing any immediate or 
drastic decline, is nevertheless passing over 
its crest.” 

The final sentence, you will say, is not 
so good and is a queer thing to put into a 
Thanksgiving article; something like mix- 
ing the wedding announcement with the suit 
for divorce. But if we look at this tentative 
prediction in the light of the old Pilgrim 
spirit, it may not be the completely depress- 
ing thing it seemed at first glance to be. In 
the first place, should building volume slow 
down a bit in the averages compiled for 
the whole country, it does not follow that 
demand will decline in any particular com- 
munity. And should it decline in your com- 
munity, you still have a chance to hold your 
sales up to normal. That will be, in part, 
up to you. No, we are not saying that a man 
can make his sales what he will. He is in 
partnership with many elements that he 
can not control. Perhaps he has already 
raised his yard efficiency to a high point. 
But we’ll guess that four out of five yards 
can, if the manager will take thought, cut 
out some leaks, stimulate some latent trade, 
balance the stocks, learn costs and in other 
practical ways increase the ratio of income 
to outgo. 

And this is the time to do it. The more 
we talk with successful dealers the more 
deeply we are impressed with the fact that 
the winter time is a highly profitable sea- 
son for them. Yes, some of them are learn- 
ing how to spread sales through the winter 
and to get some building or repairing done in 














the cold months that 
otherwise might not 
be done at all. But 
the chief thing we 
had in mind is the 
fact that these men 
use the winter lei- 
sure to review their 








past season’s accom- 














plishments, check 
over stocks and 
methods, compare 


notes with other 
dealers, survey as 
carefully as they can 
from their records 
and recollections the 
buying habits of the 
community, make 
such changes in stock 
as these things seem 
to indicate, and, in 
short, go over the 
machine and set it in 
order. 

Many of us will be- 
gin taking annual in- 
ventory in a week or 
two. Some of us 
have perpetual in- 
ventory systems, 
some take inventory 
each month. But all 
of us, including the 
boys with the perpetual systems, take 
stock with special thoroughness once a year 
at least, to determine by an actual count 
just what we have in the bins. And we do 
this just before or just after New Year’s. 
Then with our sales figures we try to work 
out some sort of summary of what has been 
accomplished during the year. Suppose a 
young dealer in an adjoining town were to 
come to you just now and say, “I’m getting 
ready to take my first inventory. I don’t 
know much about it. What ought I to learn 
from all these figures when I get them to- 
gether? What should this analysis tell me 
about the future as well as the past conduct 
of my business? In fact, I need to be told 
how to make this analysis, and I’ll be grate- 
ful for any tips you can give me.” 

If you liked the young fellow and wanted 
him to succeed, we suspect his questions 
would fire your interest and you’d give him 
much sound and practical advice. We guess 
that the advice would be good and that it 
would be advice you yourself do not com- 
pletely follow. Well, here’s your chance. 
There are several weeks left before time for 
the annual inventory. Make up this list of 
things to be learned from the analysis of 
these figures, and then apply them to your 
own business. It’s less than a complete 
utilization of good material to use these 
statistics merely to fix up an adjusted state- 
ment of profit and loss. This is valuable, 
of course, if it is accurately made. But ex- 
pert accountants tell of “adjustments” out 
of all conscience to show a profit where there 
has been none. Such tabulations as a dealer 
may make are of no value to him unless they 
actually disclose conditions as they are. And 
it is quite as important to know where and 
how money was made as to know how much 
was made. These tabulations are for the 
purpose not only of closing this year’s busi- 
ness but also of preparing for intelligent 
merchandising next year. 

No one of us has done as well in every 
point this year as we wish we had. We can 
think of many things we would change if 
we could. But, as the boys in the army used 
to ask, are we downhearted? We answer, 
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as they did, that we are not. The fact that 
we see something to work toward, to im- 
prove, to add to our personal or our busi- 
ness equipment means that opportunity is 
still ours. On this Thanksgiving Day we 
stand between two feelings, just as the 
Pilgrims did. We are thankful for having 
gotten along as well as we did, for a little 
imaginative thought shows us that disaster 
might easily have come to us; that we 
might have been less fortunate than we 
are. And we are thankful for the insight 


and even for the discontent that braces us 
up for a more intelligent undertaking of 
the duties of the future. 

One of the early thanksgiving stories is 
told in the old testament. When Noah and 
his family came out of the Ark, according 
to the old account, they found themselves 
in a wasted and drowned world. Many of 
their own possessions must have been de- 
stroyed. Society was gone. This little 
group of people had to begin all over. But 
the first thing Noah did after leaving the 


News and Business Ideas 


Dealer Successfully Handles Feeds 

West UNION, Iowa, Nov. 16.—Giving each 
of the lumber yards in its chain a name ap- 
propriate to its location, instead of using the 
company name, is the policy of the Midwest 
Lumber Co., of Dubuque. 

This company, which is only five years old, 
already has thirty-two yards in operation, most 
of them in northeastern 
Iowa. 

The accompanying 
photograph of the com- 
pany’s yard at West 
Union, showing the 
name, Fayette County 
Lumber & Coal Co., 
demonstrates how the 
community serves to 
give the yard its name, 
West Union being the 
county seat of Fayette 
County. 

The yard buildings 
are neat and trim in 
battleship gray, with 
the company name and 
the line of building materials carried painted 
thereon in black lettering. 

The Fayette County yard is one of a grow- 
ing number of yards in northeastern Iowa and 
southwestern Wisconsin that have gone into 
the handling of hog and chicken feeds. ‘‘We 
started shipping in feed a year ago,’’ said 
Manager C. H. Whitney. ‘‘It is paying well, 
and the demand is growing.’’ 

The statement is interesting in the face of 
the fact that just across the street from the 
Fayette County yard is a farmers’ codperative 
buying and selling concern which handles a 
line of feeds. Manager Whitney attributes his 
success with the new side line, against this 
competition, to the fact that he is handling 
high quality feeds only. 


Codperative Display to Boost Wood 

CLEVELAND, OnI0, Nov. 17.—A far-reaching 
move to give publicity to wood construction 
through codperating agencies, ranging from 
lumber salesmen to banks and building and loan 
associations, has been launched by R. F. Good- 
now, manager of the Wood Homes Bureau of 
the Cleveland Board of Lumber Dealers. 

Initial efforts in this connection which have 
produced splendid results, and which will be 
duplicated so far as possible, have been the 
featuring of a window display, identical with 
the one appearing in the headquarters of the 
bureau, by fifteen building and loan associa- 
tions in various sections of Cleveland. This dis- 
play was explanatory and illustrative of the 
purposes of the bureau as a codperative under- 
taking by lumber interests, and not as a real 
estate project. In addition free plan books 
were featured, and slips entitling customers of 
building and loan organizations to these books 
as well as to the services of the bureau, were 
issued at the various main and branch offices 
of these associations. This practice of tying 
up bureau window displays as a means of em- 
phasizing its service possibilities will be ex- 
tended to other lines of business having a mu- 





tual interest in the building of wood homes. 

In addition, the formation of a salesmen’s 
club has been effected, as a means of giving 
more widespread publicity to the constructive 
purposes of the bureau with respect to wood 
construction. The organization meeting of this 
club was held this week, attended by 140 yard 
salesmen, Addresses were made by Earle Rosen- 
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Trim, gray-painted buildings of Fayette County Lumber § Coal Co., 


West Union, Iowa 


dale, Cleveland Lumber Co., president of the 
Cleveland Board of Lumber Dealers; J. V. 
O’Brien, secretary of the board, and R. F. 
Goodnow, manager of the bureau. A course in 
salesmanship will be given to this group of lum- 
ber salesmen through the codperation of the 
Cleveland Y. M. C. A. Institute of Technology. 


Lumberman Is a Civic Leader 
PLAINFIELD, N. J., Nov. 15.—Under the head- 
ing of ‘‘ Business and Professional Leaders,’’ 
the Plainfield Courier-News once a week carries 
on its front page a biographical sketch of one 





This car recently unloaded by the Farmers’ Lumber Co., Sac City, 
Iowa, shipped from Vernonia, Ore., by the Central Coal ¢ Coke Co., 
contained 55,846 feet of 1”4-inch fir flooring, 12-foot and shorter. 
this a record for a car of short length flooring, or can any reader of 
the AMERICAN LUMBERMAN tell of having received a bigger one? 


of the city’s most prominent citizens. In the 
Nov. 3 issue of the above newspaper, Charles 
E. Loizeaux, vice president J. D. Lozieaux Lum- 
ber Co., was featured. 

Mr. Loizeaux also is vice president of the 
Loizeaux Builders’ Supply Co., of Elizabeth, 
N. J., and vice president of the Mid-City Trust 
Co., of Plainfield, a recently established bank 


Ark was to build an altar unto the Lord, 
The promise was made to him that “While 
the earth remaineth, seedtime and harvest, 
and cold and heat, and summer and winter, 
and day and night shall not cease.” This 
has been comforting to mankind ever since; 
and yet it promises nothing but the regular 
progress and succession of natural events. 
It gives mankind a chance to work in part- 
nership with nature; and that, after all, is 
the real foundation for the holiday we ob- 
serve as Thanksgiving Day. 


for Retailers 


which has had a phenomenal growth from the 
very beginning. During the eight months the 
bank has been in operation the deposits have 
grown so that they now total over $1,400,000, a 
splendid showing for a city the size of Plain- 
field, with a population around 35,000. 

When Mr. Loizeaux associated himself with 
his father in the lumber company, about nine- 
teen years ago, the total yearly sales were 
around $250,000 a year, whereas now they 
amount to almost that much each month. Mr. 
Loizeaux has charge of sales and purchases, and 
ever since entering the lumber business he has 
been a firm believer in advertising. The com- 
pany regularly uses, in the local newspapers, 
space three columns wide and eight inches deep, 
and larger space when special occasion requires. 
This advertising has been consistently carried 
for the last six years, and experience has shown 
that the ads get attention. 

Mr. Loizeaux, although a very busy man, 
has always spared whatever time was necessary 
for the advancement of any project for the 
civil, social and industrial benefit of his com- 
munity. He was elected a member of the com- 
mon council in 1916, and after serving a few 
months resigned to enter the army, serving 
overseas during the World War. In 1920 he was 
elected mayor, and in 1922 was reélected to that 
office. During his administration many import. 
ant public improvements were carried out. 


Retailer Builds House Under a Tent 


Tusa, OKLA., Nov. 15.—To help create pub- 
licity for home building, the Hanna Lumber Co, 
is building a very attractively designed resi- 
dence at the corner of Nineteenth and Peoria 
streets. 

The construction of this house is attended by 
an unusual feature, in 
that a big tent has been 
put up, completely cov- 
ering and enclosing the 
structure. This is to 
prevent interruption of 
the work by rain, snow 
or cold, as the house 
must be completed by 
the date set, Dec. 20. 
The tent measures 60 by 
90 feet, affording plenty 
of room inside for the 
work of construction. 
The exterior construc- 
tion of the house is 
brick and stucco. 

This house is almost 
an exact duplicate of 
the miniature model 
Is house standing in front 
of the Hanna com. 
pany’s esta blishment, 
which is to be given 
away during the Christ 
mas holidays to some fortunate boy or girl. 

This miniature bungalow, by the way, is the 
center of a contest, the company offering prizes 
for the best name for the little structure, which 
is just large enough to make a splendid play 
house for children. If a boy should submit the 
winning name he will be awarded a complete set 
of carpenter tools, and if a girl is the winner 
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she will receive a handsome desk and bench, 
made in the Hanna mill. This play bungalow, 
which is about the dimensions of a fair-sized 
room, is complete in every detail, including elec- 
tric lights, plumbing, decorations ete. 

With the recent addition of a large paint and 
wallpaper store the Hanna company is now 
equipped to furnish material not only for build- 
ing, but for interior finishing of the home. 


An interesting idea employed by the Hanna 
company in connection with its home building 
business is worth mentioning. When a house 
for which the company has furnished the ma- 
terials and supervised the construction is com- 
pleted, a small metal plate is affixed just inside 
the door. On this plate is embossed the name 
of the company, and spaces are provided for the 
record of each individual house, such as ‘‘ year 
built,’’ ‘‘serial number’’ and other data. Un- 
der the corresponding serial number the com- 
pany keeps in its office a full record of the 
materials that have gone into the structure and 
the facts connected therewith. In other words, 


the pedigree of the house is recorded, and be- 
comes a permanent record which can be referred 
to at any future time to verify claims of good 
materials and workmanship. 


Old Frame House Is Solidly Built 


An interesting letter has been received by the 
AMERICAN LUMBERMAN from D. W. Spaulding, 
of Joliet, Ill., in which he describes and sends 
a snapshot of an old frame farmhouse built by 
his father fifty years ago, the construction of 
which well illustrates the thorough building 
methods of those days. Mr. Spaulding writes 
as follows: 

‘*T note with much interest the stand which 
the AMERICAN LUMBERMAN is taking in regard 
to wood as an enduring building material, and 
the efforts you are putting forth to demon. 
strate its long life and other good qualities. In 
this connection, I am enclosing a snapshot of 
a farmhouse, situated at Garden, Delta County, 
Mich., built by my father in 1876. While I 
have traveled ccnsiderably and observed a good 





This Week’s Timely Tip 


Handy, Self-Inventorying Rack for Glass 


Many lumber retailers who handle paints also handle glass. 
Herewith is shown a very practical and convenient rack for stor- 
ing glass so as to make each size easily accessible, recently 
observed by an AMERICAN LUMBERMAN representative in the 
Springman Lumber Co.’s establishment at Alton, III. 

The accompanying sketch illustrates the idea. 
row, it will be observed that the compartments graduate from 
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the same purpose. 


piled. 


glass. 


double thickness. 





those accommodating the larger sizes to those for the smaller. 
The upper row is arranged in reverse fashion, but accomplishes 


This arrangement leaves a row of small square compartments 
along the top, in which other items, fitting those spaces, can be 


Each alternate bin in the rack is used for double thickness 
Each bin has a label at top, and on these labels, single 
thickness bins are indicated by black lettering, showing the size 
of the glass therein, while on the labels for the double thickness 
bins red lettering is used. Thus merely by noting the color of the 
lettering on the label, one knows whether the glass is single or 


In addition to these oblong labels, each compartment has a 
round tag suspended from the top. On this tag is marked the num- 
ber of boxes of glass, of the size stored in that compartment, that 
Thus, when ordering new sup- 
plies of glass, it is only necessary to look at the tag over each 
bin to know the total amount of stock, of that size, on hand. 


Watch for Next Week’s “Tip” 


are on hand in the warehouse. 








many buildings, I have never found another 
of similar construction. 

‘*The walls are made of pieces of 4x12-inch 
white cedar placed edgewise, one upon another, 
locked on the corners, and pinned together with 
1%4-inch spruce dowels, spaced 30 inches apart. 
All joints are calked. The roof is of white cedar 
shingles of a grade known at that time as culls, 
but equal to our present 10-inch clear shingles. 
Their quality is proved by the fact that they 








Frame farmhouse in Delta County, Michigan, 
whose substantial construction defies the tooth 





of time. The white cedar shingled roof is still 
sound and watertight after a half century 


are still water-tight after fifty years’ use, and 
show only slight signs of decay at the edges of 
the roof and the eaves. 

‘*Several years ago the house was covered 
with bevel siding, also lathed and plastered, so 
that it is considered a model of warmth. The 
sills of this house are of 12x12-inch spruce, 
heavy and strong enough for a much larger and 
heavier structure.’’ 


Control of Retail Firm Changes 


YpsILanti, Micu., Nov. 15.—Announcement 
was made last week that the Hartwick-Wescott 
Lumber Co. has acquired the property and 
stock of the Ypsilanti Lumber & Coal Co., lo- 
cated on Parsons Street, and will there conduct 
a retail lumber business. 

Mrs. K. B. Hartwick and Mr. Wescott were 
formerly president and treasurer, respectively, 
of the Hartwick Lumber Co., one of the largest 
concerns of its kind in Detroit, but disposed of 
their interests there. 

Mrs. Hartwick will be a silent partner, acting 
in the capacity of president of the new company, 
while Mr. Wescott will be in active charge 
of the busineas. He announces that he will con- 
tinue the policies of the old concern. 

The Ypsilanti Lumber & Coal Co. is an out- 
growth of the Westfield & Fall River Lumber 
Co., having been purchased in 1919 by Joseph 
T. Gourley and William Brannum, jr., who have 
conducted a retail lumber and coal business 
since that time. 


A Sound Merchandising Principle 


An interesting little folder just issued by the 
Louisiana Red Cypress Bureau, New Orleans, 
La., calls attention to one outstanding feature 
of the merchandising policy of the department 
stores. This brochure points out that the suc- 
cessful department store does not advertise its 
entire stock at once, but picks out a few special 
things or some particular line and advertises 
these as feature items to bring people into the 
store. 

The folder then proceeds to apply the same 
principle to the retail lumber merchant, saying: 

He is in a position to profit by department store 
methods. He can build patronage, not by merely 
listing his products, but by pushing ideas that 
require the consumption of lumber and building 
materials. 

Instead of advertising cement, or wallboard, or 
shingle, and waiting for customers to want those 
things, he can more profitably develop and increase 
his market by selling his customers on the idea of 
using a sleeping porch for health reasons. 

He can advantageously advertise to his com- 
munity the value of weather-stripping, as a coal 
saver—the greater comfort that storm doors and 
windows insure during winter—the economy of 
building a double garage—or how the home may 
be beautified by erecting a pergola or an arbor. 
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as it is one of the most complete and best ar- 
ranged retail plants to be found anywhere. 
The tract on which the plant was built has a 
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direct from the car into the warehouse. Cars of 
lumber are spotted at the end of a tram track which 
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Cross section of main lumber shed of the Diamond Match Co., Oroville, Calif. 





GROUND PLAN OF THE STORE AND OFFICE BUILDING, WITH MOLDING AND LUMBER STORAGE SHED AT REAR 
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The principal thoroughfare, where the greatest 
amount of traffic passes the plant, is Meyers Street, in 
on which the plant has frontage of 54 feet. The ae 
store room has been built facing this street, in order 
to obtain the benefit of show windows on a heavily 
traveled thoroughfare, the same as enjoyed by the 
downtown stores. Two large plate glass windows 
permit motorists and pedestrians to see what is be- LINN 
ing offered in the line of paints, builders’ hard- | 2h 
ware and other goods adapted to display purposes. 

In order to centralize the office, it is placed back 
of the store room, which location brings it that 7 
much closer to the main lumber shed. In connection 
with the main office, there is a private office for the IN 
manager. 

Glazed sash in the partition between the main 
office and the store room enable employees working % 
in the office to see customers entering the store 
room. Both store room and office, as well as the 
gash and door room, are connected by French doors. 
This makes a very attractive entrance to any of 
these rooms, and also displays the doors which are leh i 
so popular for use in the construction of modern \ 
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homes. 

Next to the sash and door room is a garage for 
the manager’s car. The molding bins are built next 
to the garage. The molding rack is divided into 
forty-eight small bins or ‘‘ pigeonholes,’’ enabling 
keeping the various patterns and lengths of mold- 
ing separate and in the best of condition. 

The cement house has heavy ceiling joists, which | 
are floored over, enabling the storage of a great 
deal of finish lumber in the upper part of this | 
building. The main shed is so constructed that a 
great deal of lumber can be stored away most 
economically. | 

On account of the gradual slope of the lot on =: 
which the buildings were constructed, it was nec. |. LS 
essary to ‘‘step down’’ the foundation at various i 
points, which makes some of the lumber bins larger | 
than others. However, the main walkway and the 
building itself are kept on the level. 


| \ ee Sak, \Y a a i 
In the store room already referred to there is a Li We MoT —T i ie. 8 | 
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GROUND PLAN OF THE STORE AND OFFICE BUILDING, WITH MOLDING AND LUMBER STORAGE SHED AT REAR 
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strating built-in breakfast sets to customers. This 
also serves as a convenient place for customers to 
sit and look over building plans and samples of 
various materials which they might purpose using 
in connection with the building of their homes. . “eM a 

The hardware department is equipped with a \ Bete’ ~~ t ky 
nail counter, with thirty-one loose bins, each with \ ; p Me, he 4 F ae 
aeapacity of a little over one keg of nails. With \ ss . x hon 
these loose bins it is an easy matter to take inven- X ay ty, LL i 
tory by simply placing the bins on the scales, and TT. Nae vA 
they also are very convenient for refilling whenever Ne \ oF 
they become empty. “" 2oO\ \ \s 

In addition to the shelving space shown on the \ Sa a 
plans, a rack of built-in shelves was constructed in . ’ \ él \ 
the center of the room, back of the nail counter, . ‘wae .e | : 
and in front of the tier of shelves, as shown in the <i ‘pr | | 
plans. This brings the stock of builders’ hardware,  * ’ S : AY | 
and a portion of the paint stock, close to the nail r Ney <\¥ <— 
counter where it can not fail to catch the eye of . \ i Ss : 
the customer. \ ee + 

Commenting upon the yard layout and buildings, \ 4 a 4 | 
I. E. Brink, superintendent of branch yards, with q 1 z 
headquarters at the main office at Chico, Calif., < , Z SN 
said to the AMERICAN LUMBERMAN: ‘‘ We have con- he \A i 
structed seven or eight good-sized retail building a \ | meg * 
materials plants within the last three years, and our : 
experience tells us that the type of buildings we “\ “EX | % \, I tah 
have put up at Oroville are attractive, durable and = 4\ 7 “= q \ Bk 
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SWITCH TRACK AND PILING SPACE IN NEW YARD OF DIAMOND MATCH CO., OROVILLE, CALIF. 








rr 


A 
v 
e Jf 
\ 
\ 
— ee ae 
++ + 


4+—+—4 + + 
} 


aw 
a 
} 
aS 
TF 
Ps / 
4\/f 
y 
; 
ae aa 
. 
y — 
tice 


4+ ++ 


~? 
TT? 








i 
}—}—_4.- 4 — 


efficient. ’? 
The Oroville yard is one of forty-one retail yards 
Which the Diamond Match Co. operates in the Sac- 


= ‘ — \ } 

“2 * ° . e ” \ nm \ | 

ramento valley of California. J. M. Bingham is the i &\ koe | 
local manager. + 











Upon completion of the new plant, some months 


4 . ° ° = agli ‘o \ = A; 
ago, the public was invited to ‘‘an opening party,’’ *\s NN Ss 2 
. - . 2 


ofa & 


hae 


Which was advertised in the local newspapers and 
= also by circulars distributed in every home in Oro- ‘ ; | <<“ 3 
ville and placed in automobiles along the streets. : a oC \ ; 
The invitation met with hearty response, nearly two “s\\ 
thousand persons visiting the store and yards on : 
the opening day. They were served with lemonade 7 
and punch as refreshments, and souvenirs were 

given away, the ladies getting fans and yardsticks 

and the children balloons and whistles, Everyone : . | 
was in a happy frame of mind, and comment was . ~ <% | 
freely made by the visitors to the effect that retail ees xe x | 
lumber yards can be made as attractive, interesting ; rca, ; Fy 
and in every way uptodate as any other retail ‘ *s = 
mercantile establishments. 
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Great Southern Entertains 
Convention Delegates 


BoGALUSA, La., Nov. 15.—One of the most 
enjoyable and interesting features held in con- 
annual convention of the Na 
tional Retail Lumber Dealers’ Association 
which came to a close in New Orleans, Thurs- 
day, Nov. 11, [See report appearing on pages 
68.75, 85 of the Nov. 13 issue of the AMERICAN 
LUMBERMAN—Epitor| was the trip to this city 
on Friday, Nov. 12, to visit the operations of 
the Great Southern Lumber Co. and the Great 
Southern Paper Co. and to participate in the 
entertainments so generously furnished by these 


nection with the 


concerns. 

The lumbermen, ladies and guests left New 
Orleans at S a. m. on a special train of ten 
coaches and arrived at their destination at 
10:30. The train was stopped at the mill en- 
trance and the visitors filed into the mill grounds 
to musie furnished by the mill band. All of the 
departments of this operation were visited from 
the log pond to the loading platforms. Guides 
were on hand in the various departments to 
explain the different operations and to answer 








is the annual production from this byproduct 
operation. 

Several years ago the company shut down its 
waste burner, erected at a cost of $75,000, and 
today this waste that formerly was destroyed 
is converted into paper in the plant of the 
Great Southern Paper Co. which adjoins the 
property of the Great Southern Lumber Co. 
Following the trip through the sawmill the vis- 
itors were taken for an inspection of this most 
interesting manufacturing plant and visited all 
departments of it. The Great Southern Paper 
Co. has a production of 150 tons of sulphate 
pulp a day and is putting in the shipping room 
each twenty-four hours 130 tons of jute con- 
tainer liner, fifteen tons of all kraft container 
liner and fifty-five tons of kraft wrapping and 
bag paper. All of this is manufactured from 


what was formerly woods and sawmill waste. 
In the manufacture of its pulp the company 
reclaims 10,000 gallons of steam distilled tur- 
pentine each month. Enough paper is made an- 
nually here to encircle the earth three times 


trees will pass to their successors and will be 
living monuments for years to come to the re. 
tail lumber dealers who held their convention 
in 1926 in the longleaf pine territory of the 
South. To perpetuate the industries of Boga. 
lusa the Great Southern Lumber Co. has over 
150,000 acres under reforestation. The land 
has been restocked both by direct planting and 
natural reseeding. 

At noon the crowd was taken to the country 
club where it was treated to an old fashioned 
southern barbecue and afterward to the singing 
of negro spirituals by a negro chorus, Charles. 
ton contests and log sawing and chopping con- 
tests. 

While the visitors were assembled at the coun- 
try club W. H. Sullivan, vice president and 
general manager of the Great Southern Lum- 
ber Co., took occasion to welcome them to the 
city and to wish them a pleasant and interest- 
ing visit. Charles Green, president Eastman, 
Gardiner & Co., Laurel, Miss., head of the 
newly-formed Long Leaf Manufacturers’ As- 
sociation, and President I’. L. Lowrie also spoke, 
The former told of the objects of the association 
and said that despite rumors to the contrary 
there is enough longleaf yellow pine standing 
in the South to keep the sawmills busy for 
many years. President Lowrie thanked Mr, 
Sullivan and the great southern companies for 
the hospitality extended. 


The visitors left Bogalusa on their special 














Retailers Hear Mayor W. H. Sullivan at Barbecue, Nov. 12, Tendered by the Great Southern 


questions. The magnitude of this sawmill, the 
efficient equipment and the system that has 
been worked out to furnish products of high 
quality in an economical and efficient man- 
ner were revelations to all who were so fortunate 
as to make this trip. It was explained that 
at present this mill is cutting between 750,000 
and 800,000 feet daily and that logs from 55 
acres of land are required each twenty-four 
hours to keep it working at this capacity. In 
addition to the sawmill proper there is also 
being operated a lath and broom handle mill, 
with a production of 100,000 lath and broom 
handle squares daily; a heading and stave mill, 
with a production of 4,000 staves and 400 heads 
daily and a shingle mill with a daily capacity 
of 10,000 shingles. The company also manu- 
factures all of the belts used in the mill and 
maintains a completely equipped machine shop. 

The Great Southern Lumber Co. permits no 
waste to occur and has carried conservation 
to the point where even the byproducts are ex- 
tracted from such of the sawmill waste as is 
not used in paper manufacture and is burned 
under the boilers to furnish steam. The an- 
nual production of turpentine from this source 
is 55,000 gallons... The company also treats the 
lumber containing heavy piteh to recover the 
turpentine, rosin and pine oil contained in it. 
Thirty thousand gallons of turpentine, 2,751 
barrels of rosin and 2,600 gallons of pine oil 


with a band 109 inches wide. In connection 
with the paper mill there is operated a modern 
and well-equipped experimental pulp and 
paper laboratory containing a complete 36- 
inch paper machine. 

Following the inspections of the sawmill and 
paper mill the visitors were taken in automobiles 
for a tour of the city and a visit to the re- 
forestation operations of the company. In the 
nursery, the largest longleaf pine nursery in 
the world, were shown 7,000,000 seedlings that 
will be transplanted on the cut-over lands of 
the company. 

One plot of one and one-half acres, neatly 
fenced, contained a sign on which was the fol- 
lowing information: ‘‘This planting is the 
property of the National Retail Lumber Dealers’ 
Association. It was planted on Nov. 12, 1926, 
with longleaf pine seedlings eight months old. 
As the years go by watch the longleaf pine 
trees grow and ask for a report on your tree.’’ 
There are 650 seedlings planted here and each 
one is numbered. Each lumberman was given 
a tree and the number handed him to corres- 
pond with the number already attached to the 
tree. From time to time each lumber dealer 
will be advised how his particular tree is grow- 
ing. It is the plan of the company to have a 
photograph of the plot at each annual meeting 
of the association. As the years go by and 
the trees grow, if death claims the owners, the 


Lumber Co., at the Country Club, Bogalusa, La. 


train at 3:30 arriving back in New Orleans at 
6 o’clock. 


Delegates See Insulation Made 


LAUREL, Miss., Nov. 15.—Through the cour 
tesy of the Mason Fiber Co., of this city, two 
carloads of retail lumbermen and their ladies 
visited Laurel last Saturday to inspect the plant 
of the company and see how Masonite is made. 
The visitors were delegates who had attended 
the annual convention of the National Retail 
Lumber Dealers’ Association in New Orleans 
earlier in the week and- decided to visit the 
Mason plant after seeing the display of the com- 
pany’s product in the Roosevelt Hotel, the 
convention headquarters. 

R. G. Wallace, general sales manager of the 
Mason Fiber Co., whose offices are in the Con- 
way Building, Chicago, was in charge of the 
party which arrived Friday evening in two Pull- 
man sleepers and spent the night in the city. 
The party was taken through the plant Satur- 
day morning by M. H. Bissell, J. M. Bissell and 
J. W. Smith, who explained all details of the 
manufacturing process and answered questions. 
The production of Masonite, the visitors learned, 
is now about 100,000 board feet daily. 
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FARMERS did a business of in excess of $29; 
000,000 last year at roadside stands. 
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In the Realm of Building 


Young Woman Is an Architect 


East 8tr. Louts, Itu., Nov. 15.—Miss Bernice 
R. Goedde, who designed the efficiency bungalow 
built and furnished through the codperation of 
twenty East St. Louis firms interested in pro- 
moting home building and which proved the 
most attractive feature of the recent Pageant 
of Progress held here, 
has the distinction of 
being the second woman 
to be licensed as an 
architect in Illinois. 

Miss Goedde is the 
daughter of Charles 
Goedde, president of B. 





— 





BERNICE R. GOEDDE, 
East St. Louis, Il. ; 
Architect Who Designed 
Efficiency Bungalow 





Goedde & Co. (Ine.). 
She was graduated from 
Washington University, 
St. Louis, in 1922, with 
the degree of Bachelor 
of Architecture. After 
the two years’ actual 
experience required by 
law, which was obtained 
with one of St. Louis’ leading architects, she 
was licensed in 1924. 

Since obtaining her license, Miss Goedde has 
been employed in the office of B. Goedde & Co., 
where she performs such duties as billing in 
the mill, drafting detail work ete. The effi- 
ciency bungalow referred to in opening para- 
graph was described on page 50 of the 
AMERICAN LUMBERMAN of Oct. 30. 


Healthy Activity in Building 

New York, Nov. 15.—The American Con- 
struction Council in its national survey of con- 
struction conditions, just issued from its head- 
quarters at 28 West 44th Street, reports healthy 
activity in the building industry generally. The 
volume of operations points toward as great 
a total for the present year as for 1925, although 
there has been a slight seasonal recession and 
the situation is somewhat spotted in various 
parts of the country. The amount of work 
scheduled and contemplated for winter opera- 
tions is very favorable. 


The character of operations is of a much more 
substantial type than that of the last few years, 
showing an increased demand for better built and 
properly financed buildings. This is by far the 
healthiest situation that has existed in the build- 
ing industry for some years as there has been a 
very noticeable recession in new speculative build- 
ing not backed up by adequate values, and a better 
class of business is coming upon the market. 

Building operations in general show a larger 
percentage of structures for commercial and in- 
dustrial purposes, public buildings and public util- 
ities. There is a better supply of rentable space 
of good quality. 

Material prices and labor are reported fairly 
well stabilized with no apparent indication of any 
radical change in the near future. Labor produc- 
tivity is increasing. 

Contracts for engineering construction show a 
very substantial increase over the first ten months 
of last year with equally favorable prospects as to 
proposed work. 

Highway construction has been very active, the 
main obstacle being the lack of stable financing 
which would permit a continuous road building 
Program in some States. Some of the trunk line 
railroads report the greatest capital expenditures 
on construction for a number of years, with a cor 
responding amount of projected work. 

In general the reports favor the probability of 
Well sustained business in all branches of the con- 
struction industry for some time to come. Some 
Persons, however, urge caution along all lines of 
building operations except what is necessary for 
private use to meet the needs of industry in grow- 
Ing districts, feeling that this will help make for 
Stability of values. 

The great need, the report concludes, continues 








to be for better conceived, better financed and bet- 
ter built buildings, accompanied by intelligent city, 
town, and community planning not only as to 
building proper but also with regard to traffic con- 
ditions and health hazards. The public can now 
get, and should insist upon getting, full value for 
every dollar it puts into building. It should also 
insist upon getting similar values for the money 
it puts into highway construction, which means 
that it must demand not only better highways, of 
first class construction but also stabilized highway 
building programs so as to permit economical con- 
struction. 


Lumber Firm Dines Builders 


Boston, Mass., Nov. 16—G. Fuller & Son, 
operating one of the oldest established lumber 
yards in the Brighton district, gave a very in- 
teresting and successful ‘‘Customers’ Dinner’’ 
a few days ago. Eighty carpenters and builders 
enjoyed the hospitality of the lumber company 
at the Hotel Princeton, in Allston. The affair 
proved to be so worth while in every way, and 
was so thoroughly appreciated by the old cus- 
tomers who came, that another gathering of the 
same sort is proposed in the near future. 

Granville Fuller, treasurer of G. Fuller & 


Son, and the secretary of the Massachusetts 
Retail Lumber Dealers’ Association, was the 
toastmaster. An excellent musical program 
added to the enjoyment of the fine dinner. Most 
of the evening was then devot«d to lectures and 
practical talks, illustrated by moving pictures, 
along lines well calculated to increase the market 
for lumber and to promote the interests of the 
carpenters and builders. 

J. A. Carpenter, head of the Creo-Dipt Co., 
gave a very interesting and valuable talk on 
possibilities in rebeautifying old houses. Shin- 
gles can be used in this way with most artistic 
and delightful effect, it was brought out very 
forcefully. 


Model House Attracts Thousands 


Burra.o, N. Y., Nov. 17—Home owning has 
been given a good deal of publicity here this 
week by the opening of a new and modern house 
on Sheridan Drive, under the auspices of the 
Courier-Express. In a few hours this house 
was visited by 8,000 persons. Addresses were 
made by Congressmen Dempsey, McGregor and 
Mead, each of whom stressed the desirability of 
home owning. 

In the construction of this model home stand- 
ard materials were used throughout. The lum- 
ber and oak flooring were from the Long-Bell 
Lumber Co., and the insulating material was 
Celotex. 


American Lumberman House 


Plan No. 125 


This is a very compact, well designed ‘‘cottage bungalow,’’ 
maximum of living space for the money invested. 


affording the 
It is a design that meets the 


demand for economical construction, coupled with a touch of ‘‘class’’ that lifts 
it above the common run of cottages costing the same money. The treatment of 


at. 


the porch is especially interesting. 





7 


¥ 


The front of the house is occupied by the 


living room and dining room, the former 16 feet 6 inches by 17 feet, and the 
latter 12 feet by 14 feet 6 inches, connected by 


swinging doors. 


The two bedrooms, occupying the rear of the 
structure, are each 12 feet by 12 feet 6 
Placed between these two main divisions of the 
house are the kitchen and the bathroom. 
arrangement, as will be noted from this description 





- -. fo 


inches. 


The floor # 


a 
and the accompanying diagram, is somewhat out of 
the ordinary, but possesses marked advantages in 
convenience and step-saving. i 

The complete set of blue-prints with specifications 
and bill of materials required will be furnished by : t 


the AMERICAN LUMBERMAN at $3.50. 


Cuts for advertising may be had at cost. 
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National Production, Shipments and Orders 


WASHINGTON, D. ( 


Softwoods: 

Week ended: 1926, Nov. 6; 1925, Oct. 31— 
Southern Pine Assoc ‘lation rrr re (ekpeasesuws 
West Coast Lumbermen’s Assoc ix itio eee eee 


Western Pine Manufacturers’ Association 

California Redwood Association........... 
North Carolina Pine Association....... 
Northern Hemlock & Hardwood Manufacturers’ 
Northern Pine Manufacturers’ Association. 


Total softwoods, one week.. 

California White & Sugar Pine Manufacturers’ 

Forty-four weeks ended above dates— 
Southern Pine Association........cccceeseeerers 
West Coast Lumbermen’s Association 
Western Pine Manufacturers’ 

California Redwood Association........... 
North Carolina Pine Association............ 
Northern Hemlock & Hi: urd wood Manufacture rs’ 
Northern Pine Manufacturers’ 


Total softwoods, 
California White & Sugar Pine 
Hardwoods: 

Northern Hemlock & Hardwood Manufacturers’ 
One week 
Forty-four weeks 

Hardwood Manufacturers’ Institute 
One week 
Forty-four 


Manufacturers’ 


Association.......-- 


‘Association. ee 


Association........ 


forty-four weeks............ 
Association..... 


Production 


1926 
67,283,600 


5,275,700 


230,134,359 
17,940,000 





. 3,177,605,630 


377,683,200 


hiemastiomt 10, 519, 996, 913 
1,279,879, 000 


Association 


18,813,443 
1,093,583,044 


1925 

69,708,732 
103,930,916 
32,561,000 
6,821,000 
5,615,080 
1,100,000 
6,147,400 


225, 884, 12 8 


3,399,803,450 
4,403,556,867 
1,552,277,000 
329,737,000 
391,757,547 
146,436,000 
440,440, 800 


10, — 4,008, 664 


847,000 


10,420,211 


, Nov. 15.—The following statistics were compiled by the National Lumber Manufacturers’ 


Association: 








Shipments Orders 

1926 1925 1926 1925 
65,305,800 75,370,083 53,053,188 78,181,287 
103,191,476 106,892,334 91,046,801 87,360,846 
f 000 25,287,000 28,084,000 28,121,000 
J ,000 7,992,000 7,978,000 7,168,000 
7,684,626 4,971,402 7,357,365 5,109,646 
3,216,000 871,000 2,850,000 485,000 
_8,899 000 10,771,500 5,661,000 8,689,000 
224, 156, 902 232,155,319 196,030,354 215,114,779 
15,678,000 CEsendueren fre ries . 
3,272,484,950 3,362,101,064 3,240,448,601 3,365,338, 018 
4,708,696,877 4,582,217,997 4,719,899,239 4,499,064,177 
1,491,719,000 1,418,588,000 1,530,816,000 1,391,924,000 
32,526,000 308,526,000 344,563, 308,292,000 
350,236,968 371,872,701 292,363,388 310,341,248 
147,513,000 110,628,000 131,401,000 89,943,000 
413,148,500 405,490,500 400,750,000 375,120,000 
10, 716, 325, 295 10,559,424,262 10,660,241 ,228 10,340,022, 443 
1, 212, 196, ae aeuededures me eee 
3,213,000 2,556,000 4,050,000 2,967,000 
, A errr rrr eee 
18,710,643 15,154,145 17,429,928 15,172,548 
1,101,131,919 aciesa aaa 1,139,240,137 iach eahaion 





Fir Cost Analysis 


SEATTLE, WaAsuH., Nov. 15.—A summary of 
Douglas fir logging and manufacturing costs and 
sales return, as compiled by the West, Coast 
Lumbermen’s Association, for the eight months 
ended Aug. 31, shows that sales returns are 
practically wiped out by total cost. The gain 
for twenty-eight inland mills is 13 cents, while 


the loss for twenty-two tidewater mills is 41 
cents. The figures for the eight months are: 
Inland Tidewater 
Mills, 28 Mills, 22 
Logs sawn . ss Sos a $12.99 
Manufacturing ..... 8.43 7.21 
Shipping .. 2 88 
EE aieama 00 2 
Total, excluding 
inventories $21.03 $21.70 
Total cost, ine Inding 
inventories .........4 $20.99 $21.64 
Sales return, ine luding 
underweights ....... 21.12 21.23 


.41 (Loss) 


The twenty-eight mills sold 777,003,000 feet in 
that period, and the twenty-two tidewater mills sold 
862,986,000 feet 


Lumber gain or loss..$ .13(Gain)$ 





National Analysis 


WASHINGTON, D. C., 
Lumber Manufacturers’ 


Nov. 


a 


The National 
Association has issued 


the following analysis for the period ended 


Nov. 6, orders and shipments being shown as 
percentages of production: 
During During 44 
Week Ended Wks. Ended 
Nov. 6 Nov. 6 
No. of Ship- Or- Ship- Or- 
ASSOCIATIONS mills ments ders ments ders 
Southern Pine ...... 122 97 79 103 102 
i eo Pee 107 91 80 101 101 
be ea ee 38 110 110 102 104 
California Pines*® . 16 87 80 95 85 
California Redwood. 15 87 88 97 101 
N. Carolina Pine..... 38 106 101 103 86 
N. Hem. & Hardwood. 22 130 115 101 90 
Northern Pine ...... 7 #169 107 109 106 
All softwoods .... 365 97 85 101 100 
N. hem. & Hdwd....... 193 243 97 93 
Iidwd. Mfrs. Institute 1197 99 93 101 104 
All hardwoods 107 105 100 102 
All softwods and 
hardwoods ...... on 97 86 101 100 
*Units of production. 
*47 pereent of cut in region. 
The report for the week ended Oct. 30 in this 


department showed 355 mills and 100 units. 





Southern Hardwood Stocks and Unfilled Orders 


MEMPHIS, TENN., Nov. 


16.—The Hardwood 1924 


: d {THOU AK 
Manufacturers’ Insti- |SANDS ‘lz S 2l@isielale 
tute has prepared the ac- FEET |G/PITIVICIN 
companying chart, giv- 4100 
ing monthly comparison [4900 
of total dry and green 
stocks per unit, total | 3 
unsold stocks per unit, |. 3700 |797. 
total dry stocks per [23600 
unit, and total unfilled > 


: : 34 
orders per unit. It will 20 


be noted that stocks in 
all comparisons showed 


3 
3200 
3100 


a steady decline from 3000 
the third quarter of 2 
1925 until April and }2820 


2700 


May of this year, and 2600 


that there has not since 
then been much accumu- 
lation, while unfilled or- 
ders have been gaining 


2400 
2300 
2200 


and are at about as high 2100 
a point as they had 
reached in the last 1300 


couple of years. This 
chart combines figures 


from both the southern 
and eastern producing 
territories, and is 
brought down to Nov. 1 


1925 
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The West Coast Review 


SEATTLE, WASH., Nov. 13.—For the week 
ended Nov. 6, 107 mills report as follows to 
the West Coast Lumbermen’s Association: 








Feet 
Production ...113,268,010 
Shipments ...103,191,476 9% below production 
GD n6t00s0 91,046,801 20% below production 
Shipments— 
Feet Feet 

Water delivery: 

FOE 33,479,864 

ae 14,199,932 

ES incdnacdver nd eves ones ave 47,679,796 
BL. 3 ee vores eres ete, 49,341,145 
EN 6/66 adie d hea kine RW eke a ands ee 6,170,535 
Ne SII nok o ck ckorvcsedeendeun 103,191,476 
New Business— 
Water delivery: 

re © a 

doe alae wiz apie 14,737,252 

oS aerate teen 41,096,395 
8 a a rer 43,779,871 
I itt gil se irda ao Fo aceenae ee dew cme ae 6,170,535 
ee I DINO kik. oa dec ddcccaecesess 91,046,801 
Unfilled orders— 
PCC A TE CTA 127,546,981 
I So aceks Li'l oi sca ew pune oi eke iw Soe 126,617,427 
EE Sikes seks baeeddpeeieeeee Kas aea ae 98,877,045 

Total watiibed GrGerS 616s ccccccaccecs 353,041,453 





North Carolina Pine 


NorFrouk, VA., Nov. 15.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-five mills for the week 
ended Nov. 6: 


Percent Percent Pct. 
Normal Actual Ship- 


Production— Feet output* — ments 
Normal® ....<. 11,796,000 " cane 
SE. sicewas 8,437,858 72 

Shipments ...... 8,111,296 69 “96 mae 

a. eee - 7,253,365 62 86 90 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

As compared with the preceding week, there is 
an increase of 29 percent in orders; but that week 
there were reports from only thirty-two mills. 


Hardwood Barometer 


MEMPHIS, TENN., Nov. 15.—The Hardwood 
Manufacturers’ barometer for the week ended 
Nov. 6, one 127 units reporting, is as follows: 





Percent Percent Pct. 
Normal Actual Ship- 


Production*— Feet output output ments 
Normal (identi- 
cal units)... 29,126,000 ees panes 
SO 26,488,277 90.9 cents 
Shipments; ..... 26,145,439 89.9 98.7 
Orders— 
{eee 24,657,011 84.7 93.1 94.3 
On hand end 
ween eas 167,741,158 


*Based on mill log scale. 

Lumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 
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Stock Report of Coast Mills 


SEATTLE, WASH., Nov. 13.—The Nov. 1 report 
4s follows: 
Stock report 


95 mills 100 mills 

Nov. 1 Oct. 1 
Flooring, v.g., B, 1x4”........ 9,257,000 6,540,000 
flooring, f.8., 1x4”.......cee0- 4,910,000 3,984,000 
pr. siding (106), 1x6”......... 4,306,000 3,792,000 
Coiling, 56/84” ......20.cccceee 6,550,000  4,605,00 
No.1 S1S or shiplap, 1x8”...... 15,014,000 14,164,000 
Yo. SIS1IE & rough, 2x4”...... 31,392,000 30,786,000 
ear strips, 1” ..cccccccsccees 25,933,000 24,731,000 

*Decrease. 


—__ 


of the West Coast Lumbermen’s Association is 


Identical mills—91 Item comparisons 


Percent No. Average stock 


Nov. 1 Oct. 1 increase mills Nov.1 Oct. 1 
9,241,000 6,597,000 40.08 57 162,403 116,786 
4,710,000 4,196,000 12.11 62 79,194 73,777 
4,306,000 3,827,000 12.55 50 86,120 74,353 
6,550,000 4,755,000 37.75 58 112,931 88,558 

14,913,000 13,895,000 7.33 59 254,475 244,207 
31,241,000 32,186,000 2.93* 64 490,500 481,031 
25,915,000 25,532,000 1.50 63 411,635 393,081 





. a om 
California Pine Sales 

{Special to AMERICAN LUMBERMAN via Air Mail] 
SaN FRANCISCO, CALIF., Nov. 16.—The follow- 
ing are sales of California pines as compiled 
from the report of the California White and 
Sugar Pine Manufacturers’ Association for the 
week ended November 13: 


California White Pine Mixed Pines 


Feet Feet 
Nos. 1 & 2 clr...206,500 Common— 
eS rere 420,000 eo aveenes 56,000 
ee OTT T Oe 490,500 oe, See 537,000 
No. 3 clear...... 148,500 oS 1,804,000 
Shop— a eres 1,879,500 
5 ce wap eseienieds 212,000 De Avteses 172,000 
SS ae 400,000 Timbers ...... 6,000 
STD vaca wight 467,000 aetebiaai 
ot yenpeeeee nme en 932.000 
Panel, %xa.w. . 5,500 iW ieisess 140,500 
Sugar Pine ME wedsincan wee 575,000 
Nos. 1 & 2 clr. ..245,000 Lath— Pieces 
C select ........ 112,500 No. 1 ...... 2,428,000 
Dselect ........ 38,500 No. 2 ...... 121,000 
No. 3 clear ..... 85,500 Be waicasnans 245,000 
Shop— 
ee 5,500 Cedar 
No.1 .........273,000 Miscellaneous ..174,500 
SS errr 362,500 
NO. 3 .cccccccs 44,000 White Fir 
Douglas Fir Oe 5,000 
eet No. 3&btr. com.130,000 
I 5.0 canes 11,000 No. 4 common..148,000 
Eb semewne 95,000 No. 1dimen..... 500,000 
Dimension ...... 99,000 No. 2 dimen....387,500 


Ties & timbers.. 1,500 No. 2&btr. dimen112,500 


Hemlock and Hardwood 


OsHKOSH, WIs., Nov. 15.—The following sum- 
mary is supplied to the Northern Hemlock & 
Hardwood Manufacturers’ Association by 
twenty to twenty-five firms that ordinarily make 
about one-third monthly shipments, and shows 
averages for September, October and 1926 to 
date, and weekly figures for November: 





Hemlock 


Period— Firms Cut Shipments Orders 
Weekly average— 

September ... 4,015,000 3,158,000 3,121,000 
a SF 4,419,000 4,543,000 3,430,000 
1926 to Nov. 6 .. 3,327,000 3,332,000 2,948,000 
= Se 27 3,776,000 3,864,000 3,143,000 
el Miaka Gua 23 2,483,000 3,216,000 2,850,000 

Hardwood 

Period— Firms Cut Shipments Orders 
Weekly average— 

September 1,696,000 4,707,000 4,532,000 
GOROUOP ...c00 00 2,112,000 4,133,000 4,221,000 
1926 to Nov. 6 .. 4,525,000 4,390,000 4,181,000 
Oct. ae - 27 2,281,000 5,676,000 3,148,000 
ay aaa 23 1,664,000 3,213,000 4,050,000 








Southern Pine Barometer 


New Orueans, La., Nov. 15.—For the week 
ended Nov. 12, Friday, one hundred and twenty- 
seven mills report as follows to the Southern 
Pine Association: 


Percent Percent 
Normal Actual 


Production— Cars Feet Output Output 

Normal .., ee <i nae 
q Actual ... =... 70,747,324 91.66 .... 
Shipments* .. 3,137 65,036,284 84.26 91.93 
Orderg— 

Received* .. 2,783 57,697,156 74.75 81.55 

On hand end 

week -10,589 219,531,148 . 


‘Orders were 88.72 percent of shipments. 
ctders on hand showed a decrease of 3.23 per- 
a during the week ; the previous week there were 
‘Ports from one hundred twenty-two mills. 


poasis for carload is September average, 20,732 


an 124 mills reporting running time, 2 were 
ut down; 20 worked overtime; 58, full time; 
operated one day; 3, three days; 3, four days; 
‘our and one-half days; 15, five days, and 19, 





ve and one-half days. 


California Redwood Data 


[Special to AMERICAN LUMBERMAN via Air Mail] 

SAN FRANCISCO, CALIF., Nov. 15.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended November 6: 


-———_-Redwood———.,_ White- 





No. of Percent of wood 
milis Feet production Feet 
Production ... 15 9,036,000 100. 2,097,000 
Shipments .... 15 7,880,000 87 2,302,000 
Orders— 
Received ... 15 17,978,000 88 1,411,000 
On hand .... 14 42,861,000 Pals 5,330,000 
Detailed Distribution of Redwood for Week 
Shipments Orders 
Northern California* ....... 3,760,000 2,499,000 
Southern California* ....... 2,133,000 1,949,000 
RN (si nausea ataheees. . ae — ones 
NI a. cca ral i ee cd elk 1,683,000 3,021,000 
MEE, Gtitacavanaagcodenmada 304,000 509,000 
ME ipa: pon sao steer ee eral 2 7,880,000 7,978,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 


;Washington, Oregon, Nevada and Arizona, 
{All other States and Canada. 





Western Pine Summary 


PorRTLAND, OrE., Nov. 13.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 6, from 
thirty-eight mills: 

Percent Percent 


Pro- Ship- 
Production— Cars} leet duction ments 
Normal* 34,200,000 ...... ean 
BREUER occwns weve °°.) er 
Shipments (car) 1,059 27,534,000 ..... 
Local deliveries. ... 446,000 ..... 
Total shipments.... 27,980,000 109.66 . 
Orders— 
Canceled .... 22 ) ) 3 
Booked (car). 1,063 27,638,000 ..... 
Ea ee aes 446.000. ..... 
Total orders.. 28,084,000 110.07 100.37 
On hand end 
WOE Seas 3,068 79,768,000  ..... 


Bookings for the week by thirty-six identical 
mills were 107.65 percent of those for the previous 
week, showing an increase of 1,924,000 feet. 


7Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber. of shifts—reduced to a weekly basis which is 
constant throughout the year. 

During the week, production was 75 percent of 
normal; shipments, 82 percent of normal, and or- 
ders, 82 percent of normal. Average for the cor- 
responding weeks of the last four years was as 
follows; Production, 95 percent; shipments, 69 
percent, and orders, 72 percent of normal. 

Production is so seasonable that, during two 
winter months, actual production amounted to only 
53 percent of normal, while during two peak sum- 
mer months the production increased to 114 per- 
cent of normal. 





Oak Flooring Statistics 


The following are statistics of the Oak Floor- 
ing Manufacturers’ Association for the periods 
shown: 





-—Week ended De- 
Nov. 13, Nov. 14, crease 
1926 1925 
Fy > ere 49 46 Pct. 
Production ....2.... 8,734,000 10,516,000 16.9 
ere 8,553,000 9,752,000 12.3 
EE 6 awovewareee 7.702.000 8,461,000 9.0 





e “ e es - 
California Pine Statistics 
San FrRANcIsScO, CALIF., Nov. 13.—The follow- 

ing summary of September production and ship- 
ments and Oct. 1 inventory and unfilled orders, 
covering twenty-two pine operations, was com- 
piled from the monthly report of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion: 
September Production and Shipments 

Production Shipments 














California white pine..... 100,894,920 72,996,240 
BUGRE PUG vos cccccvccsccs 23,647,317 10,532,455 
NE BOD i 60-0 Ksecves cena 3,652,878 6,278,764 
co U 128,195,115 89,807,459 
|. 4. eae er 14,798,351 11,401,239 
Red fir (Douglas fir)...... 13,063,237 4,838,903 
All other woods........... 4,683,181 3,359,855 
MOONY oo 8.564440: «hana 17,300,855 
Totals other woods... 32,544,769 36,900,852 
Grand totals ....ccccs 160,739,884 126,708,311 
Oct. 1 Total Inventories and Unfilled Orders 
Inventory Orders 
No. 2 shop & better Calif. 
| a ea 144,970,911 23,150,308 
No. 2 shop & better sugar 
es eer rere 78,260,906 7,790,881 
No. 3 shop mixed pine.... 28,035,805 10,159,996 
No. 3 shop & btr. white & 
WN BE boven snesccws 1,517,937 1,045,998 
Total uppers .......... 252,785,559 42,147,183 
Commons, Calif. white & 
ae 267,197,710 103,607,807 
All other woods........... 159,170,810 43,044,437 
Potal lowers 6 cs cctece 426,368,520 146,652,244 
Creme GOte) 6 iiccicvcx 679,154,079 188,799,427 
Box shook and cut stock. 25,879,103 26,042,924 


Comparative Reports of 21 Operations 

The following are comparative statistics from 
twenty-one operations for September, 1925 and 
1926, covering production, inventory, shipments 
and orders: 


Percent 
1925 1926 Increase 
SEPTEMBER PRODUCTION— 
iy | ere 117,572,087 124,436,013 5.8 
All species includ- 
ig’ MINE .eccces 145,581,187 155,909,505 7 


SEPTEMBER SHIPMENTS— 


Pee GE sciccss 86,509,142 87,026,639 5 
All species includ- 
PAS DIME 6406056 113,432,788 121,268,791 6.9 


INVENTORY OcT, 1— 


No. 3 shop & btr..205,594,400 249,148,242 21 


All species and 
MOE. iciasesx 549,446,569 662,428,907 20.5 
UNFILLED ORDERS OcT. 1— 
No. 3 shop & btr.. 52,290,369 41,729,683 20° 


All species and 


ED) is x eckecoce 172,177,935 


*Decrease. 


Fir Growing Experiments Successful 


CLoupcrort, N. M., Nov. 15.—Experiments 
which are being made in growing Douglas fir 
and pine near Cloudecroft by the United States 
Forest Service are proving highly satisfactory, 
according to G. A. Pearson, silviculturist in 
charge of the Forest Service experiment station 
at Flagstaff, Ariz., who has just finished his 
annual inspection of the new timber areas of 
this section. This is a part of a study which 
Mr. Pearson is conducting through the South- 
west to determine what steps are necessary to 
secure natural reproduction of Douglas fir and 
white pine. 

The tests are made of the different conditions 
among the young trees and their growth is 
noted from year to year. A study of older 
trees is being made on a 160-acre tract belong- 
ing to the Southwest Lumber Co., south of 
Clouderoft. An increment borer is used in this 
experiment. 

As a result of the experiments at Cloudcroft, 
Mr. Pearson has recommended that when funds 
are available for a nursery to supply young 
trees for reforesting in New Mexico the Gov- 
ernment nursery station be established at Cloud- 
croft. 

There are over 200,000 acres of denuded tim- 
ber land in New Mexico and Arizona which must 
be planted if it is ever to be reforested, the 
Forest Service officials say. 

It is estimated that 5,000,000 young trees a 
year could be supplied from a Cloudecroft sta- 
tion. Legislation for more funds will be needed 
before reforestation can be undertaken to any 
extent, it is said. 


185,755,903 7.8 
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Seasonable Curtailments Reduce Har 


Demand Slower; Rain Stops Logging 

MeEmPuis, TENN., Nov. 16.—A slump has been 
noted in hardwood sales for the last week or 
ten days. Sales for that week dropped to 85 
percent of normal production and production 
remained at 91 percent of normal. Many think 
that the slowing down is only temporary. The 
main reason is thought to be the lack of orders 
from the automobile industry. Body and auto- 
mobile plants have been out of the market now 
for several weeks, due to decreased car pro- 
duction. Furniture demand appears to continue 
fairly good, but orders are not large. Demand 
from flooring plants has been very slow of late, 
and these were taking a good quantity of oak 
particularly. Other building trade interests, 
however, are still buying hardwoods in good 
volume. There has been some reduction in 
prices, but in most instances they. have been held 
at the previous levels. Continued heavy produc- 
tion is beginning to worry southern operators. 
Logging conditions are not the’ best, however, 
as heavy rains last week kept loggers out of 
forests. These rains came before many opera- 
tors had purchased logs for the winter runs, 
so there will be a decline in hardwood output. 
Prices of logs remain unchanged in the northern 
half of the belt. 

W. A. Ransom, president Gayoso Lumber Co., 
who has been spending six weeks in England, 
has returned home. He reports conditions ‘‘ not 
so good’’ abroad but says that he booked some 
nice business on his trip. Mr. Ransom was ac- 
companied by his wife and mother. 

H. Townshend, executive vice president 
Hardwood Manufacturers’ Institute, is spending 
« few days in Louisville, Ky., and Cincinnati, 
Ohio, on business. 


Orders Small but Make Good Total 


Bay City, Micu., Nov. 16.—Hardwoods con- 
tinue to move in good volume, and shipments 
about keep pace with production. While orders 
are small they are largely for immediate ship- 
ment. The demand continues good from the auto- 
mobile industry, and the furniture industry 
is also using considerable stock. Low grade 
hardwoods are moving steadily to the box and 
erating manufacturers, and stocks are very low. 
The hardwood flooring manufacturers report a 
good demand, and indications point to a fair 
volume of business during the rest of the year. 





Volume Steady; Quotations Firm 

CoLuMBus, OHIO, Nov. 15.—Hardwood de- 
mand is fairly steady, with orders well dis- 
tributed among retailers, industrial concerns 
and planing mills. The volume is equal to that 
of October, and indications point to a continua- 
tion of rather brisk demand during the re- 
mainder of the month. While planing mills face 
a period of lax business, lumber orders are 
expected from them as they have no surplus 
stocks. Among industrial concerns the best 
buying is done by furniture and agricultural 
implement factories. Automobile factories have 
let up slightly on buying. Box factories are 
absorbing low grade stocks, which are not plen- 
tiful. Retailers are buying for the present only, 
but volume of orders is considerable. Prices 
continue firm at former levels with flooring the 
strongest feature. 

Southern pine trade is rather quiet and 
spotty. Dealers are buying only what is ab- 
solutely necessary. Building operations, while 
still fairly brisk, have tapered off as a seasonal 
development. Transit cars are numerous, and 
have been sold under market prices. Finish 
and siding are the strongest items, with No. 2 
boards and dimension rather weak. 

R. L. Curtis, sales manager Louis Werner 
Saw Mill Co., of St. Louis, operating mills in 
Goldens, Pickens and Little Bear, Miss., was a 


visitor in Columbus recently. He was the week- 
end guest of J. A. Andrew, of the Andrew Lum- 
ber Co. 

T. A. Jones, general manager Doddington Co., 
operating four retail yards and mills in Co- 
lumbus, left on a rabbit hunt in southern Ohio 
Nov. 15. 


Trade Outlook Is Promising 

LouIsvILLE, Ky., Nov. 16.—There has been 
a slight let-up in demand reported over the last 
few days, it being claimed that some consumers 
have fairly well provided for immediate needs, 
and are not planning to buy very far ahead for 
next year. Some lumbermen are of the opinion 
that December business as a whole will be rather 
quiet. Howeve1, a number of the consuming 
industries are busy, movement to the building 
trades continues active, and with the furni- 
ture, automobile, cabinet, fixture and refriger- 
ator people all fairly busy, the general outlook 
is promising. Production continues at about 
what it has been, there having been very fair 
weather over the last three or four weeks. 

Prices at Louisville on inch stocks are: Pop- 
lar, FAS, $95 to $100; saps and selects, $65 to 
$70; No. 1 common, $48 to $50. Gum, quartered 
red, $102.50; common, $62.50; plain red, $100 
and $60; quartered sap, $63 and $48; plain 
sap, $60 and $45. Walnut, FAS, $220; selects, 
$150; No. 1 common, $90; No. 2, $40. Plain 
red oak, FAS, $95; No. 1 common, $55; No. 2, 
$35; plain white, $90, $60 and $40; quartered 
red, $125, $75 and $45; quartered white, $115, 
$65 and $40. Basswood, $75 and $55. Ash, $85 
and $50. 

William Wymond, of the Chess & Wymond 
Co., Louisville, left last week with Mrs. Wy- 
mond for a week or ten days in New York City. 

Edward Drevenstedt, secretary Louisville 
Planing Mills Co., is spending ten days at New 
Orleans on company business. 


Notes of Buffalo Trade 


Burra.o, N. Y., Nov. 16.—The Buffalo Lum- 
ber Dealers’ Association will hold its annual 
Thanksgiving dinner on Nov. 24. The arrange- 
ments are in the hands of the entertainment 
committee, of which Fleming Sullivan is chair- 
man. 

Visitors to the lumber trade last week included 
William Eifler, jr., of the Kirby Lumber Co., 
Houston, Tex., and W. F. Rainer, of the Na- 
tional Lumber Co., Montgomery, Ala. 

Eugene W. Carson-was the referee of the 
football game between Cornell University and 
Dartmouth College, played at Ithaca on Nov. 13. 

C. W. Bodge, who returned from a Canadian 
hunting trip last week, during which he shot 
two deer, was also in Memphis last week, visit- 
ing the offices of the E. L. Bruce Co. 

R. D. MeLean, president R. D. MeLean Lum- 
ber Co., is spending two weeks on a business 
trip to New England and eastern Canada. 

The T. Sullivan & Co. football team, re- 
cently organized, won two games this season, 
tied one and lost one. It will play the Black 
Rock team on Thanksgiving Day for the cham- 
pionship of the city. 

William Voelker, who has been a salesman 
for the Hendricks-Caskey Co. for the last ten 
years, is planning to go into the wholesale 
trade on his own account, probably with a 
partner. 


Low Grades Active; High Grades Slow 


MERRILL, WIs., Nov. 16.—Demand for higher 
grades has slackened. There is a big call for 
lower grades, principally from the box and 
erating industry. Purchasing of fhe upper 
grades is strictly hand to mouth. Lumbermen 
here expect that movement of high grades will 
be somewhat slow until after inventory time. 


Baltimore Lumber News 


BALTIMORE, Mp., Nov. 16.—The stoppage by 
the Baltimore & Carolina Steamship Co,‘ 
steamers of their calls at Georgetown, 8. ¢ 
which came as a great disappointment to th 
lumbermen of this city with southern conne. 
tions, has stimulated the resourcefulness of th, 
latter, and they are casting about for way; 
and means to avoid making shipment from mil; 
to Charleston, to have their consignments loade¢ 
upon steamers there for transshipment to Balti 
more. The firm of Thos. A. Myers & Co., thi 
city, for instance, has hit upon the expedien: 
of chartering a schooner which is on the way 
now to Baltimore with a cargo of about 500,00 
feet of shortleaf pine. Because of the actior 
of the Baltimore-Carolina Steamship Co., there 
fore, the spectacle of schooners coming her 
loaded with pine, as in the days of the greater 
development of the longleaf pine industry, mar 
be presented once more, though perhaps upe 
a smaller scale. 


M. A. Wyman, secretary-treasurer of the Fo 
ter-Wyman Lumber Co., of Seattle, which is; 
sales agent for the McCormick Lumber Co., wa 
in Baltimore last week calling upon some oi 
the distributers here and seeking to effect a 
arrangement for having the stocks of westen 
woods turned out by the McCormick compan 
handled in this territory. 


Wisconsin Concern Sells Equipment 

MARINETTE, Wis., Nov. 15.—One of the larg 
est sales of lumbering equipment was held « 
Basswood, Mich., Saturday, when the J. F. But 
ler Lumber Co., Iron Mountain, sold practically 
all its logging equipment. The largest items wer 
purchased by the Jones Lumber Co., Appleton 
Wis. Mr. Butler plans on going to Californi: 
for a vacation but he expects to re-engage in tly 
lumber business in a year or so. The Butle 
camps at Basswood were modern and employe 
about 75 men in the winter. 


H. P. Christ, of Wausaukee, Marinett 
County, went to Long Lake, where he recentl 
started a logging camp. He recently bough 
nineteen forties of mixed timber. He expect 
to increase his working crew to about fort 


Car Sales Good but Output Held Dow 


Detroit, Micu., Nov. 16.—With productia 
schedules in practically all the automotive plant: 
showing a continued decline, there are pr 
nounced indications that November and Decem 
ber output will not equal that of the corr 
sponding periods last year. At this time lar 
year Ford had swung into production on im 
proved models and was operating close to 
pacity, while at present there are capacity op 
erations at only a very few plants. In the face 0 
a record output of around 4,000,000 cars an 
trucks for the first ten months of this year, ! 
new high total of around 4,500,000 units i 
practically assured for 1926. In spite of f 
vorable sales reported by some of the large! 
motor companies, there is nevertheless a taper 
ing-off tendency strongly in evidence. Stude 
baker sales are reported at high level, but cur 
tailment in production is being effected. 4 
similar situation is shown in Buick, Hudson 
Essex, Dodge and other large plants. No fig 
ures are being given out by Ford but a daily 
production of about 6,500 cars is reported # 
the output of the Ford plants. Chrysler is 0 
of the few plants continuing high production 
its daily schedule is about a thousand cars. 


The market in softwoods is not displayit 
much activity. Building construction has bee 


eurtailed by inclement weather this fall, a0 
only a fairly good business is reported by tht 
majority of dealers. 


For Current Market Prices on Hardwoods See Pages 88 and 89 
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Demand Has Slowed Down 


ATLANTA, GA., Nov. 15.—Though Georgia 
hardwood output continues active, orders are 
beginning to decline. Logging crews are busy 
and mills are accumulating winter log supplies. 
There is said to be some labor shortage because 
of farm work, but it is not serious. Whole- 
salers state that mills are preparing to curtail. 
Some of the large mills already have cut down 
their schedules. The cotton situation is not 
affecting the hardwood market as it has pine. 
Shipments are active, for heavy bookings have 
caused many mills to fall behind with their 
orders. There are few large stocks in mill yards, 
and a shortage of one or two items is reported, 
particularly FAS gum. 

Except possibly furniture and box industries, 
all leading consumers have lessened their pur- 
chases. Quick delivery is wanted in most cases. 
This tendency is becoming more apparent in 
the furniture field, though some sizable orders 
eome from North Carolina territory, as most 
factories are sold ahead. Elsewhere in the 
Southeast the furniture demand is less active, 
and comparatively little call is reported from 
northern and middle western plants. Principal 
call is for FAS gum, and some sales of oak, 
poplar and FAS maple are also reported. Prices 
are showing a tendency to weaken, better grades 
of gum being off $1 to $2 the last ten days. The 
automotive call is less than it has been in several 
weeks. No advance buying is heing done. 


distributer for the Bruce line of oak, maple 
and beech flooring, has received word from 
the E. L. Bruce Co., at Memphis, Tenn., that 
the company is curtailing its output due to a 
weakening of oak flooring prices, and will cut 
down production temporarily. 

The Carmichael Lumber Co., McDonough, Ga., 
retail dealer, plans to install machinery in its 
woodworking plant there for the manufacture 
of bedroom suites, according to an announce- 
ment by Mr. Carmichael, president of the com- 
pany, while in Atlanta last week. Machinery 
and equipment for the plant has not yet been 
purchased, Mr. Carmichael stated. 

The Sessoms Land & Security Co., Cogdell, 
Ga., is installing machinery in a new plant re- 
cently constructed there for the manufacture 
of staves and heading, and will start produc. 
tion in the near future, it is announced by J. M. 
Morse, head of the company. 

Production at the large new plant of the 
Evans-Inman Lumber Co., now being constructed 
at Hapeville, Ga., near Atlanta, will start on 
Dec. 15, it is announced by G. H. Evans, presi- 
dent of the company. Twenty carloads of ma- 
chinery for the plant have just arrived and are 
being installed. Mr. Evans also stated that it 
was planned to later move a veneer mill oper- 
ated at Mound City, Ill., by Charles W. Inman, 
an official of the Evans-Inman Lumber Co., to 
Hapeville to operate in connection with the 
hardwood plant. 

A tract of about two thousand acres of choice 


wood Demand — Cut Exceeds Sales 


tion in Indianapolis, and his condition has been 
regarded as serious. 


Theodore E. Rechtin, of the Rechtin Lumber 
Co., accompanied by his daughter, Miss Lucy 
Rechtin, attended the national retail conven- 
tion at New Orleans and on Nov. 13 departed 
for a tour of the Caribbean sea. Before return- 
ing home, Mr. Rechtin and daughter will visit 
friends and relatives at Columbus, Miss., Blythe- 
ville, Ark., and St. Louis. 


An addition to the plant of the Stout-Smith 
Trust Co., Salem, Ind., manufacturer of radio 
cabinets, will be erected at once. The addi- 
tion will give the company 50,000 more square 
feet of floor space. The factory now is being 
operated twenty-four hours a day, employing 
three shifts. 


Volume Good and Prices Maintained 


CINCINNATI, OHIO, Nov. 16.—While there has 
been some seasonal slowing down of hardwood 
business, the run of orders keeps up very well. 
These orders, while generally small, are numer- 
ous, and the total for the month will be quite 
satisfactory if the present activity is main- 
tained. Stocks in consumers’ hands are re- 
ported to be low, and require constant reorder- 
ing to meet needs. There has been some de- 
velopment of a concessionary tone in the mar- 
ket, but for the most part prices have been 
steady and well maintained. 


J. C. West, president J. C. West Lumber Co., 
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Orders for immediate needs call for FAS ash 
and maple. No changes are noted in current 
prices. Wholesalers advise they are still book- 
ing considerable oak flooring business with yards 
in larger southeastern cities but that the call is 
less in smaller communities. Flooring plants 
are operating on a good basis, but expect to 
curtail before the end of the month. Prices 
are weaker, and in some cases have declined as 
much as 20 percent. A few industrial orders 
are still being booked for maple flooring, but 
sales are much less active than they were two 
or three weeks ago. Prices are unchanged. 
Millwork sales are good with southeastern 
plants. Building items are slow except in larger 
southeastern cities, retail yards in the East 
and middle West buying very little. Export 
sales are also declining because of low offerings 
by foreign buyers. 

_The lumber and woodworking industries con- 
tinued to show rapid strides during October 
‘in new construction, particularly the furniture 
industry, which is expanding very rapidly in 
the North Carolina, South Carolina and eastern 
Tennessee territory. Including construction of 
any important nature in the lumber and wood- 
working field by both old and new companies, 
some seventy-five additional projects were an- 
hounced in the southern States during October 
with the total for the first ten months of the 
year almost 800, considerably exceeding the 
tecord for the first ten months of last year. 

The Addison-Rudesal Co., of Atlanta, Georgia 


oak, poplar, gum, ash and other southern hard- 
woods in the eastern part of Alabama has been 
purchased by the Southern Timber & Lumber 
Mills (Ine.), of Atlanta. Four circular mills 
are now being installed for manufacturing this 
timber. 


Business Fair and Prices Firm 


EVANSVILLE, IND., Nov. 15.—There has been 
a fair amount of hardwood business, with a good 
many inquiries. Most wholesalers report dry 
stocks rather searce. Prices in the main are 
holding firm. Most local lumbermen are look- 
ing for a steady trade to be maintained during 
the balance of the year. A good many inquiries 
are being received from railroads. Tie manu- 
facturers report that business has been excep- 
tionally good. Box manufacturers report a 
steady business. In spite of the weather, build. 
ing operations have been holding up well in the 
towns of the tri-State section. The automobile 
demand has fallen off. A good many inquiries 
for lumber for export are coming in, but few 
sales have been recorded. Local furniture fac- 
tories, while not being operated on full time 
in many instances, are doing a fair business. 
The veneer business has been holding up well. 
Cigar box manufacturers in Evansville and sur- 
rounding towns report a splendid trade. Logs 
are now more plentiful. 


T. E. Harris, of the New Union Lumber Co., 
of Linton, Ind., recently underwent an opera- 


was honored by election as one of the governors 
of the Hyde Park Golf & Country Club on 
Monday. 

Charles Helbig, who was in partnership with 
Samuel Moul until recently, has become asso- 
ciated with the W. H. Hopkins Lumber Co. This 
concern has moved its offices to the Thoms 
Building. 

Several concerns have moved their offices in 
the last week or so. The C. W. Tunis Lumber 
Co. is now in larger quarters at 2307 Union 
Central Building. The Warn Hamrich Co. is 
now at 1109 Keith Building. 

R. W. Phillips, secretary-treasurer C. N. 
Asher Lumber Co., met with a painful accident 
on Monday when his automobile collided with 
a city transit bus. He will be back on the job 
in a week or so. 

Cincinnati district retailers will hold a dinner- 
meeting at the Hotel Metropole on Wednesday, 
Nov. 24. 


Business Is Fairly Good 

Macon, Ga., Nov. 15.—Hardwood lumber 
manufacturers throughout this territory con- 
tinued their operations this week with little cur- 
tailment, according to reports, notwithstanding 
the fact that orders have not been flowing in 
as fast as they had hoped. There was a fairly 
good business. The manufacturers who also pro- 


duce pine reported that there appeared to be 
a considerable improvement in the pine trade. 
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Happenings of Interest in the East 


New Lumber Distributing Organization 
New York, Nov. 15.—Effective today, a new 
lumber distributing organization, known as 
Browne, Lockridge & Bryan, begins operations 
in the New York field, with headquarters in 
Grand Central Terminal. Principals in the new 
concern are Charles R. Lockridge, formerly of 
Lockridge & Morris, distributers of Pacific 
coast lumber; Rodney E. Browne, of Rodney E. 
Browne & Co., wholesale southern pine spe- 
cialists, and Herman W. Bryan, who has been 
associated with the Browne company, 


The new concern will handle the same ac- 
counts that the respective interests have repre- 
sented in the past and will act as manufac- 
turers’ agents with exclusive territory for well 
known producing interests. 

Rodney E. Browne has been well known in 
the Southern pine trade in the East for years. 
He was formerly with the Kirby interests in 
Texas on the mill and selling ends and later 
as manager of the firm’s New York office. In 
1922 he became research engineer of the South- 
ern Pine Association, serving in that capacity 
until he launched his own business venture in 
1924, 

Mr. Lockridge brings to the new concern the 
advantages of his long connection with the 
Bloedel Donovan Lumber Mills as eastern man- 


ager. Mr. Lockridge was born in Kansas City 
in 1886 and entered the lumber business as a 
sawmill hand in 1910 at the plant of the Three 
Lakes Lumber Co., Three Lakes, Wash. He 
was later connected with the Grays Harbor 
Commercial Co., Cosmopolis, Wash., as a trav- 
eling representative. He held this position until 
the close of 1915, when he went to the Bloedel 
Donovan company to travel the western terri- 
tory. Mr. Lockridge came to New York as 
that concern’s sales representative in 1920 and 
has continued in that capacity since. 


Mr. Bryan has been in the southern pine busi- 
ness almost continuously since he left school, 
having been born in Scotland Neck, N. C. He 
got his first job with the Camp Manufacturing 
Co. as a log sealer at its plant in Butterworth, 
Va. He worked in the woods during vacations 
while he was at college and subsequently became 
manager of the dressed lumber department. 
He went to Florida in 1914 and for six years 
was associated with the southern pine interests 
of L. A. Warren, subsequently going to New 
Orleans as the representative of L. A. Warren 
& Co. Mr. Bryan left New Orleans in 1922 
and early in 1923 came to New York to open 
an office for the Warren firm. He gave up this 
connection a little more than a year later and 
went into the commission business for himself. 
He became associated with Mr. Browne in 1925. 


Under the new arrangement, Mr. Browne will 
devote his personal attention to railroad and 
ear shop requirements and Mr. Lockridge wil! 
handle the trade in Pacific coast products. 

Seaaeaaneaeaan 


Pine Corporation Directors Confer 


New York, Nov. 15.—Directors of the South- 
ern Pine Sales Corporation met at the offices in 
the Woolworth Building last Thursday, with 
Charles Hill, general sales manager. I. H. 
Fetty, of the Savannah River Lumber Co., pre- 
sided and others present were George Clark, 
president the Atlantic Coast Lumber Corpora- 
tion, Georgetown, S. C.; J. Ross McNeal, of the 
Argent Lumber Co., Hardeeville, 8. C.; F. P. 
Prettyman, Somerville, 8. C., and J. 8. Thrall 
of the Winyah Lumber Co., Georgetown, 8. C. 

Mr. Hill said reports showed that the corpo- 
ration had sold its entire output for the year 
and that stocks now are considerably less than 
at this time last year and are badly broken. 
He said the mills have no roofers. ‘‘ Prices are 
holding up fairly well,’’ Mr. Hill said. ‘‘ We ex- 
pect less demand from now during the winter 
months, but we are prepared for it and have 
so arranged the affairs of the corporation that 
we will not suffer as the market eases off.’’ 

Mr. Clark and his wife were guests of Mr. 
Hill later at the fortieth annual banquet of the 
New York Lumber Trade Association. 


Boston Trade’s Efficient Credit Agency 


Boston, MAss., Nov. 17.—Since the first day 
of October, lumber dealers of the metropolitan 
district have had a carefully organized, enter- 
prising and efficient credit agency of their own. 
It is still a business infant, but it has already 
passed the experimental stage and the project 
can be termed un assured success. There is good 
reason to believe that the Lumber Credit & Re- 
search Bureau (Ine.), of Boston, will in the not 
distant future spread its activities throughout 
the commonwealth, take in sash, door and blind 
factories, builders’ finish interests and similar 
activities allied with the lumber trade and the 
building industry. 


The story begins last spring when the Lumber 
Trade Club of Boston invited J. C. Cremer, sec- 
retary-manager of the lumber dealers’ credit 
bureau in Detroit, Mich., to visit Boston as a 
guest of the club and tell the story of the De- 
troit plan. ‘The immediate result was the ob- 
taining of some thirty-five or forty signatures 
of lumber dealers operating in the Boston metro- 
politan district to an agreement that a credit 
investigating and reporting plan for the local 
trade ought to be worked out. 


A committee of ten dealers was organized 
and they worked hard all summer, with U. M. 
Carlton, of the Dix Lumber Co., North Cam. 
bridge, as chairman. The other members of this 
committee which worked out details were Gran- 
ville Fuller, of G. Fuller & Son, Brighton, secre- 
tary; George Todd, of William Curtis Sons Co.; 
Daniel Lucey, of Curtis & Pope Lumber Co.; 
Gardner Marion, of Pope & Cottle Co.; Royce 
Taylor, of George J. Barker Lumber Co.; Roger 
Guthrie, of Waltham Lumber Co.; William C. 
McConnell, of W. C. McConnell Co.; Edward I. 
Loud, of Rhines Lumber Co., and William L. 
Smith, of Lexington Lumber Co. 

Three subcommittees were later formed; an 
organization committee with Mr. McConnell as 
chairman, a budget committee under the chair- 
manship of Mr. Smith, and a secretarial com- 
mittee of which Mr. Lucey was chosen chairman. 


The organization committee studied policies 
and methods and prepared a set of by-laws. 
The budget committee studied the important 
question of financing and worked out details for 
a budget of $25,000 a year as a starter. The 
secretarial committee interviewed some forty ap- 
plicants and unanimously agreed to secure Jere- 


miah Downey, for seventeen years building com- 
missioner of Cambridge, as the manager of the 
proposed credit bureau. Attorneys also were 
interviewed and Joseph G. Bryer was selected to 
be the attorney and legal advisor for the bureau. 
Mr. Bryer is a well known member of the bar 
in Boston, with offices at 85 Devonshire Street. 
Quarters for the bureau were selected by this 
committee on the fourth floor of the Transit 
Building, 108 Massachusetts Avenue, Boston. 
Location was an important question, as will 
appear from the later details of organization 
and operation. 


The budget plan provided that the subscribers 
or members of the bureau should make a ‘‘Good 
Will Pledge’’ somewhat similar to the initiation 
fee of new members joining a private club. The 
amount of this pledge is based upon a scale of 
$1,000 for the dealer with the largest volume of 
sales in the territory covered, and from that 
figure ranging down on the same percentage 
scale to dealers with smaller gross sales. In ad- 
dition to this ‘‘Good Will Pledge’’ the budget 
plan provides that the expenses of the bureau 
shall be assessed pro rata among the members 
or subscribers on the comparative basis of their 
gross sales. 

It was agreed that gross sales for the next 
preceding year should always be used as the 
standard for measuring the amount of the 
**Good Will Pledge,’’ and the annual assess- 
ments, which are to be paid in quarterly install- 
ments. Thus the 1925 sales were used as the 
basis for the first assessment. 


To protect the members imparting this con- 
fidential information regarding their business, 
it is arranged that each dealer shall submit his 
figures to the Eastern Millwork Bureau, which 
works out the proper amount for each pledge 
and assessment, in codperation with Mr. 
Downey, the manager of the Lumber Credit & 
Research Bureau (Inc.), of Boston. Thus none 
knows the details of the other’s business. 

Twenty-five dealers subscribed their pro rata 
share for two years to start the new credit 
bureau on Oct. 1. Already there are nine new 
members, making the present membership thirty- 
four. 

An executive committee meets daily at the 
bureau, from 12:30 to 2 p. m., lunches together 
and ‘‘runs’’ the bureau. A new member of 


this committee is selected every week and he 
serves three weeks. There are three members 
in all. Thus this committee always has two old 
members and one new member. 

A finance committee, subscribers’ committee 
and credit committee meet weekly and each 
serves for three months, similarly rotating mem- 
bership to bring in fresh blood and divide the 
work among the entire number of dealers receiv- 
ing the service of the bureau. 

The finance committee, of course, handles the 
continually arising problems of finance. The 
subscribers’ committee is charged with select- 
ing and bringing in new members. The credit 
committee is a new one, organized this week. 
Besides tying in with other credit activities of 
other agencies and bureaus, this committee is 
devoting especial attention to the Massachu- 
setts lien law. It is to work for a uniform 
lien law in this State as recommended by See- 
retary Hoover. 

The entire membership of the bureau meets 
there every Tuesday. All must be present. Any 
absentee who does not present a satisfactory 
excuse in writing showing that he was kept away 
by illness or by absolutely necessary absence 
from the city is fined $25 for each such absence. 
Substitutes can not be sent te these meetings. 
Each subscriber at the time of joining must 
designate in writing the official representa- 
tive of his firm or corporation, who must 
be a manager or officer with full author- 
ity to take final action on any question which 
may arise. Only these official representatives 
may attend the full meeting on Tuesday, except 
by an especial unanimous invitation by that 
body. The purpose of the full attendance on 
Tuesday is to make the actions of the bureau the 
full accord of the entire membership. All will 
then feel bound by whatever action may be 
taken. 

Manager Downey spoke with restrained en- 
thusiasm today in discussing with a news rep- 
resentative of the AMERICAN LUMBERMAN the 
plans and policies of this interesting and impor- 
tant project of the Boston lumber trade. He 
looks for steady growth on the sound founda- 
tion which has been thoughtfully prepared. The 
bigger the bureau and the broader its activities, 
he points out, the less it will cost each indi- 
vidual member and the more valuable it will be 
to every subscriber. 
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A Growing Use for Wood—Toy Auto- 


mobiles From Small Lumber 


TacoMa, WasH., Nov. 13.—Rise of wooden toys 
in the esteem of the American public has brought 
to Tacoma another industry involving the use of 
forest products. It is interesting to note ‘that at 
the same time as Lea Bronson and his associates 
of the Craig Craft Co. were starting the manu- 
facture of a line of wooden toy boats, Kennard 
Weddell conceived the idea of utilizing small 
pieces of lumber for the making of toy automo- 
biles. The result has been the organization of 
Tillicum Toys (Inc.), at 813 East Harrison Street, 
with a plant for the construction of these toys on a 
large scale. Mr. Weddell is president of the 
new company and Wilson H. Williyer the vice 
president. 

Mr. Weddell made a trip East last summer to 
investigate the market and found that eastern toy 
dealers were interested provided the new product 
had the “finish” considered necessary for a success- 
ful sale. He promised to provide the “finish” and 


the toys now made at the local plant have that most 
necessary feature in full measure. 

The toy automobiles manufactured in the Tilli- 
cum factory are in a class by themselves, it is re- 
ported, and the company has received orders for 
several carloads. The little machines have the 
lines, the paint and the tops of real motor cars and 
are bringing joy to many children in districts 
where they have been put on sale. 

While the present plant has a capacity of but 500 
of the little cars a day the eastern dealers are send- 
ing orders for thousands and by next year Mr. 
Weddell and his associates hope to be able to sup- 
ply the demand in full. 

The company also manufactures a clever doll 
chair set, sawed from a single block of wood and 
fitting together in block form. 

Tillicum toys will be a feature of the New York 
toy show next February when Mr. Weddell plans 
to enter a complete line of the company’s output. 























Co-operation Between Associations Suggested 


Frank J. Shead, of Chicago, treasurer of the 
National Association of Commission Lumber 
Salesmen, believes that the letter written by Roy 
A. Dailey, manager, North Coast district of the 
National-American Wholesale Lumber Associa- 
tion, and printed under the caption ‘‘ There 
Ought to Be a Law,’’ affords an opportunity 
for discussion from many angles, that should 
result beneficially to the entire lumber industry. 
In this connection, Mr. Shead says: 


We are told “laws are made only to be broken,” 
and it is questionable if any amount of legislation 
would have much effect in correcting or eliminating 
the evils complained of. 

It would appear rather that an effective solution 
of these problems rested entirely in the hands of 
lumber manufacturers and wholesalers in the appli- 
cation, not only, of “common sense,’ as Mr. Dailey 
states, but of a little more deliberation and a 
little less greed. 

Every branch of the lumber industry is now thor- 
oughly and intelligently organized. These organi- 
zations, as a rule, are directed by the best brains 
and ablest minds the industry affords; unstinted 
time and effort is devoted to formulating and work- 
ing out rules, principles and practices for the safe 
guidance and protection of its members, through 
exaction, suggestion, information and advice, the 
application of which would void every possibility 
of discord, trouble or loss. 

For those within these organizations there is no 
reason or excuse for suffering the things enumer- 
ated, save that they disregard or ignore these bar- 
riers which the organizations have established for 
their protection. 

_ For those without the organizations, they are 
Simply paying the penalty of over-confidence in 
their capacity to run their businesses, independent 
of any codperative influences, and should not com- 
Plain about the cost. 

As Mr. Dailey says, reliable information on all 
Phases of his business is at the command of every 
organization member, but all too often it is not 


sought or utilized, and this negligence by no means 
justifies the sufferer in condemning the various 
components of the business for the consequences 
the neglect imposes. 

Generally speaking membership in an organiza- 
tion is a certificate of character and reliability. 
This does not mean that character and reliability 
do not exist outside of membership, but in case of 
digression from ethical and fair dealings the ag- 
grieved party has the organization for appeal in 
one case, while in the other, he is at the mercy 
of the conscience or disposition of the aggressor. 

As a rule selectivity is exercised by organiza- 
tions in acquisition of membership, which is essen- 
tially necessary if its influence is to be maintained ; 
hence, it is usually safe to confine one’s dealings to 
association affiliations, or carefully analyze them 
when contemplated with others. 

The application of this policy would go far 
toward eliminating the annoyances and abuses ex- 
isting in merchandising lumber. 

It is quite unfair and unjust to condemn the 
entire component of any branch of the lumber 
industry, because some individual, company or cor- 
poration, that can not or does not qualify for an 
organization, proves unreliable or unsatisfactory. 
No one save yourself is to blame if you choose to 
deal with this class and it would appear as being 
squarely up to you to discourage this element by 
letting them severely alone and thereby making it 
impossible for them to function. 

There is no “more holy than thou” element in 
this argument, but more a matter of taking a 
chance than playing to a moderate certainty. 

The National Association of Commission Lumber 
Salesmen has found it necessary to decline many 
applications for membership, because the applicant 
had never had any selling experience or was other- 
wise unqualified. It has been obliged to drop sev- 
eral members for infraction of its code of ethics, 
and it assumes other organizations of the indus- 
try are taking the same precautions to safeguard 
their reputation and standing. 

It is to be regretted that there is not a greater 
degree of coérdination and coéperation among the 


various elements comprising the lumber business, 
but it is lacking in many ways. One illustration 
will serve to show how. The National Association 
of Commission Lumber Salesmen voluntarily went 
on record, by resolution, as opposed to the use of 
the collect telegram. It invited the manufacturers 
and wholesalers of lumber to codperate with it by 
refusing to accept collect messages from any and 
all salesmen, but many of them have failed to recog- 
nize the sincerity or purpose of our action and re- 
quest and are still assuming this expense from 
every Tom, Dick and Harry, who choose to call 
themselves salesmen. 

This is evidenced by numerous letters reaching 
us and is unfair to our members who recognized 
the injustice to shippers and, through their con- 
sideration, are saving them thousands of dollars 
every month. 

Until such a time as there is a greater degree 
of consideration, respect and confidence established 
between the several clements engaged in the lumber 
business, these unpleasant and unsatisfactory ex- 
periences will undoubtedly continue, but, in a great 
measure, they can be minimized by the individual 
exercise of caution and common sense in selecting 
connections, representatives and patronage. 

By closer relation with organizations and greater 
attention to and respect for the provisions they 
make to protect your interests, you, to just that 
degree, insure yourself against unhealthy condition 
and contribute to the discouragement of unscrupu- 
lous practices. 

‘‘Make a law unto yourself.” It will go farther 
and accomplish better results. 


Tue BritisH lumber trade, according to Com- 
merce Reports, continues active but with in- 
creasing effects from the coal strike; the gen- 
eral tone of the trade is less optimistic than a 
month ago. Stocks of American hardwoods are 
heavy and increasing, notwithstanding lighter 
imports, and prices are firm. The southern pine 
and Douglas fir markets show little activity. 
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Revised West Coast Grading Rules 

SEATTLE, WASH., Nov. 13.—Revision of the 
official grading rules of the West Coast Lum 
bermen’s Association, after prolonged labors on 
the part of the committee, is complete, and the 
new volume is being distributed among the mem- 
bership. It forms a handy volume of 122 pages, 
including thirty-two pages containing detailed 
drawings of patterns. The publication, which 
is issued as of date July 1, 1926, is entitled 
‘*Standard Grading and Dressing Rules for 
Douglas Fir, Sitka Spruce, West Coast Hemlock 
and Western Red Cedar Lumber.’’ It conforms 
in all respects to American lumber standard 
sizes and grades, and in the opinion of compe- 
tent observers is the very best publication yet 
issued on that subject. Ambiguities so frequent 
in most grading rules have been eliminated so 
far as the committee could arrive at what were 
disputed points. The rules are now being put 
into general use. In referring to the book, the 
committee says: ‘‘It seems to the committee 
that the rules now published are thoroughly 
in accord with the best grading practice of the 
industry; and that the new rules will stand the 
test of time.’’ 

The grading rules committee consists of: R. F. 
Morse (chairman), G. M. Duncan, J. E. Manley, 
Frost Snyder, A. M. Hagen, R. W. Martin, P. 
F. Knight, J. C. Smith, W. H. Turner, Dean 
Johnson, A. H, Landram, E. Stuchell. 


Good Demand for Wood Gutters 


SEATTLE, WAsH., Nov. 13.—A. C. Long, sales 
manager of E. M. Long & Sons, Cadiz, Ohio, 
was among this week’s visitors at the head- 
quarters of the West Coast Lumber Bureau. 
His firm specializes in wooden gutters in the 
territory east of the Mississippi River. For 
twenty-five years it has obtained all its raw 
material from mills in Washington and Oregon, 
and the company is now being supplied with gut- 
ters manufactured at Hoquiam, Wash., in the 
plant of the Grays Harbor Lumber Co. Mr. Long 
says: 

During the last five years the demand for wooden 
gutters for home-building has doubled. In the es- 
timation of good builders everywhere wood is fast 
coming back in the construction of homes, and 
nowhere is that tendency more noticeable than in 
the sale of gutters. More than twenty railroads, 
after experience with metal gutters of one kind or 
another, have returned to the use of wooden gutters 
in the last three or four years. 

Wooden gutters last longer and give less trouble 
than other kinds. Dense old-growth yellow Douglas 
fir is ideal for gutter stock. In Washington it can 
be secured in long lengths, eliminating joints, so 
that with this stock leaks are out of the question. 
Carpenters like the Douglas fir gutter because they 
can lean ladders against it; or they can build seaf- 
folding, using it as a support, and it will not crum- 
ble or split. Atlantic coast territory, especially the 
New England States, is the best American market 
for Douglas fir gutters. I am surprised that Seat- 





Felling tree with a ‘‘caterpillar,’’ the operator 
driving machine to one side as tree falls 
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tle builders use a considerable quantity of metal 
gutters, when they have Douglas fir gutters, which 
I consider better material, available here at home. 

There is no question that the advertising and 
trade promotion work of the West Coast Lumber 
Bureau, which began last May, is of great impor- 
tance in the East. Where our firm formerly ad- 
vertised “fir gutters,”’ we are now labeling the 
product “Durable Douglas Fir,” in line with the 
national advertising of Washington and Oregon 
mills. 


New Method of Removing Trees 

Westwoop, Cauir., Nov. 13.—The Red River 
Lumber Co. in the course of its logging opera- 
tions at Westwood builds from thirty-five to 
fifty miles of temporary branch railroads each 
year. These are standard gauge tracks, con- 
structed and ballasted for heavy traffic, the log 
ging cars being standard 40-foot flats of 100,000 
pounds capacity. Most of the tracks in this 
classification are taken up during the year and 
the grade abandoned, It is of primary impor- 
tance, therefore, that construction costs be re- 
duced at every possible point. 

The photographs re- 


Conditions Affecting Fir Market 


SEATTLE, WASH., Nov. 13.—The Coast man. 
ager of a leading lumber firm has compiled 
figures to demonstrate that the forty-fourth 
week of 1926 has made the most unfavorable 
report of any week of the year so far. It shows 
the weakest sales in proportion to production, 
excess having amounted to 24 percent; ship- 
ments fell below production 3 percent. Lack 
of sales, coupled with rather heavy shipments, 
reduced unfilled cargo orders 12,000,000 feet, 
from 151,000,000 feet to 139,000,000 feet, and 
export unfilled dropped from 132,000,000 feet 
to 116,000,000 feet, making a total decrease in 
unfilled cargo orders of 28,000,000 feet. Unfilled 
rail orders dropped off 307 ears. 

A summary of conditions reveals California 
without improvement. Consumption of lumber 
there is up to normal, but wholesalers are not 
buying, and consequently prices are suffering. 
Export is inactive, probably not so much on 
account of lack of demand as lack of trans. 
portation at rates acceptable to shippers. The 








produced herewith show 
the new method of re- 
moving trees from the 
right-of-way. Instead of 
felling the tree, skid- 
ding the logs and 
shooting the stump, 
trees up to 30 inches in 
diameter are now pulled 
over with a tractor. On 
trees of this maximum 
size the cost of removal 
and clearing the ground 
of roots has been re- 
duced from an average 
of $8 a tree by the old 
methods to from 50 
cents to 75 cents with 
the ‘‘caterpillars.’’ 
The line is attached 
some twenty or twenty- 











five feet above the 
ground. The ‘‘caterpil 
lar’’ driver selects his 
course and brings the line taut, in the direction 
of the fall. By starting and slacking with ae 
curately timed short pulls the tractor starts the 
tree swinging, catching the swing and increasing 
it with each pull. At the right instant the 
‘‘eaterpillar’’ starts off, bringing the tree down 
in its wake. The roots tear loose and as soon 
as the tree is falling free the driver darts his 
tractor to one side, out of the line of fall. It 
is a spectacular stunt, but not dangerous to the 
skillful and level-headed driver such as the typ 
ical woodsman of this mechanical age. 

Tractors and gas-powered shovels are revolu- 
tionizing methods and reducing costs of logging 
railroad construction, affording a measure of 
relief from the rising costs due to other factors. 
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Clearing right-of-way on Red River Co. lands at 


Westwood, the line being attached to tree 





Pulling the fallen tree to one side to clear the right-of-way 


British coal strike is beginning to affect trans- 
pacific rates. Rates have not gone up appre- 
ciably, but tonnage is scarce. Since a more 
acute need of lumber must occur before export 
customers will pay increased freight rates, 
lumbermen do not foresee heavy offshore busi- 
ness before Jan. 1, if it occurs then. The rail 
market shows no change, although the volume 
is lower. Prices are so low that any further 
recession in volume will probably not be re- 
flected in that field. Atlantic coast conditions 
are unquestionably better than they were a 
month ago. Wholesalers, while not offering 
much firm business, are quite active with in 
quiries, indicating more interest than earlier in 
the fall. 

As bearing on the space situation, the Ship- 
ping Register, giving the views of shipping men 
in San Francisco, declares owners of deepwater 
tonnage in all trades will benefit from the re- 
markable upward trend of freight rates in the 
transatlantic section, due to the amazing de 
mand for bottoms for the carrying of coal and 
grain to the United Kingdom. This applies to 
both tramp and berth space providers. It is 
asserted that the continued diversion of certain 
bottoms from the intercoastal section naturally 
will result in additional offerings to the regular, 
long-established operators, whose reputations 
for service are well known to shippers, while 
the owners of tonnage placed on the swelling 
transatlantie cargo lanes will reap their own 
particular harvest from the rare prices that 
have magnetized them to the new _ business 
brought into being as winter sets in, largely 
through the British coal strike. Getting back 
to conditions cn Puget Sound, intercoastal rates 
for December are apparently firm at $14 and, 
while none of the intercoastal shippers are book- 
ing space in large quantities, there seems to be 
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yo great surplus which steamship agents wish to 
jispose of. Agents, on the average, expect a 
higher rate in December, and apparently are 
yot eager to book late December at the going 
rate of $14. The highest bid of which there 
3 current knowledge in the wheat trade is 52 
hillings from Vancouver to Liverpool—which 
sould mean a rate of $18 to $20 on lumber 
intercoastal, to allow steamships the same 
revenue, 

The supply of logs in the water is shrinking. 
The weather so far this fall has been favorable 
for logging, but there are fewer logs in the 
water with each passing week. It seems to be 
, question if a further effort in the direction of 
vanced log prices will be, made unless the 
industry is forced to face the predicament of 
un early snow. 

The Western Operators’ Association finds 
that the demand for fallers and buckers is 
steadily falling off, in some cases due to cut- 
ting down of crews, but mostly due to a ten- 
lency to stay longer on the job. Considerable 
numbers of men are drifting from the East Side 
to the West Side for the winter. The gradual 
urtailment of construction work accounts for 
much more available help. Similar conditions 
prevail in Vancouver, B. C., where men return- 
ing from the North and from the Prairie 
Provinces have brought about the usual seasonal 
urplus of labor. Logging in British Columbia 
3 reported to be below the November average 
if the last three years. Most of the larger 
sawmills on the coast are cutting, but many 
interior mills have shut down for the winter. 


Facts Dispel Theory 


SEATTLE, WASH., Nov. 13.—The Red Cedar 
Shingle Bureau cites facts to dispel the theory 
‘hat an inspector is placed in an awkward or un- 
fair position when inspecting at the yard. Since 
the inauguration of the ‘‘ inspection at the yard 
vrvice,’? which extended over twenty-four 
nonths from July, 1924, there was a total of 
19 inspections; and of that total 78, or a little 
nore than 24 percent, were in favor of the man- 
ifacturer. 

During a period of forty-two months, extend- 
ing from Nov. 1, 1919 to 1923, the Pacific Coast 
Inspection Bureau at Minnesota Transfer made 
334 inspections of shingles, of which 66, or only 
§ percent, were found to be off grade. 


(‘S@GGLGLGZaGaAat 


Unique Lumber Display for Apple Week 


WENATCHEE, WASH., Nov. 13.—A unique and 
nost attractive display among the splendid 
exhibits during the celebration of National 
Apple Week in this city 
was that of the Colum- 
tia Valley Lumber Co., 
retail organization of 
the Bloedel Donovan 
Lumber Mills, Belling- 
tam. The exhibit, which 
emblazoned a crowned 
apple as the King of 
Fruits, included a bun- 
galow made of apples. 
The accompanying re- 
production of a photo- 
graph reveals a child 
beeping from one of the 
"ndows. At the peak 
if the roof is the legend, 
“The House That Ap- 
ples Built’?; and in the 
‘tont yard, which is 
paved with apples, are 
jlaeards setting forth 
‘hat ‘‘Apples Have 
Built Thousands of 
omes, and We Fur- 
ushed the Lumber’’; 
ilso, ‘Our Flooring Is 
Hard, but Our Cider Is 
Knot’’"—the latter 





standing at the side of a gallon jug. The ex- 
hibit was an excellent display of lumber as 
the best material for home construction, en- 
hanced by the wonderful play of color char- 
acteristic of Wenatchee apples. 


State to Celebrate Anniversary 


TacoMA, WASH., Nov. 13.—On Nov. 11, 1939, 
the State of Washington will be fifty years old. 


( Many West Coast Lumber Centers 


that the company’s plant there is to be moved 
to a new site near Medical Springs, about thirty 
miles from La Grande. This will mean the mov- 
ing of almost the entire town of Perry. After 
operating at Perry for twenty-five years the 
company, largely because of increased log rates 
put into effect by the Union Pacific, finds it 
necessary to move to its timber holdings in the 
Medical Springs district. 

The history of the 
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Driving first stake on new mill site of Grande Ronde Lumber Co., Med- 
At right four Stoddard brothers (Lester with 
sledge), officers and stockholders; and at left three department heads 


ical Springs, Ore. 
of Grande Ronde company 


If the present plans are carried out the event 
will be fittingly celebrated in Tacoma, and al- 
ready this city has sent out invitations to the 
affair. Steilacoom, Washington’s oldest city, 
will join with Tacoma in the celebration which 
will be broad in scope and will not only mark 
fifty years of State progress, but also the devel- 
opment of Alaska, Hawaii and the Philippines 
and the dominance of the Pacific Ocean in world 
commerce. 

It is expected that Tacoma will have a popu- 
lation of at least 200,000 by 1939. Not less than 
500,000 people will visit the convention city 
during the convention week, it is estimated. By 
virtue of the many assets the city has for ade- 
quately staging such a pageant as this will 
be, Tacoma has issued invitations for the event 
feeling that the rest of the State will fall in 
line and assist in making the event a most sue- 
cessful one. : 


To Move Mill to New Site 


LA GRANDE, ORE., Nov. 13.—Elmer Stoddard, 
president of the Grande Ronde Lumber Co., at 
Perry, four miles north of here, has announced 





Retail concern’s ‘‘ Apple Bungalow’’ features Apple Week exhibit 


Grande Ronde operation 
dates back to 1890, 
when Wisconsin lumber- 
men constructed at Per- 
ry, then known as 
Stump Town, the first 
pine band mill in Ore 
gon. The late George 
Stoddard, father of the 
present owners, and C. 
W. Nibley, of Salt Lake, 
purchased the original 
plant in 1902. 

Last year the Grande 
Ronde company dis- 
posed of all its timber 
holdings in the Grande 
Ronde basin to the Mt. 
Emily Lumber Co., La 
Grande. The company 
will have a twenty-year 
operation at the Medical 
Springs site based on its present rate of sawing, 
which is 20,000,000 feet a year. The company 
has maintained its operations on this basis for 
twenty-five years. Practically the same inter- 
ests control the Stoddard Lumber Co., Baker, 
Ore. 

The Grande Ronde company has just com- 
pleted a main line logging road running from 
Medical Springs to a connection with the Union 
Pacific at Telocasset. The general and sales 
offices of the company will be maintained in 
La Grande. The Medical Springs district tract 
of timber is of high quality, being a nearly pure 
stand of Pondosa pine and in country that does 
not present any great logging difficulties. 


In the accompanying cut, showing the driving 
of the first stake in locating the new mill site, 
there are four Stoddard brothers, all stockhold- 
ers in the Grande Ronde Lumber Co.: Lester 
Stoddard with the hammer, Earl Stoddard, vice 
president, on his right, Elmer Stoddard, presi- 
dent, standing bare-headed, and John Stoddard 
holding the stake. The other three in the pic- 
ture are department managers for the company. 


(Gaga a2e2a2e20208 


Rapidly Developing Lumber Port 


Lone Beacu, Cauir., Nov. 13.—This city of 
130,000 people is rapidly developing into an 
important lumber harbor, cargo arrivals at the 
new port averaging from fifteen to twenty ves- 
sels a month, bringing in about 7,750,000 feet 
of domestic and foreign woods, having a re- 
tail value of something like $520,000. Of this 
quantity, 4,250,000 feet, with a value of $390,- 
000, is handled over the municipal wharf, main- 
tained from the fees received. The port is on 
its second full year of operation, and with the 
natural facilities offered harbor authorities pre- 
dict an ever growing volume of lumber being 
unloaded at Long Beach harbor, which is now 
receiving about 92,000,000 feet a year, valued 
at around $6,240,000. 


The increase in the lumber business at Los 
Angeles harbor is shown in the following data: 
In 1920 there was handled 562,385,187 feet; in 
1923, 1,086,828,600 feet, and this year lumber re- 
ceipts are estimated at over 1,214,502,600 feet 
thus far. 

Three large concerns are using Long Beach 
as a port—J. H. Baxter & Co., Cadwallader- 
Gibson Co., and the Patten & Davies Lumber 
Co.—all of whom are planning to build their 
own wharves with the object of increasing their 
shipments to Long Beach, which is recognized as 
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a satisfactory distribution point for a wide 
trade territory. 

The Baxter company has already built 650 feet 
of its 1,000 feet of wharf space on its private 
slip, and brings its own ships to its wharf with 
about 1,000,000 feet of lumber and 2,500,000 feet 
of poles and piling each month. It has estab- 
lished its own creosoting plant to treat piling 
and poles for southern California. The monthly 
value of its lumber and other cargoes is esti- 
mated at $150,000, and it employs 35 people. 

The Patten & Davies Lumber Co., operating 
a planing mill, yards and dry kilns on leased 
ground south of Water Street, has brought into 
Long Beach harbor since August about 5,253,000 
feet of lumber from the Pacific Northwest, the 


retail value of its shipments amounting to $100,- 
000 monthly. It owns a tract of about 39 acres 
on Channel No. 3, which it plans to develop with 
wharves and mill later. 

The Cadwallader-Gibson Co. is importing ma- 
hogany from its timber tracts in the Philippines, 
1,500,000 feet, valued at about $300,000, being 
unloaded a month at the wharf and then hauled 
to the company’s yards. Soon after the first 
of next year the company will erect its own 
wharf and later build a flooring and door mill. 

The Consolidated Lumber Co. operates on the 
Los Angeles side of the harbor. According to 
Herbert Klockseim, manager, the company em- 
ploys 175 people at its Wilmington yards and 
offices, owns 40 vessels, and has capacity for 


i 


handling 15,000,000 feet a month at its ow 
docks. 

THROUGH THE codperative efforts of timber 
protective organizations in Georgia operating 
under the direction of the Georgia Forestry Ag. 
sociation, approximately 125,000 acres of val. 
able timber property in the State has beg 
placed under organized fire control recently, a¢. 
cording to an announcement by B. M. Lut 
burrow, Georgia State forester. These prote 
tive organizations are given both State an 
Federal financial aid in carrying on their work 
and are able to employ patrolmen full time ty 
supervise certain districts for the preservatin 
of which they are held responsible. 


California Lumber Company Motorizes 


SAN FRANCISCO, CALIF., Nov. 13.—Paul Bun- 
yan’s company has forsaken Babe! She has 
been turned adrift into green pastures on a 
pension for the rest of her ‘‘life.’’ 


As much as to say that the Red River Lumber 
Co., the largest producer of California pines, 
has begun motorization of its equipment with 
almost phenomenal success. 


‘*The advent of the Diesel motor into the 
lumber industry is cutting our logging and 
railroad work to the ‘bare economic bone,’ ’’ 
said J. H. Hunter, chief engineer of the com- 
pany and one of the most enthusiastic of the 
Diesel boosters of the company. 


The newest acquisition of the company, 
toward motorizing the operations, is a Diesel 
electric locomotive, a product of the American 
Locomotive Works, the General Electric Co. and 
the Ingersoll-Rand Co. The locomotive is a 100- 
ton machine and the first Diesel electric to be 
operated west of the Mississippi River. The 
Red River company is justly proud of it. 

Another recent purchase of the company, 
and one which has been given a severe test, is 
a 1%-ton Diesel shovel, which is operating at 
about one-sixth the cost of the steam shovels 
which the company heretofore operated. This 
machine was placed in operation in April of 
the present year and to date has graded for 
slightly more than eleven miles of railroad. 

The company’s fleet of ‘‘Caterpillar’’ trac- 
tors, which are being used instead of steam 
donkey engines, now number thirty-six and 
more will be placed in operation when the spring 
logging season opens. 

In the recent years the lumber industry has 
brought forth many and varied changes and im- 
provements tending to solve the power problem of 
the lumber manufacturer, declared Mr. Hunter. 
These problems have looked to lower costs as a 
first incentive, but almost equally to fire preven- 
tion, a necessity felt more keenly in the pine in- 
dustry than in any other branch of lumbering. 

Today the Diesel engine is solving both important 
problems to such an extent that it is being adopted 
for broader uses almost each day. Gasoline pro- 
pelled motors are also taking their place in the 
forward march of motorizing the lumber camps. 

If it were possible for us to sum up the rea- 
sons for this rapid 
growth of Diesel engine 
uses in our operations, 
continued Mr. Hunter, 
they might be stated in 
one word, or, possibly 
better, in two words: 


om 


cconomy-Safety.” 


Works Admirably 


The success of the 
**Caterpillar’’ _trac- 
tors, the first motor 
driven machinery tried 
by the Red River com- 
pany, caused the de- 
cision to be made to 
purchase a Diesel 
shovel. It was placed 
in operation immedi- 
ately upon arrival. 
The company has 
quite a job for a 
shovel which will : 





New Diesel electric 100-ton loco 


actually move dirt, according to Mr. Hunter, 
and the Diesel ‘‘hopped’’ to its job. The com- 
pany has more than 70 miles of logging railway 
and more is being built each week. On the main 
lines grades do not exceed 1.85 percent but on 


One of the new 1%-cubic-yard-capacity Diesel 

shovels which have been placed in service by 

the Red River company in its general ‘‘motor- 
izing’’ plan 


the spurs, on which Shay locomotives are oper- 
ated, the grades run as high as 5 percent. The 
average depths of cuts will run about 5 feet with 
a maximum of 45 feet. All are 18 feet at the 
base. The ground is principally of lava forma- 
tion, about 35 percent being lava rock. The 









earth is wasted in all cut work and borrowed 
in all fill work. 

The shovel is operated two 10-hour shifts a 
day, six days a week. The average yardage per 
shift is 500 eubie yards on a fuel consumption 
of 24 gallons. Used with this shovel are five 
Best Sixty ‘‘Caterpillar’’ tractors with heaviest 
type of graders and 40-cubie foot capacity re 
volving scrapers, one-man type. 

Power Shovel Cuts Cost Per Unit 


Speaking of the operation of the Diesel shove 
Mr. Hunter says: 

In flexibility and crowding there is no questin 
but what the steam shovel is faster, I should ga; 
by 15 percent, than the Diesel. However, we ar 
interested, primarily, in cost per unit moved. With 
the Diesel shovel we can take out 8- and 10-fo 
cuts; borrow alongside and make fills at a cost 
of approximately 2 cents a yard. That is, of cours 
in material than can be moved without shooting 

No material is moved by truck, wagons or traip 
for to do this would be a loss of money as ou 
records show that dirt moved by that method ca 
not be handled for less than 19 cents a yard. I 
other words, the Diesel shovel can waste at th 
cuts, borrow at the fills and handle yardage twit 
at 4 cents a yard for the double operation, a sar 
ing of 15 cents a yard. This method does not mak 
such a good looking job, but we are looking for roa 
bed, quickly and at the least possible cost, ané 
when a company builds about 50 miles of road bel 
a year, it is an item. 

The actual costs of the double handled yardag 
moved by steam shovel and Diesel shovel are 2 
cents for steam and 4 cents for the Diesel’s double 
work, or a saving of more than $20,000 in yardag 
costs moved by the Diesel in six months. Thee 
costs include all actual costs of moving, delays 
repairs and so forth, but not depreciation or ge 
eral plant overhead. 

The new Diesel electric locomotive arrived a 
the plant on Sept. 15 and was placed in oper 
tion the following day. No experimental servit 
was allowed as its power was badly needed # 
the time. Tabulations and statistics on the op 
eration of the machine are not available # 
present but it is estimated now that it is opera 
ing at about the same ratio as the Diesel shovel; 
that is, about one-sixth of the cost of the steam 
locomotive. The Red River company pioneeré 
the Diesel electric locomotive idea and th 
performance of tht 
] engine is looked for 

ward to with keen it 

terest as its succes 
| will solve one of th 
| big problems of th 
| California pine opé 
ator—fire hazards du 
ing the summer, @ 
dry, months, when, Uw 
der the steam donkey 
regime, they were col 
pelled to shut down ® 
one or sometimes t¥? 
sides. The ‘‘Cater 
pillar’’ tractor hi 
solved the donkey # 
gle and the Diese 
electric locomotive * 
expected to make th 








Co. at its mills at Westwood, Calif. 


motive which has been placed in operation by Red River Lumber 


logging operations # 
near ‘‘fireproof’’ # 
possible, 
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Proposes Island Market for Douglas Fir 


The recent arrival at Mauritius of the sail- 
ing vessel Forest Dream was in a measure the 
realization of a dream of Emmanuel Boyer de 
ja Giroday, a native of Mauritius, but for nine- 
een years a resident of British Columbia, who 
conceived the idea of marketing British Co- 
jumbia lumber in the island. The cargo of the 
Forest Dream comprised one and a half million 
feet of Douglas fir for use in building construc- 
tion and for railway ties. According to the 
Timber Trades’ Journal, of London, the ship 
required almost eight months for its journey, 
meeting many difficulties on the way and being 
sbliged to put into two ports for repairs. 

Lately, Mr. Giroday has been negotiating in 
London with a view to obtaining a regular 
steamer service between British Columbia and 
Mauritius. For over a century, he states, there 
has been imported Seandinavian and other Bal- 
tie timber into Mauritius, mainly by way of 
Havre, France. All timber imported to the 
Island has to be treated against the white ant, 
Mr. Giroday says, and he estimates that Doug- 
las fir creosoted ties will last from fifteen to 
twenty years in the Island. 

It is a part of the plan proposed by Mr. 
Giroday to have Mauritius serve as a distribu- 
ting center for British Columbia timber to be 
warketed in Madagascar, Reunion, and other 
yearby islands. Also it is his hope that return 
argoes may be arranged to consist of copra, 
hemp, sugar, vanilla, as well as the products of 
anew industry now growing, which is the manu- 
facture of jam from tropical fruits, such as 
goyava, 2 soft skinned fruit with a flavor be- 
tween a peach and an apricot; papeye, a fruit 
rich in pepsin, and tasting like a pear, as well 
as pineapples, and other fruits. 


Ruling in Retail Furniture Case 


WASHINGTON, D. C., Nov. 16.—Miles F. Good- 
man, a retail furniture dealer of Lancaster, Pa., 
doing business under the trade name and style 
Keystone Furniture Co., is directed by the Fed- 
eral Trade Commission to discontinue the prac- 
tiee of advertising and selling as ‘‘mahogany’’ 
or ‘‘walnut,’’ articles of furniture composed 
wholly of woods other than mahogany or wal- 
nut. 

The commission found that respondent, in his 
newspaper advertising and circulars, described 
a8 ‘‘mahogany’’ or ‘‘walnut,’’ articles of fur- 
niture which contained neither of these woods. 
The findings recite one case in particular where 
the respondent sent out a large number of cir- 
tulars to prospective customers announcing a 
sale starting on Jan. 18, 1924, as ‘‘the greatest 
money-saving event in the history of the store’’ 
and requesting prospective purchasers to ‘‘ order 
trom the illustrations inside’’ as ‘‘they are ex- 
actly what you will get.’’ The furniture repre- 
uted in the illustrations in this cireular was 
described as ‘‘ mahogany’? and ‘‘walnut.’? No 
description of other woods or combinations ap- 
peared. 

Purther, the commission found that a pur- 
chaser at Mt. Vernon, N. Y., selected from the 
aforesaid circular a chair described as a ‘‘wind- 
or mahogany chair’’ and a bench described as 
“the best grade of mahogany.’’ Upon receipt 
of these articles by the purchaser, specimens of 
the wood were ‘‘scroll sawed’? from the chair 
and the bench and the specimens examined by 
the Forest Products Laboratory, Madison, Wis. 
The laboratory officially identified the specimens 
4s birch, sugar maple, beech and red gum. No 
pPart of either piece of furniture was made of 
mahogany wood as advertised. 

This misrepresentation, the commission found, 
had the tendency to deceive a substantial por- 
rehasing public into the belief that 
the furniture so advertised as ‘“mahogany’’ 
ad ‘‘walnut’’ is composed entirely of the 
Woods designated and also worked a hardship 
2 respondent’s competitors who truthfully ad- 
Nertise their merchandise. 

The order reads as follows: 

- IT IS ORDERED that the respondent 
*s F. Goodman, doing business under the trade 
me and style of Keystone Furniture Co., his 










agents, employees and successors, do cease and 
desist from advertising, representing, offering for 
sale or selling any article of furniture as “ma- 
hogany” or ‘‘walnut” unless all parts of such arti- 
cle of furniture which are exposed to view when 
the piece is placed in the generally accepted posi- 
tion for use are made of mahogany wood or walnut 
wood, as the case may be. 


The respondent is required to report to the 
commission, within thirty days, the manner in 
which he has complied with the order. 





Sugar Pine Sales Company 
Dissolves 


San Francisco, Cauir., Nov. 16.—The Sugar 
Pine Sales Co. (Ine.), which was organized dur- 
ing the fall of last year by several of the larg- 
est and most prominent sugar pine producers 
of the California pine industry, has today an- 
nounced the discontinuance of its activities. 

The company was organized Sept. 28, 1925, in 
San Francisco, its principal aims being the sale 
of sugar pine in grades of No. 3 shop and bet- 
ter; the advertising of the species to the trade; 
the education of the public to its various uses 
and the rendering of a fuller service to con- 
sumers and distributers of the product. 

The abolition of the sales company is being 
announced in a form letter following a resolu- 
tion which was passed by the board of directors 
last Wednesday. The letter follows: 

At the meeting of our board of directors held 
Nov. 10, of the Yosemite Lumber 
Co. and the Sugar Pine Lumber Co. resigning from 
this 


on on account 


company, a_ resolution was unanimously 
adopted to cancel the Sugar Pine Sales Co.’s con- 
tract with each of the mills selling through this 
company. 
This means each mill will sell direct to the trade. 
SUGAR PINE SALES CoO., 
Joun D. SpavuLpine, Sales Manager. 


At the begining of activities, Jan. 1, 1926, the 
Sugar Pine Sales Co. represented eleven of the 
sugar pine producing lumber companies of the 
State. 


Ready to Frame Reforestation Law 


MINNEAPOLIS, MINN., Nov. 16.—Having re- 
ceived a mandate from ghe people to enact legis- 
lation which will encourage and stimulate re- 
forestation in Minnesota, the 1927 session of 
the Minnesota legislature will take up that prob- 
lem to work out a satisfactory law. Already 
various agencies aré at work to outline the neces- 
sary procedure. 

A survey has been completed in Minnesota re- 
garding the forestry problem. It was conducted 
under the direction of Profs. F. A. Fairchild 
and H. H. Chapman, of Yale. The survey ob- 
tained data on the timber lands, how they are 
assessed, what taxes they pay, what revenue is 
possible from cutover lands, and what percent- 
age of such lands is delinquent on the tax rolls. 
The field work is done and the facts are being 
compiled. This report will be available to the 
legislature when it convenes as a guide in its 
work. 

The mandate was given in the last election 
when the voters adopted a constitutional amend- 
ment to adjust taxes on timber lands so as to en- 
courage timber growth. The mandate merely 
directs the legislature to enact a suitable law. 

Dr. Raphael Zon, director of the Lake States 
Forest Experiment Station, suggested that the 
legislature name a representative committee to 
work with it in framing the law. He pointed 
out that taxation of timber lands can not be re- 
vised without due regard for effect on taxation 
of other property. The whole problem must be 
decided, he said, before the law is enacted. 





Scientists Join Forest Station Staffs 


WASHINGTON, D. C., Nov. 15.—Dr. Charles R. 
Hursh, who has joined the staff of the Appala- 
chian Forest Experiment Station at Asheville, 
N. C., comes to the Forest Service with a wide 
training and experience in plant physiology, bio- 
chemistry, and plant pathology. He received his 
early training at the universities of Missouri 
and Minnesota. Dr. Hursh has held research fel- 
lowships at Washington University, Pastem In. 
stitute at Paris, and the Boyce Thompson In- 
stitute for Plant Research at Yonkers, N. Y. 
Prior to going abroad Dr. Hursh was engaged 
on a codperative study of the nature of the re- 
sistance of plants to disease for the University 
of Minnesota and the Federal bureau of plant 
industry. 

Dr. Pessin, who joined the staff of the South- 
ern Forest Experiment Station, with headquar- 
ters at New Orleans, La., has had extensive 
training and experience in plant physiology, 
genetics, and other branches of botany. Dr. 
Pessin received his early training, part of which 
was in forestry, at the University of Georgia, 
followed later by post graduate studies in plant 
physiology at the Missouri Botanical Garden 
and Johns Hopkins University. 

The appointment of these men will bring to 
the experiment stations a point of view which 
should prove stimulating and decidedly helpful 
in the solution of many of the more complex 
problems pertaining to timber growing in the 
southern Appalachian and southern pine regions. 


Objects to Blanket Insurance Policies 


LOUISVILLE, Ky., Nov. 16.—The question of 
blanket insurance on two or more risks, of the 
same company, but located in different cities, 
within the same State, has come up in Ken- 
tucky, through efforts of Sweeney & Co., local 
agents of Louisville, to write the business of 
the Crescent Lumber Co., Danville, Ky., and the 
J. T. Jackson Lumber Co., Lexington, Ky., 
owned by the same interests. By writing under 
the blanket form of coverage a considerable sav- 
ing in the fire insurance rate is possible. How- 
ever, the Kentucky Acturial Bureau has refused 
to sanction writing the policies in that way, al- 
though the companies have seen no reason to 
object. The agent, however, points out that it 
is a ease of discrimination, in that the blanket 
form of coverage is used in the case of the 
Mengel Co., with woodworking plants at Louis- 
ville, Ky., and Hickman, Ky., the State insti- 
tutions under the State board of charities and 
corrections, with properties in six or more cities, 
and in the case of some coal mining companies. 

The acturial bureau appears to object to writ- 
ing blanket policies on property located in more 
than one city, although writing on separate 
properties at two or more locations within the 
same city has long been practiced. 


Short Course in Kiln Drying 


Mapison, Wis., Nov. 15.—Announcement 
comes from the Forest Products Laboratory 
here that the regular mid-winter short course 
in the kiln drying of lumber will be given Jan. 
10 to 21 inelusive. The course is designed to 
meet the needs of factory and sawmill execu- 
tives, foremen, kiln operators, and others en- 
gaged in the artificial seasoning of wood. As 
usual, in order to give each student adequate 
personal attention, not more than eighteen men 
will be enrolled. 

As conducted at present the short course gives 
sufficient practice in the keeping of daily records 
of demonstration kiln runs, making of moisture 
determinations, and other tests of lumber in 
process of drying to insure each man being able 
to make direct application of the instruction to 
his every-day work. For the benefit of the class 
regular kiln runs will be made in a commercial 
type kiln as well as in the model ‘‘ visible cir- 
culation’’ ventilated kiln adjoining the class- 
room. 

To date nearly six hundred firms have sent 
representatives to Forest Products Laboratory 
kiln drying courses. 
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The Oldest House in the Oldest 


Town in Wisconsin—Green Bay 


We’ve all heard the story of the ‘‘acres of 
diamonds.’’ it was told years ago about a fel- 
low who was always looking and longing for 
better times and better things, and he ex- 
pected to find them in far distant fields. Never 
did he think that right under his nose and 
beneath his feet was the surest and best place 
in the world to find a real opportunity. And 
after all, opportunities are the best things we 
can hope for. 

For years some of the lumber people have 
been showing us pictures and telling us inter 
esting stories about the beauty and long life 
of frame houses and wooden structures. The 
white pine people have exploited some wonder- 
ful examples of beautiful architecture and well 
preserved homes and buildings in New Eng- 
land, which have stood the test of more than 
a@ century. 

All of us know of course that Wisconsin had 
one of the finest stands of white pine in Amer- 
ica but we have always thought of the State 
as comparatively new. In fact only last sum. 
mer I took my family for an outing and auto- 
mobile trip into northern Wisconsin. The scen 
ery is gorgeous, the woods fine and fishing good. 

On our way we passed through Green Bay. 
Green Bay is a beautiful city of 30,000 people 
and delightfully situated on the Fox River. 
But Green Bay to us amounted to simply one 
more Wisconsin town, so we only stopped for 
a minute and drove on through. 


es, 


A Romance 
of Wood 
(By L. R. Putman) 


























The Porlier-Tank cottage at Green Bay, oldest standing building in Wisconsin 


marked lumber to the lumber and building in- 
terests of that city and those of the surround- 
ing communities. We had a fine meeting in 
the elegant Crystal ball room of the Northland 
Hotel. There were about sixty fellows there, 
some from as far away as Appleton. 


the entire building industry in these cities ha 
ever held. At these meetings the retail lumber 
men have found themselves about the most im 
portant building interests in town. 

So in Green Bay, being important visiton 
in the city, we were invited guests at the weekly 
luncheon of the Kiwanis Club 
After a good chicken feed, wha 





But Green Bay is more than just 
another town. irom Bay is a city 
of distinction. In addition to hav- 
ing formerly been one of the great- 
est lumber producing centers of 
Wisconsin, Green Bay is the old- 
est settlement in Wisconsin. In 
Green Bay is located not only the 
oldest house in Wisconsin, but also 
the oldest hospital. 

What do you think these struc 
tures are built off Stone? No, 
nor brick, nor any other of the so 
called permanent building mate- 
rials. They are built of honest-to- 
goodness lumber. Some sawed, 








ealled upon to ‘‘say a few words,’ 
I gave the hundred or so member 
and visitors an idea of what the 
use of grade-marked lumber woul 
mean to the builders of that city 
But after they got rid of me, the 
real thrill of the day came. 

A committee of old citizens o! 
Green Bay had come to the lune: 
eon to give positive proof that the 
missing son of King Louis XV! 
of France was for many years ‘ 
prominent citizen of Green Bay 
In getting the historical stor 








some hewn, some split and some 
with just the bark pulled off. But 
they were all built throughout of 
Wisconsin’s wood, even to the roofs. 
Now, I wasn’t hunting old houses when I 
ran on to these attractive examples of the beauty 
and lasting qualities of wood. No indeed, my 
job is to encourage the building of new wooden 
houses. I went up to Green Bay to talk grade- 


r 





Hospital of old Fort Howard, built in 1816, as it looks today 


Of course this meeting was a big event in 
Green Bay, just as similar standardization and 
grade-mark meetings have been big events in 
the many other towns and cities where we have 
held them. In every case they have been the 
best attended and most representative meetings 





— 








Old fashioned furniture, spinning wheel and stove in Porlier.-Tank cottage 


across one speaker, a most delight 
ful old lady, Miss Martin, spoke 
of the old Tank house which wa 
erected in Green Bay 150 year 
ago and still being occupied. I was intense 
absorbed in the fascinating story the old st 
tlers were telling about Green Bay and its earl’ 
history, but when Miss Martin sprung the i 
formation about the old house originally bui! 
by Mr. Tank in 1776 I gasped for breatl 
Turning to my host, Albert Perlewitz, of th 
Standard Lumber & Millwork Co., of Gree 
Bay, I asked him if he wouldn’t take met 
the Tank cottage immediately after lunch. D 
you know what Albert said? ‘‘Sure, I’Il tak 
you, but I’ll have to find out where it is.’ 
There you are, the strongest sales argumet' 
for good wood construction in the State © 
Wisconsin is in Green Bay but the lumbe 
dealers in Green Bay had overlooked it. That‘ 
natural. I’ve never been through the Chicag! 
packing houses, 

When we started out to get the pictures © 
the old Tank cottage, somebody said, ‘‘Maylbé 
you’d be interested in Wisconsin’s first hot 
pital; it’s in Green Bay too, and built © 
wood.’’ Oh! Boy! Think of it. The oldest 
home and the oldest hospital in Wisconsin with 
in easy walking distance. But we didn’t wal 
Mr. Perlewitz had his car so we visited bot! 
buildings within a few minutes. 

Green Bay was settled by the Indians fr 
and then the Government built a fort ther 
It was known as Fort Howard. On the Nort 
Western station the signs still read ‘‘Greé 
Bay’’ and right beneath, ‘‘Ft. Howard.’’ Th 
Tank cottage is in charge of a caretaker. 
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contains the original furniture. Both its ex- 
terior and interior are a delight to the eye of 
those who love romance and old things. They 
gave me a great thrill. I could see Indians 
skulking around the corners of the house and 
hear the French aceent of its notable early 
cecupants. 

And then the old Fort Howard Hospital. 
Don’t you think the simplicity of its architec- 
ture is beautiful? And as I peeked upstairs 
and into the front rooms which were used by 
the officers of our early army, I could hear 
the clank of sabers and the arguments of the 
three generals who represented the three nations 
whose flags have flown over Green Bay. 

There’s a neat little pamphlet for sale at 
the old Tank cottage, containing its story and 
pictures of the little old home and its furni- 
ture. Every family of Wisconsin, and par- 
ticularly lumber folks, should have one. Some 
day they’ll surely get out one on the hospital. 


While I’m on the subject of old wooden 
houses, let me suggest that it’s the lumber in- 
dustry’s business to see that they are pre- 
served, regardless of the kind of wood they’re 
made of. Why can’t we join forees with the 
‘*Save the Surface’’ paint people and divide 
the honors for making good on the slogan, 
which I think originated on the West Coast, 
‘*T'se Wood—Wood Stood.’’ 


[A story with pictures of the old Tank house 
and the old Fort Howard hospital was printed 
in the Feb. 17, 1923, issue of AMERICAN LuM- 
BERMAN, page 66.— EDITOR. ] 
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Prizes for Hardwood Mill Employees 


MEMPHIS, TENN., Nov. 15.—Supplementing 
the waste prevention contest conducted each 
year by the National Lumber Manufacturers’ 
Association, announcement has been made by 
the Hardwood Manufacturers’ Institute of a 
money prize competition for the best original 
devices or methods of operation which will de- 
crease waste in the logging or milling of hard- 
woods, improve the quality of the mill output, 
or reduce logging and manufacturing costs. 
This contest is open to all men employed in 
hardwood logging or milling operations by 
members of the institute. For the three best 
entries submitted of the character indicated, 
cash prizes of $75, $50 and $25, respectively, 
will be paid by the institute. An additional im- 
portant feature of this contest is that all origi- 
nal and practical pieces of equipment, devices 
or methods of operation submitted therein will, 
whether or not they are awarded a prize in 
this contest, be entered in the super-contest 
conducted by the National Lumber Manufac- 
turers’ Association and open to all employees 


of the lumber manufacturing industry in the 
United States wherein nine prizes aggregating 
$2,000 are paid annually. 

The Hardwood Manufacturers’ Institute in 
making this announcement emphasizes the fact 
that this is a contest for the employees actually 
felling the trees and sawing the lumber, that 
is, the men in overalls. Prizes will not be 
awarded on the basis of either literary excel- 
lence, clearness of drawings, or method adopted 
in presentation. The prime factor to be eon- 
sidered is the practicability of the plan sug- 
gested or the device considered, and the effect 
that either will have toward minimizing or com- 
mercializing waste, improving the quality of 
lumber and reducing the cost of manufacture. 
The contest closes March 1, 1927, and entries 
may be filed either with the Hardwood Manu- 
facturers’ Institute, Bank of Commerce Build- 
ing, Memphis, Tenn., or the National Lumber 
Manufacturers’ Association, ‘Transportation 
Building, Washington, D. C. 


This makes the fifth regional association to 
stage a cash prize competition in this national 
waste prevention contest, the other four being 
the North Carolina Pine Association, the 
Northern Hemlock & Hardwood Manufacturers’ 
Association, the California White & Sugar Pine 
Manufacturers’ Association, and the California 
Redwood Association. 


National-American Wholesale Directors Meet 
and Plan Active Winter 


NEW YorK, Noy. 15.—A meeting of the 
board of directors of the National-American 
Wholesale Lumber Association was held at head- 
quarters here, Nov. 9. Many matters of interest 
to the membership and industry were discussed, 
actions taken and plans laid leading to an 
active winter. 

The membership was reported at 684. Since 
the last convention, due to business changes, 
discontinuances ete., there were forty-two with- 
drawals. Five members were expelled and one 
application was rejected. The Weaver-Lough- 
ridge Lumber Co., Boyd, Fla., and William A. 
Gaetz, New York City, were elected to member- 
ship, and several other applications are in the 
hands of the committee. . 

Since the annual meeting arbitrations aggre- 
gating over $62,000 were disposed of, 156 mem- 
hers serving as arbitrators, with twenty-eight 
decisions published in ‘‘Service.’? Because of 
their refusal to arbitrate disputes with members 
the arbitration privilege was denied two non- 
members. Heretofore the names of non-mem- 
bers declining to arbitrate under the associ- 
ation’s procedure, were published to the mem- 
bers, but the directors voted to discontinue this 
practice, with the understanding that members 
may receive this information upon request. 

J. B. Montgomery, chairman arbitration com- 
mittee, reported upon the result of his com- 
mittee’s study of matters referred to it, in- 
cluding the question of compulsory arbitration 
as it affects the relations of members with 
non-members whose respective associations have 
no compulsory arbitration provision. Believing 
this of sufficient importance to warrant an ex- 
pression from the members, it was voted to 
submit a referendum to the membership. This 
is being prepared by the committee, and will 
merit the earnest consideration of the members. 


Trade Extension 


Horace F. Taylor, chairman trade extension 
committee, reported at length upon the whole- 
salers’ campaign to date. Over one hundred 
Wholesalers have so far subscribed to this in- 
dustry movement, and further contracts are 
constantly arriving. Wholesalers are contribu- 
ting one cent a thousand on actual shipments 
over the five-year period, in line with a plan 
adopted by the manufacturers and other par- 
ticipating groups. The results to date are 
largely the outcome of the committee’s corres- 
pondenee, which has comprehensively outlined 


the need of the campaign, and the response is 
encouraging. Group meetings have been held 
at Pittsburgh, Philadelphia, New York and 
Springfield, and early meetings are planned for 
Boston, Baltimore, Cleveland, Buffalo, Chicago, 
Memphis, Birmingham, Montgomery, Toledo 
ete., and other sections. At a recent meeting 
at Cincinnati, Committeeman Dwight Hinckley 
presented the subject, eighteen contracts re- 
sulting from twenty wholesalers present. In 
this movement the wholesalers recognize the de- 
sirability of whole-hearted codperation with the 
other branches of the industry. 

G. M. Stevens, chairman of the committee on 
cost of conducting a wholesale lumber business, 
reported his committee would promptly com- 
municate with the members urging their furnish- 
ing detailed cost statistics immediately after 
Jan. 1. This is to be followed by group meet- 
ings, all with a view to presenting a comprehen- 
sive cost survey at the 1927 annual convention. 
While this subject is of the utmost importance 
to wholesalers, it has been slow in its develop- 
ment, due largely to a lack of uniform account- 
ing. As the result of the adoption of certain 
principles embodied in the association account- 
ing procedure, it is expected that interesting 
statisties will be available at the close of this 
year. 

North Coast Activities 

Manager Dailey’s report on the north coast 
office shows an increase in activities in all lines 
with a satisfactory handling through the Se- 
uttle office of arbitrations where only north coast 
parties are involved, in line with action of the 
last convention. The growth of West Coast lum- 
her business naturally makes the north coast 
branch an important adjunct to all members 
interested in those woods, and, with offices on 
two coasts, the members receive an excellent 
measure of prompt service. 

Traffic Manager Phippen reported upon his 
attendance at meetings of the National Indus- 
trial Traffic League, Atlantic States regional 
advisory boards, trunk line hearings, fiber box 
hearings, also upon the several actions brought 
before the Interstate Commerce Commission, 
inquiry into terminal charges, and other matters. 

Reference was made to an inquiry from a 
manufacturers’ association regarding the at- 
titude of the National-American Wholesale 
Lumber Association in the matter of grade sub- 
stitution. While the directors regarded the as- 
sociation’s position in this matter was well un- 


derstood, they reaffirmed their attitude in de- 
nouncing the practice of grade substitution. 

After careful consideration of invitations to 
the association to hold its annual convention in 
numerous cities, the directors believed it to be 
in the interest of the association to hold the 
1927 meeting at Atlantic City, N. J. A definite 
time has not yet been set, but the meeting will 
probably occur the latter part of April. An 
annual meeting committee is to be appointed 
to consider hotel headquarters, program ete., 
and further announcements will follow in due 
course. The directors also voted to discontinue 
the publication of the souvenir annual report. 

Numerous other matters were considered in- 
cluding the report of the collection department 
showing the handling of $751,000 in claims 
since March 1, compared with $542,000 for a 
similar period in 1925; the approval of the effort 
to obtain a broader Pacific Lumber Inspection 
Bureau service; codperation to prevent admis- 
sion of asbestos shingles duty free; reduction in 
corporation income tax ete. Other matters were 
referred to committees. 

Frederic 8. Palmer, formerly of San Fran- 
ciseo, Calif., but now of El Salto, Durango, Mex- 
ico, and S. L. Johnson, Seattle, Wash., sub- 
mitted their resignations as directors. These 
were accepted with regret, and the election of 
their suecessors was referred to the annual 
meeting. 

The following attended the meeting: F. 8. 
Underhill, president, Philadelphia, Pa.; C. A. 
Goodman, first vice president, Marinette, Wis.; 
Ben 8S. Woodhead, second vice president, Beau- 
mont, Tex.; F. R. Babcock, Pittsburgh, Pa.; H. 
W. Blanchard, Boston, Mass.; F. A. Dudley, 
Philadelphia, Pa.; Dwight Hinckley, Cincin- 
nati, Ohio; A. E. Lane, New York City; M. J. 
E. Hoban, Brooklyn, N. Y.; G. F. Kerns, Chi- 
cago; Dan McLachlin, Arnprior, Ont.; C. A. 
Mauk, Toledo, Ohio; J. B. Montgomery, Pitts- 
burgh, Pa.; Max Myers, Cleveland, Ohio; W. H. 
Schuette, Pittsburgh, Pa.; G. M. Stevens, New 
York City; H. F. Taylor, Buffalo, N. Y.; M. 
G. Truman, Chicago; Franklin D. Jones of 
national counsel, Washington, D. C., and W. W. 
Schupner, secretary. 

A CONTINUED decrease in farm population in 
the United States is reported by the Department 
of Agriculture. It is estimated that there were 
479,000 fewer people on farms on Jan. 1 of this 
year than on Jan. 1, 1925. 





62 AMERICAN LUMBERMAN 


NOVEMBER 20, 1926 





Associations Plans and Activities 


Nov. 22-23—Mississippi Valley Association, St. Louls, 
Mo. Annual. 

Nov. 23—Roofer Manufacturers’ Club, Hotel Ralston, 
Columbus, Ga. Monthly meeting. 

Nov. 30—National Lumber Manufacturers’ Association, 
Chicago. Meeting board of directors. 

Dec. 2-2—Red Cedar Shingle Congress, Olympic Hotel, 
deattle, Wash. Annual, 

Dec. 4—Massachusetts Retail Lumber Dealers’ Associa- 
tion, Copley-Plaza Hotel, Boston, Mass. Annual. 
Dec. 6-9—-Western Forestry and Conservation Associa- 

tion, Victoria, B. C. Annual, 

Dec. 7—Northwestern Hardwood Lumbermen'’s Associa- 
tion, St. Anthony Commercial Club, Minneapolis, 
Minn. 

Dec. 8—Massachusetts Wholesale Lumber Association, 
Chamber of Commerce, Boston, Mass. Annual, 
Dec, 8—Lumbermen'’s Association of Connecticut, Hotel 

Elton, Waterbury, Conn. Annual, 

Dec. 14—Lumber Trade Club of Boston, Boston, Mass. 
Annual, 

Dec. 14-15—Plywood Manufacturers’ Association, Chi- 
cago. Annual, 


Jan. 12-13, 1927—Retail Lumber Dealers’ Association af 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual. 


Jan. 13-15, 1927—-Mountain States Lumber Dealers’ Asso- 
clation, Denver, Colo. Annual, 


Jan. 14, 1927—Indiana Hardwood Lumbermen's Associa- 
tion, Claypool Hotel, Indianapolis, Ind, Annual, 


Jan. 17-21, 1927—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual. 
Jan, 18, 1927—Hardwood Interior Trim Manufacturers’ 

Association, Hotel Peabody, Memphis, Tenn. Annual. 


Jan. 18-19, 1927—National Lumber Exporters’ Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual. 


Jan. 18-20, 1927—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 19, 1927—Southern Hardwood Traffic Association, 

Hotel Peabody, Memphis, Tenn. Annual, 

Jan. 19-21, 1927—Ontario Retail Lumber Dealers’ Asso- 
ciation, Toronto, Ont. Annual. 

Jan. 20-21, 1927—Hardwood Manufacturers’ Institute, 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 25, 1927—Canadian Forestry Association, Windsor 
Hotel, Montreal, Que. Annual, 

Jan. 25, 1927—Northern Pine Manufocturers’ Associa- 
tion, Radisson Hotel, Minneapolis, Minn. Annual. 

Jan, 26-28, 1927. Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. An- 
nual. 

Jan. 26-28, 1927—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Jan. 26-28, 1927—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo. Annual. 

Jan, 27-28, 1927—National Association of Railroad Tie 
Producers, Hermitage Hotel, Nashville, Tenn. 
Annual, 

Jan. 27-28, 1927—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Morgantown, W. Va. 
Annual, 


Jan. 28, 1927—West Coast Lumbermen’s Association 
Olympic Hotel, Seattle, Wasb. Annual meeting of 
stockholders. 

Jan. 28-29, 1927—American Forestry Association, New 
Haven, Conn. Annual. 

Feb. 1-3, 1927—Canadian Lumbermen’s Association, 
Windsor Hotel, Montreal, Que. Annual. 


Feb. 1-3, 1927—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa 
Annual. 

Feb. 2-3, 1927—Kentucky Retail Lumber Dealers’ Asso 
ciation, Louisville, Ky. Annual. 

Féb. 2-4, 1927—Michigan Retail Lumber Dealers’ Asso 
ciation, Olds Hotel, Lansing, Mich. Annual. 
Feb. 9-10, 1927—National Association of Commission 

Lumber Salesmen, Palmer House, Ohicago. Annual. 

Feb. 9-11, 1927—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An 
nual, 

Feb. 15-17, 1927—Wisconsin Retail Lumbermen’s Asso 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 


Feb. 16-18, 1927—-Nebraska Lumber Dealers’ Association 
and Cornhusker Knot-Hole Club, City Auditorium, 
Lincoln, Neb. Annual. 

Feb. 24-25, 1927—Tennessee Retail Lumber & Millwork 
Association, Peabody Hotel, Memphis, Tenn. Annual. 

Feb. 24-26, 1927—Western Retail Lumbermen’s Associa- 
tion, Winthrop Hotel, Tacoma, Wash. Annual. 

March 2-3, 1927—Central & Northeastern Iowa Retail 
Lumbermen’s Association and Northwest Iowa Lum- 
bermen’s Association, Fort Des Moines, Iowa. Joint 
annual conventions. 





Tennessee Second Annual Convention 

CHATTANOOGA, TENN., Nov. 15.—The second 
anual convention of the Tennessee Retail Lum- 
ber & Millwork Dealers’ Association, Secretary 
J. A. Minnich, this city, announces, will be held 
Feb. 24 and 25, 1927, at the Peabody Hotel, 
Memphis, Tenn. Secretary Minnich states that 
‘*manufacturers’ exhibits will be an interesting 
feature of the meeting, and our year book will 
be published and issued just prior to the meet- 
ing and will contain, besides the text matter 
and advertising, a complete program of discus- 
sions and entertainment features. Interest 
manifested by the Tennessee dealers in our see- 
ond annual convention is such as to indicate 
a very successful and profitable meeting.’’ 


New Jersey Governor to Speak 

PHILADELPHIA, PA., Nov. 15.—Luther C. Og- 
den, president of the Pennsylvania Lumber- 
men’s Association, together with Secretary J. 
Frederick Martin and Field Secretary J. L. 
Buckley, were interested delegates to the con- 
vention of the National Retail Lumber Dealers’ 
Association in New Orleans. Upon their return 
this trio of ‘‘live wires’’ started to make up 
the program for the annual session of the Penn- 
sylvania Lumbermen’s Association, to be held 
here at the Bellevue-Stratford Hotel, Jan. 26, 27 
and 28, 1927. At the banquet on Jan. 28, Gov. 
Harry Moore, of New Jersey, will be the prin- 
cipal speaker, with six other widely known 
orators on the list. 


Date for West Virginia Convention 

NEw MARTINSVILLE, W. Va., Nov. 15.—The 
annual convention of the West Virginia Lum- 
ber & Builders’ Supply Dealers’ Association, 
Secretary IL. Eschenbrenner, this city, an- 
nounces, will be held Jan. 27 and 28, 1927, in 
Morgantown, W. Va. 

Mississippi Valley Association 

St. Louis, Mo., Nov. 17.—Herbert Hoover, 
Secretary of Commerce, will be the principal 
speaker at the annual convention of the Missis- 
sippi Valley Association, which will be held at 
Hotel Statler, next Monday and Tuesday to dis- 
euss plans for the development of inland water- 
ways. Other speakers at the first day’s sessions 
include: R. W. Dunlap, assistant secretary of 
agriculture; 8. Wallace Dempsey, chairman of 
the rivers and harbors committee, House of Rep- 
resentatives; Maj..Gen. Edgar Jadwin, chief of 
engineers, United States Army. 

The second day’s program includes addresses 
by Cleveland A. Newton, member of Congress 


from the tenth Missouri district, and Brig.-Gen. 
T. Q. Ashburn, chairman and executive, Inland 
Waterways Corporation of the United States, 
and the annual report of the president, James 
KE. Smith, as well as election of officers and the 
presentation of reports. 


National Tie Producers’ Date 


Sr. Louis, Mo., Nov. 15.—The ninth annual 
convention of the National Association of Rail- 
road Tie Producers will be held at Nashville, 
Tenn., Jan. 27 and 28 next, it is announced by 
E, A. Morse, vice president of the Potosi Tie 
& Lumber Co., who is secretary of the associa- 
tion. The Hermitage Hotel will be convention 
headquarters. The program for the business 
sessions is being arranged by Mr. Morse, while 
the arrangements for the entertainment are in 
the hands of Howard Andrews, president of the 
Nashville Tie Co. and former president of the 
association. 


Joint lowa Conventions 

Des MOoINEs, Iowa, Nov. 15.—Robert Connor, 
secretary of the Central & Northeastern Iowa 
Retail Lumbermen’s Association, this city, an- 
nounces that a joint convention of the Central 
& Northeastern association will be held with the 
Northwest Iown Lumbermen’s Association on 
March 2 and 3, 1927, at Des Moines. Head- 
quarters will be at the Fort Des Moines Hotel. 


Lumber Trade Club Annual 


Boston, Mass., Nov. 15.—The annual meet- 
ing and election of officers of the Lumber Trade 
Club of Boston will be held Dee. 14, according 
to announcement made by Secretary U. M. 
Carlton. 


Dimension Lumber Manufacturers 


MEMPHIS, TENN., Nov. 16.—Announcement is 
made by Walker L. Wellford, of the Chickasaw 
Cooperage Co., this city, who was elected to 
head the newly organized Dimension Lumber 
Manufacturers’ Association at its meeting in 
Cincinnati, last week, that the first regular 
meeting of the association will be held in Mem- 
phis during lumber convention week, which is 
Jan. 17 to 22, 1927. The exact date of this 
meeting will be announced within a short time. 
The organization will be completed at that time. 

During the same week annual meetings will 
be held by the Hardwood Manufacturers’ Insti- 
tute, Southern Hardwood Traffic Association, 
National Lumber Exporters’ Association, and 
the Hardwood Interior Trim Manufacturers’ 
Association. More than 1000 hardwood men are 
expected in Memphis for the meetings. 


Indiana Hardwood Date 


INDIANAPOLIS, IND., Nov. 15.—Secretary Ed- 
gar Richardson, of the Indiana Hardwood Lum- 
bermen’s Associ:tion, this city, states that ar- 
rangements have just been completed for hold- 
ing the annual convention of the organization, 
the date being Jan. 14, 1927, and the place the 
Claypool Hote!, Indianapolis. The program and 
entertainment committees have been working 
on plans for the convention, but have nothing 
as yet to report except to state that the busi- 
ness session will be held in the afternoon, fol- 
lowed by a banquet in the evening. 


Massachusetts Wholesalers’ Annual 


Boston, Mass., Nov. 15.—The Massachusetts 
Wholesale Lumber Association will hold its 
annual meeting Dee. 8 in the Boston Chamber 
of Commerce. This announcement is made by 
Frederick J. Caulkins, secretary. 


Canadian Forestry Association 
OtTTawa, OnT., Nov. 15.—Announcement is 
male by Robson Black, secretary of the Ca- 
nadian Forestry Association, this city, that its 
annual convention will be held Jan. 25, 1927, 
at the Windsor Hotel in Montreal. 


West Coast Lumbermen’s Association 


SEATTLE, WASH., Nov. 13.—According to ad- 
vices received from Seecretary-manager Robert 
B. Allen, of the West Coast Lumbermen’s As- 
sociation, this city, the annual meeting of stock- 
holders of the organization will be held here 
Jan. 28, 1927, at the Olympie Hotel. 


Northwestern Hardwood Convention 


MINNEAPOLIS, MINN., Nov. 16.—A committee 
composed of M. L. Jordan, L. D. Kellogg and 
D. F. O’Leary, has completed arrangements for 
the program at the annual convention of the 
Northwestern Hardwood Lumbermen’s Associa- 
tion which is to take place Dec. 7 in Minneapolis. 

The convention is to be conducted at the St. 
Anthony Commercial Club, beginning at 2 p. m. 
At 6 p. m. the annual banquet will take place, 
which always is one of the stellar events in the 
life of this organization, one of the oldest lum- 
ber associations in the country. 

The committee has changed the time-honored 
custom which has prevailed at the meetings. 
Normally the banquet was followed by a vaude- 
ville entertainment. This year, however, repre- 
sentatives of the various woodworking indus- 
tries are to be guests and after the banquet 4 
bridge tournament is to be conducted. There 
will be substantial prizes. Members of the or- 








No\ 


gan 
gan 


pro; 


B 
com 
Mas 
tion 
urd 
tees 
larg 
in t 

T 
and 
gra 
9:3 
A. 
the 
the 
out: 

F 
ton’ 
Lun 
gen 
ing 
vert 

J 
Cre 
gan 
met 
tior 
dre: 
pret 
cov 
yea 
me! 
bee 
dea 
the 
and 
Do1 
disc 


P3 
wit 
toa 
see) 
whi 
vill 
ing 
is ; 
fol] 
Ger 
cou 
of 1 
ven 
wer 
ret: 
gist 

I 
the 
fina 
cha 
ano 
exp 


put 
Ass 
pro 

T 
the 
Ho 





DB 


rk 
il. 


ail 
n- 
nt 


tts 
its 
yer 
by 


on 
id- 
ert 
As- 
ek- 
ere 





NOVEMBER 20, 1926 


AMERICAN LUMBERMAN | 63 





ganization now are practicing up on their 
game. 

During the banquet there will be music and a 
program of speeches. 


Massachusetts Retailers’ Plans 


Boston, Mass., Nov. 16.—With plans nearly 
completed for the annual convention of the 
Massachusetts Retail Lumber Dealers’ Associa- 
tion, at the Copley-Plaza Hotel, Boston, on Sat- 
urday, Dee. 4, officers and convention commit- 
tees are confident it will prove to be one of the 
largest attended and most successful annuals 
in the history of the organization. 

It is planned to make merchandising, credits 
and cost-finding the big subjects on the pro- 
gram. The business session is to be opened at 
9:30 a. m. with an address of weleome by Hal 
A. Bellows, of C. P. Chase & Co., Springfield, 
the association president, and a brief outline of 
the year’s activities, accomplishments and the 
outstanding problems before the trade. 

Fred Basley, of the Basley Lumber Co., New- 
tonville, and J. Edward Downes, of the Downes 
Lumber Co., Boston, have been invited to lead the 
general discussion on ‘‘ Merchandising,’’ follow- 
ing an address by O’Neil Ryan, of Chicago, ad- 
vertising manager of the Celotex Co. 

Joseph G. Bryer, attorney for the Lumber 
Credit & Research Bureau (Inc.), recently or- 
ganized by enterprising lumber dealers in the 
metropolitan district, is to open the considera- 
tion of credits with a carefully prepared ad- 
dress, copies of which will be distributed to all 
present. Other phases of the subject are to be 
covered by Jeremiah Downey, for seventeen 
years superintendent of the building depart- 
ment in Cambridge and recently resigned to 
become treasurer and general manager of the 
dealers’ new credit bureau. H. N. Nicholas, of 
the Newell Lumber & Coal Co., Pawtucket, R. L., 
and James L. Barney, of Barney & Carey Co., 
Dorchester, have been invited to lead the general 
discussion. 

‘*A Study of Costs’’ is the subject scheduled 
for a representative of the National Retail Lum- 
ber Dealers’ Association’s cost bureau, whose 
name will be announced later. Henry L. Stone, 
of the D. D. Chase Lumber Co., Haverhill, and 
F. Howard Hinckley, of John Hinckley & Sons 
Co., Yarmouthport, have been selected to lead 
the general discussion on this important subject. 

Talks also are to be given during the morning 
business session by Charles Baker, of the Baker 
Lumber Co., Worcester, and by Paul 8. Collier, 
of Rochester, N. Y., the president and the secre- 
tary-manager, respectively, of the Northeastern 
Retail Lumbermen’s Association. President 
Baker is expected to emphasize the evils of 
price-eutting and the advantages of concentrat- 
ing on more intensive merchandising, advertis- 
ing and service in the quiet periods that come 
in the lumber trade. 

The annual convention dinner is set for 1:30 
). m. in the Swiss room at the Copley-Plaza, 
with President Hal A. Bellows presiding as 
toastmaster. Perley Breed’s Orchestra has been 
secured as a feature of the fine musical program 
which has been arranged. Singing and vaude- 
ville entertainers also are to be features dur- 
ing the dinner. ‘‘A Ramble with Jim Kimball’’ 
is announced by the convention committee to 
follow the dinner, and James H. Kimball, of the 
George EK. Kimball Lumber Co., Hingham, is 
counted upon to make this one of the big events 
of the day. From his past record at former con- 
ventions it is safe to say that if ‘‘Jim’’ Kimball 
were not an exceptionally able and successful 
retail lumberman he would be a top-line monolo- 
gist on the vaudeville circuit. 

Harry R. Wellman, professor of marketing at 
the Amos Tuck School of administration and 
finance, Dartmouth College, is to talk on mer- 
chandising, but he has insisted upon selecting 
another name for the subject and promised to 
explain his reasons at the convention. 

Another afternoon feature will be a playlet 
put on by members of the Boston Credit Men’s 
Association, representing an interview with a 
prospective customer requesting credit. 

Following a reception at 6 p. m. will come 
the third annual dinner dance of the Boston 
Hoo-Hoo Club, set for 6:30 p. m. in the Swiss 





room. Frank Whitty, of the Blacker & Shep- 
ard Co., is the chairman of the Hoo-Hoo dance 
committee, and he is putting in a lot of time 
and thought on the job. Some clever enter- 
tainers have been secured for the evening. 


Toronto Wholesalers Meet 

Toronto, ONnT., Nov. 15.—The Wholesale 
Lumber Dealers’ Association (Ine.) held its 
regular monthly meeting today at the King 
Edward Hotel here. A number of routine mat- 
ters were disposed of, after which R. H. Hal- 
liday, chairman of the committee on transporta- 
tion, told of his recent visit to St. Louis, Mo., 
to attend a conference between southwestern 
shippers and Canadian receivers, in connection 
with freight rates from southern points into 
eastern Canada. George Wilson, manager of the 
White Pine Bureau, delivered an excellent ad- 
dress upon the work the bureau has already ear- 
ried out in connection with white pine grading 
rules, market extension propaganda ete., and 
the plans for future work in the direction of 
increasing the market for Canadian white pine. 
M. J. Saberstone, of the Liverpool Hardwood 
Lumber Co., New York City; C. E. Kelsey, of 
North Tonawanda, and Bauer Bain, of the 
George Gordon Lumber Co. (Ltd.), Cache Bay, 
Ont., were guests at the meeting. 

(S@@a@2ea2e¢ean200822 
Cypress Secretary Resigns 

NEw ORLEANS, La., Nov. 15.—Effective today, 
K. W. McKay has resigned his post as secretary- 
manager of the Southern Cypress Manufactur- 
ers’ Association and joins the staff of the 
Longleaf Manufacturers’ Association as aide 
to its secretary-manager, O. N. Cloud. It is 
understood that Mr. McKay will serve the new 
association in the capacity of assistant secre- 
tary and office manager. 

J. R. Black, manager 
of its insurance depart- 
ment, has been named 
acting secretary - man- 
ager of the Southern 
Cy press Manufactur- 
ers’ Association by the 





E. W. MeKAY, 
New Orleans, La. ; 


Now With Longleaf Man- 
ufacturers’ Association 





executive committee of 
the association diree- 
tors. The association 
holds its semiannual 
meeting at Jackson 
ville, Fla., Wednesday 
of this week, when the 
appointment of a per- 
manent seeretary-manager probably will be 
taken up. 

Mr. McKay has been with the cypress associa- 
tion nearly twenty years, joining its staff as 
traffic manager and succeeding to its secretary- 
ship following the death of the late George Hk. 
Watson. He enjoys a wide acquaintance 
throughout lumber association cireles, and the 
announcement of his change-over to the new 
longleaf association will be read with interest by 
his friends in the industry the country over. 


Celebrates Fortieth Anniversary 
NEw York, Nov. 15.—With nearly four hun- 
dred guests attending, including the wives of 


many members, the New York Lumber Trade . 


Association celebrated its fortieth anniversary 
last Thursday night with a reception, banquet 
and dance at the Waldorf Astoria. Everett L. 
Barnard, president, was master of ceremonies, 
but it had been decreed that speechmaking, ex- 
cept by the speaker of the evening, would not 
be in order and so the time was given over to 
the feast and its attendant pleasures. 

The ‘‘Old Guard’’ of the association were 
present almost to a man and were introduced 
from the stage, each one standing at his seat 
to receive in turn the applause of the banqueters. 


Those introduced included John F. Steeves, 
James Sherlock Davis, William C. Reid, Rus- 
sell J. Perrine and Joseph F. Murphy, the latter 
having brought eighteen guests to the big cele- 
bration. 

The Long Island association was represented 
by its secretary, George A. Bahr, and the West- 
chester Building Material Men’s Association, by 
its secretary, Herbert F. Brown. Charles Hill, 
of the Southern Pine Sales Corporation, had 
several guests at his table, as did Frederick J. 
Bruce, president of Frederick J. Bruce (Ince.). 
Another prominent guest was Charles F. Fischer, 
veteran treasurer of the association. 

Those present would serve well as a ‘‘ Who’s 
Who’? of the New York lumber trade, and in- 
cluded Ralph C. Angell, L. D. Baldwin, Cor- 
nelius A. Brislin, J. H. Burton, jr., Frank C. 
Buckhout, Henry L. Carpenter, E. H. Christy, 
George S. Clark, Ford C. Close, W. E. Code, 
Stanley Cox, John C. Creveling, Elmer E. Dey, 
Andrew H. Dykes, John W. Esdorn, Charles 
Grooskurth, W. J. Hein, Edgar A. Hirsch, R. 8. 
Kellogg, Arthur E. Lane, Charles Lockridge, 
J. F. McKenna, Harold R. Morse, William J. 
Murtha, T. M. Orr, A. J. Roth, Conrad Pitcher, 
Frank Roylance, William Schuette, jr.. W. W. 
Schupner, George H. Simonson, Robert R. Sizer, 
Guy Smith, George Stevens, John F. Steeves, jr., 
Bernard L. Tim, E. E. Watrous, Jack Wiesing 
and Frank Williams. 

Harry Collins Spillman delivered an address 
and there was singing by stars of the Metro- 
politan Opera Co. The Waldorf’s orchestra 
played for the dancing. 


(SEG EAEa: 


Winners in Retailers’ Golf Tournament 


NEW ORLEANS, LA., Nov. 15.—G. W. La 
Pointe, Menomonie, Wis., with a low net score 
of 84 won the president’s trophy in the golf 
tournament held Thursday afternoon, Nov. 11, 
in connection with the annual convention of the 
National Retail Lumber Dealers’ Association at 
the Metairie Country Club of this city. This 
feature was for players over fifty years of age. 
Mr. La Pointe also won the Masonite trophy for 
low gross score. 

The only other winner of two trophies was 
E. P. Krum, of Bloomington, Ill. His net of 
69 captured the New Orleans Lumbermen’s Club 
trophy. He also won the Southern Cypress Bu- 
reau medal in competition with players over 
fifty years of age. 

illinois won the team trophy with a total of 
329; Pittsburgh was second with 332 strokes. 

The trophy for the most birdies in 18 holes 
went to H. E. Webb, Detroit, Mich. Winners 
of flights were E. P. Krum, Bloomington, IIl.; 
11. H. Sherman, Cleveland, Ohio; W. H. Wil- 
liams, Pittsburgh, Pa.; George W. Bogen, Pat- 
erson, N. J.; A. G. Welch; W. W. Woods, New 
York City; G. W. La Pointe; William Lucas, 
New York City and W. E. Hatch, Chicago. 


Discusses Southern Pine Outlook 


Kansas City, Mo., Nov. 16.—Discussing the 
southern pine outlook today, Orville Pier, sales 


’ manager for the Pickering Lumber Co.; said that 


export demand from South America and the 
West Indies was improving and would help to 
take care of stocks in surplus owing to the de- 
creased domestic demand. 


We find, also; a slight improvement in the de- 
mand in New York State and the East, Mr. Pier 
said. We are not expecting much in the South 
until the cotton situation improves. Cold weather 
has shut off some demand from the North and the 
lateness of the season also has cut down demand 
in the middle West. In the southwestern oil fields 
there is a good volume of business, but in general, 
mill production is larger than the present volume 
of orders. 

With the inventory season approaching, retailers 
naturally are buying only for immediate necessities 
or fill-in purposes. The market is weak at present, 
but in spite of that, if I were on the buying end, 
I would be thinking of future requirements and 
lining up my wants. I believe that demand next 
spring is going to be heavy. I do not believe the 
large cities are going to do as much building, but 
I do believe that the suburban and small outside 
towns are going to do an unusually large volume of 
building. I think most of the large cities are over- 
built, while the smaller towns are under-built. 
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Hear Talk on Gum Consumption 


BEAUMONT, Tex., Nov. 15.—How the con 
sumption of gum lumber has grown from prac- 
tically nothing ten years ago to more than 400,- 
000,000 feet last year (making it the most 
largely used southern hardwood), was told the 
Beaumont Hoo-Hoo Club at its regular monthly 
banquet at St. Mark’s parish house on the night 
of Nov. 9. J. M Pritchard, hardwood expert for 
the Kirby Lumber Co., was the speaker and he 
told interestingly of the long and costly experi- 
ments carried out by southern millmen before a 
practical method of kiln-drying this very re- 
fractory wood was evolved. 

The club decided not to hold a coneatenation 
during the South Texas State Fair, now in 
progress at Beaumont, but to make plans for a 
big Hoo-Hoo gathering and concatenation early 
in January. 


Give Thanksgiving Dinner 


Sr. Louis, Mo., Nov. 18.—The Thanksgiving 
dinner dance of the Hoo-Hoo Club of St. Louis 
was given tonight at Carsonville Inn, Carson 
and Natural Bridge roads, St. Louis County. 
It was the first entertainment given by the 
newly-elected administration, headed by Harry 
D. Gaines, president. George G. Geary is chair- 
man of the entertainment committee, and his 
assurance of ‘‘an evening of keen enjoyment, 
good fellowship, a wonderful chicken dinner 
and plenty of dancing,’’ was fulfilled. J. Carl 
Anderson, a former president of the club, is 
chairman of the publicity committee, which an- 
nounced the affair. 

It was announced that the elub will hold its 
next meeting Nov. 29, when two films will be 
shown. The film of the St. Paul & Tacoma 
Lumber Co., Tacoma, Wash., which depicts its 
big operations, has been made available to the 
club by E. G. Griggs, president of the com- 
pany and a former Snark of the Universe, The 
Canadian National Railways has provided an- 
other film showing Canadian outdoor life, in 
connection with the showing of which Capt. 
F. G. Forster, official lecturer of the Canadian 
Government, will speak. 


News from Headquarters 


Sr. Louis, Mo., Nov. 16.—Henry R. Isherwood, 
seeretary-treasurer of the Concatenated Order of 
Hoo-Hoo, has gone to Washington to confer 
with Col. W. B. Greeley, chief of the Forest 
Service, and Wilson Compton, secretary-manager 
of the National Lumber Manufacturers’ Asso- 
ciation, regarding the part Hoo-Hoo is to play 
in next year’s American Forest Week. 

Mr. Isherwood took part Nov. 11 in a con- 
eatenation at Lynchburg, Va., in which four 
candidates were admitted into the order. He 
also went to New York to confer with Tom 
Jenkins, jr., of the Arthur E. Lane Lumber 
Corporation, Supreme Custocatian. 

It was announced at Hoo-Hoo headquarters 
here today that concatenations will be held Dee. 
7 at Hotel Elton, Waterbury, Conn., and at 
Victoria, B. C. 


Boston Hoo-Hoo Plans 


Boston, Mass., Nov. 16.—Members of the 
Boston Hoo-Hoo Club are hard at work on plans 
to make the third annual dinner dance a red 
letter event. This is scheduled for Saturday 
evening, Dec. 4, and will be held in the Swiss 
Room at the Copley-Plaza Hotel immediately 
after the annual convention of the Massachu- 
setts Retail Lumber Dealers’ Association, There 
is an open invitation to all lumbermen in the 
country who can be in Boston on that date to 
attend with their ladies. Fred White, who re- 
cently took over the wholesale lumber business 
of Miss Ella M. Garrity, Frank Whitty, of the 
Biacker & Shepard Co., and Archibald L. Giroux, 
of Giroux Pitman & Co., are busy with the im- 


portant committee arrangements. The chairman- 
ship of the dinner dance committee is in Mr. 
Whitty ’s capable hands. 

A regular monthly meeting was held last 
night in the quarters of the Boston Square & 
Compass Club, with a dinner at 6 p. m. Dr. 
Cecil W. Clarke gave an interesting talk on 
‘*Quacks and Nostrums.’’ 


Montreal Dealers Form Club 


Sr. Louis, Mo., Nov. 15.—The Lumbermen’s 
Hoo-Hoo Club (Ine.), which will be the home 
of the Coneatenated Order of Hoo-Hoo, the 


Montreal Wholesale Lumber Dealers’ As- 
sociation, and the Province of Quebee and 
Montreal Retail Lumber Dealers’ Associa- 


tion, has been organized at Montreal, Canada, 
according to word received at Hoo-Hoo head- 
quarters here. The officers of the club follow: 
L. A. Daigle, of Daigle & Paul, president; W. B. 
Blair, of Blair Bros. (Ltd.), vice-president; A. 
H. Langevin, of Langevin & Forest, secretary- 
treasurer; and H. H. Sheppard, of James Shep- 
pard & Son; J. A. Laferte, Frank Power, of 
W. & J. Sharples (Ltd.); R. Emard, A. J. 
Smith, of the Albert J. Smith Lumber Co.; Ade- 
lard Beaudette, of the Muskoka Wood Manufac- 
turing Co., Vicegerent Snark for Montreal, 
directors; U. E. Germain, of the Creo-Dipt Co., 
of Canada, manager. 

For the convenience of local and visiting lum- 
bermen, the building is equipped with a main 
and two private dining rooms. 


Consider Salvaging Deadheads 


Detroit, Micu., Nov. 15.—A move to salvage 
tens of millions of feet of valuable logs lying 
in the mud and sand of the Muskegon, Au 
Sable, and tributaries of the Saginaw and other 
streams down which the early lumbermen drove 
the white pine is being agitated by lumbering 
and conservation interests in this State. While 
the reclamation of these logs from river bottoms 
is said to be too costly a venture through an 
arrangement with the lumber companies or their 
heirs who are owners of this timber theoretically 
it has been proposed that a codperative under- 
taking be sponsored to arouse interest in meth- 
ods of recovery of these logs or in the establish- 
ment of this salvage lumber for utilization to be 
carried on under State control. Many of the 
companies whose logs bearing their stamp are to 
be found in these river bottoms have been out 
of business for years. It is estimated that there 
is more than 75,000,000 feet of lumber worth 
$30 a thousand feet today on the bottom of the 
Muskegon River alone. For the most part this 
sunken timber is white pine although there is 
also considerable hemlock and basswood. On 
the whole it is in a good state of preservation. 

An increasing number of buyers of wild land 
in northern lake counties of Michigan have 
found sufficient lumber in floating boom sticks to 
build cozy cabins, garages and other buildings, 
such as ice houses, stables and small farm build- 
ings. 


Discharge of Bankrupts Not Valid 


MILWAUKEE, WiIs., Nov. 16.—The lumber and 
allied industries and lumber dealers in Wis- 
consin are considerably interested in a decision 
given by the Wisconsin supreme court last week, 
in which it held that cireuit courts had no juris- 
diction in the discharge of voluntary petitions 
in bankruptcy and that the State law of 1889 
whereby hundreds of persons had made volun- 
tary assignments and were subsequently dis- 
charged by circuit court judges conflicted with 
the Federal bankruptcy act of 1898. The su- 
preme court stated that although circuit courts 
had the right to receive these petitions in 
bankruptcy, the judges of these courts have no 
power to discharge the petitioners. 

Creditors of those who have gone into bank- 
ruptey, filing voluntary petitions, still have re- 
course and may bring suit against the petition- 
ers for the full amount of their claims, as a 
result of the supreme court ruling. 
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Hear Talk on Capital Stock Tax 


JACKSON, MIss., Nov. 15.—The most enter- 
taining program of many meetings was carried 
out at the regular weekly meeting of the Lum- 
bermen’s Club last Thursday. About seventy- 
five were present, many prominent business men 
of the city being invited guests. The feature 
of the occasion was an address by Frank G. 
Wisner, of Laurel, Miss., president of National 
Lumber Manufacturers’ Association. 

Mr. Wisner reviewed the fight before Congress 
of last year on the repeal of the capital stock 
tax, which was successful, but resulted in cor- 
poration income tax being raised to 13 percent 
this year and 15% percent next year. 

Mr. Wisner cencluded with: ‘‘ Think it over, 
talk with your senators and congressmen about 
these matters while they are at home and be- 
fore they return to Washington for the next 
session of Congress. They have a right to know 
how you feel about it and should be glad to 
discuss these questions with you.’’ 

Mr. Wisner spoke over an hour and was unani- 
mously voted the thanks of the club. The presi- 
dent appointed a committee, composed of club 
members and some of the visitors, to draw up 
resolutions favoring the tax reduction, which 
were unanimously adopted. 


Appalachian Hardwood Club 

CINCINNATI, OHIO, Nov. 16.—Cincinnati is to 
be made the permanent headquarters of the 
recently organized Appalachian Hardwood Club 
into which has been merged the old Appalachian 
Logging Congress. This decision was reached 
at the first regular meeting of the organization 
held at the Hotel Sinton here today. A salaried 
secretary is to be employed to handle the af- 
fairs of the association. 

The meeting was largely devoted to discus- 
sions of methods of procedure and to a work- 
able program for the new organization. It was 
decided to coéperate with the national advertis- 
ing campaign of the National Lumber Manufae- 
turers’ Association, so that there would be no 
duplication of effort along this line. The mem- 
bers were urged to contribute to the national 
campaign in which, among others, the Hardwood 


Manufacturers’ Institute and the National- 
American Wholesale Lumber Association are 
codperating. 


M. W. Stark, Columbus, Ohio, president of 
the club, was in the chair at the sessions. There 
were thirty lumbermen representing all sections 
of the Appalachian hardwood producing areas 
at the meeting. Much of the time was devoted 
to an executive session. 


('SHBBBEBBBEAAAZEZALZAS 


Cedar Mill Nearly Completed 


SHELTON, WASH., Nov. 13.—Finishing touches 
are being put cn the new cedar mill of the Reed 
Mill Co., and the operation is ready to start. 
Machinery includes an 8-foot chain drag saw 
and swing lob cut-off saw 84 inches in diameter, 
power bolter saw 60-inch, pony bolt cut-off saw 
50-inch with inserted teeth, air-splitter for bolts 
and automatic grinders for filing all saws. 
There are two divisions to the main loghaul, so 
that short cuts can be made without moving 
the entire haul at each cut; also there are two 
chutes, one for logs and the other for bolts 
through which cut material may be dropped 
into the water for rafting and towing away. 
The shingle unit has a capacity of 100,000 a 
shift. The plant is a combination of sawmill 
for cedar bolts and round logs called for by 
the Japanese trade and shingle mill for work- 
ing up material not suited for export. All 
round and sound logs will go to the foreign 
trade—the round logs in 13-foot lengths and the 
bolts in 6-foot sizes. 


THE Po.isH State forests, exploited as 4 
State enterprise, brought in revenue amounting 
to 51,455,000 zloty (a zloty is 13.1 cents) in 
1925. 














NovEMBER 
pee 
Directs J 

MINNEA! 
*jves of th 
on, B. C. 
-rade thro 
ard diree 
of ‘‘ Moyi 
advises, is 
shite pine 
folded car 
American § 
at 854 P 
ther end, 
tative calli 
che card ¢ 
Engelmani 
sour tradi 


: wR 
ud attrac 
2 it is 
sapwood a 
zuishable. 

8. It hi 
zrowth in 
ies. 

4. It is 
pandle and 
nit with cz 

5. With 
strength, 
ombinatio 

a 
prevalent i 


7. Ita 
ind smalle 


S 


[ Note: 
conclu 
ventior 
Millw 
will a; 
AMERI 


[Specia 

ATLANT 
bers of t 
Manufact 
meeting v 
the Ansle: 
Jackson, - 

The ¢o1 
meeting o 
dress of 1 
Window G 
resolution 
former in 
8.C.; W. 
Gilbert, « 
Parker, F 
Augusta, 
Tenn. 

In his ; 
mentione¢ 
done dur’ 
associatio 
that this 
primary : 
associatio 
catalog ; 1 
form; fir: 
advertisir 
bulletins 
inaugurat 
architects 
facturers 
stain lum 
ig on th 
ernment ; 
declare ir 
first to f 
millwork 
3880Ciatic 

Mr. Ha 
expressin. 
lumber t 
LUMBERY 








jl. 
ib 
iP 
+h 


to 
he 
ib 
an 
ed 
on 


f- 


ial 
od 


ire 





NovEMBER 20, 1926 


o—_ 


AMERICAN LUMBERMAN 


65 





Directs Attention to Product’s Merits 


MINNEAPOLIS, MINN., Nov. 15.—Representa- 
-ives of the B C Spruce Mills (Ltd.), Lumber- 
on, B. C., are introducing themselves to the 
ade through the use of an unique business 
grd directing attention to the superior merits 
ff ‘‘Moyie,’’? a super spruce which, this card 
jvises, is ‘fan honest substitute for Idaho 
shite pine and it costs less.’’? One end of the 
folded card contains the name of 8. L. Boyd, 
\merican sales representative, with headquarters 
st 854 Plymouth Building, Minneapolis; the 
ther end, the name of the traveling represen- 
ative calling on the trade. The reverse side of 
‘he card contains ‘‘Nine reasons why ‘ Moyie’ 
fngelmann white spruce will make a hit with 
sour trade,’’ these reasons being as follows: 

1. It is white in color, which gives it a bright 
ud attractive appearance. 

9. It is uniform in color; i. e., heartwood and 
sapwood are blended so they are hardly distin- 
guishable. 

8. It has a soft, even texture, due to its slow 
vowth in the high altitudes of the Canadian Rock- 
106. 

4. It is light in weight and, therefore, easy to 
yandle and to work, for which reason it makes a 
nit with carpenters. 

5. With its lightness and softness it has 
strength, toughness and durability—an unusual 
ombination in a softwood. 

6. It is free from pitch and blue stain, so 
prevalent in other softwoods. 


7. It closely resembles white pine but has fewer 
ind smaller knots. 


8. It absorbs and holds paint better than most 
other softwoods and on account of the smaller 
type of knot requires less shellac. 

9. It is graded and sold on Idaho white pine 
inspection. 

Our D select & better contains all the C & better 
the logs produce. Our No. 1 common is high class 
lumber. Our No. 2 and No. 3 common have the 
same general appearance as similar grades in white 
pine and are of equal value. No. 4 common is suit- 
able for all purposes where No. 4 white pine can 


be used. . 
Se RBEBBBAZAAES 


Experiment Station to Study Hardwoods 


MARQUETTE, MicHu., Nov. 15.—To date the 
Lake States Forest Experiment Station has es- 
tablished four centers of field work—three in 
Minnesota; one in the Upper Peninsula of Mich- 
igan. The field stations in Minnesota are in the 
pine region and are devoted to the problems 
connected with the handling of white, jack and 
Norway pine forests. The upper peninsula field 
station is in the region of northern hardwoods 
and is to be devoted primarily to the solutions 
of problems affecting the management, regrowth 
and protection of hardwood forests, no work 
having been done previously in the propagation 
of hardwoods or in a study of hardwood forest 
management. The upper peninsula station is 
the only northern hardwood experiment station 
in this country. Climate and soils, timber re- 
moval, fire protection, forest growths under vary- 
ing conditions, seed germination, effects of dif- 
ferent logging methods, and losses from insects 
and fungi are some of the subjects that will be 
studied at this latter station. 


Southern Millwork Annual 


[Note: A report of the Thursday or 
concluding session of the annual con- 
vention of the Southern Sash, Door & 
Millwork Manufacturers’ Association 
will appear in the Nov. 27 issue of the 
AMERICAN LUMBERMAN—EDITOR. | 





[Special telegram to AMERICAN LUMBERMAN] 

AmLANTA, GA., Nov. 17.—Nearly sixty mem- 
vers of the Southern Sash, Door & Millwork 
Manufacturers’ Association attended the annual 
meeting which opened for a two-day session at 
the Ansley Hotel here today. M. 8. Enochs, of 
Jackson, Miss., president, presided. 


The convention opened this morning after a 
meeting of the board of directors, with an ad- 
dress of welcome by M. C. Sullivan, American 
Window Glass Co., Atlanta. The nominating and 
resolutions committees were then appointed, the 
former including Legare Inglesby, of Columbia, 
8.C.; W. E. Wimberly, of Rome, Ga., and F. B. 
Gilbert, of Farmville, Va.; the latter, A. 8S. 
Parker, High Point, N. C.; J. Harold Mulherin, 
mm, Ga., and W. P. McBroom, Chattanooga 

enn, 

In his annual report Secretary C. B. Harman 
mentioned twenty-two things the association had 
done during the last few years that no other 
association has done in the millwork field, or 
that this association was the first to do. The 
primary achievements follow: It was the first 
association to print the millwork definition in its 
catalog; first to inaugurate a standard contract 
form; first to originate national publicity and 
advertising of millwork; first to issue service 
bulletins to contractors and architects; first to 
‘maugurate a program of closer relations between 
architects and contractors and millwork manu- 
tacturers; first to establish the fact that blue 
stain lumber is neither decayed nor rotten, work- 
ing on this matter in codperation with the Gov- 
‘ament; first millwork association formally to 
declare in favor of forestry and reforestation; 
frst to further use of southern woods by the 
millwork industry; the first and only millwork 
‘sociation to advocate use of sap lumber etc. 
Mr, Harman also read a letter he has written, 
Pressing the association’s appreciation to the 
umber trade press, including the AMERICAN 
UMBERMAN, for codperation in the past, the 


ex 
l 


association going on record with a vote of 
thanks to the lumber press. 

J. Harold Mulherin, chairman of the board of 
directors, reported, stating the directors at their 
meeting Wednesday morning set four major ob- 
jectives for the association the coming year. 
These include: Use of the uniform contract 
forms for entering of blanket bids on millwork 
jobs; codperation of the millwork industry in 
the South with the National Lumber Manufac- 
turers’ Association in its advertising campaign; 
working on a broader scale than in the past to 
bring about close codperation between millwork 
manufacturers and contractors and architects; 
and, fourth, to make a strong effort to minimize 
wide variations between bids on the same mill- 
work jobs, now considered one of the principal 
evils with which the industry is confronted. 


Mr. Mulherin also reported as chairman of the 
publicity committee, urging all members to sub- 
scribe liberally to the National advertising fund. 

A. 8. Parker, chairman of the catalog com. 
mittee, reported that 5,000 copies of the last 
catalog were piinted and distributed, and 5,000 
copies of the new catalog will also be published, 
with one or two minor changes. 

C. H. Dudley, sr., chairman of the relations 
committee, told of the excellent progress made 
in bringing about closer relations with archi- 
tects and contractors, and advocated appoint- 
ment of committees by millwork associations 
and associations of contractors and architects 
still further to promote this spirit of codperation. 


After luncheon the report of the uniform pro- 
posal committee, of which E. M. Oettinger, of 
Greensboro, N. C., was chairman, was heard, the 
association formally accepting the new proposal 
and definition of millwork and each member 
agreeing to work in his own community to get 
the whole industry to adopt this form in the 
South. This, it is believed, will serve to mini- 
mize the wide variations in bids on the same 
millwork jobs, and is considered by members of 
the association one of the greatest forward steps 
the industry has ever taken in the South. 

The entertainment features included a theater 
party on Wednesday evening and a meeting of 
the Spider Club. 

Officers for the coming year will be elected at 
tomorrow’s meeting. 


Where I(t Counts 


AID the penitentiary warden to 
the friend whom he was show- 
ing through the institution, “Re- 

ligion may not always keep a man 
from doing wrong, but it certainly 
stands him in good stead after he has 
done it. I’ve been connected with 
this institution a good while now and 
during that time I’ve changed my 
mind about a good many things, but 
most of all, I think, about religion. 


When I came here I didn’t have 
very much use for it. Of course, I 
respected it in a way and thought it 
all right for women and children, 
perhaps. Wouldn’t do them any 
harm even if it didn’t do them any 
good, you know. But I’ve changed 
my mind. Yes, sir; for some time 
now I’ve had a wholesome respect for 
it and I make it my rule to speak a 
good word for it whenever I get the 


chance. 
& 


OU see this is a good place to 
study human nature and years 


ago I found there were two 
classes among the unfortunates sent 
here to pay the penalty of wrong do- 
ing. One class was hard to handle. 
Its members were generally sullen 
and morose—often treacherous and 
scheming. They complained of the 
discipline, the fare, the attitude of 
the officials. They seemed to be at 
enmity with everything and every- 
body. 


By and by I began to notice some- 
thing. This class, almost without ex- 
ception, had nothing to do with re- 
ligion. They feigned sickness to 
avoid chapel attendance, disregarded 
the Bibles provided for them and 
rarely welcomed the chaplain even 
when they were ill. 


© 


HE other class was different. 
Though their penalties were 


often equally severe they seldom 
complained. They would cultivate 
friendships, perform faithfully their 
prison duties and support whole- 
heartedly every movement for prison 
betterment. Often I found these men 
reading their Bibles or saw them 
taking part in chapel exercises. 


Fin: lly I began to put two and two 
together and conclude that while re- 
ligion evidently had not always kept 
these men from wrong doing, it at 
least had taught them how to smile 
at misfortune and make the best of 
trying circumstances. Yes, sir; I’ve 
changed my opinion about religion 
considerably since coming here.” 
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Corporation Income Tax Rate 


Frank G,. Wisner, president of the National 
Lumber Manufacturers’ Association, who has 
been very active in the campaign for. reduction 
of the corporation income tax rate to a just and 
equitable basis, makes this comment on the sug- 
gestion of administration leaders that a 10 or 
12 percent refund or credit be allowed: 

The suggestion of the administration that Con- 
gress now vote a refund of 10 or 12 percent to tax- 
payers on amounts of income tax paid during 1926, 
and the admitted fact that the Treasury can now 
spare this amount of money is but further evidence 
of the fact that our association and many other 
business organizations and business leaders have 
been right all along in stating that there was no 
necessity for increasing any Federal taxation rates 
at the last session of Congress. 

At that time rates on individual incomes were de- 
creased, many forms of special tax were reduced 
or eliminated, but over the protest of business men 
the rate of tax on business conducted by corpora- 
tions was actually increased. 

It is now known and admitted that the treasury 
surplus has in large measure come from the in- 
creased amount of taxes collected from corpora- 
tions. To make refund from the amount thus col- 
lected, alike to those who had their rates increased 
and those who have enjoyed the benefits of rate 
reductions certainly has little merit as a matter 
of justice. 

Regardless of the proposed refund, Congress 
should at the coming session proceed to reduce the 
rate of taxation upon the productive industry of 
the country. The corporation tax rate should and 
could have been reduced along with other forms 
of taxation in the 1926 revenue bill. And now 
that this has been clearly proved by events and 
admitted on all sides there is neither reason nor 
justice in further delay in reducing the corporation 
income tax. 


Urges Justice of Reducing Taxes 
In a communication handed to President Cool- 


idge by John W. O’Leary, president, and Rob- 
ert R. Ellis, southern vice president, of the 
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Chamber of Commerce of the United States, 
that body, among other things, strongly urges 
the justice of reducing the corporation tax along 
with other income taxes. 

While the individual taxpayer has received most 
substantial reductions in his taxes the corpora- 
tion has not received any tax reduction but has 
rather had its tax increased from 12% to 13% 
percent, says the memorandum of the national 
chamber. This results in wholly unmerited prej- 
udice and inequality, not only for small sharehold- 
ers, but also for the great number of small corpo- 
rations which characterize American business. 

American business likewise is anxious to see 
the end of excise taxes. On this point the memo- 
randum says: 

Great strides were made in the elimination of 
excise taxes and taxes on particular businesses 
which were imposed as a means of raising revenue 
for the great war. We firmly believe that such 
taxes ought to be repealed as soon as the state of 
the Treasury allows, for while they are absolutely 
justified as war measures they do not belong in 
a peace time tax program. 

Hope is expressed that the Federal estate 
taxes can be completely eliminated in the next 
tax revision bill, the national chamber feeling 
this is another war time tax that should be abol- 
ished, leaving this source of revenue solely to the 
States, and avoiding double taxation. 

Generally speaking, the national chamber de- 
sires to return to a sound peace time system of 
taxation, eliminating all special war taxes. 


Reclaiming Lands Through Settlement 


A conference was held at the Department of 
the Interior Monday to discuss plans for the 
investigation of unoccupied, unsettled and aban- 
doned lands in the South with the view of re- 
claiming them through settlement. Secretary 
Work presided. The meeting was attended by a 
number of southern senators, leading railroad 
officials and prominent settlement experts of 
the South. 

Congress recently authorized the expenditure 
of $100,000 for the investigation into the de- 
velopment of areas of unsettled lands, and $15,- 
000 of this amount was to be expended during 
the current fiseal year. Methods to be adopted 
by the reclamation bureau in conducting these 
investigations were discussed at the conference. 

Commissioner Elwood Mead, of the reclama- 
tion bureau, stated that as a result of codépera- 
tion on the part of southern States six typical 
areas have been selected by them in different 
sections of the South to be studied with a view 
of developing a comprehensive and definite Fed- 
eral policy for submission to Congress. Those 
in attendance at the conference voiced their 
approval of the plans outlined by bureau offi- 
cials, 


Denies Jurisdiction of Court 

The Federal Trade Commission Saturday 
formally and definitely denied the jurisdiction 
of the supreme court of the District of Colum. 
bia in the action recently brought against the 
commission by the Royal Baking Powder Co. 
The commission declared that its records are 
private and confidential and that no court has 
authority to review any order of the commis- 
sion except a final order to cease and desist 
issued against a concern using unfair methods 
of competition. The court on Oct. 22 issued a 
writ on motion of the Baking Powder company 
calling upon the commission for the records of 
its proceedings in the company’s case. A com- 
plaint was issued against the company and fol- 
lowing investigation it was dismissed. Later 
the commission vacated the order of dismissal 
and reopened the case, at which point the com- 
pany sought the intervention of the courts. 

In its answer the commission takes the 
ground that ‘‘this court may not require, by 
writ of certiorari or otherwise, the production 
of papers and documents which the commission 
has never permitted to become public records in 
the sense that they are open to the inspection 
of the public or to anyone however interested, 
but which the commission has, under the au- 


ee, 


thority of the Federal Trade Commission Age 
and under rules of the commission establisheg 
under said act, determined should be private 
and confidential.’’ 

The issue will be argued before Chief Justice 
McCoy on Saturday of this week. Counsel for 
the company contends that the reply of the com. 
mission constitutes defiance of the court. The 
commission insists this is not at all the case, by 
stands pat on the contention that in the absence 
of affirmative action in the form of a cease ang 
desist order its files are confidential and may not 
be haled into court. 


Furniture and Office Fixture Data 


According to data collected in the biennia) 
census of manufactures for 1925, establishments 
engaged primarily in the manufacture of furni. 
ture and store and office fixtures, including shoy 
cases, reported products valued at $868,145,913, 
an increase of 11.8 percent as compared with 
$776,494,839 in 1923, the last preceding census 
year. Of the 1925 total, household furniture ae. 
counted for $631,312,907; furniture and fixtures 
for offices and stores, $158,915,267; furniture 
for public buildings, $32,935,261; all other prod- 
ucts, $40,674,649. The amount received for con. 
tract custom work and repairs was $4,307,829, 

Classified according to materials used, the 
distribution of the total for furniture along 
($823,163,435) is: Wood, $700,146,980; metal, 
$96,502,463; fiber ete., $26,513,922. 

Establishments engaged primarily in the man. 
ufacture of caskets and coffins, burial cases ani 
morticians’ supplies and accessories reported 
products valued at $70,398,780, an increase of 
7.4 percent as compared with $65,557,821 in 
1923. 

Reconditioning of Historic Frigate 

Secretary of the Navy Wilbur has announced 
that plans are under way to place the famou 
old frigate Constitution in dry dock at the Bos- 
ton Navy Yard preparatory to beginning the 
actual work of reconditioning the historic fight. 
ing ship. Up to date more than $225,000 has 
been received in contributions of cash, the buk 
of it coming from the nickels and dimes of mil. 
lions of school children throughout the country. 
Congress authorized the secretary of the navy 
to receive contributions up to $500,000 for re- 
storing the Constitution to as nearly as possible 
her original condition. 

It is estimated that the cost of putting the 
hull into first class condition will be $375,000. 
In addition to the eash contributions, various 
organizations and firms have offered the Navy 
substantial amounts of material for spars, rig 
ging and equipment. For example, the Wes 
Coast Lumbermen’s Association, at the sugge 
tion of the AMERICAN LUMBERMAN, offered t 
furnish the spars (which in naval parlance 
means masts ctc.), and the offer was acceptel 
as a patriotic contribution by Judge Wilbur. 

Steps are being taken to continue the caw 
paign this fall in order to complete the fum 
necessary to restore the famous square-rigger t 
all her ancient glory. The new Constitution wil 
not have electric lights or other ‘‘ modern cor 
veniences,’’ but whale oil lamps, cast iron gi: 
ley and other features that distinguished tl 
original vessel. 

Lieut. John A. Lord, who will have diret 
charge of the work of reconditioning the Cor 
stitution, is a direct descendant of generatiot 
of shipbuilders of Bath, Me., and was chose 
for the work not only because of his ability # 
a naval constructor, but also for his knowledg? 
and love of sailing ships. In other words, lt 
seems to be just the man for the job. Lieut. 
Lord is now at Pensacola, Fla., where he is © 
specting some first class oak timbers which have 
been buried in the harbor for sixty years. Som 
of this timber has already been shipped to Bot 
ton and has proved highly suitable. The surve 
now being made is to determine exactly ho¥ 
much of the timber is available. It is believe! 
to approximate a half million feet. The wood® 

so hard from long storage under water thé 





steel drills are required to penetrate it. Som 
oak timbers were buried under water at tt 
Boston Navy Yard many years ago, but are sail 
to be so deep under mud that the cost of recor 
ering them would be prohibitive. 
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Rates on Logs in Carloads 


WASHINGTON, D. C., Nov. 15.—The Interstate 
Commerce Commission (Division 2) has issued 
Fourth Section Order No. 9419, authorizing the 


Fernwood, Columbia & Gulf Railroad Co. and its 
interested connections to establish and maintain 
rates for the transportation of logs in carloads 
from Columbia, Foxworth and Tylertown, Miss., 
to New Orleans the same as the rates contem- 
poraneously maintained on like traffic from the 
same points by the New Orleans Great Northern 
Railroad Co., but not lower than 10% cents a 
hundred pounds, and to maintain higher rates 
from intermediate local points on the Fernwood, 
Columbia & Gulf not in excess of 11% cents a 
hundred pounds, the latter rates in no case to 
exceed the lowest combination. 


Permitted to Intervene 


WASHINGTON, D. C., Nov. 15.—The Interstate 
Commerce Commission has issued an order permit- 
ting the Southern Cypress Manufacturers’ Associa- 
tion to intervene in Docket No. 18,761—Southern 
Pine Association et al. vs. Abilene & Southern Rail- 
way Co. et al. 

Another order permits the Lakeland Chamber of 
Commerce to intervene in Docket No. 18,615— 
Riddle Palmer Lumber Co. et al. vs. Central Rail- 
road Co. of New Jersey et al. 


Rates on Cedar Poles and Piling 


WASHINGTON, D. C., Nov. 15.—Division 2 of the 
Interstate Commerce Commission has issued an 
order suspending until April 12 schedules filed by 
Agent H. G. Toll in Supplement No. 11 to I.C.C. 
No. 1165 and Supplement No. 11 to I.C.C. No. 
1169, proposing changes in rates on cedar poles 
and piling from north Pacific coast points to des- 
tinations east of the Rocky Mountains. The pro- 
ceeding is docketed as Investigation and Suspen- 
sion No. 2785. It has been assigned for hearing 


Dec. 9 at the Hotel Nicollet, Minneapolis, and 
Dec. 15 in the rooms of the Seattle Chamber of 


Commerce, Seattle 
and Weaver. 


before Examiners McManamy 


Increase Rates Suspended 


WASHINGTON, D. C., Nov. 16.—The Interstate 
Commerce Commission has suspended until March 
15 the operation of certain schedules as published 
in Supplements Nos. 8 and 9 to Chicago & North 
Western Railway tariff I. C. C. 9542 dnd-Supple- 
ment No. 22 to Chicago, Milwaukce’“& St. Paul 
Railway tariff I. C. C. No. B-4923, which propose 
to increase rates on lumber from Chicago and 
Joliet, Ill., and adjacent stations to Milwaukee and 
Racine, Wis., and intermediate points. The sched- 
ules also propose to increase the rates applicable 
from Chicago group points to West Chicago, East 
Batavia, Batavia, North Aurora and Aurora, III. 
The proposed increases range from 1 to 3 cents 
a hundred pounds. 


Fourth Class Application Hearings 


WASHINGTON, D. C., Nov. 15.—The Interstate 
Commerce Commission has assigned for hearing 
at its offices here Dec. 15 before Examiner Boat 
the following fourth class applications: 

No. 12,696, filed by H. Wilson, Agent, for au- 
thority to continue and establish rates on lumber 
and related articles from southwestern points to 
destinations in Eastern Trunk Line territory, with- 
out observing the long-and-short-haul provision. 

No. 12,853, filed by F. L. Speiden, Agent, to es- 
tablish rates on shuttle block billets from, to and 
between points east of the Mississippi and south 
of the Ohio and Potomac rivers. 

No. 12,870, filed by F. L. Speiden, Agent, to 
establish rates on wooden conduits in mixed car- 
loads with lumber and articles taking the same 
rates from, to and between points in the territory 
east of the Mississippi River, including Helena and 
West Helena, Ark., and south of the Ohio and 
Potomac rivers. 

Assigned for hearing at the same time are a 
long list of applications of much earlier vintage 
which, among other things, ask for authority to 
continue and maintain rates on lumber and other 
forest products and articles taking the same rates, 
or rates made with relation thereto, from points 
in Virginia, Kentucky, North Carolina, South Caro- 
lina, Georgia, Florida, Alabama, Tennessee, Mis- 
Sissippi and Louisiana east of the Mississippi River, 
to points in Eastern Trunk Line and New England 


territories. The latter applications will be consid- 
ered at the hearing only insofar as they have not 
previously been disposed of by permanent orders 
of the commission. 

Other applications protecting fourth section de- 
partures involved in the adjustments of rates cov- 
ered by these applications will also be considered 
by the commission at this hearing. The carriers 
will be expected to present testimony in support of 
any such departures which they may desire to con- 
tinue and to furnish reference by number to the 
application filed with the commission to protect 
said departures. Furthermore, the applicants 
should be prepared to furnish information as out- 
lined in the commission’s Fourth Section Order 
No. 8,900 of March 4, 1924. 


Loadings Still Exceed Million Cars 


WASHINGTON, D. C., Nov. 16.—Revenue freight 
loadings for the week ended Nov. 6 totaled 1,137,- 
210 cars, 79,222 cars below the previous week, but 
an increase of 74,564 cars over the same week 
last year. Loadings for the week of Nov. 6— 
the twenty-fourth week so far this year in which 
loadings have exceeded a million cars—were dis- 
tributed as follows: Forest products, 69,469 cars; 
grain and grain products, 50,003 cars; livestock, 
37,068 cars; coal, 227,574 cars; coke, 13,016 cars; 
ore, 48,271 cars; merchandise and less than car- 
load lot freight, 272,752 cars; miscellaneous, 
419,057 cars. 


Coast Rates to Nebraska Points 


WASHINGTON, D. C., Nov. 15.—In a proposed re- 
port in Docket No. 17,997—Walrath & Sherwood 
Lumber Co. vs. Chicago & North Western Railway 
Co. et al. Examiner E. H. Kerwin recommends 
that the Interstate Commerce Commission find: 

1. That rates on lumber and related articles in 
carloads from points in the Coast, Spokane and 
Oregon groups to Gordon, Irwin, Merriam and 
Eli, Neb., were and are unreasonable; that cer- 
tain shipments covered by complaint were over- 
charged, and that reasonable rates be prescribed 
for the future. 

2. That rates from points in Montana District 
No. 1 and Montana District No. 2 to the same 
destinations were not and are not unreasonable. 


* . . . 
Hearing on Building Material Rates 

MINNEAPOLIS, MINN., Nov. 15.—The Iowa board 
of railroad commissioners has announced in a sup- 
plemental order dated Nov. 8, that the effective date 
of the Western classification on Iowa traffic has 
been postponed from Jan. 1, 1927, until March 1, 
1927. 

The cancelation of the lowa classification carries 
with it many increases on building materials, some 
of which are being opposed by the Northwestern 
Lumbermen’s Association through its traffic de- 
partment. The Northwestern association has filed 
nineteen applications for exceptions to the western 
classification, regarding ratings, rules and regula- 
tions on building materials moving by freight be- 
tween points in Iowa. Hearings before the Iowa 
board on these applications have also been post- 
poned from Noy. 30 to Dee. 14. 

W. E. Keller, traffic manager of the Northwestern 
Lumbermen’s Association, will attend the hearings 
in Des Moines on the latter date to support the 
applications filed. 


Sells Canning Plant 


JACKSON, Miss., Nov. 15.—The sale has been 
announced of the plant at Wiggins, Miss., of 
the American Pickle & Canning Co., to the 
American Pickle Co. of Ohio. The selling com- 
pany was organized by the Finkbine Lumber 
Co., with headquarters in Jackson, and through 
the efforts of its officials, the business has been 
developed until it utilizes the products of thou- 
sands of acres of lands, much of this area being 
cut-over timberlands. 


THE STATE-OWNED forest in Indiana is yield- 
ing a profit of at least $1.50 an acre annually 
in the opinion of Charles C. Deam, State fores- 
ter. This is an argument, in his opinion, why 
the entire country should pay more attention 
to reforesting its waste lands. 


Sawing high grade aro- 
matic Tennessee 
Red Cedar 








These cedar 
boards, of 
good widths 
and lengths, 
carefully 
sawn, will 
merit anybuy- 
ers consider- 
ation. 


Tennessee Red Cedar 


Good Tennessee Red Cedar logs well manufac- 
tured, produce the kind of lumber that will save 
some of the waste caused by poor lumber, badly 
sawn. Waste considered, poor lumber costs more 
than when you buy the best. We offer the best, 
either air or kiln dried. 


Any quantity, delivered anywhere 


Our shipments are made to suit user's conveni- 
ence, and there will be no disappointments from 
lack of stock when your orders are placed with us. 


Wire our expense for prices. 


E. BarTHouomew Harowooo Co 


4052 Princeton Ave., CHICAGO Telephone Boulevard 0636 


11-20-26 








You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week as a 
part of this service. 


Write for Pamphlet 49-S, giving rates 
and full particulars. 


Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 





Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 














= —— — —-— — - — ‘_ 
Hall, Kellogg & Co. 
Room 1010, 208 So. LaSalle Street, Chicago 
522 Spring Street, - Hot Springs, Ark. 
511 Spalding Building, - Portland, Ore. 
Foresters to Leading 
Lumber Companies 
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CI PACIFIC COAST C4 








No. 1 or No. 2 
Common S48 
West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ orl8’ stock if you desire. Order 
some of it now. 


Pacific States 


TACOMA, 


WASH. 


Lumber Co. 


REPRESENTATIVES : 


Ss B. Marvin, 


518 Peoples Gas Bldg , Chicago, Ill. 


K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 


Joseph Lean, 
Frank Probst, 


P. O. Box 744, Omaha, Nebraska 
P. O. Box, 1187, Fargo, No. Dakota 


O. G. Valentine, P. O. Box, 171, Denver, Colorado 











To Best 
Serve 





Our Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 











ORDER NOW! 





CALIFORNIA 


Redwood 


Write for list and prices 


Albion Lumber Co. 


General Office: Albion, Calif. 
Sales Office: Hobart Bidg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 








F 
I 
N 
I 
S 
H 
Wa 





AZ OmwN 


Mills: Albion and Navarro, Calif. 











When You Think Lumber 
THINK"HANSEN-NIEDER” 


Quotations wired same day X, 
inquiries received. Re 


HANSEN-NIE DER 


LUMBER Co,,lINC. 


1029 HenryBidg:, 


SEATTLE 























Sash and door mills in the Minneapolis and St. 


district have been able in the last 
week to continue without further curtailment of 
working schedules. That means that, in the aggre- 
gate, there was a fairly large volume of business. 
From the city, orders have come for finishing 
building projects. The country. trade is spotted, 
although from some points substantial orders have 
been booked. Seasonal goods are moving in fair 
volume. Prices of sash and mill products 
have not undergone changes, 

A survey of the Scott-Graff Lumber Co.’s opera 
tions, Duluth, Minn., showed an unusually heavy 
program during recent months, and indicated a 
busy period throughout the coming winter. Francis 
W. Sullivan, vice president, reported that the com 
pany had been successful in obtaining several large 
contracts for interior finish and sash and doors, 
including eleven buildings now under construction 
for the Duke University at Durham, N. C., the 
new Standard Club, Sherman Hotel and Stevens 
Hlotel in Chicago, hospitals in Washington, D. C., 
Pennsylvania and St. Cloud, Minn., a new apart- 
ment building in Milwaukee, Wis., and school 
buildings at Ironwood, Mich., and Eau Claire, Wis. 
The result has been that the company has been 
able to run continuously, and overtime much of 
the vear. 

The Buffalo (N. Y.) door and interior trim plants 
report that the amount of building so far this 
month has been smaller than during October, 
though a fair amount of trade is being placed in 
anticipation of winter. Storm sash and door busi- 
ness is somewhat better, though the weather has 
not been cold enough to stimulate this trade. 

While the active season for outside work is 
tapering off in Columbus and central Ohio, there 
is still a fairly good demand for millwork of all 
kinds. Mills are operating to 65 percent of capa 
city, and in some instances are doing even better 
than that. Door and sash plants continue accumu 
lating stock for the early spring trade. 


The Baltimore (Md.) sash and door men are 
experiencing some contraction in demand for their 
products, consequent upon the narrowing of activ- 
ity in construction by reason of the increasing 
handicap of weather. Still, the volume of business 
done at this time is probably as big as in corre- 
sponding periods of other years, and though mar- 
gins of profit continue very small, the producers 
as well as the distributers seem confident as to the 
future. Millwork is taking in many articles not 
included in lists of the past, such as corner cup- 
boards, cozy corners, breakfast room sets and 
many other articles, the display of which stimu- 
lates buying and helps along the trade. Quotations 
on sash and doors are cut as closely as possible. 


The sash and door factories of Los Angeles, 
Calif., and environs are active, not being able to 
turn out volume commensurate with the orders 
now being received. This month will show an in- 
crease in orders of about 15 percent, several of the 
factories reported. Prices are firm and stocks 
adequate for the present. 


Kansas City (Mo.) plants are getting down to 
their winter schedule, with little new work com- 
ing in. Demand for yard stock is slow and spe- 
cial jobs are becoming scarcer. 


The American Glass Review reports the win- 
dow glass situation as follows: 


Demand for window glass continued to be most 
gratifying throughout the week, a number of lead- 
ing distributers pointing out that it was the best 
week that has been experienced since the recent 
rush of buying started. It seemed to be generally 
agreed that November business promised to be 
exceptionally good. 

The Johnston Brokerage Co.,.at Pittsburgh, Pa., 
announced changes in fourth quality single prices 
which represented an approximate increase of 11.4 
percent in the first bracket and an average decrease 
of approximately 6.2 percent in all the other brack- 
ets. This was in line with a similar announcement 
of the American Window Glass Co. the preceding 
week, pertaining to fourth quality single. 

So far as window glass was concerned, there was 
a general feeling of optimism among large distrib 
uters visited during the week, and it appeared that 
the majority expected the demand now felt to con- 
tinue for some weeks at least, without abatement. 


Company Will Rebuild at Once 


CoLuMBUS, OHIO, Nov. 16.—J. B. Twigg, vice 
president and general manager of the Columbus 
branch of the Teachout Sash, Door & Glass Co., 
100 West Spring St., which suffered a heavy loss 
by fire recently, announces that rebuilding of the 
plant will be started as soon as the insurance is 
adjusted. Fortunately, there was a vacant office 


Paul (Minn.) 


door 





and business building adjoining the Teachout ware- 


house which was leased temporarily. making it 
possible to continue business as usual. Through 
the codjperation of the company’s branches at 


Cleveland and Akron all orders are being taken 
eare of and there will be no interruption of busi 
ness. It is stated that the loss will amount to 
approximately $200,000 instead of $300,000 as 
originally estimated. The mill was not damaged, 
and the warehouse building was not totally burned, 
and therefore can be rebuilt without disturbing 
many of the walls. 
"SABA BBLAGE 


Millwork Concerns Consolidated 


LOUISVILLE, Ky., Nov. 16.—In a consolidation of 
the various Anderson interests in this city, the 
Anderson Manufacturing Co., which several years 
ago purchased the Alfred Struck Co., has now ac- 
quired the holdings of the Louisville Planing Mill 
Co. and the Anderson Co., all of Louisville. These 
plants will manufacture millwork, fine interior trim 
and high-grade cabinet work. 

The officers of the new company are as follows: 
Olof Anderson, president; Charles Anderson, vice 
president; George J. Green, secretary; Frank C. 
Anderson, treasurer; O. R. Waterstraat, assistant 
treasurer ; Ed. Drevenstedt, jr., assistant secretary ; 
Sidney Anderson, assistant secretary. 

The Star Wood Products Co., was also included 
in this deal, as this plant had been purchased by 
the Anderson Co. in the early part of this year. 

The capital stock of the Anderson Manufacturing 
Co. is $1,350,000, the incorporators being the men 
already named as officers. 


Is Appointed Sales Manager 


BAYPORT, MINN., Nov. 17.—R. L. Nash has been 
made sales manager of the Andersen Lumber Co., 
manufacturer of the Andersen white pine frames. 

The new sales manager, more generally known as 
“Bob” Nash, started working during his school va- 
eations for the Andersen company at its factory, 
which was then located at Hudson, Wis., his home 
town. Upon finishing high school he took the posi- 
tion of shipping clerk. After about two years at 
that work he was moved into the office, and spent 
a number of years there, 
gradually doing more and 
more selling in the nearby 
territory. Mr. Nash’s 
employment with the com- 
pany of which he is now 
the sales manager has 
been continuous except for 





R. L. NASH, 
Bayport, Minn. ; 
Newly Appointed Sales 
Manager 





un year and a half spent 
in the army as an air 
pilot. 

During the last four 
years Mr. Nash has made 
his headquarters at New 
York, representing the 
company in that vicinity. 
He now will have charge 
of the sales force, which 
numbers twelve men, and his headquarters will be 
at the company’s plant in Bayport. 

Mr. Nash does not succeed anyone in the posi- 
tion of sales manager, as this work heretofore has 
been handled by the officers of the company, more 
particularly Secretary H. L. Rothschild. However, 
the company’s growing business and increasing 
sales force have made it necessary that Mr. Roths- 
child be relieved of this part of the work, in order 
to devote more time to his other duties as general 
manager. 

John B. Rowland, who for several years has been 
a prominent member of the sales force of the An- 
dersen Lumber Co., will succeed to Mr. Nash's 
eastern territory. Mr. Rowland goes to that ter- 
ritory with a very wide experience and a thoroi sh 
knowledge of the product which he is selling. 

Mr. Nash is looking forward to renewing his 
former acquaintance with the large number of cus- 
tomers of his company whom he has called upon in 
past years and with whom he has been rather out 
of touch since moving East. 

He assumed his new duties at the time of the 
recent National Retail Lumber Dealers’ Association 
convention, held in New Orleans, which he attended 
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, company with Fred C. 


“he company. 


Andersen, president of 


Gets South American Order 
ROBINSON, ILL., Nov. 16.—Harry B. Otey, lumber 
jealer and planing mill operator of this city, has 
ecently received a rush order to ship 5,000 slide 
xeS, or oak pull rod blocks, to South America 
or use in one of the new oil fields there. This is 
‘ye fourth and largest order that Mr. Otey has 
weeived from that source. The plant is now 
ysily engaged in getting this job out for shipment. 
yr, Otey has been spending several weeks in Flor- 
ja, but is expected to return very soon. 
Se aa: 


Soaking Test Interests Public 
QAKLAND, CALIF., Nov. 13.—The Waterfront Sash 
; Door Co., of Oakland, recently staged a Laminex 
waking test which enlisted not only the support of 
Yayor John L. Davie but also that of various other 


pminent citizens in their effort to interest the 
some builder. 
The test continued over a period of five days. 


np the morning of the first day a stock Laminex 
ne-panel door was placed in a tank of water in 
he Builders’ Exhibit Building. Mayor Davie, E. 
\. Tilden, president of the Builders’ Exchange and 


f the Tilden Lumber Co., and Maury I. Diggs, 
WATERFRONT SASH » DOOR CO. 

piste "LAMINEX” DOORS - 

DOR OAKLAND CALE. 

‘ ver ot sunlit sb 

-e 








Reading left to right—William Goddard, man- 
ager Oakland Planing Mill Owners’ Associa- 
tion; E. W. Shaw, manager Builders’ Exchange 
Building; Thomas P. Hogan, jr., manager 
Waterfront Sash & Door Co., Oakland; E. M. 
Tilden, president Oakland Builders’ Exchange, 
aso president Tilden Lumber & Mill Co., Oak- 
land; Mayor John L. Davie 

mominent architect of Oakland, attested’ the 
veight, width and length of the door before its 
wbmersion. The door was autographed by Mayor 
Davie to prevent substitution. 

The door remained submerged until the afternoon 
if the fifth day at 3 o’clock, being viewed during 
the days and nights of its soaking by innumerable 
assersby. In facet, a group of interested people 
vas gathered about the exhibit most of the time. 
For the close of the test, the door was removed 
‘rom the tank of water and the public given an 
pportunity to see it after being dried out. At 
this time the door was reweighed to ascertain the 
)imount of water it had absorbed, and it was found 
that its weight gain, after being in the water five 
lays and four nights, was 7 pounds, 14 ounces. In 
spite of the water absorbed, the expansion in width 
ind length was a secant %-inch, and in thickness 
‘inch. The door was inspected by the committee 
ind found to be free from warp, buckle or blister, 
with pancls and joints undamaged and veneer solid. 
During the test, cards had been passed out to the 
ublic giving the opportunity to estimate the 
‘mount of water the door would absorb. The near- 
‘st estimate was 7 pounds, 11 ounces, made by 
William Moon, of Oakland, who received a cash 
mae of $10. The next nearest estimates were 
those of Arthur Mock, Oakland, and H. E. Buck- 
j/and, Oakland, who received prizes of $5 each. 
» Generous publicity helped to make the contest a 
pruccess, Striking newspaper advertisements, fea- 
‘uring the Laminex soaking test were used im- 
Mediately preceding the submerging of the door 





and during the next four days. All the newspapers 
‘an stories on the connection of the mayor and 
other Prominent citizens with the contest. In ad- 
™ letters of invitation to attend the conclusion 
* the test were sent out to all contractors, archi- 
seg and retail sash and door dealers in the Hast 
4¥ district. 


‘Unquestionably the soaking test has proved a 


great stimulus to Laminex doors,” said Lou Wood- 
son, manager of the northern California office of 
the Wheeler, Osgood Co. “Since the contest was 
held, we have noted an encouraging increase in our 
sales and believe we have really succeeded in cap- 
turing the attention of the Oakland builder.” 


“Thus Saith the Law” 


Deed Construed as to Time Extension 


A timber deed gave the grantee five years ex- 
piring Oct. 5, 1924, to cut and remove timber on 
a certain tract. The deed also provided that if 
the timber should not be removed within that time, 
then the grantor agreed with the grantee to extend 
the time to cut and remove the timber from year 
to year provided the grantee should pay additional 
50 cents an acre each year after the expiration of 
the period of five years for each acre from which 
timber should not have been removed, until the 
timber shall have been removed. 

Shortly after Oct. 5, 1924, the grantee tendered 
a sufficient sum of money for the, privilege of cut 
ting and removing timber on the acres which were 
uncut on that date. The grantor refused the ten- 
der, claiming that having been made after Oct. 5, 
1924, it was too late. The court held that it was 
not too late to make the tender and exercise the 
privilege of extending the time for a year. From 
necessity the parties could not agree, at the time 
of entering into the contract, on the number of 
acres which would be uncut on Oct. 5, 1924. That 
was left to be ascertained after Oct. 5, 1924. No 
time was fixed for paying the sum necessary to 
obtain the extension; it would take some time for 
the parties to ascertain the number of acres for 
which payment should be made. The presumption 
is that the parties intended that this should be 
done within a reasonable time after Oct. 5, 1924. 

[Stark & Oldham Bros. Lumber Co. vs. Burford : 
Alabama Supreme Court, June 30, 1926, 109 So. 
Rep. 148.] 








Timber Contract as Loan Security 


Landowners made an agreement with a lumber 
company for the sale of timber, but not the land. 
The contract provided for payments by instal- 
ments. The lumber company had until August, 
1929, to remove the timber, and no timber was to 
be cut before the payment of the whole purchase 
price. Thereafter, the lumber company borrowed 
$10,000 from a bank, assigning to the bank as col- 
lateral security all its interest in its timber con- 
tract. The assignment had no affidavit attached 
as required for chattel mortgages. It was recorded 
as a deed, not as a chattel mortgage. About a year 
later the lumber company was adjudicated bank- 
rupt. The Western Cross Arm & Manufacturing 
Co., through the bankruptcy proceedings, has taken 
the rights of the general creditors of the lumber 
company. The bank claimed that it had a lien 
on the timber by virtue of the assignment to it 
of the timber contract. 

The court held, however, that the bank did not 
have a lien. Assuming that the contract between 
the landowners and the lumber company passed 
the title to the timber to the lumber company, all 
the bank got by the assignment of the contract 
was security for its loan. It amounted to a chattel 
mortgage, because the timber having been segre- 
gated from the land became personal property. 
But as a chattel mortgage, the assignment was 
void as against creditors of the lumber company 
because it did not have the proper affidavit at- 
tached, and was not filed as a chattel mortgage. 
The bank is in the position of an unsecured credi- 
tor, or of having a lien which is unenforceable. 

[First Guaranty Bank vs. Western Cross Arm & 
Mfg. Co.: Washington Supreme Court, July 16, 
1926, 247 Pac. Rep. 1027.] 


Cut-Over Lands for Colonization 

HATTIESBURG, Miss., Nov. 15.—Through a 
transaction consummated here today, the Straus 
Investment Co., of Chicago, has purchased 
21,000 acres of cut-over pine lands in Jones and 
Wayne counties and the Pinehurst subdivision 
in Biloxi, for the purpose of colonizing. The 
lands in Jones and Wayne counties are cut-over 
lands of the Wausau-Southern Lumber Co., of 
Laurel. These were purchased about a year ago 
from the Wausau company by the Hickory In- 
vestment Co., cf Hickory, Miss., which company 
today transferred this acreage to the Straus In; 
vestment Co., which will immediately develop 
plans for colonizing. This transaction involved 
approximately $335,000. 
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(Seem cnet 
‘W-I-MSKEE LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 


Don’t worry 
about current liabilities 


when you have security for long 
time money. Worry wastes time 
and dissipates energy. Time and 
energy are needed by the executives 
of lumber operations to make them 
successful. 

If you ate properly financed, the 
banks can’t “call” you and you can 
devote your ability unhampered to 
the proper marketing of your out- 
put. Let us provide long term 
money for you. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND, ORE. SAN FRANCISCO 
307 STARK CROCKER-FIRST NAT. BK, BOQ. 


5° SERVICE 


Pine - Fir - Spruce 
Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of _ hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


Established 
1879 


The Prendergast Company 


eleletiod thestas 
MARION 
OHIO 


Western Oifice 
Northwestern Bank Bide. 
PORTLAND, ORE. 








Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. count is so 
mage in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
431. So. Dearborn St., Chicago, Il. 
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= White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 129 



















H, B. Hewes, C. D. Terwilliger, 
President Sec.-Treas. @ 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E, Walker, 
R. H. Downman Asst. Sec, 
© Treas. 


1.W. McWilliams 


ALIFORNIA 
White Pine 


BOX, SHOP and CLEARS 


Tell us your needs today. 


Clover Valley Lumber Co. 


LOYALTON, CALIFORNIA 














CALIFORNIA ‘ 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, . - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, |. , 

360 North Michigan room ' Chicago 
W. O. W. Building, - . Omaha 
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Klamath 


Chief 
BRAND 
Factory Plank a Specialty 


Also D & Better—All Thicknesses 


™ DWIGHT 


Lumber Company 


Manufacturers— Wholesalers 











MILLS: OFFICES: 
KlamathFalls,Ore. 260 California St., SAN FRANCISCO, CALIF. 
Sisson, California. 30 North LaSalle Street, CHICAGO, ILL. Y 





HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Nine Months Exports and Imports 

WASHINGTON, D. C., Nov. 15.—The total exports 
of wood and its manufactures from the United 
States during the nine months ending with Septem- 
ber were valued at $111,108,285, an increase over 
the corresponding period of 1925 of about $3,500,- 
000. The sawmill products total shows a gain 
of $1,300,000. 

Douglas fir lumber and timber exports continued 
to rise. Round totals were: Lumber, 558,000,000 
feet, valued at $12,200,000 in 1926, against 430, 
000,000 feet, valued at $10,000,000 in 1925. Tim- 
ber, 420,000,000 feet, valued at $8,700,000 in 1926, 
against 232,000,000 feet in 1925, valued at $4,- 
900,000. China, Japan and Peru continued to take 
increases of Douglas fir over last year, with China's 
percentage the greatest, being nearly 100 percent. 

Southern pine lumber exports were 426,000,000 
feet, valued at $19,000,000 for the first nine months 
this year, against 540,000,000 feet, valued at $23,- 
900,000 last year. Southern pine timber exports 
totaled 101,000,000 feet this year, valued at $4,- 
000,000, against 127,000,000 feet last year, valued 
at $5,200,000. All of the larger southern pine mar- 
kets took decreased amounts this year due to dis- 
turbed economic or political conditions, or both. 

Hemlock exports this year totaled 142,160,000 
feet, against 85,868,000 feet last year, while the 
total value this year was $3,082,380, against $1,- 
819,795. Other softwood exports were markedly 
steady, except California redwood, which showed 
an increase from 29,741,000 feet to 36,905,000 feet. 
but with a slight decline in value from $2,045,690 
last year to $2,036,893 this year. 


es 








unfavorable conditions incident to the coal difficy}. 
ties, is also good. This general situation has caugeg 
Swedish and Finnish shippers, who have heretofore 
been content under the circumstances to maintajp 
their price front against reductions in an attempt 
to stabilize the market, to look rather to poggj. 
bilities of enhancement of values than to merely 
maintain price front. ‘This feeling is also reflecteg 
in Britain, where increases in f.o.b. prices for 
1927 are expected there to be from 10 to 20 shi}. 
lings higher than at present. 


Higher Ocean Rates Retard Trade 


WASHINGTON, D. C., Nov. 15.—Commercial At. 
taché W. L. Cooper, London, England, advises the 
Department of Commerce that advancing ocean 
freight rates and increasing tightness of money ar 
the outstanding features of the lumber trade. For. 
ward business is reduced to the minimum and js 
only possible where tonnage has been previously 
booked. 

American hardwoods continue in fair demand 
but retail furniture sales are declining and stocks 
are increasing due to the industrial depression, 
Southern pine is inactive, only hand-to-mouth busi- 
ness being done. Spot demand for Douglas fir is 
good and stocks are being reduced, but forward 
business is not being placed at present c. i. f. 
quotations. 

Consumption of European softwoods continues in 
the housebuilding industry, but freight advances 
have practically stopped forward business. 





Oak lumber exports were round- 
ly $9,000,000 in value for each 
period, but the quantity exported 
this year was about 4,000,000 feet 
less than in 1925. 

Poplar exports at 24,072,000 
feet, mahogany at 11,894,000 feet, 
and gum at 43,967,000 feet, prac- 
tically balance exports for last 
year, the variation being less than 
4 percent in each case. 

Ash and walnut exports this 
year were less by about one-third 
than for the first nine months of 
1925, ash exports totaling 12,863,- 
000 feet and walnut 6,143,000 
feet. Hickory lumber exports also 
decreased, and hardwood flooring 
dropped from 5,515,000 feet last 
year to 4,960,000 feet this year. 

Hardwood log exports declined 
by half, but softwood log exports 
continued to show a tendency to 
increase, cedar shipments this 
year being 25 percent greater than 
last year, southern pine 100 per- 
cent and Dovglas fir 300 percent. 

Railroad tie exports were 
greater this year, while shipments 
of piling doubled. Cooperage ex- 
ports were lower. sox shook 
show a total export of 91,780,596 
feet, compared with 3,514,949 
feet last year. There was an in- 
crease in the value of exports of 
veneer, plywood and doors. 

Imports of all wood and manu- 
factures into the United States 
for the same period this year were 








A London concern, Capjon & Hoare, has developed a new style 
of box for the shipment of butter, that practically prevents the 
absorption of resinous odors by the butter while in transit. This 
is made possible by the grooves between the outer box and the 
inner container. This new package has been received with much 
enthusiasm in the Australian market. The requirements of Aw: 
tralia and New Zealand exceed 5,000,000 butter boxes annually, 
equivalent to 20,000,000 feet of lumber. This box will make pos: 
sible the use of woods that otherwise would be objectionable be- 


cause of the odor 





valued at $75,123,635, compared 

with $77,272,435 last year. Cork imports increased 
from $4,316,623 to $7,496,115 this year. Soft- 
wood lumber imports were lower this year by about 
38,000,000 feet and softwood log imports by 40,- 
000,000 feet. Mahogany log imports were less by 
more than 5,000,000 feet. 


Swedish Sales; Baltic Freight Rates 


WASHINGTON, D. C., Nov. 15.—With lumber sales 
from Sweden estimated at about 1,600,000,000 feet 
and sales for shipment this autmun proceeding at 
a rapid rate and substantially decreasing the unsold 
stocks week after week, the outlook for 1927 is 
beginning to interest exporters, according to Emil 
Kekich, assistant trade commissioner at Stock 
holm. Better prices are looked for. 

At present the Baltic freight market is firm and 
rising, and from the Upper Gulf high rates are 
quoted, which will influence rates from the Lower 
Gulf. Importers who held off buying during the 
summer in anticipation of lower prices on lumber 
now find it difficult to secure adequate tonnage 
even at high prices. 

The continental European demand for lumber 
is said to be rather strong, and the demand even 
in the United Kingdom, notwithstanding generally 


President Dalton, of the Emergency Fleet Cor 
poration, announced again, following a conference 
with members of the Shipping Board, that he will 
not permit advances in ocean freight rates beyond 
a level that will insure a fair return to private 
owners and operators. “We will not permit for- 
eign flag ships to profiteer at the expense of Ameri 
can shippers,” said Gen. Dalton. “If profiteering 
is attempted we will withdraw from the rate cob 
ferences and maintain what we consider reasonable 


rates.” 
(@g@@aaaaanaaaa 


Lumber Imports into Porto Rico 


WASHINGTON, D. C., Nov. 15.—H. P. MacGowat, 
American trade commissioner at San Juan, reports 
that the total value of lumber imports into Porto 
Rico for the last fiscal year amounted to $2,794,911, 
of which all but $200,637 came from the United 
States. For the fiscal year 1925 these figures wer 
$2,171,346 and $205,639, respectively. Souther 
pine is the most popular lumber in Porto Rico and 
accounts for a large part of the receipts from tht 
United States. Imports from foreign countries are 
limited almost entirely to hardwood railroad tie 
and cabinet woods from the Dominican Republic 
and cedar strips for cigar boxes from Cuba. 
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Stewart, 
Walsh & Wolfe 


This I am thankful for, 


This, if for nothing more: 


But the goodwill of neighbors, 
Cheers I have seldom heard 


Chis J Am Thankful For | wate gig snd Tiber 







































The house that I have found me, But many a kindly word 1001 Bedell Bidg., Portland, Ore. 
The folks I love around me, Many a lip has spoken Timber Estimating 
A fire to keep me warm That was a surer token, 
» ; : Logging Engineering 
4 Even in days of storm, Things that have helped me more, Topographic Surveys 
At. A roof to hide me under This I am thankful for. ing A isal 
the Logging Appraisals 
Pra Even if night should thunder, Property Management 
y are A table that will feed This I am thankful for, References by Permission 
For. The body’s daily need Counting my blessings o’er: J. C, AINSWORTH, President, United States National 
: : ‘ . . Bank, Portland, Ore. 
. b And then a book-case near it Though the great things have missed me W. B. AYER, Presideni, Eastern & Western Lumber 
— With food to feed the spirit, Many a child has kissed me, EDWARD C. CROSSETT, President, Crossett-Watzek- 
— For God, and friends next door, Though | have naught of gold, Gg, ates, Chteago, MM ont 4 eas & 
rocks This I am thankful for. Here in my heart I hold a <<a. °° °° ° °°» 4 
sion, Many a richer treasure, ‘ J 
ay This | am thankful for, Many a finer pleasure. 
wend Though I have little more. This, on the day of days CAR CARGO 
i. f. Wealth I could never win me, When we hear much of praise, Oe” tc 
on None but the wealth within me. I shall the most remember wi [, |, AP> . 
ih Many a grief might fall Even in gray November—— a ae 
But I had faith through all, Memory’s golden store, : 
ean Fame never crowned my labors This I am thankful for. ill L 1 C 
W illapa Lumber Co. 











Old 
Growth 


war, but we weren’t as slow getting into it 
as Europe is getting out of it. 


We See b’ the Papers 


We wish Italy had less plots, and musical 
comedies more. 


Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured, 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 


We never saw a kid yet who showed any 
enthusiasm when somebody told him he looked 
like his father. 

A shabbily dressed man is accused of a crime 
in Chicago, and it is up to the poets to explain 
where they were on the night of Nov. 13. 


The fellow who blows his horn in traffic is the 
same fellow who does it in the office. 


Wo one seems to have thought to sing Cy 
Warman ’s ‘‘Sweet Marie’’ to the lady. 
We note on the market page that the demand 


; ge ae : coe > ‘<Baldwin Locomotive seesawed,’’ says a mar- 
for‘antimony is limited. Now, if it were ali- 


ket report. It must have on one of several 





mony—. 


Alimony is a system by which, when two peo- 
ple make a mistake, one of them continues to 


railroads we know of. 


A settlement of the British coal strike is ex- 
pected in a few days, but nothing ever happens 


Wen Wood Products Co., Tribune Tower 










































pay for it. in England in a few days. 
Pi nagelg only cages way a a” Mussolini says, ‘‘I am confident that nothing || S U | | IVA N 
: ge Shee egg = ee ae ee can harm me until my task is completed.’’ If || 
tk: -* that rule holds good generally, there are a lot [| 
If Andrew Carnegie wanted to die poor, in- of office people who will live ie a ripe, old age. LUM BER Co. 
style | stead of starting libraries why didn’t he start Rad te, 
ts the | planing mills? . : 
This a es Between Trains Soft Yellow Fir 
Chicago pays its police captains $45 a month “ , : . : ; 
4 the } to keep up their automobiles, and we would like COLERAINE, Minn.—Coleraine also is one of Flooring Finish 
much 7 to see any man do it. those towns ‘‘on the range,’’ from which comes Siding Moulding 
| Aus: pa , : a large part of i yhich comes ¢ ‘eilin : 
i Through the use of a new invention sap turns i hee gpl g Bagthaxy Easy = pi : Ceiling Thick Clears 
* - to rubber in a day, but the girls can testify \e e ae f the f: oP + Pitches’, end par as Factory and Industrial Stock 
eo. that many a sap turns to rubber in less time pat _ Pat "if pore ais of - a aie om 
; than that. gsc g I Pea ae ait ; 
gone , iron range town, you will be interested to know SPRUCE, CEDAR, 
—— ay a e 4 “" if an pg at = that it was the school board that invited us WESTERN PINE 
. Was burned to death, you ever tried to hea here, and sent busses out into the township 
erence aps house ia electricity you will wonder how after the high school children, and assembled AND HEMLOCK 
e wil | * *4ppened. the pupils in a great meeting of between 700 to 
eyond We don’t know how it is in the New York 800 youngsters here.in its own fine school audi- | Portland, Ore. 
— market, but we just bought some coffee in a  torium. Coleraine is thinking about other = era 
the Chieago restaurant and regret to report that it things than iron ore. 
eering is Weak, . 
eet About the two biggest comebacks Aspen and Pine H. J. ANDERSON 
ona ile i! is my ¢ aly « T _ 4 
a Italy and the North The aspen has its beauty, and yet no roofs arise LUMBER CO. 
. eee Because an aspen’s splendor is etched against the skies. TOPICA 
co P Americans are being guarded in Beside some woodland pathway the aspen lifts its crown, PRODUCERS OF on 
ag aris. Too bad they aren’t guard- But not an aspen shelters the children of the town. Red POLES — PILING 
een ed in their remarks. Cedar Fir 
repo . ‘ : 
. Porto We have a feeling that we Well, there’s a need for aspen, but there’s a need for pine, RAIL CR CARGO 
94,911, ogee t want to live in the same And there is many a mortal whose lot is poor as mine. 1-208 Mosteenetere Portland, Ore. 
Units at with Mussolini. Yet let us do the little, and labor nothing loth; 
so One thing Americans can’t un- Though other men are greater, God knows God needs us both. 
yuthe™ I derstand is how it is that E — — THE LUMBERMAN’S ACTUARY 
erste ‘ 
ico and pe is how it is that —— : . Shows at a glance the amount of any number of feet 
om the mr such punk kings and such fine Another paints the picture upon the cottage wall; between 5 Et ont 20,000, feet, at any price betwees 
are inces, ai ; ata « } afte $6.00 and $75. a thousand feet. Seventh edition. 
- ba = : Though I but nail the studding, that’s something, after all. ae ae lumberman can use. Price postpaid, bound 
ae pile y.U7oPe aceuses us of being a The artisan and artist both serve some use divine— } in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
epu little slow about getting into the Well, there’s a need for aspen, but there’s a need for pine. ers, 431 8. Dearborn St., Chicago, Ill. 
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for LOGGING 





A Willamette 


double-drum hoist 
for the 


“Caterpillar” Sixty 


In accordance with their general practice in 
developing new and efficient equipment for 
logging, the Willamette Iron & Steel Works 
now offer a double drum two-speed attachment 
for the “ CATERPILLAR” SIXTY Tractor. 


Mounted on the “CATERPILLAR”, this unit 
in no way interferes with the drawbar service 
of the tractor, but greatly increases its number 
of applications. The unit is self-propelling, and 
makes its own roadway. 


Capacity to operate at distances of from 700 


to 1400 feet, depend on size of cable used. 


Especially adapted for 


Yarding and Skidding Scraping and Grading 

Chunking Out Right of [Land Clearing-Stump 
Way Pulling 

Loading and Unloading 


Setting Guy Lines and Breaking Up Log Jams 


Rigging Pile Driving 
Log Decking and Bunch- — General Construction 
ing 


Sold by all authorized “Caterpillar” Tractor dealers 


Portland, Oregon, U.S.A. 








The MULTNOMAH HOTEL 


PORTLAND, OREGON 




















Local Headquarters for Timbermen 
550 ROOMS—300 WITH BATH 
ERIC V. HAUSER, President R.W.CHILDS, Manager 


“Another of America’s Exceptional Hotels” 














Truck Does Duty as Locomotive 


A rather bovel use for a 1-ton truck is depicted 
in the accompanying illustration, which shows the 
‘gasoline buggy,’ equipped with flanged wheels, 
filling the role of locomotive on an Alabama rail- 
road. It appears that during a recent breakdown 
of the gasoline motor railroad car used by the 
railroad to transport passengers and freight, it 
was decided to attach the 1-ton truck to the dis 
abled car and haul it over the route on regular 
scheduled trips until repairs could be made to 
the coach. 

This incident happened on the Sumter & Choctaw 
Railway, owned and oper- 
ated by the Allison Lum- 
ber Co,, shortleaf pine 
and hardwood manufac- 
turer, with headquarters 
at Bellamy, Ala. E. F. 
Allison, president and 
treasurer of the lumber 
company, is also president 
and general manager of 
the railway, which runs 
from Lilita to Choctaw 
City, Sumter County, Ala- 
bama, a distance of 23 
miles, connecting with the 
Southern Railway System 
at Lilita. 


In commenting on the 
replacing of a disabled 
motor coach with the 1- 
ton truck, R. E. Allison 
says that the “truck han- 
dled the coach shown in 
the picture for several 
weeks in a very satisfac- 
tory manner. We are 
still using this truck in another capacity on the 
railway, and it is giving us excellent service.” 

Previously to serving the purpose of a locomo- 
tive, the 1-ton truck had been operated by the 
company in its ordinary capacity as a rubber-tired 
vehicle, and when put into service as a locomotive 
the truck was equipped with flanged wheels and 
attached to the coach with a steel cable. On the 
first trip it handled the load with ease over the 
entire run, and instead of the twelve gallons of 
gasoline required by the motor coach, the truck 
made the round trip on four gallons of fuel. In 
addition to economy of operation, the 1-ton truck 
offered another advantage, in that the body pro- 
vided extra space for freight transportation, and 
extra passenger seats were available in the coach 
on removal of the motor. 


One-ton truck, 


General Advantages of Electric Drive 


“Electric Drive in the Lumber Industry” is the 
title of a 36-page, 101%4x8-inch, booklet recently dis- 
tributed by the General Electric Co., of Schenec 
tady, N. Y., the purpose of which is to point out 
the general advantages of electric drive in the log 
ging and lumber manufacturing field. The bulletin, 
known as GEA-106, is profusely illustrated, among 
the equipment described under the caption “Electric 
Drive in Logging’’ being the following: Electric 
combined yarder and boom loader; electrical equip- 
ment on electric donkey; 300-horsepower electric 
yarder ready for mounting; duplex loader driven 
by two 75-horsepower motors ready for mounting; 
various types of motors, brakes and transformers. 
The pages devoted to “Electric Drive in the Mill” 
contain the following illustrations: Mill of the 
Donovan Lumber Co. converted from steam to elee- 
tric drive ; motors for driving the various machines 
used in sawmills, and control equipment. Under 
“Applications” appear pictures of log pond and log 
haul of the chain conveyor type; log hoist driven 
by a varying speed induction motor; squirrel-cage 
motors to drive circular cut-off saw and setworks; 
wound rotor motors driving 10-inch band saw and 
50-inch gang saw; squirrel-cage induction motor 
direct connected to 84-inch edger; squirrel-cage 
motor driving saw arbor on edger; squirrel-cage 
motors driving 50-foot trimmer, 8-saw slasher, 60 
inch vertical band resaw, live rolls through speed 
reducer, and conveyor; wound rotor motors driv- 
ing 60-inch horizontal band resaw, and fuel hog; 
squirrel-cage motor directly connected to lath ma- 
chine ; group of twenty-eight 7%4-horsepower squir- 
rel-cage motors driving dry kiln fans; three 6000- 
kilowatt turbine-generators and two 200-kilowatt 
synchronous exciter sets in a sawmill power plant. 





equipped with flanged wheels, filling role of locomotiv 
on the Sumter & Choctaw Railway 


In an introductory statement to the bulletin. th, 
General Electric Co. makes the following comments 
“The history of the application of electric powe 
in the lumber industry is an unbroken record ¢@ 
successful efforts to solve the economic problems 
of that industry by decreasing operating expenses 
and, at the same time, increasing the volume of 
production. The earliest applications, made 
the simpler sort of mill machines, were productiys 
of such encouraging results that, in spite of th 
fact that a formidable competitor, in the shay 
of steam, already occupied the field, it was no 
long before there was hardly a machine or proces 
left in mill practice to which an electric moter 


had not been fitted. The next st p was to electri 
fy the apparatus used in logging operations in the 
woods: and this, though for many reasons diffieul 
of achievement, has been accomplished with the 
same degree of success as that experienced in the 
mill. 

“The factors most responsible for the rapid in 
crease in the use of electric drive in this industry 
and those which contribute in the greatest degre 
to its economic and practical superiority over othe 
forms of drive, are certain characteristics of the 
electric motor and its control. These may be sum 
marized under the heads of simplicity, flexibility 
and reliability, and their influence on operation: 
from an economic standpoint may be categorically 
explained as follows: 

“First, as to simplicity; the electric motor an 
its control are compact, and may be installed withi 
limits, without regard to anything but the greatest 
convenience and efficiency in operation. The mo 
tors, for instance, may be either directly connecté 
to the machine, or they may drive it through 
simple gear or belt system thus eliminating th 
power losses, expense, and general disadvantage: 
of a complicated system of shafting. The contr 
can be located where it will be of greatest con 
venience to the operator, without taking into « 
count its distance from the motor. This natural] 
increases the accuracy and rapidity with whic 
the machine can be operated. The matter of powe 
supply to motor-driven machines is also very sil 
ple and economical of space; the system lené 
itself to all sorts of modifications to make it suit 
able for any individual case. The net result @ 
these features is that much valuable space can b 
saved by the installation of electric drive; it i 
comparatively inexpensive to operate and maintail 
and its overall efficiency is high. 

“As regards the second point, flexibility ; both the 
motors and their control possess this feature toé 
high degree, and therefore are perfectly suited t 
a more or less interlocking series of processes mos 
of which operate at high speed. The entire syste 
of electric drive also has flexibility, in the sen* 
that delays and stoppages in any one section nee 
not of necessity affect the other sections. As § 
consequence, while rapid production is assured, tb 
rate of production may be regulated to suit tb 
demands of any particular circumstances withov' 
waste of either time or money. 


“Last, but not least, the electric motor and It 
control are nothing if not reliable. They requit 
but little attention in the ordinary course of event: 
and under almost any circumstances their maid 
tenance requires 2 minimum amount of expens 
of either time or labor. Although the motors a 
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built to furnish continuous service under the most 
exacting conditions, they are thoroughly protected 
from undue abuse on the part of operators by 
certain features incorporated in their control. 
This arrangement does more than save the motor; 
it reduces the damage that may be done to the 
driven machine by improper management. The 
consequence is that, in addition to considerable 
saving in time, labor and money spent in main- 
tenance, a high volume of production is assured, 
and much wastage and spoilage are eliminated. 

“It is the purpose of this bulletin not only to 
point out the general advantages of electric drive, 





but, by giving descriptions of applications that 
have already been made to various types of ma- 
chines, to show what has actually been done. The 
General Electric Co. was one of the pioneers in 
building electrical apparatus especially suitable 
for use in the lumber industry, and the recom- 
mendations as to types of motors and control given 
herein are the fruit of long experience on the part 
of its engineers, who have specialized in this work. 
They are offered in the hope that they will prove 
of some real aid to those interested in the better- 
ment of the economic and practical phases of the 
industry.” 





THOMAS J. NEACY, 78, joint owner of the 
Filer & Stowell Co., manufacturer of sawmill 
machinery and equipment in Milwaukee, Wis., 
from 1893 until 1920, died in Milwaukee on Tues- 
day, Nov. 16, immediately following a _ stroke 


of apoplexy. Mr. Neacy was born in Ireland on 
Jan. 17, 1848 and borrowed money from his aunt 
to come to America in 1866. He found his way 
to East Troy, Wis., and then went to White- 
water, Wis., where he worked as a machinist 
for several years. He went to Milwaukee in 
1871 and obtained employment at the Cream City 
Iron Works, owned by Filer & Stowell at the 
time. During the panic of 1873 Mr. Neacy quit 
his job in order that his brother could work 
six days a week and he turned to selling any 
commodity he could. His $900 savings were in 
the care of Filer & Stowell and when he called 
to get the money, one of the partners offered 
him a job selling machinery. He credited the 
late Isaac Stephenson, one of Wisconsin’s pioneer 
lumbermen with his ultimate _ success. Mr. 
Stephenson, according to Mr. Neacy, not only 
explained to him that he could not sell machinery 
until he understood it but took him into the 
mills at Marinette and explained the operations 
of the machines. After a trial period, Mr. Stowell 
offered him a regular position as salesman at a 
yearly salary and Mr. Neacy then sold more 
machinery than any other salesman the com- 
pany had had up to that time. The company 
was incorporated in 1880 as the Filer & Stowell 
Co. Two years later Mr. Neacy became a stock- 
holder and in 1893 he and the late Walter Read 
bought out the other stockholders and gained 
control of the concern. Under their manage- 
ment the company grew until its annual produc- 
tion ran into several millions of dollars and it 
became nationally known as a manufacturer of 
mill machinery and engines. Mr. Neacy sold 
his interest in the company in 1920 and there- 
after confined his attention to the Beaver Manu- 
facturing Co., of which he had control and of 
which he was president at the time of his death. 
He is survived by his wife, two daughters, four 
sons, and one brother. He was a member of 
the Knights of Columbus, the Milwaukee county 
Old Settlers’ Club, and St. Rose Catholic Church 
at Milwaukee. 


JOHN M. McINTIRE, logger and steamboat 
operator, died in Portland, Ore., Nov. 7, at the 
age of 80. He was born in Missouri, and in 1850 
as a boy of 4 crossed the plains with his father. 
The family settled on Sauvies island, near Port- 
land. At 18 years of age young McIntire went to 
southern Oregon. Later Captain McIntire lo- 
cated his first logging camp at Knappa, on the 
lower Columbia; and in 1887 moved his operation 
to Shoalwater bay, Washington, now Willapa 
Harbor. In 1891 he moved to Cascade Locks. 
Five years later he entered the steamboat busi- 
ness, becoming one of the founders of the West- 
ern Transportation Co., and remaining in that 
business until his retirement in 1911. Captain 
McIntire is survived by a widow and the fol- 
lowing children: Mrs. Mae Simpson, Masset, 
B. C.; Mrs. Edith M. Ebell, Baker, Ore.; Mrs. 
Ruby C. Hybe, Shanghai, China; Mrs. Rilla P. 
Musante, Los Angeles; A. F. McIntire, St. Helens, 
Ore.; George W. McIntire, Portland. 


FRANK N. McCREA, president of the Bromp- 
ton Pulp & Paper Co., Ltd., Lotbiniere-McCrea- 
Baker, Inc., the Sherbrooke Lumber Co., the 
Devon Lumber Co. and the Stanstead & Sher- 
brooke Fire Insurance Co., died recently at his 
home in Sherbrooke, Que., of heart trouble. 
Mr. McCrea, who was widely known in the lum- 
ber and pulp and paper industries of eastern 
Canada, was 74 years of age. He was born in 
South Durham, Que. For about 16 years he was 
mayor of Durham and warden of Drummond 
County for 10 years. Mr. McCrea had lived in 
Sherbrooke for 25 years. He represented the 
Liberal interests in the House of Commons, for 
Sherbrooke, for 14 years and came out as an 
Independent Liberal in the campaign of 1925, 
but subsequently withdrew his name. Mr. Mc- 
Crea started in the lumber business at the age 
of 20 in the employ of C. C. Church, of South 
Durham and later was taken into partnership. 
He was a man of great energy, much force of 
character and independence of thought. 


HARRY T.- SAMPLE. Harry T. Sample, 
prominent in southern Illinois 20 years ago as 
the secretary-treasurer of the Lafayette Lum- 
ber Co., Lafayette, Ind., and widely known to 
lumbermen of that day, died recently in Attica, 
Ind., where he had made his home in recent 
years. He was born in Lafayette in October, 





1857. With Alfred H. Diver, also of Lafayette, 
he organized the lumber company, which oper- 
ated a huge mill there, supplying materials for 
builders throughout that territory. He traveled 
out of Chicago for years as sash and door sales- 
man and was widely known. His health failed 
in 1913 when he quit the road. He leaves a 
widow and son. John C. Sample, his only son, 
is now in Kobe, Japan. Funeral services were 
in Attica and burial was in Lafayette. 


E. WILLIAM DREIBHOLZ, veteran south 
Louisiana lumberman, died at his home in 
Ramos, La., on Saturday, Nov. 6, aged 87. A 
native of Germany, Mr. Dreibholz went to Louisi- 
ana at the age of 16 years, served with a Louisi- 
ana regiment during the Civil War and entered 
the sawmill business in 1880, continuing his 
active connection with the industry until re- 
cently. He was a member of the Ramos Lum- 
ber Co., at one time prominent among the cypress 
plants of Louisiana, and was interested in other 
lumber enterprises. He served for a time in 
the Louisiana legislature and was prominent in 
the Masonic fraternity. He is survived by five 
children, twelve grandchildren and nine great- 
grandchildren. He was buried from the Masonic 
Temple, New Orleans, on Monday afternoon, 


Nov. 15, with interment at the Masonic cemetery. 


MRS. OOLIE MADISON KLAPPROTH, wife of 
Frederick H. Klapproth, of Chicago, died on Nov. 
14 at her home in this city. Mrs. Klapproth 
leaves besides her husband a son, John Madison 
Klapproth, and a daughter, Adele Mary Klapp- 
roth. Mr. Klapproth is general manager of the 
Chicago Box & Crating Co., of Chicago, and was 
formerly for many years vice president and di- 
rector of the Chicago Mill & Lumber Co. He is 
prominent in the Chicago lumber world and 
active in the Lumbermen’s Association of Chi- 
cago and a past president of the Chicago Hoo- 
Hoo Club. His many friends in the trade will 
be grieved to learn of his bereavement and ex- 
tend their warmest sympathy. 


FREDERICK M. ARTHUR, superintendent of 
the Dempsey Lumber Co. for the last 20 years, 
died at his home in Tacoma, Wash., Nov. 10. 
Mr. Arthur had been with the Dempsey company 
for more than 35 years and was manager of the 
plant at Manistee, Mich., for 10 years before 
the company moved to the Pacific Coast. He 
retired from active work three years ago be- 
cause of failing health. Mr. Arthur was 70 
years of age. He is survived by three brothers, 
Joseph, of California, Edwin, of Galena, Kan., 
and Walter, of Winnipeg, and two sisters, Mrs. 
J. Gervin and Mrs. Alice Scholts, both of Win- 
nipeg. 


THEODORE A. MIDDENDORF, aged 66, 
president of Middendorf’s (Inc.), Quincy, IIL, 
one of the largest lumber yards in that section 
of the State, died Nov. 8 in the family home in 
Quincy, Ill., after a long illness. The company 
operates branches in Fowler and Ursa, Ill. Mr. 
Middendorf had retired as active head of the 
firm four years ago. Mr. Middendorf was born 
in Quincy, Jan. 4, 1860. Besides a widow he 
leaves five sons, Rev. Francis A. Middendorf, 
a missionary in China; Theodore and Lee of 
Quincy; Roger, Salt Lake and Frank of Ursa. 
Two brothers, a sister and five grandchildren 
also survive. 











the residence of his parents, Mr. and Mrs. Thomas 
C. Flynn, Yirginia Beach, Va., Tuesday, Nov. 
9, in the second year of his age. Services were 
held at H. D. Oliver’s funeral apartments in 
Norfolk on Wednesday afternoon with interment 


at St. Mary’s Cemetery, Norfolk, Va. Mr. Flynn, 
sr., is secretary of the Dalton Lumber Co., of 
Norfolk. 


SAMUEL C. KNOWLES, 69 years of age, re- 
tired Pacific Northwest lumberman, died at his 
home at Tacoma, Wash, Nov. 9. Mr. Knowles 
had been a resident of Tacoma for the past 26 
years and was active in the lumber business 
until his retirement three years ago. He is sur- 
vived by his wife, one daughter, four brothers 
and one sister. 


MRS. MARY MERRILL, widow of Christopher 
Merrill, pioneer lumberman of Buckley, Wash., 
died at her home at Tacoma, Wash., Nov. 3, 
after a lingering illness. Mrs. Merrill was a 
native of Campbelltown, N. B., and married Mr. 
Merrill at New Haven, Minn. The Merrills went 
to Tacoma 29 years ago and Mr. Merrill died 17 
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years ago. Since his death Mrs. Merrill has 
been noted for her charitable work in Tacoma 
and Buckley and had a wide acquaintance in 
the Pacific Northwest. She was 79 years of age 
at the time of her death and has no near rela- 
tives surviving. 


MRS. RUTH BIGGS, widow of John D. Biggs, 
prominent Colorado lumberman and an early set- 
tler of Colorado, died at the Presbyterian hos- 
pital in Denver last week. Mrs. Biggs was born 
at Elmira, N. Y., and moved to Colorado in 
1878. She married Mr. Biggs in 1880 and moved 
with him to Canon City, Colo., where the couple 
made their home. Mr. Biggs founded the Biggs 
Lumber Co. Surviving Mrs. Biggs are a sister, 
Miss Flora Graham of Canon City and Mrs. 
Richard Russell, a niece, of Arvada, Colo. 


FRED B. LARSON, for many years assistant 
to J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, at Mem- 
phis, Tenn., died last week in a sanitarium at 
Kk] Paso, Texas. He had been in the sanitarium 
for the last four years. Mr. Larson was stricken 
while in Mr. Townshend's employ in October, 1918. 
Mr. Larson was well known among the hardwood 
lumbermen of Memphis. He is survived by his 
father, mother, one sister and one brother, all 
residing in Chicago. 


B. O. VOLLENDORF, 40 years old, superin- 
tendent of the Ford Motor Co.’s sawmills at 
L’Anse and Pequaming, Mich., drowned in the 
Sturgeon river flats near Chassel, Mich., last 
week while duck hunting. Mr. Vollendorf with 
the ‘physician at the Ford plants and another 
man were dragging a canoe over the ice when 
it broke under their weight and they fell into 
twelve feet of water. The physician was rescued 
by the third man who could not locate Mr. 
Vollendorf when he returned to look for him. 
His body was recovered later. 


FREDERICK R. CANDEE, head of the lumber 
and building materials concern that bears his 
name, died recently at his home, No. 599 East 
Thirty-eighth Street, Brooklyn, N. Y., of heart 
disease. He was 47 years old and was born in 
Brooklyn, the son of the late Fernando and 
Mary L. Candee. He served in the United 
States army during the World War and was 
promoted to the rank of lieutenant-colonel. Mr. 
Candee was well known in the lumber trade in 
Brooklyn and on Long Island. Funeral services 
were held from the home and interment was 
made Nov. 10 at Westfield, N. J. 


H. J. DITMARS, 80 years old, senior member 
of Ditmars-Kerr & Co., pioneer lumber firm of 
West Liberty, Ia., and a veteran business man 
of that community, died Nov. 12 in his home 
there after an illness of two years. Mr. Ditmars 
had been a resident of West Liberty 26 years, 
nearly all of that period engaged in the lumber 
business. His widow, two daughters and a son, 
A. H. Ditmars, of West Liberty, survive. 


CHARLES W. HANDY, the last’ of four 
brothers who operated a box factory in Bay 
City, Mich., for many years, died there last week 
after an illness of several months. The Handy 
brothers were at one time heavily interested 
in railroad and mining properties, also in the 
beet sugar operation at Marine City, Mich. 


E.T. LUCKY, aged 42, owner and operator of a 
sawmill at Burch, near Wanilla, Miss., died at 
the South Mississippi Infirmary in Hattiesburg, 
Miss., on Nov. 8 of injuries received earlier in 
the day when his clothing was caught on a shaft 
at his plant and he was drawn into the ma- 
chinery. He died without regaining conscious- 
ness. Mr. Lucky was formerly a resident of 
Monticello, Ark. He leaves a widow and three 
children, two brothers and two sisters. 


RICHARD AMACKER KENT, prominent lum- 
berman and capitalist in the Tangipahoa district, 
Louisiana, died at his home in Fluker, La., on 
Nov. 15 at the age of 55. Mr. Kent had been 
in ill-health for several years. He was born at 
Kentwood, which was founded by his grand- 
father, and began his business career there at an 
early age and practically without capital. His 
first effort was in the manufacture of brick and 
lumber. He started a small operation at Fluker 
in 1888 and his interests steadily expanded until 
at the time of his death he was sole owner of 
the R. A. Kent interests at Fluker, including 
investment, farming and mercantile enterprises; 
was heavily interested in the Roseland Veneer 
& Package Co., of which he was president: was 
an officer in several banks in the Tangipahoa dis- 
trict and also held investments in New Orleans. 
Mr. Kent was a thirty-second degree Mason and 
Shriner. He leaves a widow and six children, 
also two brothers and five sisters. 


TIMBER LAND SALES 


Hazarb, Ky., Nov. 16.—H. 8S. Kroger & Sons pur- 
chased about 700 acres along Lost Creek near 
Canoe, Ky. Two mills will be installed by Jan. 1, 
it is reported. H. C. Fields and others purchased 
a 500-acre tract at Big Creek which will be imme- 
diately developed. At Confluence in Leslie County, 
Rodgers & Rodgers, local lumbermen, bought 600 
acres of hardwood timber, while Jesse Smith and 
associates have purchased a 500-acre tract on 
Beech Fork. 


BOWLING GREEN, W. VaA., Nov. 15.—R. A. Kay 
and T. M. Brooks, trading as Brooks & Kay Lum- 


ber Co., purchased from the estate of John R. Dos 
Posses a large tract of timber at the mouth of 
Yeocomio River at Sandy Point, Westmoreland 
County for $105,000. 


Virer, Ky., Nov. 15—James Hall and associates 
have purchased a 700-acre tract of hardwood timber 
lying along the headwaters of Mace’s Creek in Perry 
County. It is announced also that the Blue Dia- 
mond Coal Co. has purchased a tract of 500 acres 
on which it will cut mine timbers. 


HATTIESBURG, MISS., Nov. 16.—G. L. Holley re- 
cently purchased over 1,000 acres of virgin pine 
timber lands near Hickory Flat. A mill will be 
erected and manufacture begun at once. 


MERRILL, WIS., Nov. 15.—Frank Theiler, logger 
of Tomahawk, Wis., has purchased a tract of tim- 
ber comprising about 8,000,000 feet, and will begin 
logging at once. 

SARA AABEAEAAAAAAAAS: 


HYMENEAL 


MACALPINE-STEWART. Archibald Bur- 
gess MacAlpine, manager of the Chicago office 
of the E. J. Stanton & Son Lumber Co., of Los 
Angeles, Calif., was married on Nov. 11 to Miss 
Adelaide Brower Stewart by Dr. Robert E. 
Freeman, pastor of the Pasadena Presbyterian 
church. The bride is the daughter of W. L. 
Stewart, president of the Union Oil Co., of Los 
Angeles. The wedding was a distinguished 
affair and one of the leading events of the Pasa- 
dena season. Following the church ceremony 
a reception was held at the Stewart home, 
where several hundred guests were received. 
The young couple left immediately after the 
wedding supper for a motor trip to the North 
after which they will return to Pasadena for 
Thanksgiving. They will make their home in 
Chicago. 

RAYE-COLLINS. Miss Mattie Collins, of 
Whitesburg, Ky., and Carl Raye, a lumberman 
of Perry County, Kentucky, were married at 
Hazard, Ky., on Nov. 11. They will reside in 
Hazard. 


STROTHER - SMITH. teuben Strother, a 
young lumberman of Stribbey, Ky., was mar- 
ried on Nov. 13 to Miss Jessie S. Smith, daughter 
of a lumberman of Booneville, Ky. 


Grays Harbor News Letter 


Nov. 13.—Sixteen vessels are loading at various 
mills. For California: One at Donovan Mill No. 1, 
and one at Donovan Mill No. 2; one at Aberdeen 
Lumber & Shingle Co.; one at A. J. West Lumber 
Co.; one at American Mill Co., and one at Port 
Terminal. For the east coast: One at Grays Har- 
bor Commercial Co.; one at North Western Lum- 
ber Co.; and one at Eureka Cedar Lumber & Shin- 
gle Co. For Japan: Two at Port Terminal, two 
at Grays Harbor Lumber Co., one at Eureka Cedar 
Lumber & Shingle Co., and one at Anderson & 
Middleton. 

Residents of Grays Harbor had an opportunity 
to see how lumber is made last week, when Wash- 
ington Week was celebrated. The big plant of the 
Eureka Cedar Lumber & Shingle Co. was thrown 
open to visitors. Also the plant of the Grays Har- 
bor Veneer Co. 

Clarence Blagen and members of his family, and 
Henry Blagen and family, went to Portland last 
week to attend the golden wedding of N. J. Blagen 
and Mrs. Blagen. Mr. and Mrs. Blagen were for 
many years Hoquiam residents, but the mill of the 
Grays Harbor Lumber Co. is now being managed 
by their sons, C. J. and Henry J. Blagen. 

Roy B. Dean, manager Central States Lumber 
Co., Freeport, Ill., visited Grays Harbor last week. 
While in Aberdeen he was the guest of J. F. Jones, 
of the Evergreen State Lumber Co.; and in Ho- 
quiam, of E. L. Connor, of the Grays Harbor Sales 


Corporation. 
SPARE BAAEBEEAAE: 


No Back Taxes on Timber 


HATTIESBURG, Miss., Nov. 15.—Through a re- 
cent decision of the supreme court, owners of 
growing timber in Mississippi who have paid 
taxes on their land, will not be compelled to pay 
back taxes on the timber. This case was brought 
by the State revenue agent against C. E. Holmes, 
of Le Flore County, to compel Holmes to pay 
back taxes on timber for several years. The 
land had been assessed at its value, but in mak- 
ing out the assessment blanks, the column 
headed, ‘‘ Value of Land Exclusive of Timber,’’ 
was not filled in. It was contended that this as- 
sessment covered only the naked land and that 
the supervisors had failed to assess the timber. 
The court held that any description sufficient to 
designate definitely the particular land assessed 
ineluded all other elements of value and did not 
require a separate assessment. 
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Business Changes 


ARKANSAS. Harrison—Benjamin E. McFerrin suc- 
ceeded by MeFerrin Lumber Co. 

COLORADO. Branson—Roberts & Olver sold to Big 
Jo Lumber Co. 

FLORIDA. Midway—Reid Lumber Co. succeeded by 
McRae Lumber & Mfg. Co. 

GEORGIA. Macon—Standard Handle Co. succeeded 
by Standard Tool & Handle Co. 

ILLINOIS. Mason City—Terry Lumber Co. has sold 
South Yard in this city to W. A. Grandy, who will take 
charge at once, 

IOWA. Sibley—G. E. Dugan has sold his interests in 
the Shell Lumber Co. and will move to Breckenridge, 
Texas, where he is to be manager of a lumber business. 

MINNESOTA. Evan—0O. F. Zimmerman succeeded by 
Lampert Bros. Lumber Co. 

MISSISSIPPI. Sturgis—N. E. McLeod Lumber Co. 
succeeded by Sturgis Lumber Co. 

NEW YORK. Glen Cove—Glen Cove Coal & Lumber 
Co. succeeded by Glen Cove Mutual Fuel Co. 

Glens Falls—Clayton T. Whipple succeeded by Whip- 
ple & West (Inc.). 

Grasmere—John R. Fox & Co. succeeded by Summit 
Coal & Lumber Co. 

New York—Rodney F. Browne & Co. succeeded by 
Browne, Lockridge & Bryan. 

New York—Domestic Hardwoods (Inc.) sold to Plun- 
kett-Webster Lumber Co. 

NORTH CAROLINA. Statesville—Murdock Chair Co. 
changing name to North State Furniture Mfg. Co. 

NORTH DAKOTA. Crete—Crete Codperative Grain 
Co. succeeded by Crete Lumber Co. 

OREGON. Bridges—J. E. Culver, sawmill, plans mov- 
ing to Myrtle Point. 

Cottage Grove—Homloth & Rhode have purchased the 
sawmill of the Ellsworth Lumber Co. 

Glendale-——-J. O. Lystul and N. E. Stuvland sold inter- 
est in sawmill of Lystul-Lawson Lumber Co. to D. C. 
Rhynsburger. 

Portland—Shafer-McLaughlin & Hillier (Inc.) sold 
ladder department to Williams Wood Products Co. 

TENNESSEE. Greeneville—Wardrup-Doak 
Co. succeeded by Doak Lumber Co. 

TEXAS. Marshall—A. EB. Morgan Lumber Co. sold to 
Marshall Lumber Co. 

WEST VIRGINIA. Beckley—E. M. Bonner and others, 
of Cincinnati, Ohio, have purchased the Board Lumber 
Co., of Richmond district, this county. The operations 
consist of a band mill and several miles of railroad with 
timber holdings; has been cutting about 12,000,000 feet 
a year. 

WEST VIRGINIA. Wheeling—A. A. Wilson has taken 
over the lumber division of W. A. Wilson & Sons, of 





Lumber 


this city, which will be conducted under the name of. 


Wilson Lumber & Tie Co., with offices in the Central 
Union Trust Building here and also in Pittsburgh, New 
York and Meridian, Miss. 


New Mills and Equipment 


ARKANSAS. Sheridan—J. L. Williams & Son will 
rebuild planing mill recently burned with loss of $20,000. 

GEORGIA. Cogdell—Timber Products Co., of which 
A. K. Session is president, will rebuild recently burned 
steam turpentine still. 

Cogdell—Sessoms Land & Securities Co., of which 

M. Morse is superintendent, is building a sawmill 
and stave and heading mill, and will install machinery. 

LOUISIANA. De Ridder—Long-Bell Lumber Co. has 
let contract for remodeling 11 dry kilns at this point 
and at Quitman, Miss. 

MISSISSIPPI. Brookhaven—Lincoln County Lumber 
o. has let contract for 20x104 ft, end-pile 4-track dry 
kiln. 

WASHINGTON. Goldendale—Standard Lumber Oo. 
has been adding about $1,000 worth of equipment to 
sawmill. 

Lowell—Walton Lumber Co. rebuilding sawmill. 

BRITISH NORTH AMERICA. 

ONTARIO. Midland—International Fibreboard Co. 
will rebuild on a larger scale the plant recently destroyed 
by fire. 

Callander—Canada Timber Co. (Ltd.) will rebuild 
sawmill destroyed by fire. 


Incorporations 


ARKANSAS. El Dorado—Southern Sash & Door Co., 
incorporated; capital, $25,000. 

ILLINOIS. Chicago—Boring Mfg. Co. increasing cap- 
ital from $75,000 to $500,000. 

Paris—T. A. Foley Lumber Co., incorporated; capital, 

INDIANA. Berne—Adams Mfg. Co., 
capital, $50,000. 

LOUISIANA. Shreveport—Brown Lumber & Supply 
Ce., incorporated; capital, $50,000. 

MARYLAND. Reisterstown—Reisterstown 
Co., incorporated; capital, $25,000. 

MISSOURI. Kansas City—Frank Paxton Lumber Co., 
incorporated; capital, $500,000; old concern. 

NEW JERSEY. Hawthorne—Hawthorne Lumber Co., 
incorporated; capital, $25,000. 

Paulboro—J. Howard Coombs Lumber Co., incorpo- 
rated; capital, $500,000. 

Stanhope—John Wills, incorporated, capital, $175,000. 

NEW YORK. .Manhattan—R. 8S. Parks & Co., in- 
corporated; capital, $20,000; address R. 8. Parks, 52 
Vanderbilt Ave. 

Brooklyn—Standard Woodworking Co., incorporated; 
capital, $20,000; lumber, doors, molding. 
_ OHIO. Cleveland—Chase Coal Co., incorporated; cap- 
ital, $15,000; coal and retail lumber. 

Columbus—Tischer-Taylor Mfg. Co., incorporated. 


incorporated; 


Lumber 





OKLAHOMA. 
rated. 

OREGON. Flamath Falls—Shaw-Bertram 
Co. increasing capital to $500,000. 

SOUTH CAROLINA. Mullins—Floyd Lumber Co., in- 
corporated, 

TENNESSEE. Memphis—Stillions Lumber Co., in- 
corporated; capital, $100,000. 

WASHINGTON. Vancouver—Oregon-Washington Door 
Co., incorporated; capital, $50,000. 

Pullman—Independent Lumber Co., incorporated; cap- 
ital, $10,000; sawmill. 

Whites—Royal Shingle Co., increasing capital to 
$80,000. 

WEST VIRGINIA. Long Bottom—New River Lum- 
ber Co., incorporated; capital, $50,000. 


New Ventures 


CALIFORNIA. Los Angeles—Spiegelman Bros. (Inc.) 
opening furniture manufacturing plant at 11153 
Wicks St. 

CONNECTICUT. Danbury—Ford Co. opening lumber 
and building material business, 

FLORIDA. Quincy—McRae Lumber & Mfg. Co. has 
started in business; manufactures yellow pine siding. 

GEORGIA. Atlanta—Pine Plume Lumber Co., open- 
ing wholesale business at 716 Citizens & Southern Bank 
Iildg. 

LOUISIANA. Abbeville—Reaux Lumber Co. (Inc.) 
organized by local interests; opening lumber yard. 

MISSISSIPPT. Ellisville—Lewis-Roach Lumber Co. 
opening lumber buying office; headquarters Louisville. 

NEW YORK. Norwich—Briggs Lumber Co. opening 
retail business, 


Enid—Enid Planing Mill Co., incorpo- 


Lumber 





OHIO. Marion—A. J. Seiter opening retail lumber 
business, 
OREGON, tresham—James F. Barnes and Herbert 


A. Barnes have engaged in the lumber business here 
us Barnes & Son. 

Portland—Oregon Mastic Floor Co. is the name under 
which TT. J. Norton has engaged in business in 
Worcester Bldg. 

Portland—Columbia Harbor Lumber Co. 
wholesale business in Northwestern Bank Bldg. 

Sodaville—Cameron Lumber Co. has engaged in saw- 
mill business. 

PENNSYLVANIA. Philadelphia—Geo. M. _ Steele 
Lumber Co. opening at 19th and Somerset streets. 

TEXAS, Harlingen—Glen Farris opening retail lum- 
ber business, 

San Antonio—Albert Brient opening retail lumber 
business. 

Val Verde (P. 0. El Paso)—Taylor Lumber Co. open- 
ing wholesale lumber business. 

White Deer—Pampa Lumber Co. opening line yard. 

WASHINGTON. Cosmopolis—Eureka Cedar Lumber 
& Shingle Co. has started a shingle mill. 

Port Townsend—Elfraud Lumber Co. opening lumber 
manufacturing business. 

Spokane—Alphonse de Katz & Co. opening wholesale 
lumber business at 523 Rookery Bldg. 


New Sheds and Yard Improvements 


OALIFORNIA. Los Angeles—Kerchoff-Cuzner Mill & 
Lumber Co. has begun erection of 50x100 ft. shed at 
1001 N. Highland Ave., to cost $4,000. 

COLORADO. Fountain—Fountain Hardware & Imple- 
ment Co, adding lumber yard to present business; ware- 
house being remodeled. 

KENTUCKY. Louisville—J. B. Shamburger Lumber Co. 
plans extensive enlargement. 

MINNESOTA. Bertha—Schultz Lumber Co., erecting 
shed 16x50 ft., concrete foundations; projecting roofs; 
driveway. 

Northfield—Gipson Lumber Co. erecting new office and 


warehouse. 
BRITISH NORTH AMERICA. 


ONTARIO. Toronto—Kent Ockley (Ltd.) 780 Dupont 
St. considering plans for the erection of warehouse and 


office. 
Casualties 


INDIANA. Owensville—The Owensville sawmill, 
owned by W. A. White, slightly damaged by fire. 

KENTUCKY. Mt. Sterling—M. B. French & Co., loss 
of $20,000 by fire in yard, 

MISSOURI. Overland—Woodson Planing Mill, loss 
by fire, $20,000. 

NEW JERSEY. Allenhurst—Boynton Lumber Co., 
loss by fire, $58,000, including small hotel, residence 
and garage, 

NORTH CAROLINA. Coinjock—Stave mill of Vir- 
ginia Mfg. Co. damaged by fire; loss, $10,000. 

VIRGINIA. Suffolk—Stave mill owned by W. J. and 
J. H. Norfleet on Suffolk-Smithfield highway damaged 
by fire. 


opening 


BRITISH NORTH AMERICA. 


ONTARIO. Excelsior, Manitoulin Island—Sawmill of 
H. Corbetts destroyed by fire, loss, $15,000; reported 
mill will be rebuilt; no insurance. 

Tilbury—Citizens Lumber Co., loss by fire, $20,000; 
company will rebuild; planing mill destroyed. 


THE DEPARTMENT of the Interior announced 
on Oct. 14 the issuance of an executive order 
authorizing the temporary withdrawal of 11,114 
acres of public lands in Minnesota from home- 
stead settlement, location, sale or entry with a 
view to determining the advisability of includ- 
ing the area in the Superior National Forest. 
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Made from Michigan’s Finest Stumpage 


















We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 




















Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
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Cummer Cypress Go. | 





Mills: Jacksonville and Sumner, Fla. 
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| Sales Office, 300 Madison Ave., New York City ' 











Our Specialty is 
Screen Mouldings 
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4%x\% Half Round, Etc. 


Send Us Your Inquiries. 


The TRAILER-TRUCK Co. 
NASHOTAH, WISCONSIN 
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We Can’t 
Print It 


As you will readily under- 
stand when you receive it, but 
to the first 300 people who 
write to the American Lum- 
berman for 


Our Special 
Christmas Offer 


we shall be able to send a 
wonderful and_ confidential 
offer regarding the latest book 
by “the lumberman poet,” 
































Rus] —_ 
Hy A NEW COLLECTION BY THE POET 
| WHO MAKES LIVING A JOY 
ore | — —_ 
My,” ‘ Pa “= 
|| COME ON HOME 
4 
\| By 
DOUGLAS MALLOCH 
Douglas Malloch 1s known all over America, 
wherever people gather to hear clean store 
enpoy happy everungs, and read aloud or listen 
to verse wach as hus, filled auch homely sents 
ments and a happy spurt. “The put who 
makes lveung a joy,” they vay of bum 
The new collection contains favorntes that 
Mr Malloch has read or rected thr ughout 
the country All udes of life and humor are 
nied, bur perhaps the commonest note 4 
w struck in the lines, “Hes Hencage,” 
, @ father says to bu boy 1 bnew youll 
bo get along,” and add 
My I know, somehow of oth 
sling Because you aleavs had 
A hale lot of your mothe 
| fy 
| 
hy, | 
a a 











that will make it possible for 
you to give your friends the 
most unique, unusual and de- 
lightful Christmas gift that 
anyone ever gave anybody! 


Limited to Three Hundred 


But, we are sorry to say 
(you'll see why) the offer 
must be limited to the first 
three hundred people who 
write us. 


So Write Today! 


Just say, “Send me your 
special Christmas offer re- 
garding ‘Come on Home.’” 
We'll reply by return mail. 
Address: 


Armerican fumberman 


431 South Dearborn St., Chicago, Ill. 

















TACOMA, WASH. 


Nov. 13 The Tacoma Lumbermen’s Club will 
join with other Tacoma organizations in an invita- 


tion to President Coolidge to visit the Pacific 
Northwest next summer. At the regular meeting 
of the club last Wednesday, a resolution to this 


effect was unanimously adopted. The Tacoma civic 
clubs will join with the organizations of other 
Northwest cities in the effort to bring the President 
to this section. 

Ernest Dolge announced that the dinner planned 
for the State’s senators and representatives had 
been called off, as it was found impossible to have 
all the legislators attend. 

Discussion of market conditions occupied most 
of the meeting and the lumbermen were far from 
sanguine over the outlook. 

The sixth annual reunion of the members of the 
old Southwest Washington Lumber Manufacturers’ 
Association was held at the Tacoma Hotel last 
Saturday night. C. O. Olson, of the White River 
Lumber Co., was the host at the meeting, which 
was attended by fourteen of the pioneers who or- 
ganized the Southwest organization, the pioneer 
association of the Pacific Northwest, which was 
started in 1901. The association merged into the 
West Coast Lumbermen’s Association in 1907. 
Those present at the banquet, which was devoted 
largely to reminiscences of the old days in the lum- 
ber industry, included Mr. Olson, W. C. Yeomans, 
Portland ; Carroll Brown, Coal Creek Lumber Co., 
Chehalis; W. E. Miles, Globe Lumber Co., Globe; 
Axel Hansen, White River Lumber Co., Enumclaw ; 
Samuel Somerville, Tacoma wholesaler; T. H. Mc- 
Lafferty, Skookum Lumber Co., Tenino; C. E. Ditt- 
more, Nettleton Lumber Co., Seattle; Harry Stut- 
zel, Stutzel Lumber Co., Everett; Walker Foster, 
Foster Lumber Co., Tacoma; Robert Arkley, Van- 
couver, B. C.; F. B. Hubbard and C. O. Gingrich, 
Centralia. Next year's reunion will also be held in 
Tacoma, with Mr. Arkley and Mr. Brown as the 
hosts. 

The present condition of the lumber market is 
forcing a marked curtailment by the mills in the 
Tacoma district, and some of the local plants are 
going down before the end of the month. The St. 
Paul & Tacoma Lumber Co. is now operating only 
four days a week, the North End Lumber Co. is 
down to three days a week, and the Tidewater Mill 
Co. will probably shut down entirely at the end 
of the present week. Several other local mills are 
expected to announce shutdowns in the near future. 
The cargo shipping mills are facing a sharp ad- 
vance in freight rates due to the demand for ton- 
nage in the transatlantic trade. Many ships have 
already been taken off the intercoastal run, and 
higher freight rates will mean much of the lumber 
that would have gone to the Atlantic coast will be 
unable to move. 

Cargo shipments of lumber during the present 
week: From the Shaffer, McCormick, Baker and 
Milwaukee docks and Portacoma piers, 3,475,000 
feet ; Dickman Lumber Co., 660,000 feet; St. Paul 
& Tacoma Lumber Co., 1,750,000 feet; Defiance 
Lumber Co., 900,000 feet, and Puget Sound Lumber 
Co., 550,000 feet—a total of 7,335,000 feet. Desti- 
nations: Atlantic coast, 2,325,000 feet ; California, 
1,250,000 feet; Japan and China, 1,000,000 feet ; 
South America, west coast, 360,000 feet ; Hawaiian 
Islands, 150,000 feet, and Australia, 2,250,000 feet. 
Other than lumber: The Atlantic coast took 500 
bundles broom handles, 107,000 feet cross arms, 
7,300 doors and 3,500,000 shingles. Japan and 
China took 1,300 tons box shook. The Hawaiian 
Islands took 400 tons box shook. Australia took 
350 tons box shook. South America, east coast, 
took 40 tons box shook and 500 doors. Europe took 
35,000 doors. 

A number of the local mills have sent representa- 
tives to the East this week. Frost Snyder, of the 
Clear Fir Lumber Co.; Carl Richards, of the Pa 
cific States Lumber Co.; George Osgood, of the 
Wheeler Osgood Co.; A. K. Martin, of the Pacific 
National Lumber Co., and A. H. Landram, of the 
St. Paul & Tacoma Lumber Co., are among those 
who have left the city recently on business trips 
to the Atlantic coast and middle West. 

The efforts of the Tacoma Lumbermen’s Club to 
obtain for Tacoma branch offices and warehouses 
of the large mill supply houses have already re- 
sulted in the establishment of a branch here by 
Henry Disston & Sons (Inc.), of Philadelphia, saw 
manufacturers. A. A. Gardner, of Seattle, Pacific 
coast manager for the Disston company, has notified 
the club that the company will open an office, ware- 
house and repair department here in the near fu- 
ture. The cluh members expect that other mill 


News Notes from Ameica 


supply houses will follow the example set by the 
Disston company. 

Tacoma door factories and lumber mills are tak 
ing part in the celebration here of Washington 
Week, during which displays of Washington-made 
products are being shown in many parts of the 
city. The importance of the lumber industry to 
the State is graphically shown by some of the 
exhibits, by the programs given in the schools and 
by civic organizations. 

Maj. Everett G. Griggs, president St. Paul & 
Tacoma Lumber Co., and Ralph H. Shaffer, presi- 
dent Shaffer Box Co., were elected members of the 
board of freeholders which will meet this week to 
start work on the proposed revision of the city 
charter. The voters authorized the charter revision 
at the general ‘election last week. The board is 
composed of fifteen property owners. 

Clyde S. Martin, formerly of Tacoma and now 
in charge of reforestation work in Madras, British 
India, is spending two weeks with old friends in 
Tacoma and southwest Washington. Mr. Martin 
was formerly with the Weyerhaeuser Timber Co. 
in charge of cruising. 

C. S. Chapman, chief forester Weyerhaeuser Tim- 
ber Co., will attend the Washington State Forestry 
Conference at Seattle Nov. 19. Mr. Chapman ex- 
pects to bring up before the conference questions 
to be laid before the State legislature at the Jan- 
uary meeting. The defeat of the reforestation 
amendment to the constitution has left the legal 
questions considerably involved, and the conference 
will attempt to draft a bill to give the timber 
owners relief under the present laws. 

If. L. Plumb, supervisor Olympic national forest, 
and a delegation of business men from Grays Har- 
bor were guests of Tacoma business men at a 
dinner held at the Hotel Winthrop here this week. 
The object of the visitors is to obtain Tacoma’s 
codperation in the effort to develop the Olympic 
peninsula. 

The next sale of State lands and timber will be 
held Dec. 7, it was announced here today. The 
sale was originally set for Nov. 2 but was post- 
poned. The timber to be sold has been appraised 
at $345,000. 

L. L. Doud, retired president Defiance Lumber 
Co., left today for California, where he will spend 
the winter. 


LOS ANGELES, CALIF. 


Nov. 13.—The increase of $3 to $5 in Douglas 
fir retail prices is still holding in the Los Angeles 
market, and present indications are that these 
advances will be maintained, according to E. D. 
Tennant, executive secretary Los Angeles Retail 
Lumbermen’'s Association. “The retailers have at 
last come to recognize that they can not show 
a profit at the end of the year if they cut each 
other's throats,” he said. “The lumbermen are 
better organized now than they have been in years, 
and this question of price slashing is being rele- 
gated to the past. A greater interest and enthu- 
siasm for the activities of the association is being 
manifested by all of the members. This section 
has been materially benefited by several rains dur- 
ing the week. The season has started early and all 
indications are that activity will continue until 
late next spring.” 


BELLINGHAM, WASH. 


Nov. 3.—Bellingham cargo mills this week 
shipped 3,600,000 feet of lumber to domestic ports. 
The Bloedel Donovan Lumber Mills shipped 1,100,- 
000 feet to the Atlantic seaboard and 1,500,000 
feet to California. The Puget Sound Sawmills & 
Shingle Co. filled an order for 1.000,000 feet for 
Balboa. A loading next week will include 1,675,000 
feet for Hawaii. Other cargoes will go to Cali- 
fornia and Australia. 

Everett G. Griggs, jr.. Whatcom County manager 
St. Paul & Tacoma Lumber Co., states that by 
Christmas his company will cease to log in What- 
com County for an indefinite time, due to the fact 
that much of the timber it is now working in is 
cedar, which has an unsatisfactory market value, 
he adds. The company has been operating on the 
Middle Fork of the Nooksack River for practically 
four years, starting work here soon after it pur- 
chased for $1,000,000 the standing timber and 
other holdings of the McCoy-Loggie Timber Co., 
which was reeently dissolved. The St. Paul camp 
is operating three sides and employing about two 
hundred men. Logs from this camp are shipped to 


Tacoma through Bellingham. 
The payroll of the Bloedel Donovan Lumber 
Mills in October was about as heavy as that of 
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september, it was stated at the company's offices 
his week. Nearly twenty-five hundred men are 
m the payroll, a big percentage of them in the 
roods. 

Curtailment in the shingle output in this district 
sforeseen. No plans have been announced by the 
arger producers, but announcements are expected 
jortly. The market for shingles is far from satis- 
ctory, manufacturers complain. 

With 10,000 cords of bolts in stock, the Upright 
shingle Co. has resumed activity in the Kendall 
istrict, says President James L. Gilfilen. This 
ompany has been in business for about thirty-five 
ears, most of that time at Silver Beach. 

' J. A. Loggie, president and manager Whatcom 
falls Mill Co., is in the East on a business trip. 
ris his second castern journey this year. 


EVERETT, WASH. 


Noy. 13.—The Clark-Nickerson mill, one of the 
ugest lumber operations on the bay front, has 
josed down indefinitely this week, on account of 
jw market and other unsatisfactory conditions. 
itis probable that other mills here will either shut 
jown or materially curtail production, until there 
gan improvement in the outlook for lumber. 

A recent installation at the plant of the Everett 
Pulp & Paper Co. was a Wickes vertical water-tube 
jiler. The company has just placed an order for 
, second boiler of the same type. During the last 
ew months the Everett Pulp & Paper Co. has made 
wbstantial additions, including several brick build- 
ngs, and has installed new machinery, doubling 
he company’s output. 

Local attention has been directed to the efforts 
{the State Federation of Women’s Clubs to buy 
i tract of virgin timber on the Sunset Highway 
ast of here, between Denny Creek and Camp Joy, 
for a State park. ‘Trees in the proposed reserve 
re listed at $1 each, to be paid for by popular 
abseription, from 5 cents up. 

D. D. Wilder, of Anacortes, who is a frequent 
isitor to Everett, is now at Juneau, Alaska, in 
barge of construction of a new sawmill for the 
Jmeau Lumber Mills Co. The new mill, which 
vill be electrically driven and supplied with modern 
quipment throughout, will have an 8-hour capacity 
{100,000 feet, and will cost about $150,000. The 
ut is largely spruce and hemlock. A record pro- 
luction of 9,000,000 feet of lumber and 500,000 
almon box shook has been made this season by 
be old mill. The present structure will be torn 
own to make room for the new plant. 


SPOKANE, WASH. 


Nov. 13.—General price quotations on western 
jines remain the same, with soft spots here and 
there, depending on the amount of stock which 
lifferent companies happen to have. In general 
imbermen complain that the demand is not up to 
their expectations. It would seem that the broken 
mdition of stocks, with the expectation that this 
ondition will become very pronounced before 
ring, is maintaining prices. 

L. S. Case, general manager Weyerhaeuser Sales 
‘, accomp nied by Mrs. Case and their daughter, 
Mrs. Sumner Perkins, Colfax, Wash., arrived home 
‘tom a month’s eastern trip last Sunday. Mr. Case 
isited the company’s headquarters in St. Paul. 
Chicago, New York, Philadelphia, Washington, 
0. €., St. Louis, Omaha, and Lincoln. He epit- 
mized his observations during the trip to the 
AMERICAN LUMBERMAN representative today, as fol- 
ws: “Conditions in the cities, notwithstanding 
4¢ pessimistic talk about overbuilding, still remain 
sod. There is a large consumption of lumber. 
The country yard dealers seemed to be very op- 
‘lmistic and they say the farmers need new houses, 
ew barns, granaries, machine sheds, fences, and 
‘hat if there is a falling off of city building the 
‘ack will be taken up by the increase in farm and 
mall town building. I attended the meeting of the 
lidwest Purchasing Agents’ Association in Chicago. 
Those purchasing agents in attendance seemed to 
‘el that they would need to buy increasing quan- 
‘itles of steel, iron, copper, cement, lumber, and 
ither basic commodities during 1927.” 

The Duffy-Hamacher Lumber Co. was in charge 
it the weekly program of the Spokane Hoo-Hoo 
“lub yesterday noon in the Hall of Doges, Daven- 
port Hotel. Needless to say it was a good program. 
“ was ladies’ day; bouquets were presented with 
he compliments of the Duffy-Hamacher company. 
‘izes were presented in a contest to determine 
‘te handsomest man in the club. Dave Spoor and 
‘ear Noth tied for first place. There were several 
“sical numbers and community singing. The 





eicas Lumber Centers 


feature was a dialogue between Attorney Joseph 
Lavin and Tony Gracio concerning the recent visit 
here of Queen Marie. Ed Hamacher presided. 

George Eggers, president Eggers Pole & Supply 
Co., returned today from Chicago, where he spent 
the last month on business for his company. 

Walter L. Leuthold, Deer Park Lumber Co., is in 
the East on an extended business trip. He is ac- 
companied by Mrs. Leuthold. 


SAN FRANCISCO, CALIF. 


Noy. 16.—Building in San Francisco and the 
Bay district is virtually back to normal, following 
cessation of violence in the carpenters’ strike, and 
the issue seems to be settled in favor of the Amer- 
ican plan of labor, according to retail lumbermen. 
San Francisco retail lumbermen and other building 
material firms are continuing the permit system as 
a weapon against the strikers, and it is predicted 
that such a system wil] become permanent in order 
to forestall future trouble with laborers. 

Edward P. Ivory, trade extension manager of the 
Sugar Pine Sales Co., which has this week sus- 
pended business, will arrive here tomorrow from a 
sales and exploitation trip through eastern lumber 
centers. The trip, which touched Detroit, Toledo 
and Cleveland, consumed two months and was 
curtailed by the discontinuance of activities of the 
sales company. 

Maj. F. W. 8S. Locke, who recently resigned as 
manager of the San Francisco office of the C. D. 
Johnson Lumber Co., Portland, Ore., to become a 
member of the staff of the Charles Nelson Co., of 
this city, left Nov. 10 for New York City. Mr. 
Locke and his family will again become residents 
of New York, where he will have charge of the New 
York offices of the Charles Nelson Co. Mr. Locke 
was formerly in the export lumber business at New 


York. 
ASTORIA, ORE. 


Nov. 13.—The Nakata dolphins, recently con- 
structed on Driscoll Slough, a short distance east 
of Astoria on the Columbia River, have rapidly 
developed into a factor of real importance in the 
cargo shipment of lumber from the Astoria dis- 
trict. The berthing schedule for November calls 
for five vessels to load logs and timbers. ‘The first 
of these ships, the Hakatatsu Maru, finished load- 
ing Nov. 6, having taken 800,000 feet of logs for 
the Orient. The dolphins have already proved 
inadequate to handle all of the business booked, 
and are being enlarged to permit the loading of 
three large ocean carriers at one time. 

October saw the full development of the new 
service offered by the C. D. Johnson line of coast- 
ing craft in bringing lumber from small Oregon 
coastal harbors to the Columbia River for discharge 
at the Astoria terminals and reloading by off- 
shore vessels. The steam schooners of the John- 
son line call at Yaquina Bay on their way north, 
loading foreign and Atlantic coast shipments of 
lumber. This cargo is run up the coast to the 
Columbia River and discharged at Pier 2 of the 
Astoria terminals for reloading later by deepwater 
craft. ‘The empty steam schooners then load lum- 
ber on the Columbia River for California. 

The service opens up to the mills on Oregon 
coastal harbors the off-shore markets. It gives 


them cheap water transportation to terminal 
points. 
Noy. 13.—I. J. Trahan, Pacific coast manager 


of the 8. A. Woods Machine Co., and Pacific coast 
agent for the Mereen-Johnson Machine Co., says 
business has been very good lately, and that the 
outlook for the rest of this year and for 1927 is 
very encouraging. Recent sales include a No. 315 
boxboard matcher with electric glue pot, and a 
No. 36 standard boxboard squeezer, together with 
some smaller machines, to the White Pine Sash Co., 
of Spokane, Wash. 

Early this year the Climax Locomotive Co.’s 
branch here added to its facilities for servicing lo- 
comotives in the Northwest a complete boiler shop. 
The branch now has not only the boiler works 
but a machine shop and carries a full line of parts. 
A. J. T. Edwards, secretary of the Seattle branch, 
feels it is equipped to give excellent service. 

With the reorganization of the Washington Cedar 
& Fir Products Co., of which Harry G. Tremaine 
is now president and general manager, only one of 
the original stockholders, L. G. Horton, remains 
with the company. Mr. Tremaine has bought the 
stock formerly held by R. W. Vinnedge, North Bend 
Timber Co.; George G. Startup, Wallace Lumber & 
Manufacturing Co.; George Wagner, Wagner Lum- 


The Oak Flooring 
Shrewd Dealers Sell 


Dixie Brand Oak Flooring has 
real merits that shrewd dealers 
recognize. They know that an 
Oak Flooring that has Dixie 
Brand’s inherent quality, its 
good manufacture and reliable 
grades cannot fail to build trade. 


Why not give this old-estab- 
lished flooring a trial? 


_ See us also on your needs 
in Oak, Gum, Ash, Elm, Cot- 
tonwood and Cypress lum- 
ber. Produced from finest 
Arkansas stumpage. Big val- 
ue in every foot. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 








Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





Roxboro, Ack We Solicit 
Maddie Ack. Your Patronage 
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WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 














WARREN AXE & TOOL CO. 


WARREN, PA. 
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Co LOUISIANA Co 


Mixed Cars 


Our Specialty | 





In one car we can ship you:— 


OAK FLOORING 

GUM FLOORING 
BEECH FLOORING 
CEDAR CLOSET LINING 
OAK TRIM 

RED GUM TRIM 

SAP GUM TRIM 


YELLOW PINE LUMBER 


OF ALL GRADES 


TRY OUR SERVICE 
We Can Please You 


Hodge-Hunt 


LUMBER CO., Inc. 




















Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress «Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 























Manufacturers 


Short Leaf Pine and Hardwoods 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 








Manufacturers 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


ber Co.; Sherman L. Johnson, former 
Washington Cedar & Fir Products Co. 

The BDwauna Box Co., Klamath Falls, Ore., re- 
cently purchased a No. 32 standard squeezer, also a 
No. 315 matcher. 

Cc. J. Hogue, of the West Coast Lumber Trade 
Extension Bureau, after having attended the an- 
nual meeting of the National Retail Lumber Deal- 
ers’ Association in New Orleans, will visit New 
York, returning to Seattle shortly before Thanks- 
giving. 

Arthur FE. Bevan, of the Red Cedar Shingle Bu- 
reau, is in San Francisco this week, in connection 
with building code activities in California. 


manager 


John McMaster, of the John McMaster Shingle 
Co., dean of the shingle industry of the Pacific 


Northwest, 
illness. 


is confined to his home by a 


PORTLAND, ORE. 


Nov. 13.—-With the winter months approaching 
—the season is apparently a little belated here 
talk of closing down the mills is beginning to be 
heard and, if present intentions are carried out, 
many mills in Oregon will participate in a longer 
shutdown than usual for the purpose of overhauling 
machinery and strengthening a market that has 
favored the buyers for many months. Firm log 
prices will compel lumber manufacturers either to 
get the price or cease operations, for they can not 
long afford to pay fair 


slight 


Westminster has done for mills in 
Valley. 

Efforts of lumbermen to oppose enforcement of 
the minimum wage act took shape in court actiop 
this week. By agreement, Robertson & Hacket; 
Sawmills (Ltd.) undertook to be defendants in , 
test case, and the company was fined in poligg 
court. Acting for the lumbermen, counsel appealeq 
to the supreme court and a summary hearing was 
given before Chief Justice Hunter. He has jug 
handed down a decision upholding the magistrate’ 


the Fraser 


judgment, and incidentally the regulations. The 
next step is to carry the case to the appeal cour 


and counsel for the lumbermen has already 
action. 

The Nicola Pine Mills, Merritt, recently 
after the serious fire of six months ago, will ry 
steadily all winter, Manager J. H. Meeker ay 
nounces. Two shifts will be run, making a daily 
output of 160,000 feet. A special log train is ry 
on the Kettle Valley Railway. The new plant js 
electrically equipped almost throughout. 

Six million feet of lumber was saved by strep 
uous work when the entire sawmill plant of the 
Superior Spruce Co. was burned this morning at 
White Sulphur, near Fernie, in the Crows Neg 
Pass district of Bast Kootenay. Loss is partly 
covered by insurance. Plans for rebuilding will be 
announced shortly. 

Negotiations for 


taken 


rebuilt 


the establishment of a $30, 





prices for logs and accept 
present low prices for 
lumber. The loggers have 
a very small surplus of 
saw logs on hand, and are 
confining the output to 
what the demand will ab- 
sorb. Export movement 
of lumber from Portland 
and the Columbia River 
is about normal, as is the 
movement by the water 
route to California. Mills 
eatering to the local trade 
are enjoying a good vyol- 
ume of business, because 
Portland is growing rap 
idly and dwellings of at- 
tractive and modern de- 
sign are springing up in 
large numbers. 

Cc. S$. Chapman and E. 
R. Titcomb, representing 
the Weyerhaeuser Timber 
Co., with headquarters at 
Tacoma, were in the Kla- 
math Falls district re- 
cently inspecting a timber 
area damaged by fire last 
summer, for the purpose 
of arranging to have the 


Mill, Ore. 





A scene in the logging operations of the Forest Lumber Co., Forest 


This is one of the affiliated operations of the Exchange Saw 
mills Sales Co., of Kansas City, Mo. 





timber salvaged. This 
will be done by the installation of a number of 
portable sawmills, some of which have already 
been put in operation. The timber to be salvaged 
is in the Aspen Lake and Keno areas. 

Walter Buswell, of the Buswell Lumber Co., was 
here from San Francisco this week. The Buswell 
Lumber Co.’s principal office is in Portland, but 
it handles its California sugar pine business 
through its San Francisco office, of which Walter 
Buswell is the manager. 

E. C. Shevlin, prominent lumberman, who has 
large interests in central Oregon, is critically ill 
at the Good Samaritan here from an abscess in- 
fection in the head. He underwent five operations 
during the week to check the spread of the infee- 
tion. His largest interests are in the Shevlin-Hixon 
Co., of Bend, Ore. 


VANCOUVER, B. C. 


Noy. 13.—October lumber exports through Van 
couver brought the ten months’ total to 402,962,000 
feet. Total for first ten months of 1925 reached 
284,653,000 feet. These statistics, compiled by the 
Vancouver Merchants’ Exchange, showing an in- 
crease of 40 percent, have given almost as much 
surprise as satisfaction. Shingle export trade also 
shows a substantial increase. In the ten months 
this year, 813,000 bundles were exported as com- 
pared with 730,000 bundles in the same ten months 
last year. The figures do not indicate the volume 
of shingle movement, the bulk of which is by rail, 
largely to United States markets. 

Victoria City will have its new lumber assembly 
wharf at the Ogden Point docks of the Canadian 
National Railways in commission at the end of this 


month, it was officially announced by Sir Henry 
Thornton, president Canadian National, on his 
visit to Victoria this week. The excellent facilities 
installed by the Government railways will render 
the assembly plant available to many mills on Van- 
couver Island hitherto debarred from entering the 
It is expected to do as much for the 
producer as the assembly wharf at New 


export field. 
small 


000,000 pulp and sawmill plant at Prince Georg 
have progressed favorably up to date, says a tele 
gram from Hon. Mr. Pattullo to H. G. Perry, mem 
ber for the northern city. 


DENVER, COLO. 


Nov. 15.—Last week lumber prices dropped it 
the Denver market. Most items are off around! 
dollar. Business is reported to be about twenty 
five percent less than it was during the same pt 
riod last year. Building is about caught up, abé 
is now moving ahead in normal fashion. Rh 
tailers in the larger cities of the State—Denve 
Pueblo and Colorado Springs—report that sale 
lumber has dropped around forty percent. De 
mand for lumber in smaljler towns and country 
districts is showing an increase, however, and tt 
is expected that it will continue to do so, as farm 
ers are now receiving money from record crop 
The sugar beet crop alone will bring to the farmer 
of Colorado in the neighborhood of $40,000,000. 

A new retail lumber yard has been opened 
Center, Colo., and is operating under the name @ 
the Center Lumber Co. 

The Peter Mintener Lumber Co., of Berthout 
Colo., is planning a number of improvements. Tl 
old hall, where dances and shows have been givé 
for so many years, is to be made into a storeroo 
A freight elevator is to be installed. 


RAYMOND, WASH. 


Nov. 15.—October lumber and lath shipmen" 
reached a total of 12,748,846 feet for Willap 
Harbor, as against 10,000,000 feet in Septembe 
and a usual average export of about 14,000, 
feet a month. During the same period, 1,650,00 
shingles were exported. Eleven vessels carrie 
250,000 shingles and 8,511,642 feet of lumber a 
lath to California; one vessel took 1,400,000 shit 
gles and 2,169, 040 feet of lumber and lath to t 
Atlantic coast, and one vessel lifted 2,068,164 [@ 
of lumber and lath for Japan. Three vessels © 
rived this week to load for California. 
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DULUTH, MINN. 


Noy. 15.—Business in northern pine is continuing 
m a normal scale. Sawmill operators have been 
gratified over the continuance of a good demand for 
mixed cars. Retailers have been experiencing a 
substantial end of the season inquiry. That trade 
jg enabling the mills to reduce their stocks to some 
axtent in medium and lower grades. Retail yards 
gre admittedly carrying light stocks, and increased 
yying is looked for after inventory. Bookings of 
yx lumber are still in fair volume, largely because 
f the railroads’ promotion of use of wood in place 
of cardboard containers. Bookings of No. 2 and 
yetter for pattern making by eastern foundries are 
reported. Shipments by lake from here have been 
completed for the season. 

The Weyerhaeuser interests, at Cloquet, are pre- 
paring to put logging camps into the new district 
jp northern Minnesota made available through the 
recent extension of their logging road. The Vir- 
gnia & Rainy Lake Co. is making progress in 
manning its logging camps, and it is expected that 
input will be materially in excess of last year’s. 
fhe North Star Timber Co. is putting in logging 
and pulpwood camps along the Wales branch of 
the Duluth & Iron Range railroad. That company 
has been selling its logs to the Scott-Graff Lumber 
(o. Duluth. Sawmill operators are hiring woods- 
men by the month instead of by piecework, owing 
to the difficulty experienced in checking up indi- 
sidual work of loggers. 

At the weekly luncheon of the Duluth Hoo-Hoo 
Club, held at the Holland Hotel on Monday, T. T. 
(Ted) Jones, of Minneapolis, gave an informal talk 
op trade conditions. 


KANSAS CITY, MO. 


Nov. 16.—The lumber market apparently has set- 
ted down to a rather uneventful course for several 
weeks—until inventory is over. The present buy- 
ing is very largely for filling in, and, as a whole, 
stocks are being gradually let run down to what 
dealers now consider a sufficient carry-over for the 
winter months. Reports from country yards are 
that there is considerable farm improvement going 
om, but that it is mostly in light repairs. In this 
section of the country, city building is mostly of 
small houses. In Kansas City and some of the 
other larger towns, there appears to be a surplus 
of apartment houses and hotels, and very little 
prospect for large jobs to be started before spring. 

J. H. Foresman, vice president Long-Bell Lum- 
vr Co., whose large home at 2732 Benton Boule- 
vard was a show place of that district, has traded 
that property to George W. Foster, of the Foster 
lumber Co., for Mr. Foster’s home at 55th Street 
ad Ward Parkway. Mr. Foresman will have a 
near neighbor, M. B. Nelson, president Long-Bell 
Lumber Co. 


MINNEAPOLIS, MINN. 


Noy. 16.—Unfavorable weather has continued to 
interfere with business improvements in the North- 
west. Lumbermen express a belief that a week or 
two of clear and fairly warm weather would bring 
atemporary stimulus to trade. There is logic in 
the contention that from the farming communities 
there would come a volume of emergency business. 
The tendency to depend upon _ transportation 
agencies to bring additional stock promptly when 
required is militating against stocking up. Atten- 
tion already is turning to the prospects for the 
late winter and early spring. 

Northern pine business was good in the last 
year. Close proximity to consuming centers turned 
4 considerable amount of business to the mills. 
But while they have some more lumber than they 
did in 1925, prices have not been satisfactory. Sash 
and door mills in the Minneapolis-St. Paul area 
have been operating on shorter schedule. Storm 
sash and doors are in increased demand. While 
there is little movement of hardwood lumber, a 
notable feature is that prices have held firm. North- 
‘tm white cedar poles are in heavy demand in the 
territory east of the Mississippi, by public utility 
cmpanies. The post demand is light, much more 
eae had been expected. Prices are holding 
m, 
_ One of the elements which enters into the trade 
‘8a determination to restrict credit. The bankers 
and the lumbermen both are holding out rigidly 
against taking poor risks in the Northwest, and 
there is a tendency on the part of farmers not to 
‘neur further obligations. 

Beginning of woods work in northern Minnesota 
awaits snowfall, according to Fred Blais, of Moss, 
Blais & Wilson. Mr. Blais operates out of Shovel 
lake, Minn. The mill there will resume operations 
bout the first of the year. The company’s Black- 
duck lath mill will resume cutting as soon as 
Woods operations can be undertaken. ‘There will 

reduced woods operations in the North this 
year, according to the consensus of operators. One 
% the woodsmen who will not conduct operations 
this year is Percy Cayo, of Tamarack, Minn., who 
was in the Twin Cities in the last week. 





To look over the progress in construction of its 
new treating plant in Minneapolis, A. C. Wunder- 
lich, of the Cook Cedar Co., St. Mary’s, Idaho, and 
J. E. Schafer, of the Kaniksu Cedar Co., of Priest 
River, Idaho, were in the T'win Cities last week. 
These companies jointly organized the Idaho Pole 
& Treating Co., and are erecting a modern creosot- 
ing plant here to supplement their treating plants 
at both headquarters. 


LAKE CHARLES, LA. 


Noy. 15.—The southern pine market was rather 
inactive last week. While mills are booking a fair 
volume of orders, the buying tone can not be 
regarded as strong. Competition is keen and buyers 
show a greater tendency to shop for prices. Excel- 
lent weather throughout the South has enabled 
mills to operate without interference, and has per- 
mitted building operations to hold up extremely 
well. Most mills are operating full time, though 
production continues below normal. Logging con- 
ditions are very satisfactory. Small mills are 
operating rather irregularly, so total production 
is below normal. ‘Timbers are still in strong call. 
No. 1 dimension is fairly active, but No. 2 is slightly 
weaker than it was several weeks ago. The demand 
for upper grades is good, especially such items as 
flooring, shiplap and boards, and there have been 
no important price changes on this class of stock. 
No. 2 common stocks are weak, and prices are not 
sutisfactory. The demand from the oil fields re- 
maius very good, and some export business is being 
reported. 

‘The Long-Bell Lumber Co. has completed nego- 
tiations with the Moore Dry Kiln Co. for the re- 
modeling of eleven kilns at its De Ridder (La.) 
and Quitman (Miss.) plants. Specifications call 
fur the Moore recirculating conduit system, and 
improved automatic recorder-coutrolier’ instru- 
ments. This decision is an endorsement of the 
economic value of Moore’s internal recirculating 
system in lumber drying. 


JACKSONVILLE, FLA. 


Nov. 15.—There has been a general tone of cau- 
tion in lumber buying during the last few weeks. 
Perhaps the most encouraging feature of the Flor- 
ida situation was the announcement last week by 
one of the country’s largest insurance agencies that 
it would have money to loan on building projects in 
the Tampa-Lakeland-St. Petersburg district that 
were of sound basis. The general public and the 
handlers of lumber hope the movement will stimu- 
late building. 

Longleaf pine has been moving slower. Buyers 
place orders for fill-in only. There has been a let- 
up in volume of business in low grade shed stocks. 
Where prices had got up to $22 and $23 on 1x4-inch 
flooring, they have now dropped back to $19 and 
$20. Some of the mills have a large quantity of 
this stock to offer, as well as of 3-inch flooring, 
ceiling and siding. While none of the mills have 
any 1x6- and 1x8-inch No. 2 common sheathing for 
prompt shipment, order piles are again beginning 
to shrink. The demand in this State is very light 
for the wider widths of sheathing. The framing 
market is understood to be holding up fairly well 
due to the influx of Cuban orders. The upper 
grades Of pine shed stocks are moving in very 
limited volume. 

Shortleaf has just been holding its own. The 
Florida millwork plants are buying very little fin- 
ish, and most sales are to the eastern aud middle 
western markets. Prices are not encouraging to 
the manufacturers, who are gradually cutting down 
their output. The 4/4 finish can be bought for 
around $40 from reputable mills, with the usual 
differential on thicker stock. Roofers are around 
$19, and $20 is top price. Framing is about $19 
for 2x4’s, with usual differentials on wider. There 
seems to be a ready supply of framing, and mills 
are eager for immediate shipping instructions. 

Cypress trade continues to be slow and disap- 
pointing. There is the usual yard demand for 
mixed cars, but this demand is not nearly as great 
as it should be at this time of year. The upper 
grades are lagging. There is considerable expense 
in carrying cypress, which is causing some worry. 
Those that control large outputs have discontinued 
their advertising and have so restricted their sales 
as to just about cut out the reliable wholesalers, 
who are looking to competitive woods. Cypress 
mills that have been running steadily during the 
whole year find that they now have more stock 
than ever before, 

Hardwoods have shown a little improvement. 
There is a better demand for oak flooring, and fac- 
tories are again buying some lumber. The FAS oak 
is going to furniture and automobile manufacturers. 
This demand is moving some red and sap gum in 
the FAS and No. 1 common grades. The crate 
manufacturers in this section are using about all 
of the No. 2 common sap and tupelo gum that 
there is to be had. Low grade poplar is being used 
to some extent by the same people. The exporting 
of the better grades of poplar continues heavy. 
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Here’s Place to Buy 
Hardwoods 


We are producing 
mighty fine quality 
Louisiana Hardwood 
lumber. It comes from 
good trees and it’s well 
manufactured. 


Try us next time you 
want plain or quartered 
Sap or Red Gum, Tupe- 
lo, plain or quartered 
Oak, Ash, Cottonwood, 
Rock or Soft Elm. 


Always complete stocks 
Louisiana Red Cypress, 
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Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 
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Also SOUTHERN HARDWOODS 


DAVIS BROS. 
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LONGLEAF P } n e 


HEAVY PITCH 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
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Daily Capacity 
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eeled Match. Edge Grain, Heart Stock is 

Piling and Sap Flooring: Shed Grade 
Stock ; 2x4—2.6” Dimen- Marked 
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20’ to 100’ long | 24’; Timbers4x4’’ to20x20” 
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The general condition of the Florida lumber mar- 
ket has not been encouraging during the last week. 
This is probably only a temporary slump, as there 
seems to be enough building to take care of lum- 
ber output. 

T. J. Aycock, president Aycock-Holley Lumber 
(o., was last week elected to the presidency of the 
Jacksonville Civitan Club. 

L. A. Warren, secretary Warren-Huckins Co., this 
city, was painfully hurt in an automobile accident 
on Friday night. Mr. Warren is resting easily and 
ix not in a serious condition. 

Mark Hendricks, southwest Florida representa- 
tive of Terrell-Chiasson Lumber Co., Jacksonville, 
is at headquarters assisting in the company’s east- 
ern and middlewestern sales campaign. 

Milton N. LaBau, well known sales representa- 
tive of several Louisiana and Florida cypress man- 
ufacturers, was in Jacksonville on Thursday of last 
week, on his way to his Jersey City headquarters. 
Mr. LaBau has spent several weeks in the Louis- 
iana and Florida territory. 

H. L. Baker, formerly of the Baker-Wakefield 
Cypress Co., Plattenville, La., was in Jacksonville 
last week en route to his Orlando headquarters 
after spending several weeks in the New Orleans 


territory. 
MACON, GA. 


Novy. 15.—Roofer demand is a little below nor 
mal, and buyers are trying to place orders at $18.50 
and $19.50. Most mill owners were holding off 
for $19.50 and $20.50, but there were some sales 
at the lower figures. Operations of the mills, ac- 
cording to reports, continued at capacity. Log- 
ging conditions were satisfactory. 

Longleaf pine mills in southwest Georgia and 
southeastern Alabama continued operations to full 
capacity this week, as they have been running all 
year. The demand for longleaf was much better 
than for shortleaf, and prices remained stationary. 


HOUSTON, TEX. 


Noy. 15.—-Lumber is $2 to $5 lower than it was 
thirty days ago. Shipments and orders have 
dropped off, but production is steady. Retailers’ 
stocks are low, and are expected to remain low 
all winter. The retail yards are buying inch stuff 
at a slight reduction from some of the small mills, 
but the large mills are holding their prices firm. 
There is little change in the export trade, which is 
still curtailed to some extent by increased freight 
charges. In the local trade there are some can- 
celations, but not as many as might be expected to 
follow the slump in cotton prices. Hardwoods are 
slightly down. The demand for southern pine is 
weakening. 

Houston lumbermen are taking an active part 
in the raising of a $1,000,000 fund for the relief ot 
the cotton farmers. Although the taking of 
subscriptions began only a week ago, $620,000 has 
already been subscribed. John Henry Kirby, presi- 
dent Kirby Lumber Co., and the interests with 
which he is associated subscribed $25,000. W. Wier, 
of the Wier Long Leaf Lumber Co., subscribed for 
$15,000, and the Farrar Lumber Co., $10,000. 

Visitors to the Lumbermen’s Club during the 
week included E. L. Kurth, of Lufkin, president 
Angelina County Lumber Co.; A. B. Hickerson, of 
Conroe, manager Delta Land & Lumber Co., and 
Cc. P. Myer, San Antonio, director Wier Long Leaf 


Lumber Co. 
ATLANTA, GA. 


Nov. 15.—Southern pine production at Georgia 
mills is still fairly active, though orders continue 
off. The outlook is not promising for the near 
future, and mills are expecting to curtail the out- 
put until after the holidays. As a whole prices are 
weak. Bé&better flooring has declined $2 or more, 
and better grades of ceiling and partition are off $1 
to $2. Common grades are about the same, with 
little demand reported. The roofer situation is 
fairly good, though several of the mills have shut 
down and most of them are running on a curtailed 
basis. They refuse to accept prices below the $19 
and $20 level save in rare cases, and some of the 
larger mills with established sources in the East 
and middle West are securing $19.50 and $20.50. 
There is a shortage of dry stock due to recent 
heavy rains in the Georgia and Alabama district. 
Retailers in the larger southeastern cities are fairly 
good buyers, but in smaller communities there is 
little business reported, few orders coming in from 
northern yards either. Dimension and siding lum- 
ber are reported particularly slow and prices 
weaker. 

The Greenwood Lumber Co., of Greenwood, S. C., 
recently placed orders for about 1,500,000 feet of 
lumber, mainly pine, some of which was bought in 
the Atlanta wholesale market. This is for construc- 
tion of a large textile mill at Greenwood. One 
of the orders placed was for 700,000 feet of pine 
flooring. 

Larger distributors of woodworking machinery 
state that their sales in this immediate district 





have been the lowest of any period in more than 
a year. A few small orders have been booked. 

Bonnie Orr Deaton, who has been connected 
with the Building Material Dealers’ Association, 
of Atlanta, since its organization some months ago, 
has been named assistant secretary of the associa- 
tion, it is announced by L. R. Hunter, president, 
A majority of the retail lumber dealers in Atlanta 
ure members, 


WARREN, ARK. 


Nov. 15.—The Arkansas soft pine market this 
week has not been very active. Reports from con- 
suming centers are that business should be of fair 
volume until inventory time. The slight falling of 
in demand has affected prices to some extent, in 
that some mills are reducing slightly quotations on 
those items that they wish to move, though no 
general reductions are being made by any mills, 
Prices are such that some mills feel that any gen- 
eral change should be upward. Yard inquiries have 
fallen off. Most retail orders are for mixed cars, 
Demand is good for mixed cars of finish and finish 
items which are rather difficult to place as most 
mill stocks of such items are badly broken. Pro. 
duction this week has been normal. Some mills 
are on the 55-hour schedule, while others have re- 
turned to the 60-hour week. Shipments have con- 
tinued slightly in excess of new business, but pro- 
duction was higher than new business. Industria] 
buying is only moderate, while car material con- 
tinues quiet. Small mill production is below nor. 
mal, and will no doubt continue so during winter, 
due to wet woods and bad roads. Car supply is 


ndequate. 
BEAUMONT, TEX. 


Nov. 15.--While orders for southern pine dropped 
to about 30 percent below normal last week, the 
recession in prices has been much less than usually 
follows a sharp falling off in orders. Shipments 
also declined to 15 percent below normal, while 
production was only 10 percent below the normal 
output for this season. The excess of production 
over orders and shipments aided somewhat in mill 
stock replenishment. Scarcity of various standard 
items prevents any marked price recession in pine, 
Locally the yards are all busy, and handling about 
their full capacity of orders, and all aver that pros- 
pects are for continued good business. 

The hardwood market continues very active, with 
demand steady and prices firm. The yards are no 
longer overstocked and gencral conditions and pros- 
pects are better than they have been. Gum and 
oak continue to lead the market in activity. Ash 
is quiet, and poplar is in fair demand. Production 
is just about normal for this season. 


NORFOLK, VA. 


Nov, 15.—Demané for North Carolina pine the 
first new days in tie month was very quiet, but 
sales have picked up and prospects are that Noven- 
ber volume will equal or even exceed October. 
Sales of a number of items will be limited with 
many cof the mills, because they are oversold on 
these items and are quoting higher. Buyers are 
averse to paying more money ‘but will have to 
come to it just as soon as bad weather cuts down 
production materially. There is very little buying 
ahead, and many times transit cars are given 
preference. 

Demand for 4/4 edge No. 2 and better band 
sawn has been good, and a number of mills are 
now oversold on this item, and have advanced 
prices $1 to $2. There is some circular stock 
available, but buyers are not much interested a8 
the difference in price is slight. Edge 4/4 No. 3 
has been very quiet, and more stock is being of- 
fered, Southern planing mills should be using 
more of this item before very long. No. 2 and bet- 
ter 4/4 stock widths, both band and circular saw2, 
have been moving very well, and a number of mills 
are now sold ahead for several weeks. Some band 
mills have advanced their prices and good circu- 
lar stock is due for another advance very shortly. 
The stock New England has been buying recently 
has been wanted imme‘iately. There has not been 
much demand for 5/4 edge and stock widths, but 
6/4 stock widths are very active and prices are 
good. More 4/4 miscuts could also be sold. 

Demand for 4/4 edge No. 1 box, kiln dried rough, 
has been better and there is a much better demand 
for air dried edge box. Box men seem to have 4 
better volume of business, but are still very cau- 
tious in placing orders. Prices are apt to be 
stronger before the end of the month. Edge 4/4 
No. 2 box is moving a little better also. More of 
this stock could be sold if mills were willing to 
accept a lower price. No. 1 4/4 stock box, rough 
and dressed, has been moving better, with kilo 
dried and air dried both very scarce. More ait 


dried could be sold, and more will be available in 
the next several weeks, for many farmer-millme2 
in the South are going to turn their attention more 
to lumbering because of having been hit hard by 
the low price of cotton. 


No. 2 4/4 stock box !s 
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also moving well. Box bark strips, 4/4 dressed, 
have been very active, and a number of mills are 
now oversold. Price is stronger, but rough strips 
are still moving very slowly. 

Demand for flooring, thin ceiling, partition and 
finish has been only fair. Buyers appear interested 
only in carload lots of 2%4-inch face No. 2 and 
better and No. 8 flooring and all the stock or- 
dered is wanted immediately. The mills have 
been able to keep their surplus stock down by in- 
tensive solicitation, but have not been able to get 
any better prices. Kiln dried roofers have been 
moving better, and the price is firm. Air dried 
roofers have also been more active, but price is 
likely to remain at $18.50 for 6-inch and $19.50 for 
the other widths, f.o.b. cars Georgia Main Line 
rate. Lath are moving slowly in pine, but show 
up better in cypress. Competition from West Coast 
lath is very keen. 


TUSCALOOSA, ALA. 


Nov. 15.—Demand for southern pine continues 
to shrink a little from week to week, though book- 
ings are practically up to production. Prices on 
mixed piece orders and longleaf special cutting are 
good and more business is offered than the mills 
can accept. However, demand for small mill stock, 
as it usually is shipped, has declined and prices 
are weaker. This refers to No. 2 common and bet- 
ter dimension and small timbers, as well as air 
dried No. 2 common boards or roofers. But those 
small mills which can supply special cutting, 
strictly No. 1 dimension, or fill mixed orders, are 
getting practically the same prices as have pre- 
vailed during the last sixty days. As a rule low 
grade lumber is from 50 cents to $1 lower, and 
the mills are willing to accept concessions, more 
especially where they wish to move certain items 
which are not in very good demand. 

The hardwood situation is practically unchanged, 
with the mills holding orders for practically all 
dry stock. Some mills are expecting to dispose of 
their dry stock during the winter at better prices. 

There is practically no surplus of either pine 
or hardwood in this section. The large mills seem 
to be well stocked on high grade lumber, which 
has not been moving so well. 


BROOKHAVEN, MISS. 


Nov. 16.—Orders last week showed a decided 
pick-up over volume of business really expected by 
the mills. Sales have been scattered well over the 
list. Heavy rains are interfering with logging and 
mill operations, and shipments are impossible for a 
few days at a time. A very comfortable order file 
is held by the mills. Small mill production greatly 
declines in such weather. There are several big 
cotton mill jobs under way in the South, against 
which large orders for timbers for mill construc- 
tion, and for yard and shed items for mill house 
construction, are being sold. These jobs are using 
enormous quantities of lumber and favorably lo- 
cated mills are receiving an excellent volume of 
business from this source. 

The sale of 3-inch flooring, both rift and flat 
grain, has been a little slow but there are no ex- 
cessive stocks. Of 4-inch rift flooring there have 
been some nice sales, and an exceptionally nice 
movement of flat grain. The movement of drop 
siding is holding up nicely, and present surpluses 
are being absorbed. The 14x4-inch ceiling is show- 
ing only fair movement, and there is only a very 
small surplus. The %x4-inch ceiling has shown 
considerable strength, particularly in No. 1 and 
better grades, and surplus is being reduced to a 
low point. Partition %x4-inch, has shown consid- 
erable strength, and the surplus is fairly low. 
There has been considerable activity in 2-inch fin- 
ish, and most of the surplus has been absorbed. 
Finish in 5/ and 6/4 has shown some movement but 
sales are disappointing. The export trade ab- 
sorbs most of the No. 1 and C in longleaf, whereas 
this grade in shortleaf, particularly 1-inch is fairly 
slow, and there is a comfortable surplus. 

Most of the surplus of 4-inch No. 2 fencing in 
both longleaf and shortleaf has been sold. This 
is also true of 6-inch No. 2 fencing and flooring. 
No. 2 longleaf boards, 8- to 12-inch, have been 
showing nice movement and the surplus is rather 
low. There is a fairly heavy surplus of 8- to 12-inch 
No. 2 boards in shortleaf, the heaviest being on 
10-inch. The export market is more promising 
than the interior for this class of stock. Fencing, 
No. 3, 4-inch, is still oversold. There is only a 
small surplus of 6-inch No. 3 fencing, and this is 
only in longleaf. There is only a small surplus of 
8-inch No. 8 in either longleaf or shortleaf, and 
this is also true of 10- and 12-inch, but the move- 
ment has been rather light. The sale of grain 
door boards has shown unexpected revival and 
orders this week absorbed all the surplus. Box 
shook business is active. 

The lath market remains unsettled and rather 
weak, and it appears possible that some of the 
mills will turn to fence lath business. 


Longleaf timbers are still in good demand, and 
there is a nice order file, particularly on 12x12- 
inch and up, 20-foot and up. The mills could book 
some business on sizes 10x10-inch and uhder, in 
lengths 30-foot and under. The sale of shortleaf 
timbers still holds up nicely, and the mills are well 
supplied with this class of cutting. Longleaf di- 
mension remains active in both Nos. 1 and 2, and 
stocks are very badly broken. The movement of 
shortleaf dimension has been rather light, and 
stocks are not quite as badly broken as in longleaf, 
No. 3 dimension, in some sizes, has shown activity ; 
there is only a small surplus. The export market 
remains fairly firm, and some nice orders are being 
placed right along. 

The hardwood market is holding fairly firm and 
the leading items seem to be plain sap gum and 
poplar. Shipments in hardwoods are being badly 
interfered with by heavy rains. The mills have 
very nice order files. 

F. L. Peck, president U. S. Lumber Co., whose 
home is in Scranton, Pa., is spending several days 
in this section. G. F. Royce, secretary U. S. Lumber 
Co., of Scranton, Pa., will spend a couple of weeks 
attending to business at the mills. 

S. E. Moreton, vice president and general man- 
ager J. J. Newman Lumber Co., has returned from 
his trip to Georgetown S. C., and reports the mills 
of that section are optimistic. 

Emil Krone, of Lima, Ohio, was a recent busi- 
ness visitor here. 


SHREVEPORT, LA. 


Noy. 15.—The slump in demand for southern pine 
lumber at this time of year is almost without 
precedent. Usually this is the best time for busi- 
ness. Commission men say that demand is ex- 
tremely light. Dealers are not inclined to buy, and 
bargains do not attract them, There never was a 
time when transportation meant so much to busi- 
ness as it does today, for a sudden rush of demand 
would clog up the avenues of freight circulation 
and cause a tremendous scarcity of retail stocks. 
In a general way conditions surrounding logging, 
manufacturing and shipping are good. Sales are 
light and prices practically unchanged. There 
seems to be no complaint about labor or car service. 

Hardwoods are doing fairly well considering the 
demand for lumber generally. Prices are about the 


~— LAUREL, MISS. 


Nov. 15.—Placements of southern pine orders 
last week showed some decline. The mills appar- 
ently have a good number of orders on file. Stocks 
are broken to a certain extent. Last week there 
was considerable rainfall throughout producing 
sections, and this has had a tendency to slow up 
shipments. The mills realize that it will be 
necessary for them to accumulate larger stocks in 
order to fill orders promptly during winter. Tim- 
bers and all other items of special cutting con- 
tinue extremely firm. The lower grades in regnlar 
items are apparently somewhat stronger and are 
in much better demand. The export market shows 
little change, being dependent entirely on available 
freight space, 


TORONTO, ONT. 


Nov. 15.—Arnold R, Smith, of Clark & Smith, 
Weston, Ont., was the winner this year of the 
Laidlaw Golf Trophy, donated by the R. Laidlaw 
Lumber Co., Toronto, for competition among mem- 
bers of the Wholesale Lumber Dealers’ Association. 
This is the second year in succession that Mr. 
Smith has eliminated all his competitors in this 
tournament. 

The mill of the Sheppard & Morse Co. of Canada 
(Ltd.), situated at Mechanicsville, Ottawa, Ont., 
will close down after cutting its last logs this fall. 
The Sheppard & Morse mill is a historic landmark 
along the Ottawa River, and has cut hundreds of 
millions of feet of lumber in its day. The company 
has decided to cease the manufacture of lumber in 
the Ottawa Valley, after nearly half a century of 
activity. The mill will be dismantled and the ma- 
chinery sold. It is reported that the company also 
intends to dispose of 244 square miles of valuable 
pine and spruce timber lands which it still owns, 
located on the Kipawa River. 

The plant of the Pigeon River Lumber Co., Port 
Arthur, Ont., is being dismantled and shipped to 
a site in Alberta. The mill was built in 1900 and 
was the largest industry in Port Arthur for many 
years, next to the grain elevators. 

Charles J. Kammer has been appointed general 
manager for the Toronto Hardwood Lumber Co. 


(Ltd.). Mr. Kammer was formerly for sixteen 
years with Lewis Thompson & Co. (Inc.), 
of Philadelphia, as general manager. The 


Toronto Hardwood company will have the Cana- 
dian representation of the Hoosier Veneer Co., of 
Indianapolis, Ind., and will also be the exclusive 
representative of S. B. Vrooman & Co., Philadel- 
phia, for their mahogany and tropical hardwoods. 

J. L. Macfarlane, of the Canadian General Lum- 


YELLOW PINE 


ete 










big stand of virgin tim- 
ber, modern manufac- 
turing facilities, and a crew 
of efficient, experienced lum- 
bermen, make Allison's Yel- 
low Pine lumber unexcelled 
for beauty and milling. 
A trial order will convince 
you of the superiority of our 
Shortleaf Yellow Pine 


Rift and Flat Grain 
Finish, Siding, Roofers 
Flooring, Mouldings, Roofers 
Shiplap, Kiln Dried Lath 


We also manufacture White 
and Red Oak, Red and Sap Gum, 
Beech, Cottonwood, Elm, Syca- 
more, Yellow Poplar lumber, 
and other Southern Hardwoods. 
Order straight or mixed cars of 
Pine and Hardwoods. 


AllisonLumber Co. 


BELLAMY, 
ALA. 

















ARcEALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 
Boards. 


Short Leaf Casing and Base. 
Also: — 

1x4 K. D. B & Better Rough. 

1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list 


Chas. F. Felin & Co., inc. 


Old York Road & Butler St., PHILADELPHIA, Pa. 








Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 


O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tt Maine 
Largest Cruising House in America 




















TIMBER asper Lemieux 
ESTIMATORS Frege Camis 


Lemieux Brothers & Co. 


ESTABLISHED 1906 
1028-29 Whit Bank Bldg. 
9 Whitney Bank Bldg. NEW ORLEANS 
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Stand up, weak Faith, and cease your guessing: 

Buy worth that brings work's greatest blessing. 
Life’s full of traps into which we clump, 

But Faith returns on the hop, skip, jump, 


When you buy this great “N.S.” 





“N.S.” —NON-SAG—(patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
many. “Carries the load on the hips.”’ 

WRITE FOR SAMPLE and say how many you 


can use. 


THE ALLIED BELTING CO. 


Dept. BB. GREENVILLE, OHIO. 











Established 1847 


C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 
Special department handling export lumber ship ts 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, collect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 














C— PITTSBURGA Co 


pateratenrenstoseshy meen} 


Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


‘Gevze Hardwoods 


Won Viewnsa 
White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 








BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bidg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bidg. 
Detroit, Mich., Dime Savings Bank fiag. 
| Johnstown, Pa. 




















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine and 
West Virginia Hardwood 








Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 

Per Day. 
Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CoO. 
1530-35 Oliver Bidg., PITTSBURGH, PA 














ber Co. (Ltd.), Toronto, recently made a business 
visit to the Ottawa Valley and reports that the cut 
in that part of the province during the coming 
winter will be considerably less than that of the 
winter previous. 

Z. Mageau, of the Mageau Lumber Co., Sturgeon 
Falls, Ont., has announced his retirement from 
public life and will henceforth devote his time en- 
tirely to his business. Mr. Mageau was formerly 
Liberal representative for Sturgeon Falls in the 
Ontario legislature. 

The Backus-Brooks Co. will build a railway from 
Kenora, Ont., to the English River, in connection 
with its pulp and paper operations. The line will 
be fifty-six miles long and may subsequently be 
extended to the Red Lake mining area. 

K. M. Brown, of the A. B. Gordon Lumber Co. 
(Ltd.), Toronto, is on a business visit to Coast and 
mountain mills in British Columbia. 


PHILADELPHIA, PA. 


Nov. 16.—There has been a sharp recession in 
demand for all grades of lumber, construction con- 
tracts having decreased during the last three 
months. In September, building was off 38 percent 
in comparison with the same month of 1925. In 
October, the figures were slightly better, showing 
a decrease of 26 percent under 1925. The figures 
for the entire year, however, should not be much 
lower, spring work having brought the ten months’ 
figure up to 16 percent above the 1925 totals. 
Building activity in Camden and South Jersey has 
fallen off slightly, due to the fact that the building 
boom created by the opening of the Delaware River 
bridge has temporarily subsided. Some dealers 
attribute the lull in business to cold, rainy weather 
which was a feature of the summer season. 

John J. Little has returned from a trip to the 
Pacific coast, where he visited lumber mills in 
Idaho, Oregon and California. Mr. Little gave a 
very interesting report of his journeys to a group of 
friends at the Lumbermen’s Exchange. 

Two former presidents of the Lumbermen’s Ex- 
change held birthday parties last week. They are 
John T. Riley, who was chief executive of the 
Philadelphia group in 1889, and Frederick S. Un- 
derhill, who served in 1908. 

The Retail Lumbermen’s Association of Philadel- 
phia held a dinner and social at the Hotel Adelphi 
on Thursday of last week. The business session 
was quickly finished and, after a lengthy report 
by Secretary C. P. Maule, the entertainment com- 
mittee took charge. 

The Retail Lumber Board of Trade held a dinner 
and get-together meeting at the Bellevue-Stratford 
Hotel, on Tuesday night, Nov. 16. 

Roy Kauffman has constructed a complete new 
lumber plant at Lebanon, replacing the buildings 
which were destroyed by fire in the spring. The 
new mill has a second story, and modern machinery 
has been installed. 


BOSTON, MASS. 


Novy. 16.—Lumber demand has slackened per- 
ceptibly during the last two weeks. Builders’ re- 
quirements are reduced by the lateness of the sea- 
son, while retail dealers are disposed to do just as 
little buying as possible until after annual in- 
ventories. A distinct slackening of interest among 
hardwood buyers has recently been noted. Eastern 
spruce frames are firmer, $39 base being more fre- 
quently quoted, due, of course, to the lighter pro- 
duction and the better prices being obtained for 
the limited offerings of transit shipments of fir 
from the Coast. The market for Provincial random 
spruce looks easier. Spruce and hemlock boards 
are quiet at recent declines. Lath prices continue 
to show much variation. White cedar shingles are 
firm and the red cedars weak. Southern pine floor- 
ing is quiet. Oak flooring is easier. Pondosa pine 
is being urged at irregular prices. 

Last week’s foreign lumber receipts included 
1,786,131 feet of fir, 4,000 bundles of hemlock lath 
and 2,000 bundles of red cedar shingles from Brit- 
ish Columbia, most of it for Krauss Bros, Lumber 
Co.; 895,989 feet of spruce plank and random 
from Quebec and Nova Scotia for Blanchard Lum- 
ber Co. and Shepard & Morse Lumber Co., and some 
small shipments of hardwood and lath from Nova 
Scotia for Cavanaugh Bros. Lumber Co., H. B. 
Stebbins Lumber Co. and R. H. Nutter. 

Leroy Christy, of the Christy Lumber Corpora- 
tion, left the East last week for two months on the 
West Coast, visiting the white pine, fir and cedar 
mills whose output his company distributes. 

Wholesalers recently returned from visits to the 
Provincial lumber mills state that northern and 
central New Bruswick look for a heavy reduction 
in the winter timber cut. With the large Chaleur 
mills now owned by the International Paper Co. 
and the general market inactive, the lumber cut 
along the New Brunswick north shore is expected 
to fall well below last year’s output, probably 
amounting to about half the last season’s crop. 
This prospect of a shortage next year in the supply 





of Provincial lumber has not had any stimulating 
effect upon the demand here in the eastern States 
or upon prices. 

Edward I. Loud, of the Rhines Lumber Co., Wey- 
mouth, is the new vice president of the Harry L. 
Folsom Hoo-Hoo Club No. 13, of Boston. 


Siegfried Hirsch, of the recently consolidated 
fast Boston southern pine firms, now the B. L. 
Tim-Manson Co., is now relieved from his recent 
serious anxiety concerning the illness of Mrs. 
Hirsch. She has passed the crisis of her illness 
and is making a rapid recovery. 


PITTSBURGH, PA. 


Nov. 16.—Activity in the coal industry has had 
a tendency to increase the demand for lumber, but 
the settlement of the strike in Great Britain may 
affect conditions materially within the next thirty 
or sixty days. On the other hand, conditions at 
the mines may be good until spring, in which event 
they will tend to maintain a good volume of lumber 
business during winter. Prices on lumber used in 
the mining industry had advanced materially on 
account of the sudden and unexpected demand, but 
they had been exceptionally low in the last year or 
two, due to the depression in the mining industry. 
On account of low prices and slack demand, stocks 
of mining lumber had been curtailed, and the effect 
of winter weather on the roads over which this 
material has to be hauled will combine with low 
stocks to keep prices up. Dealers who handle hard- 
woods almost exclusively report business still im- 
proving, with slight advances in high grade dry 
poplar. Some dealers report a continued good de- 
mand for low grade hardwoods, but at unsatisfac- 
tory prices. Southern pine prices are reported a 
little better on some items, but on the whole the 
pine list tends to weakness. Variations of $1 to 
$5 are reported in Idaho white pine and Pondosa 
and California pines. Fir prices vary according 
to available items. 

A. J. Rost, of the Kendall Lumber Co., is visiting 
the company’s hardwood mills at Albright, Cheat 
Haven, and Crellin, W. Va. 


WINNIPEG, MAN. 


Nov. 15.—Very little change is apparent in the 
wholesale price situation, and it is understood that 
Coast stock is still being offered at remarkably low 
prices. There continues, however, to be a tendency 
on the part of the retailers to refrain from making 
any large purchases. Shingles continue dull and 
weak. Northern spruce operators are now getting 
their logging camps established and are paying 
very little attention to market conditions. It is 
understood that the large northern spruce oper- 
ators are planning on taking out practically the 
same number of logs as they did a year ago. North- 
ern spruce prices continue very firm. 


Among Winnipeg lumbermen who are making 
trips to the West Coast are Douglas McNicol, pur- 
chasing manager Beaver Lumber Co. (Ltd.) ; Frank 
Chapman, of the Chapman Lumber Co., and Jack 
Thorpe, representing Thurston-Flavelle in this ter- 
ritory. 

D. J. McDonald, of the McDonald Lumber Co., 
is in the eastern States on business. 


NEW ORLEANS, LA. 


Nov. 15.—Local comment today revealed no fea- 
turable change in general conditions. Southern 
pine orders showed a moderate gain for the week 
just ended, but continued below production and 
shipments. The cypress and hardwood markets 
were reported virtually unchanged. Current buying 
appears to be mainly for immediate needs and in 
many, if not in most instances, orders carry insist- 
ent requests for prompt delivery. Prices seem to 
be holding up fairly well all round, cypress quota- 
tions being reported unchanged, and southern pine 
and hardwood prices pretty well maintained. 


Word comes from Winnfield, La., that the Ameri- 
can Creosote Co.’s plant there is completing ship- 
ment of creosoted piling to the port commission of 
Corpus Christi, Tex., under a contract said to be 
one of the largest in the creosote industry’s history. 
Shipments have been under way nearly two years. 
The piling was used in construction of the new 
Corpus Christi doeks and port terminals. It is 
added that the Winnfield plant will soon begin the 
shipment of creosoted products to Mexico, on @ 
large order from that country. 

Opelousas, La., advices state that the Thistle- 
thwaite Lumber Co. has received a permit to estab- 
lish a wild game _ sanctuary on its forest 
reserve in St. Landry parish. Some time ago the 


company established the first hardwood forest re 
serve under the Louisiana law. Its additional dedi- 
cation as a game reserve is in pursuance of the orig- 
inal plans. It is added that John R. Thistle- 
thwaite, president of the company, in codperation 
with the Rotary Club of Opelousas, plans to raise 
100,000 magnolia trees on the company’s reserve, 
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for later transplantation along the Evangeline high- 
way throughout Louisiana from the Mississippi to 
the Texas State lines. 

It is announced that Roy E. Byrd, formerly with 
the logging department of the Great Southern 
Lumber Co., has been named logging superintendent 
for the Bragman’s Bluff Lumber Co., which operates 
several sawmills in Central America, and sailed 
for Nicaragua a few days ago to assume his new 


“MILWAUKEE, WIS. 


Nov. 16.—There has been a considerable slowing- 
up in the lumber business in Milwaukee, due to 
the weather, which has been anything but good 
for building work. It appears now that there will 
be little doing until next season.” The retailers 
wish to keep their stocks as low as possible from 
now until the inventory period, and consequently 


NEW YORK, N. Y. 


Nov. 16.—The lumber market has enjoyed a 
well defined brace in the last two days, and 
throughout the wholesale offices today there was 
a much betier feeling than has been apparent at 
any other time during the month. Prices were 
mostly steady, and some of the woods gave positive 
indications of greater strength. Items here and 
there were reported as still being a bit off, but gen- 
erally all the lumbermen seemed busy. Retailers, 
too, are enjoying an unusually good run of mid- 
November business, the weather having been un- 
usually favorable. 


Jack Paterson, the Nylta president, and Frank 
Niles, vice president of the New York Lumber 
Trade Association, are due back this week from an 
extended trip to the West Coast. Mr. Niles was 
reélected to his present office while he was away. 
Dr. Samuel Record, of 











Some of the effects of the recent storm in Cuba. (1) Example of the 

damage to a building in Havana, that was not constructed of wood. 

(2) A masonry structure in Havana located just across the street from 

The lumber building is located 

on the crest of a hill, while the other was protected by the rise. 
tures courtesy Southern Pine Association 


(3) this home constructed of wood. 


Yale, addressed members 
of the Nylta Club last 
week on “How to Judge 
the Quality of Lumber.”’ 
He announced that he 
was preparing a lecture 
on “Evolution” which 
will be delivered before 
the club in December. At- 
tendance at the club’s 
Friday night meetings is 
breaking all records. 

Robert LaDue and Jay 
Stewart returned last 
week from a _ 700-mile 
trip to Saranac Lake and 
back. They reported mo- 
toring fine and hunting 
even better than that. 

The National Box & 
Lumber Co. recently took 
possession of its new 
plant at Thomas Street, 
Avenue D and Jefferson 
Street, Newark, N. J. 

The soccer team of the 
Indiana Flooring Co. suf- 
fered defeat in the Amer- 
ican Soccer League last 
Sunday at the hands of 
the strong New Bedford 
(Mass.) aggregation. The 
score was 4 to 0 and came 
as a big surprise. The 
floormakers were rele- 
gated to fifth place in the 
league standing as a re- 
sult of the setback. 

The November meeting 
of the Building Material 
Men’s Association of 
Westchester County was 
held at the New York 
Athletic Club, and was 
confined to discussions of 
local conditions. J. Al- 
bert Mahlstedt was re- 
elected chairman of the 
committee on legislation. 

The Westchester con- 
catenation of Hoo-Hoo, to 
be held the last week in 
— November or the first 
week in December, will 
be in the nature of a 
tribute to Tom Jenkins, 
recently elected to mem- 
bership on the Supreme 
Nine. Pete Wilson, New 
York representative at the 
Kansas City meeting, will 


Pic- 





are buying only as they need material. Prices are 
weak in the Milwaukee market, due to strong com- 
petition. The whole situation in softwoods is any- 
thing but encouraging. Hardwoods are in better 
Shape than the softwoods, on account of rains in 
the North a few weeks ago having slowed up log- 
ging and mill operations. There has been a good 
demand for hardwoods, and prices have been satis- 
factory, Inquiries on hard and soft maple, beech, 
tock elm, and birch have been received in good 
tumbers. Basswood has advanced due to a strong 
demand. Wood-using industries are taking what 
they need in fair to good lots although they want 
to keep their stocks low until after inventories. 
While production in the automobile body plants in 
this Vicinity has decreased compared with early 
fall, these interests have been buying lumber. Fur- 
hiture plants have been actively in the market 
since the start of, their new season, but most of 
their takings have been of southern woods. Pro- 
duction of local flooring factories is holding about 


the same as usual, while the box industry reports 
4 fair business, 


make a report, and Thom- 
as M. Ralston, the Vice- 
gerent, says a large class of kittens has been 
assured. Mr. Ralston has been out of town on 
business for a few days. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,603,894. Clamp screw for saw swages. Frederick 
K. Benedict, Big Rapids, Mich., assignor to Machinery 
Co. of America, same place. 


1,604,182. Wrapper for shingle bundles. John P. Mar- 
kert, Brooklyn, N. Y. 

1,604,183. Binder for shingle bundles. John P. Mar- 
kert, Brooklyn, N. Y. 

1,604,220. Automatic nailing device. Frank N. Da- 


vis and Grover Laube, Los Angeles, Calif, assignors to 
Automatic Electric Tool Co., same place. 

1,604,230. Shingle staining machine and process of 
staining. Charles A. Latimer, Toledo, Ohio. 
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NorthernWoods 








We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 


Try 
Us 


WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 


i Rotary Cut 
Northern 
Members of 
eneers/ ties 


FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lat and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 

Get Our Prices, 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 1831 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock’, Hardwood 


Lumber, Lath and Shingles 





















Northern Forest Products 














Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window rames, ‘Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
17 17 


MAKE your timber Investments pay maximum 

returns. “Principles of Handling Wood- 

lands” by Henry Solon Graves telis how. $2.50, 

—- American Lumberman, 431 So. Dear- 
rn St., Chicago, Ill. 
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CHICAGO 


——— 
Central States 


Buyers 














will find us prepared to give them close 
cooperation on their West Coast lum- 
ber requirements. Quality, service 


i 

! 
and satisfaction. We're es ap- 
proximately 1,000,000 feet daily o 









Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 

Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


oa CHICAGO vastmsin 


ills at: Mill City, Ore., Samoa, Calif. 
a (Hutchinson Lbr. Co.,) Oroville, Calif. 
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The Straw That Breaks 
the Sawmill’s Back 


is Sales Expense to smaller or single 
milloperators. Let uslighten the load 
—invoice your stock direct tous. We 
handle for 5 %, carry accounts and ad- 
vance promptly on receipt of papers. 

JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, III. 


WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


GRAM LUMBER CO. 


28 E. Jackson Blvd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 


WesternWood ProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 





























Our facilities ehable 
Us to give extephions 
ally prompt wervicR 


POR SAMPLES AND PRICES 
WRITE TO 


SOUTHERN COUPON CO. svRMINGHAM, ALA. 


PR BOX IEG 

















Cc. P. Tinkham, cedar products wholesaler, of 
Milwaukee, Wis., was a Chicago visitor this week. 

Rk. G. Fulcher, fir timber operator, of Vancouver, 
B. C., was in Chicago last Saturday on a business 
trip. 

E. H. Fluke, of M. A. Disbrow & Co., Clinton, 
lowa, millwork manufacturers, made a business trip 
to Chicago this week. 


A. J. Barker, president Acme Lumber & Shingle 
Co., spent Wednesday of this week in Manistique, 
Mich., on business. 


C. W. Reighard, secretary and general manger 
Chicago Lumber & Coal Co., St. Louis, Mo., was in 
Chicago Nov. 15 on business. 


L. H. Levisee, of the Levisee Lumber Co., Osh- 
kosh, Wis., hardwood wholesaler, spent a day in 
Chicago this week on business, 


Charles F. Below, formerly with the George F. 
Kerns Lumber Co., on Nov. 15 became connected 
with the Hoene-O'’Neil Lumber Co. 


A. F. Scheffer, of A. W. Lammers Co., whole- 
saler of Pacific coast products, made a business 
trip to Muskegon, Mich., this week. 


Harry Geary, of the Sugar Pine Lumber Co., 
Pinedale, Calif., was in Chicago this week calling 
on his friends in the sugar pine trade. 


George G. Osborn, of the John I. Shafer Hard- 
wood Co., of South Bend, Ind., was in Chicago the 
latter part of last week calling on the trade. 


Harold Crosby, of the Crosby Hardwood Lumber 
Co., wholesaler of Rhinelander, Wis., was in Chi- 
cago this week calling on the consuming trade. 


R. C. Clark, sales agent for the Tremont and 
Trinity County Lumber companies, spent Wednes- 
day of this week at Rockford, IIl., on business. 


W. C. Steele, of the W. C. Steele Lumber Co., 
Cincinnati, Ohio, spent a day in Chicago last week 
on his return from a business trip to Minneapolis, 
Minn. 


A. E. Botsford, of the J. C. Pennoyer Co., Mem- 
phis, Tenn., hardwood manufacturer, with mill at 
Rison, Ark., made a business trip to Chicago last 
week. 


Don Clark, of the Starks Manufacturing Co., 
Seattle, Wash., was in Chicago Nov. 17 on his 
return from an extended business trip through the 
East. 


J. H. Krueger, of the Krueger-Broughton Lumber 
Co., wholesaler of northern woods, of Minneapolis, 
Minn., spent a couple of days in Chicago this week 
on business. 


W. C. Gabriel, of the Griswold Lumber Co., Port- 
land, Ore., stopped over for a few hours in Chi- 
cago one day this week on his way to Racine, Wis., 
to visit his mother, who is very ill. 


H. F. Pullen, lumber buyer for the Alexander 
Lumber Co., plans to leave Nov. 20 for a three 
weeks’ trip to the West Coast mills, for the pur- 
pose of getting a line on conditions. 


M. G, Truman, president of the Marsh & Truman 
Lumber Co., left Nov. 16 for New York City to 
attend the annual meeting of the Railway Business 
Association, of which he is a director, 


D. G. Shelby, sales manager Clark & Boice Lum- 
ber Co., southern pine and hardwood manufacturer 
of Dallas, Tex., when in Chicago this week reported 
a pretty good demand for pine products. 


L. C. Paulson, president Cedar River Lumber Co., 
Minneapolis, Minn., manufacturer of cedar poles, 
posts and lath, was in Chicago last week looking 
over the situation for next year’s business. 


Otto Meyer, representative in Illinois, Michigan 
and Wisconsin of the Tschudy Lumber Co., south- 
ern hardwood manufacturer, with mill at Weona, 
Ark., made a business trip to Chicago this week. 


E. C. Dawley, manager of the C. W. Fish Lumber 
Co., Elcho, Wis., was in Chicago last week en route 
to the East on a business trip. He reported that 
the plant was operating steadily and it was planned 
to put in a good cut this winter. 


The Chicago Veneer Co., 1500 South Western 
Avenue, is erecting a one-story building for ware- 
house purposes at 5151 West Sixty-fifth Street. 
The structure, which will contain 25,000 square 
feet, will be completed about Dee. 15. 

H. W. Aldrich, of the Aldrich-Cooper Lumber 
Co., wholesaler of Coast products, with headquar- 
ters in Portland, Ore., spent a day in Chicago this 
week on his return to the West Coast following a 
business trip through several eastern States. 


J. H. Lane, manager of the tie and timber de- 


partment of the Long-Bell Lumber Co., Kansag 
City, Mo., made a business trip to Chicago this 
week, and while here conferred with C. W. Law- 
rance, manager of the company’s local office. 


H. J. Kliwer, northern Indiana representative 

of the Exchange Sawmills Sales Co., with head 
quarters in South Bend, Ind., spent a couple of 
days in Chicago last week conferring with F. R. 
Linroth, manager of the Chicago office of the com- 
pany. . 
L. E. Clark, vice president and treasurer of the 
Huttig Sash & Door Co., of St. Louis, Mo., was a 
Chicago visitor this week. He reports orders in 
good volume and is looking forward to a continued 
normal business generally throughout the United 
States. 


George LaPointe, of the O. & N. Lumber Co,, 
line-yard operator, with headquarters at Menom- 
onie, Wis., spent several days in Chicago this 
week on his way home after attending the annual 
of the National Retail Lumber Dealers’ Associa- 
tion at New Orleans, La. 


M. D. Campbell, sales manager Charles R. Me- 
Cormick Lumber Co., Portland, Ore., was in Chi- 
cago this week on his way to New York City where 
the company maintains a sales office, and also op- 
erates a big lumber terminal at Greenpoint, Brook- 
lyn, to serve eastern customers. 


J. A. Gillespie, manager of the northern office of 
the Peavy-Byrnes Lumber Co., after calling on the 
trade in Toledo, Ohio, and Detroit, Mich., attended 
the meeting of the small dimension manufacturers 
in Cincinnati Nov. 10 before returning to Chicago, 
He reports business good in the sections he visited, 


George Gibson, of the Crawford-Lockhart Lumber 
Co., Winnipeg, Man., specialist in spruce and bal- 
sam lath, was in Chicago last week conferring with 
Molin & Eccles, who represent the company in this 
territory. Mr. Gibson was on his way East to size 
up the business situation before starting the win- 
ter cut. 


R. C. Biddle, in charge of the car material sales 
for the Central Coal & Coke Co., spent a couple of 
days in St. Louis, Mo., last week on business. Lloyd 
St. Clair, of Kansas City, Mo., assistant manager 
of fir sales, spent a day in Chicago this week con- 
ferring with C. E. Rich, local sales agent of the 
company. 


Ed Rich, of the W. W. Brown Lumber Co., north- 
ern and southern hardwood wholesaler, left early 
this week on a hunting trip with his wife in the 
vicinity of Galena, Ill. Mr. Rich is known to be 
very fond of rabbits and every year about this 
time he packs up his shooting paraphernalia and 
hies away to the haunts of the aforesaid game. 


George Robson, sales manager of the Rib Lake 
Lumber Co., Rib Lake, Wis., was in Chicago on 
Tuesday of this week, and reported the northern 
hardwood and hemlock business pretty good. He 
said it has rained steadily up North for a week, 
and that unless real winter weather sets in soon 
there will be a curtailment of log input. 


Fred Andrews, formerly connected with the Chi- 
cago office of the Steven-Jarvis Lumber Co., and for 
the last four or five months with the Vangsness 
Lumber Co., has accepted a position with the R. 
Connor Co., of Marshfield, Wis., which operates 
hardwood and hemlock mills at Laona and Strat- 
ford, Wis., and will represent that company in the 
Chicago territory. 

Grant B. Shipley, of Pittsburgh, Pa.. president 
of the Century Wood Preserving Co. and the Ohio 
Wood Preserving Co., has been elected chairman of 
the board of directors and chairman of the exect- 
tive committee of the American Nickel Corporation, 
of Clearfield, Pa., which specializes in the mant- 
facture of pure nickel and nickel alloy sheets, 
plates, bars, rods, wire and castings. 

Harold Knapp, manager of the Chicago office of 
the Union Lumber Co., reports business good at the 
redwood concentration yard and warehouse recently 
put in operation at 1140 Eddy Street, one block 
south of the Cubs ball park. The present capacity 
of the yard is 750,000 feet, which will be increased 
in the course of the next thirty to forty days to 
1,500,000 to 2,000,000 feet. All sizes of redwood 
for yard and factory consumption are carried in 
stock at the yard, which has excellent railroad fa- 
cilities furnished by the Chicago, Milwaukee & 
St. Paul Railroad. 

C. S. Laughlin, lumber and coal dealer of Huron, 
S. D., was called to Chicago last week by a serious 
accident to Mrs. Laughlin, who was injured in a0 
automobile crash. Mrs. Laughlin was here visiting 
her sister, Mrs. G. W. Mingus, of 2228 West 111th 
Street, and while driving with a friend the car was 
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struck by another automobile and overturned, re- 
sulting in Mrs. Laughlin’s right arm being so 
badly crushed that amputation below the elbow 
was necessary. She was taken to the Auburn Park 
Hospital, and as soon as able to be moved will be 
brought to her sister’s home at above address. 


BD. T. Vanlandingham, of the Vanlandingham 
Lumber Co., returned this week from a four weeks’ 
trip to the mills east of the Mississippi River, cov- 
ering Mississippi, Alabama and Georgia. In com- 
menting on his trip he said: “Most of the mill 
operators in the section I visited state that pro- 
duction has been curtailed on account of the labor 
shortage due to the negroes preferring to work in 
the fields gathering the large cotton crop. Ship- 
ments from the mills have been im good volume and 
stocks seem to be fairly heavy, as the demand in 
the North has slackened during the last few weeks. 
Manufacturers, generally, look for firmer prices 
within the next thirty days.’ 


Hiram W. Sibley, of Rochester, N. Y., lumberman, 
mine owner and philanthropist, formerly head of 
the well known Michigan lumber firm of Sibley & 
Bearinger, at present owner of large lumber inter- 
ests in Oregon and Washington, has received from 
the University of Heidelberg in Germany the high- 
est honor ever given by the university for services 
other than scientific. This was conferred upon Mr. 
Sibley in reeognition of his having given to the 
university a fully equipped students’ home. The 
honor conferred is that of ‘‘Honorary Citizen.” Mr. 
Sibley was graduated from Heidelberg with the 
degree of Ph.D. in 1869. Mr. Sibley is still active 
in affairs despite his 81 years of busy life. 

Ben 8. Woodhead, president Beaumont Lumber 
Co., Beaumont, Tex., was in Chicago the latter 
part of last week calling on the trade. Mr. Wood- 
head, who is secend vice president of the National- 
American Wholesale Lumber Association, had been 
in New York attending a meeting of the directors 
of that organization, after which he was visiting 
the trade in some of the more important centers. 
He reports the lumber business having been con- 
siderably affected in his territory by the low price 
of cotton, which has had the effect of retarding 
business generally in Texas. Fortunately, how- 
ever, the ramifications of Mr. Woodhead’s business 
are so great that it is not dependent upon condi- 
tions in any one section, and he is finding an ex- 
cellent demand in other parts of the United States 


and in several foreign countries with which he 
does business. 


October Inspections Show Increase 


Total original inspections for October, as reported 
to the National Hardwood Lumber Association in 
the October issue of its official bulletin, amounted 
to 22,175,720 feet, of which 19,287,839 feet was 
the work of the association’s salaried staff, and 2,- 
887,881 feet fee service. Reinspections were made 
on 210,173 feet. 

Commenting on the figures, the bulletin states: 


“These figures indicate a fair situation for the 
term they represent. They show a moderate in- 
crease over the report of the activities of our 
inspection service for September, just as the report 
for September shows a moderate increase over that 
for August. These are facts which suggest at least 
some acceleration on the part of hardwood move- 
ments generally.” 


Movie of Big West Coast Operation 


Some forty or fifty representatives of the lumber 
trade, mostly retail lumber dealers from nearby 
towns, were luncheon guests of the St. Paul & Ta- 
coma Lumber Co., of Tacoma, Wash., at the La 
Salle Hotel, Chicago, on Thursday noon, Nov. 18. 
A. H. Landram, sales manager, welcomed the vis- 
itors, being ably assisted by Arthur Hawksett, 
Chicago representative of the company, and R. E. 
Earley, of the Tacoma office. Following the lunch- 
eon a moving picture was shown depicting the 
manufacturing operations of the St. Paul & Tacoma’ 
Lumber Co. from the log to the finished product. 

Before the pictures were thrown on the screen 
Mr. Landram suggested that the visitors try and 
visualize the inception and beginning of the com- 
pany thirty-eight years ago when the logging opera- 
tions were carried on with horses and manual labor, 
and compare that with the present-day conditions 
with the company operating seventy-five miles 
of logging railroad; thoroughly modern sawmills 
electrically driven, and lumber being handled by 
manual labor only to a slight extent. Lumber 
turned out by the St. Paul & Tacoma Lumber Co. 
is handled as economically as possible, said Mr. 
Landram, and its mills are cutting one million 
feet a day. 

Mr. Landram touched on the fact that the com- 
pany’s timber supply will last thirty years, and 
with additional tracts, regrowth and reforestation, 
the company will be cutting lumber indefinitely, 
said Mr. Landram. In closing, he expressed in be- 
half of the company the hope of serving the dis- 


tributer and consumer better in the future than 
in the past. 

The picture was entitled “The Story of Lumber,” 
and Mr. Earley, who operated the machine, made 
interesting comments as the panorama unfolded. 
The views started from the time the men left for 
the woods, and in_sequence depicted: Falling of 
the timber—Douglas fir, hemlock, spruce and 
eedar; loading of the timbers on cars; transpor- 
tation to the mill; sluicing of the logs into the 
mill through the various manufaeturing processes ; 
lumber being cut into various sizes and the grading 
processes ; manufacture of Japanese squares; lum- 
ber going through the edger, gang saw, trimmer, 
grader, sorter, resaw; loaded for proper drying in 
kilns; surfacing and finishing in the planing mill; 
complete operation showing the manufacture of 
cedar shingles; stacking in the yard; loading on 
cars and at the docks with cranes for export and 
coastwise shipments, lumber being delivered on the 
dock in unit packages and placed by the company’s 
men within reach of the ship’s tackle, stevedoring 
companies loading and storing the material on the 
vessels. 

One of the principal objects of the pictures is to 
bring out forcibly the continuity of the operations 
of the St. Paul & Tacoma Lumber Co. Another 
purpose of this publicity is to demonstrate to the 
distributers and consumers the various processes 
in the manufacture of a quality product, and also 
the fact that the St. Paul & Tacoma Lumber Co. 
has sufficient timber available to operate for an 
indefinite period. Further, that with the proper 
laws relating to the taxation of the new growth 
and cut-over lands, the company will be able to 
grow new forests, thus making the operation per- 
petual. 

Messrs. Landram and Earley left the headquar- 
ters of the St. Paul & Tacoma Lumber Co. at Ta- 
eoma, Wash., on Nov. 5, and since that time have 
exhibited the pictures in Great Falls, Mont. ; Minot 
and Fargo, N. D.; Minneapolis, Minn.; Galesburg, 
Tll. ; Sioux Falls, S. D., and Chicago. The pictures 
have also been exhibited in the observation cars 
of some of the crack trains of the Northern Pacific, 
Great Northern and Chicago, Burlington & Quincy 
railroads, and elicited much favorable comment. 
After leaving Chicago, the itinerary includes Elk- 
hart, Ind.; Detroit, Mich. ; St. Louis, Mo. ; Denver, 
Colo.; Salt Lake City, Utah, and San Francisco, 
Calif., the publicity artists—Messrs. Landram and 
Earley—expecting to arrive back in Tacoma Dec. 
15. While on this tour, advantage is being taken 
whenever opportunity offers to exhibit the pictures 
in the public schools. 


Impostor Continues Activities 


The AMERICAN LUMBERMAN recently reported the 
activities of a young man who was calling on con- 
cerns in the lumber trade, representing himself to 
be Donald Cameron, the son of J. O. Cameron, 
president Cameron Lumber Co., of Victoria, B. C., 
and as a result of this representation securing 
varying amounts of money. Last week he ap- 
peared in Newark, N. J., where he called on the 
Lindsley Lumber Corporation. This concern imme- 
diately wired the AMERICAN LUMBERMAN and a 
telegram was dispatched to J. O. Cameron in Vic- 
toria. Mr. Cameron at once wired the Lindsley 
corporation that this man was an impostor, asked 
them to make him a small advance and then have 
him arrested. In a letter to the AMERICAN 
LUMBERMAN, Mr. Cameron says, “This young man 
has victimized lumbermen all over Canada and the 
United States, including California, Texas, Chicago, 
Minneapolis ete.” It will behoove lumbermen gen- 
erally to be on the lookout for this man and take 
steps to put a stop to his pernicious activities. 


Hardwood Executive Committee 

Announcement has been made by Ben C. Currie, 
president of the National Hardwood Lumber Asso- 
ciation, of the appointment of the following ex- 
ecutive committee to serve during the present 
association year: Ben C. Currie, Philadelphia, Pa., 
chairman; John W. McClure, Memphis, Tenn. ; 
BE. V. Babcock, Pittsburgh, Pa.; Charles H. Bar- 
naby, Greencastle, Ind.; Horace F. Taylor, Buffalo, 
N. Y.:; Charles A. Goodman, Marinette, Wis., and 
R. C, Stimson, Memphis, Tenn. 


To Enter Commission Business 

Detroit, MicH., Nov. 15.—Announcement has 
been made that, on Dec. 1, Allan Turner will en- 
gage in the commission lumber business under his 
own name at 720 Euclid Avenue West, this city. 
According to present plans, Mr. Turner intends 
covering most of Michigan and part of northern 
Ohio, which territory he has been traveling in for 
the last year specializing in western lumber and 
shingles. Mr. Turner is well known in western 
Washington, Oregon and California, where he spent 
many years in the various branches of the lumber 
business. 





CHICAGO 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. scorns, Buttes: CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS— Southern 


Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3800 West 38th Street, CHICAGO, ILL. 





A. J. BARKER H. T. FALL A. J. BOYLES 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 


Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 








Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - : CHICAGO 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, ee 481 S. Dearborn St.. Chi- 
cago, . 








Northern and 
Southern 


Hardwoods 


Vangsness Lumber Company 


Telephones, 140 South Dearborn Si., 
Randolph 0469 CHICAGO 
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Partition Roofers ek aca Me gence ves Ties 
BOS” BD. 2 csccocccs 42.00 .ccee 89.25 Ne. B 290" ccccosce Dane éte8e seave a ceanen at ettes “wenie 6x8”, 8’, No. 1 
Os B ceccecces cocce 23.18 24.89 - eeescece ee (cteee onaee a Wun Tee tence cheer SqE&S. ..... saben saenn 29.00 ..s6- 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Nov. 12: 
Flooring Finish—Dressed Dimension—Dressed Fencing and Boards 

Edge Grain— 1x3” 1x4” B&better “C” No. 1 No. 2 No. 1 No. 2 No. 3 

eo 4.00 $17.75 $15.00 

lnk ascns arene wanda $72.50 | 1X4" oo cece eee eee eeeees $67.50 $51.00 a, 24 i - + te sat * = 6” TTT ION $37.00 LO 78.50 

PED éincacnewand $79.00 70.50 UXG” owe eee eee eeeces 69.50 53.00 $27.00 $29.00 2x 4” $24.50 $26.25 aaa 36.00 23.50 18.00 
" 38.5 SE Bas as dmacunne 73.00 56.00 rit oe. ox . . ” ? r 

DP Mhakinneng banana eke we 68.50 a, By 25.50 27.50 2x 6” 21.50 996 | 1X10" ....cccovs 37.00 23.50 18.25 

BMI”  vccncvcsncscscnes 74.50 58.00 | Seo, 5e'r9 Ox 8” 293'50 24.50 | 1x12” .......... 50.00 26.50 19.25 

Flat grain 1%, 1%, 2"x4 to 8”.... 76.00 ...2. 97:00 29:75 2x10" 24.25 26.00 aa 

B&better ........... 58.00 46.50 Saks Sie ee ee cw POD bteaee & 00 oe xi 4 4 Casing and Base 
4 P 28.75 30.50 2x12 25.25 27.50 
Ty B ntacevsonceccsses 46.00 38.00 ili iti B&better 
No. 2 23.50 22.75 Cinne 888 Seer S2S&CM—Ship! 126, @ wccccccccsccceccecee «+ $75.00 
Clg. Clg. Clg. Part. owe ME Wasi chcnruntenuane "780.00 
Moldings 1%” 5” %” 4%” No.1 No.2 No. 3 
ing B&better .$37.50 $42.00 7 00 asec DT saactieenks $36.50 $21.50 $16.50 Lath 
1%” and under..26 percent discount i excess “head De iesade J0nms 7 aa 37.50 23.50 18.00 No.1 No. 2 
1%” and over...21 percent discount | No. 2...... ..... DEM issas waeen MN ¢cbincedva “keene 23.50 18.00 | 3x1%e”—4’ ...........- $4.95 $4.40 











PHILADELPHIA PRICES 


Philadelphia, Pa., Nov. 16.—Wholesale prices secured from authoritative sources exclusively for the AMERICAN LUMBERMAN through the courtesy of 
Gregg & Co., of the Philadelphia Retail Board of Trade, are as follows: 





Southern Pine, Merchantable—1905 Air Dried No. 2 Common Roofers ‘ex 6” clea Red Cedar Bevel Siding $41.00 
Ste: Deli 1x6”, %x5% ae $27.50 1x10”, %x 9% oe .$28.50 x $F ccocccccecceeecceccocceetocese ecce ° 
(Steamer elivery) 1x8”, x74 veh pss 28.50 1x12”, %x11%.... 29.50 ao ed Cec ccereoccccccsccesthoesesesese 600 
8x 4” and 4x4”.. . $44.00 rere reer $49.00 ‘ %x CICAP cccccccceccccsccccsceseceescecos . 
Oe O ame Gx6"... 40.00 SKIS” nncccccccns 60.00 | Shortleaf Dimension, S4S, 4-Inch Scant, 10- to Maple Flooring f.o.b. Philadelphia 
3x8”, 4x8” and pees 12x12" Jacke ne cal 57.00 16-Foot i =k clear Reet eens eer eer 104.08 
aed a aaeeach . cain wreath a .00 ” $29. EEE ’ x oO PR a re ee eae . 
Sisley: 51.00 14x14” 1..2.02022: cD) ~ Bbiiboesesente: « HE ~~ Sheeeneaspees sy00 | 4#x2%” Factory ........... Re HE NES 47.50 
Lengths 22 to 24 feet, add $2. EP seciscukenses 9.00 %x1%” and 2-inch clear ........++.+++++++ 64.00 
Each 2 feet additional, add $1.50 to 32-foot North Carolina Pine Flooring Western White enn, Oreseed ute. 8 
price. No. 2&btr. No.3 No.4 | 1x 4”......... $74.50 $64.50 $48.50 $36.75 
Each 1 foot over 32 feet, add $1. ER: $84.00 $64.00  ..... 1x 5” II2" g9'50 © °'79.50 = 46.00 39.76 
Longleaf Pine Flooring, 25/32x234-Inch Face 1§X2%” flat .......-.--+. 58.00 48.00 $28.00 . Wins ae ha Ly 4 yap 24 oo 38.75 
(Rail delivery) Kiln Dried North Carolina Roofers (esa 79.50 45.25 38.75 
NE RE RRS eae cteten ea, i Oe on ns oan wedded bed awaiae m. . oe: @eerrerre - 104.50 94.50 46.25 39.75 
a a Se Tn a os iia ama oleae alas 0.50 | 13” and up.... 109.50 99.50 47.75 41.26 
plata ge ie ale eee tea ea I OR a a ar oa a ale Waar 31.00 Lath, 4-Foot No. 1 
rn ren ee 6 ee, CE scp shndiaadeereeneweeses een 32.00 a eee fk Trt’ 
No. 2 com. sap flat..... heccaereucnans aeukel 30.00 }#-inch thick, $1 more. NN Pr $5.65 c.i.f. 36.1 15 delivered 
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NORTHERN PINE 


Duluth, Minn., Nov. 15.—Mixed car shipments of northern pine are normal for the season. Prices f.o.b. Duluth are steady: 


COMMON Boarbs, RoucHo— 
6’ 


8’ 10’ 12° 14°: 16” 18’ 20° 

a $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No.1 ........ Gah akies 
a deuce 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 OE Seapets 
Oe acetcniints 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 a Be ebaepaeae eae 

SR  Dicccwcne . 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No.1 .......-s++---.. 
a angi 38.00 40.00 49.00 49.00 45.00 45.00 53.00 55.00 ty Epaupeaeeyteaesteentis 
i anieata 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 a Be pbekemicederpitgast: 

ae Sg eects 29.00 32.00 33.00 33.00 33.00 33.00 37.00 37.00 
 ¢tiealets 29.00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 aa : . 
Ei citainsins 31.00 33.00 35.60 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 


For all white pine, Nos. 1 and 2, add $1. 


Boards, 6 to 20’, 8, 10, and 12”, No. 4, $30; No. 5, $21. 


For Sl or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. 
Drop siding, grooved roofing and O.G. shiplap, 8’ and up, add $1.50. 


Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 Piece Sturr, S181E— 


FENCING, RougH— 


6’ 8’ 10,12&14’ 16’ 18&20’ 
-- -$51.00 $55.00 $59.00 $61.00 $61.00 
++. 38.00 41.00 43.00 46.00 46.00 
eee 27.00 29.00 31.00 32.00 32.00 
«++ 47.00 50.00 56.00 62.00 62.00 
«+. 33.00 36.00 41.00 47.00 45.00 
--- 25.00 28.00 29.00 30.00 29.00 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 


All white pine, Nos. 1 and 2, add $1. 


$1 or 28, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 


Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 TO 20’— 


4 $2 6’ $315 $33 $31.50 ; en $32.50 $34.50 gee se 6” 4” 6” 
eee ?. 50 1.50 $33.50 $31.5 31. 32. 34.5 34. . 

2 eee: 27.50 28.50 31.50 31.50 31.50 31.50 33.50 33.50 B&better eeccccsccccce $40. 00 $44.00 | er aitetsssseeee $20.00 $22.00 
2x SpE 2 27.50 30. 50 32.50 32.50 32.50 32.50 34.50 34.50 i t666etbiwekounaseras 33.00 38.00 Norway, C&better.... 34.00 36.00 
DE ‘nisdencetess 31.50 32.50 35.50 35.50 35.50 33.50 35.50 35.50 DVD ---+reeeereeeeeeeeee 28.00 31.00 

BE. sncsawenacun 32.50 33 50 36.50 36.50 36.50 34.50 36.50 36.50 


No 
or S4s, ad 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


2 pie ~ stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
3. 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., Nov. 15.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended Nov. 12, as reported to the North 
Carolina Pine Association: 


Rough: 

4/4— 
ek Cg Sperry $52.50 
I is Re Ss Grae Gaede chads eC 33.25 
eh, ES ce tats ke bia eh eae eee 26.25 
Dee. Be hod 6b eh kes Chet uewnoeneeeane 18.75 

No. 2&btr. No. 3 No.lbox 

DT ri a ie eo aoe $54.25 $37.50 aon 

i cdcnpneiepwe eho wad TT Seren $28.50 

n° 2ahve nasa er haan en ow aan 

DET and vedieheee sew eel 68.00 atin ~eee 

Edge, PEG uk dawaaed ow keuiee $59.25 
3ark strips, Nos. 1 & er nce cds: tiie dein eatin alien ee 30.25 

Box SE caceeaemeskewewwebawnekatane 16.00 

Fe SE iin Ss sce delet bao ean ini he eek Bt ao 6.00 

Dressed: 

Flooring, 4{3”— 214,” 
a oe Oe ONORE sttevsnciewsewuen $49.00 one 
GI a i ects SKI eg Geeta ab eh wah edt 42.25 
3ark strip partition et apes an 75 
30x bark strips (dressed or resawed)...... 18.25 

Loofers— No. 1 Air dried* 
BE Wu keniess ween seneseeeeeed $27.25 $19.50 
RE cats fg alia ck cake wis Gera eee aaa 27.25 20.00 
SE ea das. ne bb bac hepa ce alee 20.25 
BS fateh aad as aie be la 30.75 20.75 


*F.o.b. Georgia-Alabama points of manufac- 
ture. 





RED CEDAR SIDING 


Seattle, Wash., Nov. 13.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, Yo-Inch 


Width— Clear wed “ » 
GE aheawendeecaennwe $26.00 $24.00 $18.00 
SOME) ar aracura: d's ot oar aye cen 28.00 18.00 
DOE vapedceneeheeanws 32.00 30.00 22.00 
DN cccccveesecasecus EE sodden 

DE -Siciwadendanwawane 46.00 ne ewes 

-Clear Bungalow Siding, 34-Inch 
BREE ra RAI PIAL POS REL ER PIO OE $48.00 
SI | aca. a Snip aca aimiaala e SERRE le 57.00 
SEO, vicccucnsibdeandaetencune Oeemeb usual 65.00 





RED CEDAR SHINGLES 


Seattle, Wash., Nov. 13.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 


Bxtra stare, 6/2. ..cccvcccrses $1.64@1.72 $2.05@2.15 
oe SS eS ae rer or 1.76@1. 80 2.20@2.25 
CONE wove nanea none 1.80@1.88 2.25@2.35 
BWCTOOOR, BIS sccndsccccsere Be 2.90 
SN i nara wink acetewu gid 2.23 3.05 
PRR on ndvavnmewewn 2.63@2.75 3.60@3.70 
First Grades, Rite-Grade Inspected Stock 
Po a ly Serre $1.80 $2.25 
re 1.88 2.35 
Extra clears ............... 2.08@2.20  2.60@2.75 
Perfects, 5/2 ...ccscccccee 2-49@2.53  3.05@3.15 
ae 3.30 
IN oo ad cone un aters 2.86@2.89 3.85@3.90 
Second Grades, Standard Stock 
Common stars, 5/2......... $0.30@ .88 $1.00@1.10 
Common stars, 6/2......... 92@ .96 1.15@1.20 
Common clears ............ 1.40 1.75 
British Columbia Stock, Seattle Market 
Se SEEOED vidctdece seawaaoibe $2.55@2.65 
Done: 2 eS ee $2.45@2.53 3.05@3.15 
REARS Re he 2.55@2.63 3.50@3.60 
2 EE TTT 2.78@2.82 3.75@3.80 





WESTERN PINES 


Spokane, Wash., Nov. 13.—Following are cur- 
rent prices, f.o.b. mill, which became effective 
Aug. 19: 

Pondosa Pine, 16-Foot, Inch— 
No.1 No.2 No.3 No.4 No.5 


ee ne $42.00 $81.00 $20.50 ....- covcc 
Ce vinaweeuns SRG S000 BRO cssce 8 = scvne 
. wceuanewes ee Sf a 
a steesenuse 42.00 27.00 21.50 ..... Saner 
De lic:italsiestannd 44.00 27.00 Bee <sacae cone 
7 Ge Weis sence s0eee- rxeave $15.00 $ 7.00 
Pondosa Pine Shop— 
Factory 
Cc No.1 No.2 No.3 Com, 
He |, eee - 50 $41.50 $25.50 $16.00. ..... 
errr - 1.50 61.50 36.50 16.50. ..... 
Be skietsnaee c6oe | Aken» Backs  Saledig $24.50 
Idaho White Pine,, 16- Foot— 

No.l No.2 No.3 No.4 No.5 
axe anaemn $48.00 $41.00 $27.00 ..... «eeee 
- . aevewncns - ee me OS aera 
eee ee! ae! 

rare 6.00 @GEGR FEED etese sever 
Se educate 50 Gee ERO coves ceves 
ft | a ee esoce Gate ST 
White Fir, 6- to 20- Foot, Inch— 

6” 8&10" 12” 4”’&wdr. 
Nos. 1 & 2. a 00 $25.00 $26.00 $27.00 ..... 
peace 00 20.00 21.00 22.00. ..... 
Bee tiniwies thee @rieas coven coves Gee 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Nov. 16.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S25: 
No.1 No. 2 No. 3 
OG GE GFE cc cadevenscavecca $55.00 $40.00 $32.00 
DO scacdscsensenedeatseenne ess 65.00 50.00 32.00 
Above shop prices are for shipments of No. 3 
— — For straight cars of specified grades, 
a 5 





CALIFORNIA PINES 


[Special to AMERICAN LUMBERMAN via Air Mail] 


San Francisco, Calif., Nov. 16.—The following 
information is compiled from the report of the 
California White & Sugar Pine Manufacturers’ 
Association for the week ended Nov. 13. Prices 
on commons include 1-inch stock only. All prices 
are f.o.b. mills: 

California White Pine 
Nos. 1&2elr. C sel. DD sel. No. 3 elr. 


CIASELW, © 6c00es0 $71.80 $66.55 $54.05 $46.75 
Sok ae 76.15 67.00 54.40 56.90 
Sf rr 70.20 60.75 48.00 55.75 
SPS. cctscee 79.10 73.40 59.30 69.40 
California Sugar Pine 

Nos. 1&2clr. C sel. D sel. No. 3 clr. 
Sk See $104.50 $95.10 $76.80 $59.10 
S/4EB.W. ccocee 91.80 89.20 69.25 70.65 
CFE, 6c0:0 8 90.10 85.05 62.10 69.45 
ie Sk ee 101.55 95.00 76.30 88.40 

sy’ Pine ew ° Mixed Pines 
No. 1, 5/4xa.w. $44.75 Mo. 1 COMB. occic02 $46.75 
No. "5: 6/4xa. w. 25.75 (ae eee 29.30 
Inch ee ce. ae 
Panel, %xa.w.... 79.75 age sate nsme 31.25 
: No. 1 dimen., 

White Fir ff ee 18.60 
age — A $45.00 ath No. 1....... 5.70 
No. 3&btr., ath. Mo. 2....0: BC 

4/4Xa.W. ..---- 19.30 a - OS ge ae 
No. 1 dimen., ; ; 
eS Serre 20.60 Sugar Pine Shop 
THOR oe ccceccsce's $42.20 

Douglas Fir = No. 1, 5/4xa.W... 50.55 
CR. vecciancees $46.70 No. 2, 6/4xa.w.... 31.05 
Se 33.10 : 
eee 15.25 Miscellaneous 
Ties & timbers .. 24.75 Australian 4/4,a.w.56.58 
Dimension ...... TBD 8 COOGEE oiccccc csiee $24.10 





DOUGLAS FIR 


[Special telegram to AMBRICAN LUMBERMAN] 

Portland, Ore., Nov. 17.—F.o.b. mill prices on 
actual sales of fir, Nov. 14 to 16, direct and 
wholesale, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr. fe 
Ns aate-e eked erator eased $37.25 $31.50 
1x3” satis tall prinitaces ioe a ar 40.25 sie te ote 
ee RS 9 aaa 39.00 
Flat Grain Flooring 
ae eta ee omens 25.50 21.25 
sa ha atahaeopa aoe 39°7 75 28.00 
ee Grain Sasi 
WG? ckscntwexe was $16.50 
Ceiling 
ME 4 sca arale palatal canes 25.25 18.50 
Se as karen anaes jie sien 26.00 21.50 
oe Siding, 1x6” 
Ae eee ee owes 31.25 26.50 nace 
Se ns be a auleeaee re 33.00 27.75 +svie 
| rs aw ei innien 17.25 
Finish, Kiln Dried and Surfaced . 
1x6” 1x8” 1x12” 
ee re Pe $46.75 $48.25 $52.00 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
a SR ee sere $17.75 $15.75 $17.75 $22.00 
SA ene 11.75 12.75 12.75 13.25 
SG. Ee bine ess cu ee 7.75 8.50 8.50 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick 
4”. .$15.75 $15.75 $18.00 $19.00 $19.00 pee eee 
6”.. 14.75 15.00 17.25 17.75 18.00 $21.75 $21.50 
8” 15.00 15.75 17.5 : 20.75 21.26 
10” 16.75 16.25 az. 7 3.75 21.00 
o... Mw wey Y 25 25.50 
re 





2x4” Ss’, 316; 10", 20. 
Mons Hh 2x4 2x6” 2x8” 2x10” 2x12” 
aS eae $12.50 $10.50 $11.50 $9.00 $12.00 
Pe Dna we wk vk 7.25 7.50 ; AES ene 
No. 1 Common Timbers 
2x3 to 4012 to 90°, MUPEROOR. 66 5056s ora scve $20.00 


Se Oe Ree Ob Oe . Cis 6.50005 ccces cocece 18.25 
Su6 to LEn1s" to 40°, SUPERGOE... co ccccrcccves 19.75 
Fir Lath 
Die Ty. DO, Gro ona docks 20660 xdeon evades $2.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
aig daa aibins bidaidatk Roe pen eaa ad Ae $36.00 
POPES PERE AIRES oe er Ale RTE Se PRS eA 37.00 





CROSS TIES 


St. Louis, Mo., Nov. 15.—The following cross 
tie prices prevail f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face..... 1.10 .85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 45 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 
cents less than white oak; sap cypress, 20 cents 
less than white oak. 


Switch Bridge 

Ties Plank 

OE. cc cc een ennieetcareds $43.00 $42.00 
SE bn edcdacensedeseeneanes - 40.00 38.00 
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WEST COAST LOGS 


Portiand, Ore., Nov. 16. 
tions: 
Fir, yellow: 


Log market quota- 


Firm, No. 1, $22; No. 2, $17; No. 


» $12. 

Fir, red: Strong at $16. Ungraded. 

Cedar: Demand light at $15. 

Hemlock: Scarce and strong, No. 2, $12 to 


$13; No. 3, $11 to $12. 
Spruce: Steady, No. 1, $25; No. 2, $19; No. 3, 
12, 


Everett, Wash., Nov. 13.—The log market is 
very firm, but quotations are unchanged: 


Fir: No. 1, $25; No. 2, $19; No. 3, $13. 


Cedar: Rafts of shingle logs only, $18 base; 
25 cents added for each 1 percent of lumber logs. 


No. 2, $13 to $14; No. 3, $11 to $12. 
$1 higher than fir. 


Hemlock: 


Spruce: 





SOUTHERN PINE TIES 


New York, Nov. 15.—Following are quotations 
on southern pine railroad ties, f.0o.b. New York: 


; 8? Sap Heart 
ES pe ee eae $1.40 $1.85 
BET” natin. up ee Oa ea ane een de nae 1.35 1.75 
Gl css kc ee beadkssecerasnebnans 1.25 1.65 





CYPRESS 


St. Louis, Mo., Nov. 15.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades— Factory No.1 
Tank Selects Shop Box 
4/4 cc ccceceeeee+$116.75 $ 68.75 $61.75 $31.75 
EG accesesovecss BE 78.75 63.75 33.75 
Ge cécocescoeoee BE 81.75 66.75 33.75 
Ee cscesconceces EE 88.75 73.75 31.75 
SPE cesteseeceses 136.75 93.75 78.75 aches 
a coven’ coecsoe EEE 93.75 78.75 "eens 
DME ssendusndonii 141.75 98.75 93.75 ee 
Peck ‘random, “4/4” penbeeeddoeoenseneeceesoeenee 
Common Rough— No.1 No. 2 No. 3 
1x4—10” ..... benenees o+ee+$54.75 $43.75 $32.75 
Di \vatept nanan cewnmiee 61.75 50.75 34.75 


Add $2 for specified ‘lengths on common grades. 
Finish, $18 or 82S— 


Heart A B Cc D 
.-$103.75 $ 98.75 $ 93.75 $ 83.75 $73.75 


1x4—10” 
De’ sesnds - 110.75 106.75 101.75 91.75 980.75 
a” «sane 120.75 115.75 110.75 102.76 ease 
Se esaces - 125.75 120.75 115.75 106.75 ene 
Bungalow Bevel Siding— A B C&btr. 
a svtcveces scenes sees - $53 $45 $43 
i” wesccenens ne - 64 55 53 
a. sbvddehbseudnddaaaete 70 61 59 
Bove —- A B Cc D 
ewbencenabad $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No. 2 
FAS Select Shop com. com. 
ne: stvausbaael $ 72 $59 $36 $31 $26 
ee a06eeencas 75 62 48 35 29 
oe ereze pine on 63 50 35 29 
mr aenees cane ae 68 55 37 31 
BEE nt6eeneses 100 75 65 open ons 
Boards— No. 1com. No. 2com. 1” random 
De  scsveeeanane $42.50 $33.00 — 
SO  exeeaddawade 42.50 34.00 sneer 
i ‘-saceeeeaion 43.50 35.00 “s 
Dt ccmeneaénh on 53.00 ter 
Peck, 1512” ...00. ~ eben $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Nov. 15.—The following are 
average wholesalers’ carlot prices today f.o.b. 


Cincinnati: 

Shingles— Best Primes Economies 
i ecrbbvedeencexnaaceeee $3.20 er 

St ih aaa ee uikik wie aaiblad 6.70 4.85 $3.90 

eT ‘ishwennkonbaanee.s 6.95 5.45 4.30 

DP senecvesavenencsas 6.95 5.45 4.30 
Lath, 4-Foot, %x1//2-Inch— 

Pi: Bsadvistconeawe See. MA Cistedcccsnadans $7.90 





OAK FLOORING 


The following are average prices, Memphis 
base, obtained for oak flooring during the week 
ended’ Nov. 6, as reported by the Oak Flooring 
Manufacturers’ Association: 


1x1%y” 3Bx2%” %x1%e” %x2” 


Cir. qtd. wht... hae Ee EE -Sawess  axcieous 
Clr. qtd. red.... 97.62 cocee 6G 
Sel. qtd.w&r...... sie ea 76.47 $62.00 ee 
Clr. pln. wht.... 73.66 85.51 59.64 62.73 
Civ. pam. red..... 67.85 79.08 52.34 58.87 
Sel. pln. wht. .... 61.44 72.73 47.40 49.03 
Sel. pln. red..... 60.33 70.91 49.18 47.08 
No. 1 common... 44.74 50.49 27.17 27.77 
No. 2 common.... 15.00 19.33 7.86 8.33 
VYex1¥e” VYx2” fyxl1%” $,x2” 
Clr. qtd. wht... .$102.50 ee coeece 
Clr. qtd. red..... 100.50 cf 
Sel. qtd. w.&r.... 78.21 or Pre wa eh 
Clr, pin. wht..... 76.28 $75.54 cocee $81.40 
Clr, pln. red.... 69.55 73.00 seeee 78.67 
Sel. pln. wht.... 63.77 66.13 eevee 63.61 
Sel. pin. red..... 64.32 66.74 awa 58.99 
0. 1common.... 41.77 49.28 one as 37.00 
No. 2common.... ..... 12.00 : ates 


POPLAR 


Cincinnati, Ohio, Nov. 15.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Sorr TexTure— 4/4 5/4&6/4 8/4 


Pee 52900120 sar Salar * $230@130 
Saps & select. 77 
No. 1 com. . 50 55 $5 70 70 8 
No. 2 com. A.. 36 38 42 45 45 48 
No. 2 com. B.. 25 27 £27 29 28 30 

VALLEY— 
FAS .........$ 90@ 95 $ 95@100 $100@105 
Saps & selects. 60 65 70 75 75 80 
No. 1 com..... 45 48 52 55 55 60 
No. 2 com. A.. 35 36 37 40 40 42 
No. 2 com. B.. 25 27 26 28 27 #430 





WEST COAST SPRUCE 


{Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., Nov. 16.—The following are 
prices for mixed cars prevailing here today: 


Finish— 
\ ia 
1x4—10” . 

Bevel siding— ee awa cocse GED 


SS few 4.00 
4x6” .....++--+ 31.00 Green box lumber 19. 00 


Syst stock— 





POPLAR BEVEL SIDING 


Louisville, Ky., Nov. 16.—Small or speculative 
building has been slackening somewhat in Louis- 
ville, so demand for poplar siding is having a 
tendency to slow down. Demand from outside 
points is very fair. Prices are steady and gen- 
erally the outlook is good. Louisville quotations: 


Clear Select No.1 No.2 
EES «+ $55 $40 $28 $22 
DUE  accewceteneve Oe 38 28 22 
ESS 37 24 18 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Nov. 15.—The following is a summary of Chicago/Cleveland average hardwood 


prices obtained during the week ended Nov. 9, as 


reported to the Hardwood Manufacturers’ 



































6-4 66,25 .., 
Gel Faure. ase 
Fol Com & Sels 
5-8 36,50 ... 
3-4 25,00 °.- 
4-4 47,25 ... 
5-4 48,25 ... 
6-4 51,25 ... 
8-4 59,25 
Ho 2 Common 
4-4 26,50 .., 
5-4 30,00 ... 
8-4 32,00 .., 
10-4 43,00 ,,, 
12-4 43,00 ,,, 
No 3 Common 
4-4 19.25 


Quartered 
Firsts & Seconds 
4-4 50.25 ... 
6-4 55,75 ... 
8-4 61,75 ,. 
No 1 Com’& Sela” 
4-4 40,25 
6-4 44.50 
8-4 51.75 











6-4 121,25 122,25 
8-4 137,75 140,50 
10-4 162,25 .,, 
No 1 Com & Sels 
1-2 43,25 538,00 
5-8 51,25 63,00 
3-4 58,25 71,50 
4-4 65,75 78,00 
5-4 76,25 
6-4 78,50 
7-4 eee 
8-4 83,00 
12-4 113,50 
No 2 Common 
4-4 51,00 
6-4 50,25 ., 
No 3 Com Fle Grade 
4-4 53,50 .,., 
No 3 Common 


4-4 23,50 27,50 
PAS Worny 
ese _75,25 
ae 13,00 
Sound ‘Worny 
4-4 50,75 
5-4@ ... 65,00 
G4 «++ 99-98 








7£,50 


12-4 .., 98.00 


47,00 
6-4 33,00 ,.,.. 
No 2A Common 
5-8 30,00 .,., 
4-4 36,50 41,50 
5-4 37,CO ... 
No2B Common 






































4-4 20,00 ... 


Institute: 
RED GUM BLACK GUM-CONT'D RED OAK ASH-CONT'D CHESTNUT -CON?T'D 
~YIain Plain Quarterea aaieieteememens Se 
Figured Wood 
Chgo Clev Chgo Clev Chgo Ciev Chgo Clev Chgo Clev 

Firsts Seconts Firsts 4 Seconds No 1 Com & Sels No 1 Com & Sels Sound Wormy 

4.4. 151,28 Sai 4-4 41,00 ... 4-4 67,75 ... 5-4 77.25 ... 4-4 ... 42,00 
Quartered 5-4 46, Plain 6-4 77.285 ... 5-4 ..- 46,00 

Firsts & Seconis No 1 Com'& Seis” Firsts 4 Seconds 10-4 =... 98,50 -4 42,00 
4-4 112,25 ... 4-4 33,00 ,.,. 5-8 72,50 ... Bo 2 Common 
5-4 116,75 ... 5-4 36,50 3-4 76,50 ... 4-4 27,50 ... Firsts = Sesonts 
6-4 116,75 ... TUPEIO oa 4-4 83,75 110,00 8-4 43,00 .., 4-4 
8-4 108,25 .., Quarterea 5-4 90,00 .., No 3 Common . 3 Com & ouls” 

12-4 134,00 ... Firsts & Seoonds 6-4 117,75 ,.. 5-4 26,50 ... ake 57,75 

No I Com & Sels 4-4 50,00 eee 8-4 132,25 eee 12-4 21,50 2a $3 ece 68,00 
4-4 62,00 .., Plein Plain SOFT WAPLE No 2 Common 
5-4 69,75 ... Firsts & Seconds No 1 Com & Sels Firsts & Seconds 4-4 27,00 ee 25 
6-4 69,75 eee 5-8 39,75 ... 3-8 . eee 4-4 60,75 83, 00 
7-4 63,50 .., 4-4 47,75 ... §-8 47,00 ... 16-4 ... 119,50 irets & Seco 
6-4 69.75 ... 6-4 50,25 ... 3-4 47,00 .., No 1 Com & Sels 5-8 57,00 .,., 

Plein No 1 Com & Seis 4-4 61,75 72,50 4-4 43,75 .., No 1 Com & Sels 

Firsts 4 Secornis 4-4 36,50 .., 5-4 .,, 78,25 ||No 2 Common 5-8 44,00 .., 
1-2 66,25 ... 5-4 44,00 .., 6-4 70,75 .., 4-4 35,50 Plain 
5-8 77,50 ... 6-4 41,25 .., 8-4 66,75 86,75 ||No 3 Commo © 3 Common 
3-4 107,75 ... No 2 Common No 2 Common 4-4 20,75 ... SG 2.08 ove 
4-4 199,25 ... 4-4 26,50 ... 4-4 47,75 45,00 MAPLE NO-4 20,00 
5-4 112,75 5-4 27,CO ,,, Sound Wormy Mixed Firsts & Seconds “ ‘ 

Ho 1 Com & Seis 6-4 27,00 .,, 4-4 40,75 49,25 || 4-4 .,, 84,25 |Firsts F Seconds 
5-8 47,75 ... No 3 Common 8-4 62,50 || 5-4 .., 92,00 |] 4-4 67,25 .., 
3-4 52,00 peed 5-4 21,75 ... A 6-4 iii 97,00 io 1 Com & Sels 
4-4 60,00 .,, 6-4 22.06 wry & Wide No 1 8-4 ere 200,50 4-4 46.25 ... 
6-4 67,00 ... WHItE ey V4 | 4<4 eee 131,50 |iNo 1 Com & Sels o 2 Common 

So 2 Common Quartered 13-17" Box Boards 5-4 ... 65,50 4-4 29,00 ,., 
4-4 35,25 .., Firsts & Seconds 4-4 98,75 ... No 2 Common -_ No 3 Common 
5-4 41,50 ||. 5-8 85,75 ... Firsts & Seconds 4-4 .., 39,00 |/4-4 21,00 .., 

——sir cor 3-4 110,25 «.. 4-4 ,,, 116,75 || 8-4 “°° 36°50 WACNOLIA 

ered 4-4 128,75 ... 5-4 95,25 126,25 irstd & Seconis 

Firsts & Seconds 5-4 142,75 ... 6-4 100,50 127,25 ||Firsts & Seconds 4-4 69.25 .., 
4-4 62,75 ... 6-4 142,75 -. 8-4 105,50 134,50 |] 5-4 95,00 .., 5-4 69,00 .., 
5-4 68,75 .., No 1 Com & Seis’ 12-4 125,50 151,50 8-4 129,25 ... 6-4 76,00 .,, 
6-4 70,00 ,., 1-2 52,75 ... 16-4 .., 156,50 [110-4 .., 102,50 |No 1 Com & Sels 
8-4 72,00 ,,, 5-8 66,75 .., Saps 12-4 .., 102,50 ||/4-4 46,25 .., 
10-4 86,75 ... 3-4 72.75 ... 4-4 .., 177,50 6-4 54,25 .., 
No 1 Com & Seis 4-4 78, 75 97,25 || 5-4 75,50 .., © 2 Common 
4-4 51,76 ... 5-4 76:00 110.00 || 6-4 75,50 ... 4-4 30.00 ,,. 
5-4 53,75 .. 8-4 100.00 ,.. 8-4 80,50 .,, ? 

6-4 55,50 °.. No 2 Common Seleots Firsts ¢ Seconds 

8-4 60,50 .., 5-4 54,50 .., 4-4 +.. 84,50 | 8-4 84,00 .,, 

10-4 72,75 ., No 3 Common No 1 Com & Sels No 1 Com & Sels 
Plain 5-4 34,50 .,. 5-8 37,50 54,00 8-4 54.00 

13" & War FAS Plain 4-4 49,00 63,25 
4-4 66,75 .., Firsts & Seconds 5-4 3... 64,75 a Firsts & Seconds 
5-4 72,00 1-2 63,75 .., 6-4 =~... 84,50 [h2-4 58,50 ,,, 4-4 80,25 ... 
Firsts & Seconds 5-8 72,75 °.. No 1 Common io 2 Common 6-4 83,00 ,., 

sa ee 3-4 86,25 .., 4-4 50,00 56,75 || 4-4 25,50 ... 8-4 91,75 ... 
4-4 €1.50 °°: 4-4 91,25 116,25 |] 5-4 53,75 ... 6-4 29,00 ... h2-4 117,25 ... 
5-4 63,25 .., 5-4 110,50 117,25 |] S-4 56,00 ,., 8-4 27,25 ... |Seleots P 


4-4 65,50 


eee 
eee 
eee 
eee 
eee 


see 


5-4 54.50 |:. 


2-4 68,50 ... 

















4-4 31,25 28,75 |No 2 Common 

5-4 30,75. ... 4-4 35,75 ... 

8-4 32,50 .., 6-4 38,50 ... 

No 3 Common 

4-4 29,50 irsts & Seconds 
4-4 ... 1202,0C 

Firsts & Seconds 8-4 one sere 

4-4 103,00 .., [Mo 1 Com’& Sels 

5-4 106,75 ... 4-4 oni 61,25 

6-4 118,00 .,, 5-4 ... 65,25 

8-4 117,50 eee 8-4 eee 77,25 

10-4 ei 133,50 INo 2 Common 

Yo 1 Com & Sels 4-4 ee 30,75 

1-2 37,00 ... © 3 Common 

5-8 43,50° .., 4-4 ..,. 25,25 


4-4 56,00 65,75 


6-4 36,50 ... 

















NovVEMBE!I 
Cincin 
Virginia a 
QUARTERED 
FAS .. 
Selects 
No. 1 cc 
No. 2 co 
Sound v 
QUARTERE! 
FAS .. 
No. L cc 
No. 2 ce 
PLAIN WE 
FAS .. 
Selects 
No. 1 ce 
No. 2 ec 
No. 3 ec 
Sound \ 
HicKoRY- 
FAS .. 
No. 1 ¢ 
No. 2 ¢ 
MAPLE— 
FAS . 
No. 1 « 
No. 2 | 
WHITE A 
FAS .. 
No. 1 ¢ 
No. 2. 
——— 
The fol 
hardwoot 
Bass woo 
4/4 $ 6 
5/4 
6/4 vE 
8/4 8 
10/4 f 
BEECH— 
5/8 N 
4/4 6 
5/4 6! 
6/4 7 
8/4 8 
BirncH— 
4/4 9 
5/4 10 
6/4 10 
8/4 11 
10/4 Il 
12/4 12 
16/4 14 
Sort EL 
4/4 ¢ 
5/4 7 
6/4 , 
8/4 § 
10/4 § 
12/4 ; 
16/4 1 
Harp M 
4/4 ‘ 
5/4 { 
6/4 ‘ 
8/4 : 
10/4 1 
12/4 1 
14/4 1 
16/4 1 
Harp M 
4/4 
5/4 
Sorr M 
4/4 
5/4 
6/4 
8/4 
END Dr 
4/41 
5/4 1 
6/4 1 
8/4 1 


Sales 
of map! 
the Ma 
average 
during 


Mari 


3x1 
oY, 

a" 

3Y, 


1x21 1 





7, we 


eV Se eoew 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Nov. 15.—Average wholesale prices, carlots, Cincinnati, base, on Virginia, West 


Virginia and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 


BAS coccccce. $135@145 $145@155 $155@165 
Selects .cccece 105 110 110 115 115 120 
No. 1 com..... 80 8 85 90 90 9% 
No. 2 com..... 45 50 54 59 55 60 


Sound wormy.. 43 45 52 57 55 #460 


QUARTERED RED OakK— 

FAS ...cceeee $110@115_ ww. wee wee 
No. L com..... | a er 
No. 2 com..... 40 45 ... cee coe vc 


4/4 5/4&6/4 8/4 


Bass woop— 
Ae $ 65@ 70 $ 70@ 75 $ 70@ 75 
No. 1 com..... 48 50 £53 56 53 £56 
No. 2 com..... 28 31 33 38 38 43 
CHESTNUT— 
| ae $100@105 $112@118 $122@128 
No. 1 com..... 60 65 65 67 70 75 
No. 3 com..... 20 21 21 22 21 2 


Sd. wormy and 
No.2 com... 36 38 38 40 40 42 
Sd. wormy and 


a No. 1 com. & 
Pisin Warts snp Rep Oss better ...... 38 42 43 45 45 47 
DE wit bo wiatleece $105@110 $115@120 $125@135 
Selects ....... 70 7 75 80 85 90 #‘BircH— 
No. 1 com..... 60 65 70 7 75 £80 aa $105@119 $110@115 $115@120 
No. 2 com..... 42 45 47 50 48 52 No. 1 com. and 
No. 3 com..... 22 2% 23 2 2 27 ens 65 70 70 7 70 75 
Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 33 33 38 38 40 
HicKORY— BrEcH— 
re - $ 95@105 $ 95@105 Pn teenae bus $ 65@ 70 $ 70@ 75 $ 75@ 80 
| eS ae ae. 2a 65 70 65 £70 No. 1 com..... 42 45 47 50 47 50 
Se oa “wee eee 35 40 35 40 No. 2 com..... 27 30 30 338 33 += 35 
MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
BS as Giana. Ge Miew ae aaa ae $ 75@ 80 $ 80@ 85 $ 85@ 90 $ 95@105 $110@115 
Eg EE Eee ey (e- 50 63 «68 8 7.lC«SS 90 895 
OE is ate hea whee ee mae 330338 35 40 41 45 48 50 50 =«6—«53 
WHITE ASH— 
a meeaee $ 95@100 $107@112 $112@117 $125@130 $155 @160 
Te. 2 GU. GRE GE, coccccoccoee 55 60 72 17 78 82 100 105 95 100 
me Uv oncerversevousves ao: ae 35 35 40 40 45 45 50 50 55 





NORTHERN HARDWOODS 


The following list represents present values of 
hardwoods, f. o. b. Lower Michigan mills: 


No.1 No. 2 
com, com, 


No. 3 
FAS com, 
Bass wooD— 

4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $24@26 $21@23 
5/4 70 75 60 65 47 650 28 30 23 25 
6/4 7 80 65 70 52 65 33 35 23 25 
8/4 So & Re He BR BD M @ ccccve 
10/4 95 100 85 90 70 75 45 50 ..coee 


Selects 


5/8 No. 2 common and better 30@32 12@14 
4/4 60@ 6 45@ 50 33@ 35 23 25 16 18 
5/4 65 70 50 55 35 37 28 30 18 20 


6/4 70 7 55 60 40 42 30 32 18 20 
8/4 80 85 65 70 50 52 33 35 20 22 
BirncH— 

4/4 95@100 75@ 80 47@ 50 28@30 18@20 
5/4 100 105 80 85 52 55 30 32 19 21 
6/4 105 110 85 90 57 60 35 37 19 21 
8/4 110 115 90 95 65 Te GF @ cossee 
10/4 115 120 100 105 80 > ee Be. sanwee 
12/4 120 125 105 110 85 90 50 55 ...... 
16/4 140 145 120 125 105 110 ...... wean 
Sort ELM— 

4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 
5/4 70 75 55 60 47 50 28 3 22 24 
6/4 80 85 65 70 55 60 3 32 22 24 
8/4 8 90 70 7 60 66 35 40 ...... 
10/4 90 95 75 80 65 7) Ge Ge. vesses 
12/4 90 95 75 80 65 ci 2 ee 
16/4 110 115 95 100 85 Se Ee Oe veeees 


Harp MAPLE— 


4/4 70@ 75 60@ 65 47@ 50 28@30 
5/4 80 85 65 70 55 60 30 32 18 20 
6/4 99 95 7 80 65 70 33 35 18 20 
8/4 95 100 80 85 70 7 38 40 20 22 
10/4 110 115 95 100 85 90 45 50 23 26 
12/4 120 125 105 110 95 100 45 50 26 28 
14/4 140 145 125 130 115 120 50 55 
16/4 160 165 145 150 135 140 50 55 


HarD MAPLE FLoorING Stock, RouGH— 


eeeeee 


 Cheiaeek “nackeden 43@ 45 28@30 18@20 
Me snaseseu wsetaaws 45 47 30 32 18 20 
Sorr MarpLeE— 

4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
5/4 7 80 65 70 50 55 33 35 18 20 
6/4 80 85 70 75 55 60 38 40 18 20 


8/4 85 8690 5 80 60 65 
END Driep WHITE MArPLE— 


4/4 °100@105 ........ Pre eeeenes 
ae eo ee ws iawnawe i eer 
7s. Bee SEP vccvases oe SEF wascea sadceen 
ae See SOR: wesnsens 90 Oe ‘eikaess 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, as reported to 
the Maple Flooring Manufacturers’ Association, 
average as follows, f.o.b. cars flooring mill basis, 
during the week ended Nov. 13: 


MarLeE— Clear No.1 Factory 
eee , leet 
. yaaa 75.36 $65.52 $38.33 
NN a ricci acniardit Pere eens 46.00 
NNR icc oranae wa elas 73.08 shea 





VALLEY HARDWOODS 


Cincinnati, Ohio, Nov. 15.—Average wholesal- 
ers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 


GuM— 4/4 5/4&6/4 8/4 
uate $103@108 $108@112 $108@112 

No. l com... 58 62 63 68 68 73 
Qtrd. red, sap no defect: 

ee senwess 58@ 60 

No. 1 com... 47 
Plain red: 

Re ae 100@103 100@105 

No. 1 com... 56 58 58 63 
Sap: 


Bxbds., 13-17” 
Plain FAS, 6” 


62@ 65 68@ 70 

52 52 

105@110 
63 = «68 


TOGe Th ‘cece cre oes 


& wider... 52 55 54@ 58 58@ 62 
No. 1 com... 40 41 oo & Ge «as 
No. 2 com... 24 25 26 29 
MAPLE— 
Spot worms N. 
D log run...$ 40 $ 55 $ 60 
COTTON WooD-—— 
FAS, 6” & wdr.$ 53@ 58 $ 58@ 63 
ee 2 COM. c 20% . —_— a ee 6 
We. B COM. «600 33 36 ta‘ oan 
QUARTERED WHITE OAK— 
| Se $123@128 $128@133 $133@138 
Selects ....... 92 97 97 102 102 107 
me S OOM. es 70 75 75 80 80 85 
No. 2 com..... 40 45 45 50 50 55 
QUARTERED ReD OAK— 
i ere $105@110 
wee 3 GOD. occ 65 70 
No. 2 com..... 35 40 
PLAIN WHITE AND Rep OaAK— 
 stcesituee $ 82@ 87 $ 95@100 $105@110 
eee 63 68 68 72 72 76 
No. 1 com..... 53 58 58 63 63 68 
No. 2 COM... 42 44  sa« 45 50 
No. 3 com..... Ye aw 25 30 
Sound wormy.. 37 38 40 45 45 50 
Sorr ELM— 
. ares $ 65 $ 67 $ 70 
No. 1 com..... 47 50 55 
Moe. 3 COM... 25 27 28 





BLACK WALNUT 


Cincinnati, Ohio, Nov. 16.—The following are 
today’s prices-on American black walnut f.o.b. 
Cincinnati: 

FAS, 4/4, $230; 5/4, $240; 6/4, $245; 8/4, $250. 

Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, $175. 


No. 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $120@ 
125. 


No. 2, 4/4, $45; 5/4 and 6/4, $50; 8/4, $55. 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


CHICAGO, Nov. 17.—Low grade northern pine, 
Nos. 4 and 5, and Norway pine dimension are 
moving freely. Industrial demand is holding up 
well and many consumers are now placing 
orders for the first six months’ require- 
ments of 1927. Higher grades are not moving 
quite so well as the lower grade items. Mill 
stocks are becoming broken, shipments far ex- 
ceeding production. Prices are firm. 


MINNEAPOLIS, MINN., Nov. 16.—Evidences 
of fairly active trade in northern pine were 
given in the last week by rush orders. Indus- 
trial users are buying in small lots for immediate 
use. Northern pine manufacturers are closing 
a year of heavy trade, although prices have not 
been satisactory. Prices have undergone no 
change in the last week. 


BUFFALO, N. Y., Nov. 17.—The northern pine 
trade has not been at all active and is confined to 
small lots. Wholesalers report that prices are 
nominally unchanged, and that mill stocks are 
much depleted. There is a good deal of lumber 
in the hands of some wholesalers and com- 
petition is strong. The low grades are holding 
firm, with demand about seasonable. High grade 
stock is also holding its own. 


BOSTON, MASS., Nov. 16.—Retailers’ require- 
ments for northern pine are very limited. The 
takings by industrial buyers are reduced by the 
competition of western woods. While there is 
rather more pressure for northern pine orders, 
no definite change in price lists is announced, 


NEW YORK, Nov. 15.—The market in New 
York City is slow and stocks and arrivals are 
light. Up-State points report northern pine 
suffering more severely than ever from competi- 
tive woods, and prices are unsatisfactory. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 16.—The tone of the 
market for eastern spruce frames has grown 
somewhat firmer since Nov. 1. Lighter spruce 
production and better prices being asked for 
Coast softwoods have helped the market for 
eastern spruce dimension cut to length. Demand 
for Provincial random is not at all active and 
quotations remain easy. The board market is 
very quiet and sellers are inclined to be con- 
ciliatory. 


NEW YORK, Nov. 15.—A large distributer of 
eastern spruce said today that the market is 
getting worse, and less lumber is being shipped 
here. There are a number of old-line customers 
who will not accept other woods, and these are 
the only steady buyers. Prices are too low from 
a mill standpoint. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Nov. 16.—While de- 
mand for northern white cedar posts is lagging, 
pole business continues fairly active. A large 
number of poles have been distributed east of 
the Mississippi. Prices of poles are firm. 


HARDWOODS 


CHICAGO, Nov. 17.—Demand for northern 
hardwoods keeps on a fairly even keel, prac- 
tically all consuming interests being represented 
in the market. Furniture and automobile fac- 
tories are placing orders for their needs. Dry 
mill stocks are none too plentiful, No. 3 and 
better basswood, and No. 3 maple and beech in 
all thicknesses, being scarce. Prices are un- 
changed from last week’s basis. Southern hard- 
woods are moving slowly in the Chicago terri- 
tory. Sap gum is holding its own. Some in- 
quiries are being put out for 6/4 tupelo. Oak 
is bringing a good price in the South for export. 


INDIANAPOLIS, IND., Nov. 16.—The last week 
has seen some decrease in hardwood demand. 
The disposition of most industrials seems to be 
to wait until after the first of the year. While 
their reserve stocks have not been heavy at any 
time this year, the tendency is to reduce them. 
A slump was noted in both automobile and 
furniture buying, though some furniture fac- 
tories have orders to keep them busy until mid- 
winter shows. The slump is seasonal, and the 
local trade is delighted that it has come as late 
as it has and is no more marked than it is. The 
farm implement demand continues good. De- 
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There’s a Forest 


in Old Virginia 


Virginia is famous for many things 


not included in the history of her 
Cavalier days. Among them is a 
forest down in the southwest moun- 
tain region that produces the finest 
tanning extract we have ever used. 
The bark of the trees in this forest 
has a wonderful blending of the ele- 
ments that produce an extract that 
makes leather more mellow and gives 
the grain that all important charac- 
teristic, a high co-efficient of friction. 


This fractional value is important 
because it is one of the characteristics 
by which the quality of leather belt- 
ing is measured. It means that the 
belt will resist wear by working efh- 
ciently at its job of running a belt- 
eating drive. 


Graton & Knight own the plant 
that makes tanning extract from this 
bark. ‘That’s another reason why 
Graton & Knight belts last longer. 


GRATON & KNIGHT COMPANY 
WORCESTER, MASSACHUSETTS 
Branch Offices throughout the World 


GRATON & KNIGHT 


Standardized 


LEATHER BELTING LASTS LONGER 


The “STANDARDIZED BELTING MANUAL” 
contains 170 pages of useful information 
about belting. Send for a copy. 


GRATON & KNIGHT COMPANY, 
Worcester, Mass,, U. 8. A. 
Bend belting information: 


eee eee eeeeee 


Cee eee eee COCO eee e eens 


Prices, quality for quality, 5 to 10% lower than 
The field, selhwaues 


Tanners—makers of belts, straps, ckings, f 
belts, lace leather, ete. nedinans 
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mand from retail yards and from flooring fac- 
tories has fallen off. 


NEW ORLEANS, LA., Nov. 15.—No featur- 
able change in market conditions is noted locally, 
demand being rated rather quiet and prices about 
as they were. Statistically the southern hard- 
woods seem to be in strong position, but the 
market lacks ‘‘pep.’’ 


KANSAS CITY, MO., Nov. 16.—Retail demand 
for hardwoods is light, and flooring is in best 
request. Demand from the factory consumers 
is not so brisk and orders are easier to handle 
at the mills. The motor trade continues to slow 
down a little, though the furniture trade holds 
up well. Prices here have shown no noticeable 
change. 

ST. LOUIS, MO., Nov. 15.—The volume of in- 
quiries and orders for southern hardwoods 
showed no improvement last week. There is not 
much business being placed. The automobile 
trade seems to be out of the market altogether, 
while planing mills have curtailed their activity. 
Furniture factories express skepticism concern- 
ing business after Jan. 1, and are reluctant to 
place future orders unless they secure price 
concessions. The market is declining. 


CINCINNATI, OHIO, Nov. 16.—Some firms re- 
port business slowing up considerably, while 
others say that orders are running well, though 
generally small. Competition remains keen, and 
a disposition to meet the buyers’ views is re- 
ported here and there, though for the most part 
prices are well maintained. 


COLUMBUS, OHIO, Nov. 15.—Hardwood trade 
is holding up steadily, and is well distributed 
between planing mills, industrial plants and deal- 
ers. While dealers and industrial users are buy- 
ing for immediate wants as a rule, orders are 
fairly large. More carload orders are booked. 
There is considerable strength in all grades and 
varieties. Prices of oak at the Ohio River are: 

FAS No. 1 com, No. 2 com. No. 3 com. 
Quartered $145 $90 50 aca 
ee 105 72 48 $20 

HOUSTON, TEX., Nov. 15.—Hardwoods are 
hardly holding their own. Buying is conserva- 
tive and the retail yards are keeping their stocks 
low. 

BALTIMORE, MD., Nov. 15.—Volume of hard- 
wood business has undergone some increase. 
Gum is still the leader. Greater interest is being 
shown in offerings. A definite revival in export 
business is looked for as soon as the effects of 
the British coal strike begin to wear off. All in 
all, the outlook is regarded as decidedly prom- 
ising. 

MINNEAPOLIS, MINN., Nov. 16.—The quiet 
season is at hand for hardwood wholesalers. 
Factories are taking only a minimum amount 
and retailers are delaying purchases until after 
inventories. Prices have been holding firm. 


BUFFALO, N, Y., Nov. 17.—Demand for hard- 
woods is not brisk, but it is about up to that of 
a year ago at most yards, while some report an in- 
crease. Red and sap gum prices are a little lower 
than the peak figures reached a short time ago, 
and there is no active buying from the furni- 
ture concerns or others sometimes interested in 
laying in supplies for future needs. The auto- 
mobile body plants are not buying much. Re- 
ports from the South state that much wet 
weather is cutting down logging operations. 

NEW YORK, Nov. 15.—Hardwood prices have 
remained firm. Sap gum seems to have slackened 
in its rise, and demand is good on satisfactory 
quotations. Lower grades are in less demand 
than higher. Demand for oak and maple is 
expanding, with many housing ventures well on 
to completion. Some items of chestnut are 
scarce. 

LOS ANGELES, CALIF., Nov. 13.—An ad- 
vance of $1 has been noted in the hardwood mar- 
ket during the last week, this advance being in 
keeping with the general stiffening of prices and 
the betterment of the lumber situation as a 
whole. Reserves are low and it is likely other 
advances will take place before the end of the 
month. 


BOSTON, MASS., Nov. 16.—The hardwood 
trade appears to have lost ground during the 
last ten days. Competition has become more 
keen. The average buyer is a little more cau- 
tious. Radical concessions, however, are ex- 
plained by the quality. Millmen in Michigan 


and Wisconsin are predicting firmer prices for 
basswood, birch, elm and maple. Flooring ig 
slow and prices are erratic. Business in 13/16x 
2%-inch clear is reported as follows: Birch, 
$75@78; maple, $80.50@83.50; oak, white, plain, 
$91@93; selects, $80@82; No. 1 common, $59@¢692, 
The general spread on inch is as last given, but 
there is rather more business at the lower range, 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 17.—Outside of some inquiries 
for special stocks which the mills are unable to 
furnish, there is not much activity in the fir 
market. Yard trade is quiet. Common dimen- 
sion and boards are holding their own pretty 
well, but upper grades show a slight softening 
tendency. Cedar prices continue weak. 





SEATTLE, WASH., Nov. 13.—Notwithstanding 
curtailment among fir operations, production con- 
tinues at high mark. A typical report is that of 
the West Coast Lumbermen’s Association for the 
week ended Nov. 7, when 107 mills produced 113,- 
000,000 feet, but sold only 91,000,000 feet and 
shipped 103,000,000 feet. The fir log market ig 
very firm, with curtailment noted among logging 
operations, but prices are unchanged. 


NEW YORK, Nov. 15.—Demand for fir wil} 
close out the fall in very heavy volume, distri- 
bution having expanded despite advances in 
shipping rates. There is still a large volume of 
lumber on the market and cargoes continue to 
arrive, but all elements of the trade admit that 
there has been considerable reduction in transits 
during the last few months. 


BUFFALO, N. Y., Nov. 16.—Fir demand is 
light and the market is showing an easy tend- 
ency. The buying of retailers is cautious, as 
they are keeping down all purchases. Stocks in 
the East have not increased much lately, but 
there seems to be an ample amount of most 
items available. 

BOSTON, MASS., Nov. 16.—Somewhat better 
prices are now obtained for Coast fir. Demand 
is very quiet, but transit offerings are extremely 
limited. Ordinary schedules of 2-inch dressed 
fir in transit, and not due to arrive here for 
several weeks, are quoted $32@33, ship’s tackle, 
Boston. No. 1 common fir boards have stiffened 
to $28, ship’s tackle, and there is an increasing 
effort to get $29. The No. 2 common are 
$25@26. 


BALTIMORE, MD., Nov. 15.—Some of the big- 
gest concerns in the fir trade incline to the view 
that demand is narrowing, which means that 
the competition is being intensified. Much of 
this lumber is being sold below cost of man- 
ufacture and handling. It has not been found 
expedient, say fir men, to pass the increase in 
water freight rates on to the consumer, and it 
has had to be absorbed by sellers, still further 
lessening their profits. 

KANSAS CITY, MO., Nov. 16.—The volume of 
orders for fir is light, demand from both city 
and country yards having fallen off. Orders are 
mostly for well filled cars of general stock or 
special items. Prices are weak. 





INDIANAPOLIS, IND., Nov. 16.—Douglas fir 
demand is none too active, though it is better 
than it was at this time last year. However, 
one encouraging feature is a better volume of 
inquiries. Dimension appears to be particularly 
weak. A plentiful supply of transit cars is re- 
ported. 

SAN FRANCISCO, CALIF., Nov. 16.—There 
has been a slight flurry in fir orders during the 
week. Retail business is brisk. Prices are about 
the same. 

LOS ANGELES, CALIF., Nov. 13.—The Doug- 
las fir market is especially active. Retailers 
throughout the metropolitan district and the 
surrounding cities are buying heavily. Stocks 


are low, 
CYPRESS 


NEW ORLEANS, LA., Nov. 15.—Demand is 
said to be holding its own, with orders of the 
“fill-in’’ variety and the bulk of the movement 
in mixed cars. Local report indicates prices 
unchanged, with Louisiana mill operations nor- 
mal and mill stocks, except of one or two items, 
in good assortment. 


CHICAGO, Nov. 17.—The demand for cypress 
is of about the same volume as a week ago. 
Planing mills are ordering for immediate needs. 
Most of the buying is of the hand-to-moutb 
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variety. Upper grade stock at the mills is none 
too plentiful. Prices are holding on a steady 


pasis. 


KANSAS CITY, MO., Nov. 16.—Country and 
suburban yards still are placing some orders, 
put city demand is very slow. There is a fair 
demand for hotbed and greenhouse material. 


ST. LOUIS, MO., Nov. 15.—Business in yellow 
cypress continues about on the same basis as 
for the last few weeks, with lower grades show- 
ing the most activity. Nos. 1 and 2 common are 
moving freely. Coffin concerns are the most 
active buyers. The market is firm. Red cypress 
pusiness is generally quiet. 


NEW YORK, Nov. 15,—Cypress continues to 
hold its own, mid-November volume being com- 
parable to that since early fall. There has been 
a steady inflow of lumber, with never too much 
to burden the market. Prices are firm. 


BUFFALO, N. Y., Nov. 17.—Cypress trade 
holds steady and is in somewhat better volume 
than it was a short time ago. Industrial plants 
are showing more interest than formerly. Prices 
are firm. 





BOSTON, MASS., Nov. 16.—Demand for cypress 
is slow. Prices show some tendency to yield. 
Buyers are indifferent. Mill advices indicate 
more satisfactory conditions in some other terri- 
tories. There is no change in the rather wide 
spread of prices last quoted, but the tendency 
is distinctly toward the lower range. 





BALTIMORE, MD., Nov. 15.—Considerable un- 
certainty prevails as to the status of cypress. 
Mills are getting a fair number of orders, though 
no improvement in prices is to be noted. With 
the readjustment in prices, cypress men are 
quite able to hold their own, apparently, but they 
can not mark up the quotations, 


INDIANAPOLIS, IND., Nov. 16.—While cypress 
demand is not heavy, it is a little better than 
usual for this time of year. Much of it comes 
from industrials, but there has been some buy- 
ing by rural yards. Tank and clear heart are 
very scarce in this area, and prices are firm. 
From now until the first of the year little is 
expecte€ of the retail trade. 


CINCINNATI, OHIO, Nov. 16.—The cypress 
market is steady, with business somewhat 
slower than it has been. 


HEMLOCK 


NEW YORK, Nov. 15.—Western hemlock is 
selling well at varying prices, but its eastern 
rival is suffering and sales are slow. Heavy part 
cargoes have arrived of late, but surplus stocks 
have not been increased, due to steady buying. 

BOSTON, MASS., Nov. 16.—Due to meagre 
offerings of western hemlock in transit, rather 
than to any increase in eastern demand, the 
market has strengthened from $1 to $2 during 
the last month. Local distributers are now quot- 
ing $31@32, ship’s tackle, for ordinary sched- 
ules not due here for several weeks. Western 
boards coming by water also look about $1 
firmer. Eastern and northern hemlock show 
no change. Demand continues to be light and 
quotations are inclined to be easy. Few sales 
of eastern clipped, 10- to 16-foot, are being made 
at more than $31. Most. sellers ask the same 
figure for northern clipped, 12-foot, while ran- 
dom boards can be picked up at $29. 

BUFFALO, N. Y., Nov. 17.—Sales of hemlock 
are not as numerous as they were a few weeks 
ago, and small lots are the rule. The lack of 
interest among retailers is due not only to the 
slowing down of the building demand, but also 
to the sharp competition from other woods. 
Most of the hemlock selling comes from the Pa- 
cific coast, and the amount available is said to 


be large. 
WESTERN PINES 


CHICAGO, Nov. 17.—A quiet tone still prevails 
in the western pines market. Yard and factory 
consumers are only placing small orders for 
mixed cars to cover immediate requirements. 
There seems to be a shortage at the mills of 
C selects and better, but a good supply of com- 
mon grades on which prices are rather soft. 


SAN FRANCISCO, CALIF., Nov. 16.—The pine 
market is rather dull, with slight movement of 
Upper grades. Prices have been lowered to 
stimulate trade, and volume is expected to in- 
crease shortly. Export business showed slight 














Ohe 
Supreme 
Floor 


Southern 
Pine 





Rich, Dignified Warm Beauty 


There is a richness, a warmth, and a dignified beauty about 
Southern Pine Flooring that blends with any wall effect. 
It has been in use for generations in the finest homes in 
America—economical, easily-laid and easily kept. 


WHY SOUTHERN PINE SHOULD BE USED 


It possesses the positive qualities of availability, durability, beauty and economy. 
It is immediately available in sufficient volume to meet any requirement. 
It is hard; it does not splinter; it does not easily scratch or dent. 


It holds a nail more tenaciously than any other wood—it stays nailed—flat and 
immovable. 


The natural coloring gives an effect of restful richness and warmth unmatched 
by any other wood. 


It is affected less by moisture and climate than any other wood flooring. 


Only the highest grade of other fine floorings can compare in quality with Edge- 
Grain Southern Pine. 


Either end-matched flooring or plain end flooring can be obtained. 
It can be laid as a new finish floor directly over the old floors. 


The price compares favorably with that of any other fine flooring. 


Manufactured at Its Best by:— 


NATALBANY 


LUMBER COMPANY, LTD, 
SALES OF FICE 


HAMMOND, 4& LOUISIANA 


Grade Marked From Mills 
Trade Marked 71—72-—73 















Illinois Central Main Line Service 
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Read What 
ROSS 
Users 
say: 





‘*Six Ross Carriers recently installed at our 
mill have enabled us to dispense with thirty-six 
horses and sixty men in the yards. 


‘*By accurate check on the operating costs, 
we find that the Ross Carriers are saving $269.23 
daily.’’ 

Grays Harbor Lumber Company, 
Hoquiam, Wash. 








Write today for com- 
plete data on either 
Ross Electric or Gaso- 
line operated carriers. 
There’s no obligation. 


The Ross Carrier Co. 


Office and Plant 
Benton Harbor, : =: 





Michigan 





Ross Carrier 


Works in Narrow Aisles 


The total width of wheels, hubs, and driving sprock- 
ets of the Ross Carrier is only 15 inches. Of course, this 
is a much narrower tread than other lumber carriers. 

The Ross Carrier will handle its loads in congested 
yards, in narrow aisles in the planing mill, at the sort- 
ing tables, and do it at a remarkable speed. 


Some lumbermen say their Ross Carriers paid for 

themselves in 90 days by reducing the number of men 

. and mules necessary to handle their outputs. Investi- 
gate this money-maker today. 


MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 
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Showing how we hand split rungs right out of Oak, 
Ash or Hickory logs and then hand shave them for | 
the higher grades of famous | 


Babcock Spruce Ladders 


Remember we pay the freight—Send for catalog. 


The W. W. Babcock Co., Bath, New York 


—— 











gains last week, and eastern business by rajj 
was nearly up to normal. Retail business locally 
is good, the only really bright spot in the market. 


NEW YORK, Nov. 15.—Some items in Idaho 
are scarce, particularly in the higher grades, 
and yet the market is still uncertain on No, 3 
common particularly. In the last month the 
market has been afflicted with ‘‘ups and downs,” 
This week conditions are a little better than they 
were last, but prices can not be called strong, 


BUFFALO, N. Y., Nov. 16.—Plenty of Inlang 
Empire pine is being offered, and increased offer. 
ings of California sugar pine are noted. Idaho 
pine mills are apparently not suffering from any 
lack of business, but mill stocks of other western 
pine are said to be heavy. Retailers are buying 
very sparingly. Industrial buying is fairly good 

BOSTON, MASS., Nov. 16.—Demand for Cali- 
fornia pines is rather light and spotty, but prices 
remain about steady. Pondosa pine sellers are 
very eager for business and willing to concede. 
No. 2 common is offered at $45.25@47.25 for 1x6: 
$41.25@43.25 for 1x8 and 10, and $42.25@44 for 
1x12; the No. 3 common at $35.75@37.75 for 1x6, 
8 and 10, and $36.25@38.25 for 1x12. Local de- 
mand for Idaho white pine is seasonably fair 
but not at all active. Common grades now look 
steady as follows: 


No. 1 No. 2 No. 3 
a $61.50 $54.50 nee 
Ss See a 62.50 57.50 $42.00 
BUD Gn weckialeae © 61.50 55.00 42.50 
RE asics aise 66.50 55.00 an 
See Gnaceennune eRe 58.00 3.50 


KANSAS CITY, MO., Nov. 16.—Demand for 
western pines is slower, with retail demand light 
and industrial trade continuing to slow down, 
Retailers are mostly interested in finish now. 
Prices continue weak. 





INDIANAPOLIS, IND., Nov. 16.—As a result 
of bad weather and fair retail stocks, demand 
for western pines last week was below norma! 
even for this time of year. Yard demand is off, 
except from rural districts, where some busi- 
ness is reported. However, prices are not chang- 
ing. 

LOS ANGELES, CALIF., Nov. 13.—The west- 
ern pine market is in better condition today than 
it has been for some time. The mills now have 
more orders than they will be able to fill during 
the next two months, production being curtailed 
on account of inclement weather. The market 


is strong. 
REDWOOD 


CHICAGO, Nov. 17.—Redwood demand is good, 
season considered. The October volume was 
very satisfactory, and the first two weeks of 
November produced a fair amount of orders from 
both yard and factory consumers. Mill stocks 
have been reduced somewhat, as orders are 
ahead of production, and shipments are going 
forward steadily. Prices are holding firm. 





SAN FRANCISCO, CALIF., Nov. 16.—For the 
first time in several weeks redwood sales fell 
below production. Eastern business, however, 
continued to show an increase, and export busi- 
ness is normal. Midwest and western business 
slackened, and California orders barely held their 


own. Prices are firm and some companies have 
reported slight increases in certain sizes of 
which stocks are becoming low. Retail business 
is good. 


NEW YORK, Nov. 15.—Reports that a big 
manufacturer on the Coast is going to broaden 
his activities in redwood in the eastern terri- 
tory has given zest to the local market, which is 
quite brisk in industrial items, and generally 
satisfactory. There are good assortments in 
storage. 


KANSAS CITY, MO., Nov. 16.—Moldings are 
in better demand than other items on the red- 
wood list, with lath and siding demand small. 


BOSTON, MASS., Nov. 16.—Retailers have lit- 
tle redwood in stock, but they are doing very 
little buying as builders’ takings are light and 
inventory time is near. Industrial demand keeps 
fairly even on a moderate basis. Prices have 
shown no definite change this month, but sellers 
appear to be rather more eager for business and 
hardly so firm in their attitude, especially in the 
case of the top grades. 


INDIANAPOLIS, IND., Nov. 16.—Demand for 
the common grades continues good, most of it 
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coming from industrial sources. The better 
grades, however, are not moving so actively, due 
largely to seasonal influences. Stocks in retail 
yards are light and will be held down until after 
the first of the year. 


LOS ANGELES, CALIF., Nov. 13.—The red- 
wood market is very satisfactory for this time 
of year. Sales are now larger than production. 
Prices are stiff and wholesalers are not offering 
any inducements. 


NORTH CAROLINA PINE 


BOSTON, MASS., Nov. 16.—Continued weak- 
ness in roofers is held responsible for further 
slackening in North Carolina pine demand. 
Local sellers now regard $31 as a good price for 
8-inch air dried, and there are plenty of chances 
to buy around $30.25. Rough edge is moving 
slowly at rather easy prices. The lowest re- 
ported taken for band sawed is $57, and for circu- 
lar sawed rough edge, $52. Shortleaf flooring 
is dull and prices are not at all firm. Low range 
quoted here is: B&better rift, 1x4, $77; C rift, 
$60; B&better flat, - 50. 


NEW YORK, Nov. 15.—Mid-November finds 
the North Carolina pine market rather puzzling, 
quotations varying within narrow limits and no- 
body in the wholesale line reporting more than 
normal business, at best. Prices on the whole 
are a little better than they were two weeks 
ago and are holding firm. 


BUFFALO, N. Y., Nov. 16.—North Carolina 
pine is about holding its own. Only an average 
amount of transit stock is being offered here. 
Prices are about steady on most items, 6-inch 
roofers being quoted, as for several weeks, at 
$29, with 8- and 10-inch at $30.50. Flooring 
trade has been rather slow recently, as the wet 
weather has held back building work. 


BALTIMORE, MD., Nov. 15.—Some North 
Carolina pine distributers report a slight im- 
provement. Their disposition is to adhere more 
firmly to a fair level in quotations. Local re- 
quirements have shown no important expan- 
sion, with framing still the leader in strength 
and with box grades slow. Stocks at producing 
centers have undergone some reduction. 


SOUTHERN PINE 


CHICAGO, Nov. 17.—Demand for southern 
pine is marking time, retailers preferring to 
wait until after inventory before placing orders 
for replenishment. Stocks at the larger mills 
are fairly well assorted. and these manufacturers 
are holding out for list prices. Some of the 
smaller mills, however. eager to move certain 
items, are offering concessions. Transits seem 
to be more numerous. 


NEW ORLEANS, LA., Nov. 15.—Mill reports 
indicate a slight gain in orders and production 
for the week, with a small decline in volume of 
shipments. Production continued in the lead, 
with shipments second and bookings third. De- 
mand is rather sluggish, the trade confining its 
orders rather closely to immediate needs, with 
many buyers insisting upon immediate ship- 
ments. No. 2 boards, 6- and 8-inch, are reported 
in rather low supply. Prices appear very well 
held. 


ST. LOUIS, MO., Nov. 15.—Southern pine busi- 
Ness continues quiet, with prices generally on 
the same level as in preceding weeks. However, 
there is a pronounced tendency to cut prices and 
it is almost impossible to discern the market 
price on any particular item, this depending on 
the amount of stock carried by the offering 
mill. Wholesalers do not expect any great 
amount of buying until yards have taken their 
inventories. The transit list is below normal. 


KANSAS CITY, MO., Nov. 16.—Southern pine 
mill stocks are in better shape now than they 
have been for months, sales managers say, and 
no trouble is had in getting orders filled as 
wanted. ‘The demand now is very largely for 
fill-in purposes, with straight car orders not 
very numerous. Prices generally are weak, but 
show some signs of taking on more stability. 


CINCINNATI, OHIO, Nov. 16.—Southern pine 
business is not as active as in October, and 
some weakness in quotations has developed. 
However, the drift is not very marked, as there 
‘is a fair volume of business. 


INDIANAPOLIS, IND., Nov. 16.—Local lum- 
bermen characterize southern pine demand as 
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Win Customers With ~~ = 
cansont®s Pondosa Pine 


Here is stock that’s soft and light and white. It 
pleases the most critical buyer. It’s well manufactured | 
and the kind of lumber that satisfies a customer and 
| wins his permanent good will. Try a mixed car and 
see if your customers don’t compliment you on the 
fine stock you sell. 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO : 

| E. H. Van Ostrand, Pres. W. C. Geddes, V. Pres. & Gen. Mer. 
uN SALES REPRESENTATIVES: 

oe J.C. Lackey, 353 Lincoln Avenue, Lansdowne, Pa. 


G. S. Patte:son, Oconomowoc, Wis. 
R.D. Hunting Lumber Co., Merchants Bank Bldg., Cedar Rapids, Iowa 
ColoradoContinental Lbr. Co. Chamber of Commerce Bldg., Denver,Col. 
Alex W. Stewart, 931 Lumber Exch. Bldg., 
Minneapolis, Minn. 
W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. 
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“QUALITY ” Go After Remodeling Jobs 
Oak Flooring 


There are numerous old homes in your locality which 


builds trade on merit. should be made up-to-date. “Quality” Oak Flooring should 
Order it in mixed cars 

with “‘Kilmoth’’ Closet be laid over old softwood floors and clothes closets should 
Lining. ’ be lined with “Kilmoth” Red Cedar Lining. Order these 


good sellers in carlots or L. C. L. to suit your needs. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 





Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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normal. Naturally it shows a seasonal slacken- 
ing, but that is not marked. Jobbers say mill 
conditions indicate that lessened demand will 
have little effect on prices, since production and 
demand are fairly well balanced. From now 
until the first of the year, however, little actual 
business is expected, as yard stocks are in fair 


shape. Present demand appears to come from 
rural yards, where some emergency buying is 
reported. 


NEW YORK, Nov. 15.—With some mills re- 
porting their entire output for the year sold, 
and nearly all reporting a shortage of roofers, 
the market has failed to take on added strength. 
Prices are holding their own in a fairly satis- 
factory manner, and wholesalers report a fairly 
good run of business on medium sized orders. 
None of the yards are stocked to a very large 
extent. 


BOSTON, MASS., Nov. 16.—There is intense 
competition among a large number of southern 
pine distributers for the quite modest current 
business. Most retail stocks are light, but build- 
ing is slackening and inventories are near. Quo- 
tations on longleaf timbers, plank and dimen- 
sion are holding steadier than those on some 
other items. Longleaf flooring is quiet and the 
bulk of current business is being booked at $2@3 
less than the highest figures reported obtained, 


namely: B&better rift, 1x4, $85; C rift, $75; 
Bé&better flat, $56. 
BUFFALO, N. Y., Nov. 16.—Southern pine 


prices have not eased off to the extent that many 
dealers looked for, and there is no heavy amount 
of transit stock offering. Dimension is quoted 
about the same as for several weeks, while tim- 
bers hold strong. Not much flooring is being 
taken, as the wet weather has delayed building 
work. Retailers as a rule are disposed to buy 
in small lots. 


HOUSTON, TEX., Nov. 15.—The southern pine 
market has weakened. There appears little likeli- 
hood of an early increase in demand that would 
cause them to strengthen. Mill stocks are in 
poor assortment. 


BALTIMORE, MD., Nov. 15.—Wholesalers re- 
port that longleaf brought into this market 
meets with a fairly ready demand, so that there 
is a disposition to increase assortments. Use of 
longleaf pine seems to be experiencing a revival. 
Quotations are either firm or somewhat higher, 
aad the outlook is more promising. 


SHINGLES AND LATH 


SEATTLE, WASH., Nov. 13.—The red cedar 
shingle market is lifeless, due both to seasonal 


dullness in building construction and to the per- 
sistent depression which the industry has faced 
for months. The supply of shingle cedar is more 
than ample, with a general recession from the $18 
base price. Curtailment of shingle operations is 
already heavy, and probably there will be more 
shutdowns toward the end of the year. 


MINNEAPOLIS, MINN., Nov. 16.—The red 
cedar shingle market is virtually at a standstill. 
Few transit cars are noted. Curtailment of pro- 
duction is reported. Clears are quoted at about 
$2.20, and stars at $2.05. 


KANSAS CITY, MO., Nov. 16.—The shingle 
market is very quiet. Clears are in best demand, 
with $2.15 the top price for that grade. There 
is some demand for extra clears at $2.15, and 
XXXXX grade at $2.95. Demand for lath is 
slower and prices are weak on southern pine, 
western pine and redwood. Cypress lath are 
held at $9.05 for No. 1, and $1 less for No. 2. 
The demand for siding is light. 


ST. LOUIS, MO., Nov. 15.—Activity in shin- 
gles is at a minimum. Business shows no im- 
provement at the new low prices set two weeks 
ago. Quotations: Extra clears, $2.46, mill base, 
and $3.96, St. Louis; extra stars, $2.10, mill base, 
and $3.44, St. Louis. 


COLUMBUS, OHIO, Nov. 16.—There is a no- 
ticeable decline in volume of shingle business 
in Coulmbus and central Ohio, owing largely to 
the lateness of the season. Transit cars are 
rather numerous. Prices are weaker, with red 
cedar extra clears selling at $4.05; extra stars 
at $3.66 and XXXX*X British Columbias at $4.90. 
There is no change in the lath trade and prices 
are unchanged. 


NEW YORK, Nov. 15.—Eastern spruce lath 
are enjoying healthy demand, yards are fairly 
well stocked and generally are buying more at 
the recently advanced prices. Substantial cargo 
arrivals of late have put the market on a good 
trading basis. Heavy sales of West Coast shin- 
gles have failed to make much of an impression 
on heavy reserve stocks. Prices continue to 
vary widely and bargains are easy to find. 


BUFFALO, N. Y., Nov. 17.—The shingle mar- 
ket has had a further decline during the last 
week, all classes being off about 5 cents. Quota- 
tions on British Columbia XXXXX are $4.76, and 
Washingtons, $4.61, while extra clears are $3.96 
and stars, $3.56. The buying is small, owing to 
the lateness of the season. 


BOSTON, MASS., Nov. 16.—The shingle trade 
is spotty. White cedars remain steady, as fol- 
lows: Extras, $4.75@5; clears, $4.25@4.50. Red 
cedars have continued to decline and nice makes 
of British Columbia XXXX*X are offered for rail 
delivery at $4.86. The lath situation continues 
peculiar. Some manufacturers of eastern spruce 
lath are asking 25 to 50 cents more than others, 
and claim to be getting their higher quotations 





at New York and New Jersey points. The full 
range quoted is $7@7.25 for 1%-inch, and 
$7.75@8.25 for 1%-inch eastern spruce. Lighter 


offerings of wide western hemlock lath have 
stiffened prices to $6.25, ship’s tackle. 


INDIANAPOLIS, IND., Nov. 16.—Demand for 
shingles is poor. There is some call from rural 
districts, but a large number of transit cars 
makes it impossible to gain a profit. Lath de- 
mand is slower, and prices are weak except on 
cypress lath. 

NEW ORLEANS, LA., Nov. 15.—Cypress shin- 
gles are reported in fair call, with no marked 
accumulation at the Louisiana mills and prices 
unchanged. Cypress lath continue to sell on 
mixed car orders in volume sufficient to prevent 
accumulation at mills. Prices on this item like- 
wise are reported unchanged. 


LOS ANGELES, CALIF., Nov. 13.—An in- 
crease in shingle demand has been noted during 
the last week. Stocks are normal, with certain 
yards increasing their prices 5 to 10 cents. The 
market does not show any price recessions. The 
lath situation is also improving. 


MAHOGANY 


BOSTON, MASS., Nov. 16.—Mahogany prices 
remain virtually as last quoted. Demand con- 
tinues quite fair, but competition is too keen 
to permit any stiffening of lists. Important sell- 
ers speak of encouraging inquiries from furni- 
ture and chair manufacturers, and some nice 
business coming along from piano, talking ma- 
chine and radio set interests. ; 


NEW YORK, Nov. 15.—Mahogany sales for 
November will be in excess of those for October, 
and the outlook for winter is unusually bright. 
The higher grades of imported stock are in best 
demand, and distributers are in a good position 
to meet all needs. Manufacturing plants are all 
working full time. . 


BOXBOARDS 


BOSTON, MASS., Nov. 16.—The New England 
boxboard market has shown no _ reportable 
change. Demand is described as ‘normal.’ 
Buyers find no’inducement to hurry their con- 
tracts, but do not hesitate to place orders for 
stock as it is needed. Boxboard interests are 
encouraged by the recent action of the North 
Atlantic freight conferences in penalizing the use 
of fiber and veneer containers as rendering ship- 
ments more liable to damage than when securely 
packed in wooden boxes and cases. Prices are 
about steady on a basis which producers claim 
to be too unremunerative. Round edge white 
pine boxboards, inch, are offered at $26@29. 


CLAPBOARDS 


BOSTON, MASS., Nov. 16.—The New England 
clapboard market is featureless. Retailers are 
now doing little buying, on account of the slack- 
ening of building operations and the nearness of 
inventories. Offerings of white pine and eastern 
spruce clapboards are so light that prices hold 
firm. Some distributers of clapboards cut from 
Coast woods are trying to drum up more busi- 
ness by offering concessions. 














Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a lime for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























CAN HANDLE A FEW MORE ORDERS 
For No. 1 large paper shell pecans in 50 lb. shipments 
at 50c per pound delivered by express. 
S. H. BOLINGER, Shreveport, Louisiana. 





WANTED—SANDER DUST AND WOOD FLOUR 
From soft- and hardwoods, in bags. Will take your en- 
tire output. Mail samples. CHICAGO WOOD PROD- 
UCTS, INC., 431 S. Dearborn St., Chicago. 


OWNERS OF TIMBER LANDS 


Can get in touch with buyers through the AMERIOAN 
LUMBERMAN. Put an advertisement in the Wanted 
and For Sale department. 


WE REACH THE BUYERS. 











WANTED: 
Experienced salesmen who have specialized selling Cana- 
dian or eastern white pine, Idaho white pine, sugar pine, 


acquainted especially with industrial trade New York, 
Pennsylvania, Ohio, Indiana, Michigan, Wisconsin and 
towns located on Mississippi River. Give age, refer- 
ences, previous connections, experience, salary wanted, 
ete. Will be treated strictly confidential. 

Address “D. 28,’ care American Lumberman. 


WE ARE LOOKING FOR SOMEONE 

FOR GENERAL SUPERINTENDENT 
For large operation in Northern Wisconsin. Some one 
who is familiar with all details in manufacturing opera- 
tion. This will be a good permanent position for one 
who can qualify. Give full details and references in 
first letter. 
Address 





““M. 2,’’ care American Lumberman. 


GENERAL MANAGER 
Wanted whose previous record as a millwork manufac- 
turer definitely proves his qualifications to assume the 
entire management of a million dollar millwork business. 
An exceptional opportunity for an exceptional man. 
State record in detail. All correspondence strictly con- 


fidential. 
P. 0. BOX 3007, Boston, Mass. 





Address 


WANTED—STORE MANAGER 
In an industrial town in Mississippi. One who is ex- 
perienced in buying and managing store. Must be loyal 
to company and courteous to customers. Moral habits 
and character. Give age and references of two last 
parties employed by in first letter. Good salary and place 
to right man. Pikers need not answer. 
Address “L. 16,’’ care American Lumberman. 


SUPERINTENDENT WANTED 
For wholesale jobbing sash and door warehouse in east- 
ern city, one who can handle men to advantage and 
knows something about K. D. sash. Excellent oppor- 
tunity for live wire. State age, experience. Replies 
treated in strictest confidence. 
Address “L. 23,’’ care American Lumberman. 


WANTED—EXPERIENCED 
Lumber stenographer for work in sales department. In 
first letter give age, experience, references, present sal- 
ary and how soon could come. 
THUNDER LAKE LUMBER COMPANY, 
Rhinelander, Wisconsin. 


MILL SUPERINTENDENT WANTED 
With thorough experience in handling men and grading 
lumber for a big operation. Prefer man from Northera 














— Send references, age and education first 
etter. 
Address “L, 22," care American Lumberman. 
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